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Now Comes 
CINDERELLA HOLLOW WARE 











[ntroducing 
THE NEW CINDERELLA HOLLOW WARE 


kom the first che popularity of Cinderella flatware 
| proved that the Master Crafesmen had again sounded 
a new note in silverware design. Now comes the Tea and 





| Dinner Ware to match. In rhe same motif as the flatware CINDERELLA 

} a >4T TERN 

as distinctive —-as handsome—-as gcnuinely beautiful PATTE 

H , Sterling Silver 

i Your jeweler will be glad to show vou both Cinderella ve 
| } y fe i. 

} hollow ware and flarware Dessert Knives 6 for $21 

' ye ¢ Fork ar $2 fi 
| Tes Set S450 (8 
| ‘yh / fs wesner 
| f Kete £225.63 
| Waster 258s" Lang $375.0 
| : : ‘ 

} PROVIDENCE, R.1 ti NEW YORK, N. kts aie 

. 2% 

| IMERICA'S LEADING SILVERSMITHS FOR OVER ? YEAKS 


af Antertca 


Advertised in the May 22 Saturday Evening Post and the June issues of 


Arts & Decoration Good Housekeeping International Studio Town & Country 
Asia House Beautiful Life (June 17) World Traveler 
Country Life House & Garden Time Vanity Fair Vogue 


THE GORHAM COMPANY 


SALES AGENT 


GORHAM MANUFACTURING COMPANY 
GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 


DURGIN DIVISION, Concord, N. H. 
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A Word About the Oriental Esteem of Jade 




















ems poetical associations of jade in the 
Chinese mind are most beautiful. It is 
the symbol, not of a sentiment or an attri- 
bute, but of virtue in the abstract, and in 
that connection allusions to it strew Oriental 
literature like pearls. The Chinese adduce 
jade as the type of the purest life, the high- 
est morality and the loftiest thought. To be 
like jade is to be perfect. So the music is 
sweetest which is poetically said to flow from 
flutes to jade, and in the language of compli- 
ment no word of praise rises above that 
which likens beauty to jade, the yu of the 
Chinese. The following line exemplifies 
what may be called the ordinary or general 
employment of jade in Chinese poetry. 

“While the waning moon in the westward 
hangs like an orb of jade.” It occurs in a 
poem ascribed to Emperor Kein-lung, A. D. 

1746, inscribed in a cup of jade in the Walk- 
inshaw collection. In the old canonical Me- 
morial of Rites yu is likened to the sub- 
stance of which the rainbow is made. 

Perhaps, however, the most highly elabo- 
rate and fully detailed deliverance upon jade 
is that of Confucius. According to the 
philosopher jade is valued because from all 
time the sages have compared it to virtue. 
Its polish and brilliant hues are virtue and 
humanity. Its compact hardness is accuracy. 
Its angles seem sharp, but are not incisive, 
and that is justice. In pearl-like pendants it 
represents politeness. Its pure sound when 
struck, figures music. One shade does not 
obscure another, and that is loyalty. Its in- 
ternal cracks are seen from the outside, and 
that is sincerity. Its lustre is permanency, 
and its substance represents the earth. Cut 
without other embellishment it indicates vir- 
tue, “and the high value attached to it by 
the whole world without exception is fig- 
urative of truth.” 

In one of their thin books it is said to be 
of six colors—white, carnation, yellow, red, 
cinnabar and deep maroon. Elsewhere we 
read of turquoise-blue, citron-yellow, deep 
blue and red. Jade, says Blondel, is some- 
times even black. Of all kinds, says Alfred 
Jacquemart, the two most rare are the 
orange and the imperial jade, a gem beyond 
price, worthy of being ranked with the finest 
emeralds, when of a fine green. Take all 
these colors and do we not revert to the 
canonical simile which likens yu to the stuff 
of rainbows? Of many of the tints enum- 
erated it may be said that if ever examples 
of them existed in jade, specimens are found 
no longer. The conclusion is almost forced 
that under yu, which entered largely into the 
imperial dress of China, precious stones 
were included which have no affinity with 


jade. There is other testimony than that of 


the poets, that in yu the Chinese saw not 
only the symbol of all excellence but the 
one all embracing and typical precious stone. 

The finest quality of jade is the product 
of China and India, and it is certainly be- 
tween these two countries that the honors 
of artistic jade work lie. The symbolic 
character with which the Chinese invest jade 
has probably restrained their jewelers from 
attempting to enhance its own supreme 
beauty of those of other gems or metals. 
Most of the so-called Chinese jade jewelry 
on the market is a result of western com- 
mercialism and entirely contrary to the true 
Chinese spirit. The Hindoo, on the other 
hand, having a single eye to richness of 
decorative effect, was struck by the advan- 
tages offered by the tints of jade as a setting 
for gems and gold. He found new beauties 
in the combinations of rich color and set 
the costly jade aflame with a burning in- 
crustation of metal and precious stones. 

Blondel quotes the Abbe Grosier to the 
effect that as thousands of days do not suf- 
fice to finish certain pieces of work, the 
artists of the Chinese Emperor followed 
each other in succession in the palace work- 
shops, and working night and day have been 
known to devote nine or ten years to a single 
piece. In India time was spent even more 
lavishly, and in these things lies the key to 
a story woven around a Lahore jade box 
and tray in South Kensington museum, with 
perforations, panellings and inlays of pre- 
cious stones. The tale carries the piece 
through three generations. Begun by one 
artist, who labored and passed away, the 
work was taken up by his son, who gave 
it his life and left to his son the triumph of 
completion. It is marvelously beautiful, and 
the value of the jade and jewels seems 
trifling beside the hereditary skill and de- 
votional sacrifice. 

The Chinese give jade no ornamentation 
except that of the carver. In the old In- 
dian work of Delhi it is studded with 
precious stones. Dagger and sabre handles 
and sheaths, boxes, rings, bracelets and 
buckles gleam with jewels, mostly rubies. 

The early Mexicans placed jade next to 
the emerald in esteem and cut it into many 
fantastic shapes, usually parrot’s heads and 
fishes. The New Zealanders made tools and 
weapons of the commoner kind, called 
“sreenstone.” Out of the translucent gems 
they carved the jewels which indicated the 
ranks of their chiefs. They followed the 
American custom of making idols and charms 
of jade, and all countries where it is found 
shape it into personal ornaments, the Maori 
hanging it from his ear, and the Chinese 
from his girdle. One of its most curious 


uses is found in a book presented by Sir 
A. W. Franks to the British Museum, of 
which the leaves are jade.—S. R. 








Purpose Must Control Design 





THE simplest matter of coarse elements in 
design are too frequently neglected, not 
from absence of study and knowledge of 
these limitations, but from lack of their use 
in analysis after the conception is placed on 
paper. The outrage of such primary princi- 
ples is well portrayed by DeGarmo and 
Winslow in their “Essentials of Design” 
(Macmillan, 1924), as follows: 
_ “Ever since Hogarth’s time many unthink- 
ing people have apparently assumed, as he 
did, that the curve is the line of beauty, while 
the experimental psychologist has expended 
no little effort in trying to discover which of 
the geometric figures are in themselves the 
most beautiful. Let us assume, for illustra- 
tion, that the preponderance ‘of testimony 
among all the observers is to the effect that 
the curve is a standard of beauty and among 
rectangles the post card, whose length is to 
breadth, say as 3 to 5, surpasses all others 
in aesthetic value and is, therefore, the ideal 
rectangle. The application of these standards 
of beauty should determine their probable 
worth. 

“Is not the wheel of an automobile pleas- 
ant to look upon? And is not the circumfer- 
ence bounded by a curve? And its tire al- 
most cylindrical? * * * Yet how could 
a wheel that was not round be true to its 
purpose? If it were rectangular in shape, it 
would not turn at all. * * * 

“When we apply the tests of the curve and 
the ideal rectangle to objects in which they 
do not accord with purpose, we get a differ- 
ent result. Consider, for example, the silver 
knife, fork and spoon. The spoon is all 
curves of contour and surface and hence is 
presumably an object of perfect beauty. The 
fork, however, has, say, half as many curves 
and one rectangle, so according to Hogarth’s 
maxim it can be only half as beautiful as the 
spoon. The knife has few curves, and these 
are short and unimpressive, while its rect- 
angular blade is long and narrow, in the 
ratio of 1 to 7, not at all the ratio found in 
a post card. Are we to conclude, therefore, 
that the knife is but a sorry companion for 
the beautiful spoon or even for the half- 
beautiful fork? Again, why are plates made 
round rather than triangular, square or ob- 
long? Why, indeed, but because such a shape 
conforms best to the purpose of a plate. The 
shape of a pie knife is also determined by 
its purpose, which differs from that of the 
ordinary table knife.”"—C. W. C 








A. B. Sher has severed his connection 
with M. S. Trucker, 431 Spruce St., Scran- 
ton Pa. 
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When You Buy or Sell Goods Get Your Mind Together 
With the Other Man’s* 











By Elton J. Buckley 














I‘ is astonishing how much of the time of 
courts is taken up dissecting and analyz- 
ing contracts to buy goods, which one party 
is alleged to have broken, in an effort to see 
whether there really was a contract, and if 
so what it meant and whether anybody had 
broken it. 

Nine-tenths of these cases could have been 
avoided if the parties had been a little more 
careful to say what they meant when they 
drew their order or contract, and to say it 
all. 

An illustration which transpired only this 
morning in my own Office, occurs to me here. 
It has nothing to do with the case I will 
later discuss, but is beautifully illustrative of 
the general principle just referred to, viz.: 
the necessity of saying what you mean and 
saying it all. 

In the case that was before me this morn- 
ing the owner of a building sold it to a mer- 
chant. The merchant said that an agreement 
was made at the time that he should only 
use the store room, and that the seller should 
stay on in the balance of the property at a 
rental of $50 per month. The written agree- 
ment, however, read that the seller was to 
rent “the aforesaid premises” at $50 per 
month. The merchant moved into -the store 
room and the former owner stayed on in 
the balance, but refused to pay his $50 a 
month rent because he said “I was to get the 
whole premises, but I only got part of it.” 
“Oh, no,” said the other man, “it was clear- 
ly understood that I was to have the store 
room and you the rest.” One now points to 
the literal written agreement and the other 
to what he says was the clear mutual under- 
standing. So they are going to court, be- 
cause a court is the only place that can set- 
tle it. 

A majority of these cases arise out of a 
discrepancy between the written language 
and what one-or the other party says was 
the real understanding. 

Now let me discuss the case which I 
started out to discuss. A fundamental prin- 
ciple about contracts to buy goods is that 
the parties must be absolutely together at 
every point. If there is even one little point 
which both parties haven’t agreed to, there 
is not “a meeting of the minds,” as the law 
calls it, and no contract which either party 
can enforce. 

The case that lies before me is a good il- 
lustration. . 

The seller of a certain kind of cloth wired 
a prospective buyer as follows: 

“We offer subject mills acceptance 
Canton denims equal weekly deliveries 
March, April, May, June two twenty 
thirty-five cents.” 

This was perfectly clear, and the pros- 
pective buyer wired back: 


“Book us 50 bales two twenty Canton 
as per your telegram nineteenth delayed.” 





* Copyright, March, 1926, by Elton J. Buckley, 
Philadelphia, Pa. 


The seller later wired: 
“We confirm 50 bales Canton 
twenty per your wire.” 
And later wrote in confirmation: 
“In accordance with your telegram, 
we are entering your order for 50 bales 
Canton 2.20 denims as per duplicate 
herewith enclosed.” 


two 


A few days after the above was written 
the seller wrote the buyer attempting to 
interpose new terms. He said: 


“Your order of the 23 ult. for 50 
bales Canton denims has come to the 
writer for his attention. We are ac- 
cepting this order with the understand- 
ing that it will be subject to a line 
of credit which will be hereafter as- 
signed to your firm. This line of credit 
of course will be determined largely by 
the showing made in your latest finan- 
cial statement, which we presume will 
be as of the Ist inst., and this being 
the case, we are writing to request that 
you favor us with a copy of this finan- 
cial statement as soon as it is ready.” 


In other words, the seller was trying to 
reopen the agreement so as to take this new 
position: “I’ll accept the order if your 
financial statement when I see it, shows 
you are worthy of that much credit.” 

The buyer wrote back: “I see you are 
accepting my order conditionally,” and then 
dropped the matter. The market apparently 
slumped, and so it was the seller who tried 
to enforce the contract. He sued on the 
ground that the buyer had contracted to 
buy the goods, but had later refused to take 
them. The court, however, ruled against 
him. The attempt by the seller, after the 
booking of the order, to introduce new 
terms, i. e., that the acceptance of the 
order should be conditional on a future line 
of credit, to which the buyer never agreed, 
prevented the meeting of the minds, and 
there was no contract that either party 
could enforce. 








The Designer for the ‘“Machine- 


Made” Still an Artist 


ONDERFUL indeed has been our prog- 

ress in improving the art quality of 
goods made by the machine, so much decried 
just a few odd years ago. The unobserving 
little dream of these advances but a glimpse 
back at the old “goods” will enlighten any- 
one of taste. DeGarmo and Winslow, in 
their “Essentials of Design” (Macmillan Co.. 
1924), tell the story well. We will repeat 
a few lines as follows: 

“That the modern designer at his best 
is also an artist is abundantly demonstrated 
in many factory products such as silver, 
glass, chinaware, * * *. There is hope, 
moreover, that the designer may yet become 
an artist in all fields of manufacture. Three 
potent influences are constantly at work to 
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bring about this result: (1) a wide choice of 
materials, (2) the possibility of obtaining. 
machines that will produce any desired shape 
to any required degree of accuracy, and (3) 
higher artistic ideals through art education 
in the schools. * * * 

“The scientific education includes a knowl- 
edge of the evolution of all known machines 
for effecting the ends the designer has in 
mind. This knowledge at once emancipates 
from the tendency to shape a product with 
a new principle in imitation of some earlier 
product with a different principle. In other 
words, mechanical limitations no longer force 
him to seek beauty by making a thing look 
like something else. If he imitates old forms 
at all, he does so consciously and from 
psychological rather than from mechanical 
motives.” 








June—Pearl or Moonstone* 


By Crara BELLE THOMPSON 
“Searching the wave I won therefrom a pearl 
Moonlike and glorious, such as kings might buy- 
Emptying their treasury.” 

A TURKISH baby has his little skull 

cap trimmed with pearls to ward off 
the evil eye. An _ intelligent conception 
surely, since no eye could long remain evil 
in the presence of anything so beautiful as. 
the pearl, the birthstone of June. 

The great Vishnu first created pearls, and 
it was he who decreed that only the good 
and true might wear them. Parenthetically, 
there was never more goodness and truth 
than at present, for never has there been a 
wider vogue for pearls. 

Moreover, they cure irritability if drunk 
with new milk, and worn in the form of a 
necklace they draw loving associates. They 
are a symbol of happy marriage—if not a 
cause—and are an earnest of prosperity. 
Various opulent creatures throughout the 
ages have had the uncontrollable urge to 
make a lavish gesture, and so have swal- 
lowed pearls. Cleopatra, the Emperor Cali- 
gula and even Sir. Thomas Cresham in the 
days of Elizabeth availed themselves of this 
royal diet. 

Borneo pearl hunters endow the jewel 
with life and make a point of preserving 
every ninth one that they find in a bottle 
which contains a dead man’s finger. These 
become seed or breed pearls and are ex- 
pected to reproduce their kind. 

Moonstone, the alternate jewel of June, is 
a lucky stone, bringing good health, business 
success and hapiness. It changes in the 
phases of the moon, and has love magic in 
the waxing and prophetic power in the 
waning. A famous writer dates her change 
of fortune to the possession of a beautiful 
moonstone ring which she received as a gift 
on her birthday. As a sacred stone of India, 
it is often displayed on a yellow  back- 
ground, for yellow is considered as a sacred 
color. 





“Soon as the evening shades prevail 
The Moon takes up the wondrous tale, 
And nightly to the listening earth 
Repeats the story of her birth.” 


Muriel, Thomas and Cancer figure in the 
protectorate for June, with the flower the 
lovely and delicate honeysuckle. 





*From the National Jewelers’ Publicity Associa- 
tion. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris, Antwerp and Amsterdam 
as Reported by Correspondents of The Jewelers’ Circular 




















Lonpon, April 19.—Business has_ been 
quiet in this market during the last two 
weeks. This condition may be ascribed in 
part to the Easter holiday weeks, which 
usually are characterized with a period of 
quiet trade, and the weeks preceding the 
introduction of the national budget, which 
had an effect upon all branches of trade. 
There is a general feeling among dealers 
and proprietors of jewelry stores of a lack 
of animation in the trade at the present 
time. This is especially noted among small 
tradespeople. The same reports reach this 
city from Birmingham where a number of 
small firms, which have been established for 
many years, have given up dealing in dia- 
monds and have turned their attention to 
other branches. It has’ been pointed out in 
trade circles that the prices demanded at the 
present time for cut stones together with 
the outlay in labor expense and in platinum, 
gold and other materials in the making of 
jewelry, require so much capital that manu- 
facturing jewelers working with a_ small 
capital find it difficult to keep business mov- 
ing and many have been compelled to 
gradually curtail the volume of their busi- 
ness. This has the result of producing an 
unstable market and discourages most of 
the dealers and brokers. The market for 
rough diamonds remains steady and there is 
a good demand for rough from industrial 
diamond centers. The first “sight” of 
“rough” during April will be shown about 
the end of the month and will consist of 
Premier stock. 


AMSTERDAM, April 20.—Contrary to ex- 
pectations the volume of business transacted 
here during the past week was considerably 
below that done during the weeks preceding 
the Easter holidays. Everyone anticipated 
a revival but market conditions did not de- 
velop in this direction. It is believed, that 
the visits of foreign diamond merchants will 
cause a revival in conditions here which 
will be reflected among local dealers. Prices 
are still very firm for polished goods espe- 
cially for sizes ranging from one-half carat 
stones upwards and all indications point to 
the fact that this condition will continue. 
Anyone who is of the opinion that by wait- 
ing and looking for a lower market, better 
prices may be obtained will undoubtedly be 
mistaken. Importers of rough diamonds 
who are obtaining their consignments direct 
from the London Syndicate are almost 
unanimous concerning the tendency of the 
market to increase in strength, and believe 
that the rough material will continue to 
advance in price and that certain qualities 
of good cut gems will be higher than ever 
within a short time. However, foreign 
dealers in polished stones are showing a 
reluctancy to purchase at the prices de- 
manded at the present time. This condition 
is caused probably through a decrease in the 
demand just at the present time from their 
respective markets abroad. This may, how- 
ever, only be temporary, and favorable re- 


ports from overseas markets will undoubted- 
ly have their effect. The International Con- 
gress of Gold, Silversmiths and Metal 
Dealers will be held here during the week 
of April 19-22, at which most of the prin- 
cipal metal dealers will be represented. Be- 
sides the civic reception by the municipal 
council, the delegates will visit the Asscher 
diamond cutting works and will also pay an 
official visit to the Bourse of the diamond 
trade during the afternoon of Wednesday, 
April 21. 





Paris, April 17.—Business conditions in 
this center among diamond dealers are re- 
ported to be unfavorable at the present time 
owing to the pending fiscal policy in gov- 
ernmental affairs. The diamond industry is 
also greatly agitated by the new duties im- 
posed on all luxuries, which have been 
adopted by the French Parliament. This 
means that diamonds will be imported under 
the 2 per cent. ad valorem duty and an ex- 
port duty of 2 per cent will be demanded. 
Under the new fiscal bill an added duty 
of 1.31 per cent. will also be levied on all 
exported merchandise and it is feared dia- 
monds will not escape this provision under 
the new schedule. Of course, 
will be made by the Chambre Syndicale of 
Jewelers and Diamond Merchants to get an 
exemption of the extra export duty. Tak- 
ing into consideration the economical condi- 
tion of France at the present time and the 
fact that everything possible is being done 
to stabilize the financial market, it is hard 
to predict conditions for the future. How- 
ever, dealers are hopeful of a favorable out- 
come and are waiting a change in the tide 
of conditions in an optimistic frame of mind. 
This is particularly true among those doing 
business on a large scale. It is stated 
that orders which were placed before April 
5, which is the date on which the new fiscal 
bill became effective, will be allowed to go 
through without the special export tax pro- 
viding legitimate proof is submitted that the 
order was given before the date mentioned. 
Rumors are in circulation here that a num- 
ber of firms may remove their offices to 
other countries in consequence of the bur- 
dens imposed by the new legislation, and 
this together with the present high price 
of diamonds will undoubtedly have its effect 
in making it particularly difficult for middle- 
men and small dealers to transact business. 








GET VALUABLE LOOT 





Safe Burglars Visit Mansfield, O., Jewelry 
Store and Escape with Jewelry and Cash 
MansriEL_p, O., April 28—Diamonds, 

watches and other jewelry having a total 

value in excess of $10,000 and $600 in cash 
was stolen from Harry’s jewelry store, 

N. Main St., it was discovered Monday 

morning, when the proprietor, Mrs. Molly 

Chaplin, opened the store. 

The heavy safe was forced open by rob- 


all efforts” 
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bers, who effecced an entrance into the store 
by sawing a hole in the ceiling. Several 
trays which contained diamonds and unset 
stones were taken, police said. The robbers 
left their tools behind. 

It is probable, the police said, that the 
robbers performed the job early, Sunday 
morning giving them more than- 24 hours 
in which to make their escape. 








Harry N. Clark, Syracuse, N. Y., Jeweler, 
Believes Assets of His Business Are Suf- 
ficient to Pay Creditors in Full 


Utica, N. Y., April 27—Harry N. Clark, 
Syracuse, believes that the assets of the 
business are sufficient to pay the creditors 
in full, according to a circular letter just 
issued by Attorneys McGowan and Stolz, 
of Syracuse, representing the petitioning 
creditors, and the receiver as well. 

A careful inver‘ory was made, says the 
statement, showing that the inventory cost 
price of merchandise was $39,269; fixtures, 
$10,000, and accounts, $5,552, a total of 
$54,821. But the appraisers put the total at 
$35,140. The liabilities total $24,795. .The 
official appraisers appointed by the court 
made a reduction in the assets on account of 
out of date goods and depreciation for shop 
worn articles, and the knowledge that goods 
in bankruptcy never bring full cost. The 
reason for bringing the involuntary petition 
in bankruptcy was because the landlord 
threatened to enforce his rights because Mr. 
Clark had not paid rent for three months. 

The attorneys ask for the co-operation 
of all the creditors because of the difficulty 
in disposing the merchandise in a way to 
realize enough to pay the claims in full, 
owing to the expenses of administration. 
The attorneys, representing Herbert Hess, 
the receiver, say they would welcome sug- 
gestions from the creditors in regard to dis- 
posing the goods to the best advantage, 
especially the names of any persons who 
would be apt to buy the business. 








Individual Versus Universal Art 





OILED down into a few words, DeGarmo: 

and Winslow, in their “Essentials of De- 
sign” (Macmillan Co., 1924) juxtapose the 
“fine” and the “useful” arts thus: 

“Isolated art is personal and individual, 
while the useful arts are impersonal and uni- 
versal. An artist paints a picture but once; 
if he wishes to go on painting, he paints a 
different subject. 

“The designer of a useful product, how- 
ever, desires nothing so much as its multi- 
plication for sale. In certain respects the 
craftsman of the age of the hand tool prac- 
ticed an isolated art. His work was per- 
sonal and individual, as when he carved an 
original decorative pattern on a single article 
of utility; but when he became a manufac- 
turer producing many products from a single 
design, he did exactly what the machine now 
does, only more slowly and with less exact- 
ness. Some may assert this very exactness 
was an artistic merit in that it varied with 
each thing made and, therefore, marked each 
product with individuality ; but to accept this 
would be to base artistic excellence on im- 
perfection, which would be a hazardous doc- 
trine.” 
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The News From England 








Diamond Market on Upgrade—Russian Platinum Coming to England—New 
Point as to Action of Police—Sheffield Cutlery to the U. S—New 
Jewelry of Large Dimensions—Ex-Empress Zita of Austria 
Charged Fraud in Sale of Crown Jewels— Platinum 
Mining in South Africa 

















Lonvon, April 20.—Reports from the 
local diamond market indicate that business 
in the polished goods is beginning to pick 
up again following the quiet period con- 
sequent on the Easter holidays. Jewelers 
say they did considerable business in Easter 
gift lines and they are now preparing for 
the seasonal trade which usually commences 
towards the end of April and is the fore- 
runner of the summer business. The first 
quarter of 1926 ended with a satisfactory 
showing so far as jewelry is concerned. 
Prices remain firm and the rough diamonds 
market is as brisk as ever. Diamond mer- 
chants look for a good year. Backes & 
Strauss of Holborn Viaduct, dealers in dia- 
monds and other precious stones, inform 
your correspondent that business now is on 
the upgrade. 

“The last fortnight,” says the firm, “has 
been a little on the quiet side, doubtless 
owing to the Easter holidays, but now that 
these are a thing of the past, trade will 
shortly get into its stride again. The first 
three months of the year have, on the whole, 
been fairly good, and there is no reason 
to doubt that business all round is on the 
upgrade. Prices remain very firm, and 
whilst the rates for rough continue to rise, 
polished diamonds must automatically follow 
suit. The demand for large brilliants in 
size from two carats and upwards still is 
very brisk, but fine pieces are scarce and 
high prices are obtainable for choice stones.” 

x * * 


Russian platinum continues to arrive in 
England in pretty regular supply the latest 
consignment reaching here this week being 
worth $2,500,000. Practically all of this 
precious metal is consigned to Soviet House, 
the headquarters of the Soviet government 
representatives here. By the same _ boat 
pearls valued at $100,000 also arrived. 

ee 2 


An interesting point in police procedure 
during jewel thefts is raised in the current 
issue of the Police Review, the magazine 
of the British constabulary. It is this: 
Should a policeman stop to pick up jewelry 
thrown away by a jewel thief during flight 
and risk losing his man, or should he ignore 
the jewelry and concentrate on the capture 
of the offender? From the point of view 
of the retail jeweler the policeman should 
stop and gather up the dropped jewelry. 
The other day a London policeman chased 
a jewel shop thief and caught him. The 
man threw away the stolen gems but the 
policeman refused to slacken up. The result 
was spectators grabbed up the spoils and 
decamped. The thief was caught but the 
jewelry was lost. Did the policeman do 
right? The jewelry trade thinks he did not. 
Jewelers now are asking that instructions 
be given to policemen that they always stop 
to pick up discarded jewelry ever though it 
means the escape of the thief. The police 


authorities, while admitting the claim of the 
jewelers, do not agree that the recovery of 
stolen gems is the most important phase of 
the problem. The jeweler, they say, natur- 
ally is concerned with the return of his 
property, but the police are concerned mainly 
with the welfare of society. The arrest of 
a criminal must take precedence over the 
recapture of his booty, says the police, the 
surest way to diminish crime being to make 
its detection certain. So the police are not 
likely to issue instructions to patrolmen to 
concentrate on the conservation of jewelers’ 
property when a capture is imminent. 
* * * 


A bright spot in the depressed plate and 
cutlery market just now is the business just 
landed with an American importing house. 
A Sheffield firm which has obtained the 
orders for table cutlery for the American 
market says the tariff and other charges 
puts the English article quite 50 per cent 
above the U.S.A. home product. At any- 
thing like competitive prices the firm is in- 
formed it is easier to sell Sheffield-made 
goods than the American article in America. 
This is the first table cutlery order Shef- 
field has had in years, so far as the U.S.A. 
market is concerned. This side the cutlery 
trade is stagnant, what demand there is 
being for cased goods. 

* * * 

The new jewelry now being shown by the 
metropolitan jewelers is of unusual dimen- 
sions, brooches particularly being very large. 
The size and originality of design appears 
to be the important factor, less attention 
being paid to the quality of the gems used. 
In fact, many of these new designs in 
brooches, bracelets and necklaces are done 
in artificial gems. Only in the very ex- 
pensive kinds are real gems used. This can 
be understood when the size of some of the 
pieces is taken into account. Commenting or 
the new style jewelry destined for the sum- 
mer months the Weekly Dispatch says: 
Huge diamond brooches the size of a saucer, 
but flat-shaped like a leaf are now the 
fashion, apparently, and it is immaterial 
whether the gems used in these pieces are 
real or not. Now that the necklaces of 
tinted pearls are in again they are being 
worn in double instead of single rows. 
Some of the pearls used are as large as 
pigeons’ eggs. The new bracelets are minia- 
ture collars and measure six to ten inches 
in depth and two inches in thickness. Hat 
ornaments are very much on the large size. 
The jeweled pins now worn extend right up 
the high crown commencing from the brim. 
Since patterns in dresses are also much 
larger apparently the trend for big sizes 
is general. 

x ok * 

Apropos of brooches regimental ornaments 
are now popular once more. They died out 
recently but are now quite the thing in the 
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social world, especially at sporting func- 

tions. Many of these regimental brooches 

are worn in the small felt hat. At the 

recent National Hunt meeting the Dowager 

Duchess of Beaufort set the fashion with 

an elegant diamond bar pinned into her hat. 
* * x 

Some of the jewelry shops outside London 
are making displays of Italian silver filigree 
work. This very artistic jewelry is chiefly 
confined to brooches and necklaces. The de- 
signs feature butterflies and flowers in 
brooch form. These ornaments are ex- 
quisitely rendered in delicate tracery silver 
and are appealing to a lot of women of re- 
fined taste. These ornaments are inex- 
pensive. 

* * * 

Four American women staying at a hotel 
on the Place de la Concorde have been 
robbed of pearl necklaces and rings valued 
at $15,000. One of the women awoke to 
see a man ransacking the dressing table. 
He disappeared by way of the~balcony. The 
police say they have obtained finger prints. 

* * * 

The French magistrate who took the evi- 
dence of the ex-Empress Zita who is bring- 
ing a suit in the courts in connection with 
the sale proceeds of the Austrian crown 
jewels is sending a commission to obtain 
affidavits from all parties connected with the 
transactions in Switzerland. The case will 
shortly be before the Paris courts. The ex- © 
Empress Zita accuses a member of the for- 
mer Emporer Charles’s suite, and a jeweler 
of Paris, of appropriating large sums of 
money realized on the sale of the famous 
jewels among which is reported to be the 
famous Florentine diamond which the Italian 
government has been trying to trace. When 
the Austrian royal family was in exile in 
Switzerland valuables of great price were 
deposited with local banks as security for 
loans. The remainder of the jewelry was 
purchased by a Parisian gem merchant who, 
it is now alleged, conspired with the baron 
to defraud the ex-Empress. The case is 
going to arouse considerable interest among 
gem dealers and jewelers, particularly on the 
Continent. 

* * * 

It is reported from South Africa that de- 
velopment work is being pushed along as 
rapidly as possible in connection with the 
mining of platinum but that as yet nothing 
has been done on a commercial scale. The 
question of a satisfactory process of re- 
covery still remains unsettled, the experi- 
mental stage having, apparently not yet been 
passed. Although it has long been known 
that platinum in lode form éxisted in South 
Africa the recent developments in the Lyden- 
burg district held out much better prospects 
of successful commercial working than here- 
tofor. The difficulty is to work the 
“pockets” which in some cases are from 200 
to 300 feet deep. In Russia and Colombia 
the alluvial platinum deposits are obtained 
comparatively easily. It is believed by the 
precious metals trades here that any large 
expansion of platinum production will in- 
evitably reduce the prices of the metal. 
Platinum was 50 per cent. cheaper before 
the war than today chiefly because the Rus- 
sian production was on a large scale. As 
this production became reduced the price 
rose. Russian production of platinum is ex- 
panding again. 
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The Latest Vogue in Handbags 











Wide Range in Sizes and Shapes and New Ideas in Decorations and Fittings 











HE new Paris handbag is either very 

small, almost approaching the dimen- 
sions Of a large purse, or very large. The 
small variety is shaped just like an envelope, 
whether square or oblong, with a pointed 
or straight flap, as the case may be. In 
white satin or silk velvet, it is embroidered 
with seed pearls and hangs from the arm 
by a chain of seed pearls sewn on white 
ribbon to match. Sometimes real pearls are 
used for these dainty handbags, but oftener 
artificial ones. 

A pretty “sac” was in white moiré silk, 
with lines of pearls running up and down, 
at very close intervals. Another had 
pearls running in crosswise lines while still 
another had an intricate cross-wise pattern, 
picked out in pearls, with diamonds in be- 
tween, making lines, with a larger stone at 
each corner. A velvet bag was trimmed in 
diamonds, in lines. Another had tiny lines 
of pin-point diamonds, making diagonals, 
while a diamond sewn ribbon was strung 
over the arm to hold the bag in its place. 
Some of these flap bags are made in ruby 
silk, and sewn with “rubies,” while others 
are seen in sapphires and emeralds. Other 
patterns are carried out in beads, the most 
beautiful antique designs being seen in this 
class of goods. Opaque blues, transparent 
greens, of the most vivid hues are mingled 
in these bags, which are so gaudy that they 
can be carried with any dress as they are 
so small as simply to make a small patch 
of color. 


Besides these dainty bags sewn with 
beads, the old fashioned bead bag is in 


again. With beautiful new designs, it is 
seen in a multitude of colors and can be 
carried at any time in the day. Sometimes 
it is possible to obtain an old bag, worn 
with time and faded, until the colored 
beads have. lost their original beauty. 
Sometimes an old tobacco pouch, made for 
some old grandfather, is discovered in an 
antique shop and adapted to make a bead 
hag, the older and dirtier the more this class 
of thing is appreciated. It is of course 
cleaned and remounted with a new lining, 
but the age is seen by the canvas upon 
which the beads are sewn and also by the 
subdued coloring of the glass. 

sits of ancient tapestry, taken from the 
wall of some dismantled castle or chateau 
are also being used for handbags. They 
are either made into the “envelope” pattern 
handbag, or mounted on an “old” silver 
mount, that is always handsomely orna- 
mented with a pattern in high relief. There 
is much of this ancient tapistry available, 
for many houses are being dismantled, their 
owners unable to keep them up any longer. 
Sometimes the handbags are made of old 
tapestry curtains, that have hung for genera- 
tions in front of a picture in a church. Now 
replaced by something new, the tapestry still 
has sufficient “body” to make a bag with a 
stout lining. Parts of the vestments of 
priests, in heavy brocade, are also cut up 
into handbags at this particular time, having 
been disposed of in the usual manner, finding 


their way to the old curiosity shop and then 
being cut up into pieces for this kind of 
trifle. Sometimes the flowers in the brocade 
or damask are outlined with tiny diamonds, 
or with gold or silver thread. This work is 
of course recent and must be done with gold 
thread that has faded somewhat, while the 
diamonds are sewn on with cotton that has 
faded to preserve the illusion of age. Some- 
times new material is treated in the same 
way when of course new thread is used. 
Whether the tiny envelope handbag be in 
royal blue, on a grey ground, in ruby red 
on a beige ground, the material must be 
very rich, to make up for the small size of 
the object. 

The medium size bag, something between 
the very large and the tiny bag, is notable 
for its “old” or oxidized silver mount, with 
a silver chain to hang the bag over the 
arm. Many of these bags are made in 
damask, the pattern outlined in silver 
thread, or where the mount is in gold or 
gilt, outlined in gold thread. With an old 
ivory mount, yellow with age, cream 
leather is used. If there are sepia engrav- 
ings on the ivory mount, white kid is used 
for the bag and the designs repeated on the 
kid. A strap in the same material is used 
in this case, with the sepia pen sketches re- 
peated in miniature on the strap. Some 
strange minglings of damask and _ metal- 
chain are seen. Sometimes a bag made in 
gold chain work will have a “bottom” of 
damask or the pattern outlined in gold 
thread. <A _ silver chain bag will have a 
brocade bottom, the blue roses, for example, 
on the pale grey ground, being embroidered 
with silver thread. 

A medium size leather bag, evidently in- 
tended for motoring as it was fitted up like a 
miniature dressing-case with all kinds of 
silver top bottles, very small, but large 
enough to hold a certain amount of eau-de- 
Cologne and other toilette requisites, had a 
square mouth. When closed it shut flat, and 
if empty took up no room at all, but when 
in use the mouth could be opened square, 
rendering it very easy to find any object 
that was lost in the bag. 

The large leather bag, used for traveling, 
is made in somewhat coarse leather and has 
a handsome silver mount, or sometimes gold 
or gilt. Sometimes it is fitted up with all 
kinds of receptacles for powder and scents, 
having places for keeping scissors, knife, 
etc., in the lining. As a rule this type of 
bag is prettier within than without. Lined 
with white kid, the compartments close and 
have silver or gold mounts to match the out- 
side mount in color although they are 
naturally not carved. These bags graduate 
in size until they approach the traveling bag 
especially fitted for a journey. This latter 
is now made very small, for the designer 
does not forget that porters are a rarity 
when traveling and sometimes cannot be had 
at all. The prospect of having to carry one’s 
own bag does not make it desirable to have 
anything weighty. Thus there is a disposi- 
tion to fit up the traveling bag with the 
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smallest possible bottles, while silver-backed 
brushes and combs are very small and short, 
all partaking of the general “rage” for 
smallness. In some cases the small traveling 
bag and the immense handbag are fitted with 
the same set of objects, such as scissors, 
etc., and all the tiny bottles can be trans- 
ferred from one to the other, the first being 
for the train, the second for traveling by 
car or aeroplane. In this case the whole 
“fitting” is removed in one piece and put 
into the second bag. 

All the various accessories in traveling 
bags are very ornate, as if to make up for 
their small size. The silver or gold mounts 
are beautifully embossed and the initials of 
the owner are engraved upon them. This is 
a precaution against theft as it is very easy 
to identify one’s traveling bag by the 
initials. There is a decided inclination to 
use cut crystal in colors as well as in white. 
Royal blue, when the traveling case is lined 
in royal blue satin or silk, looks very well, 
but perhaps the prettiest color for crystal 
glass is ruby. Sea green is sometimes seen, 
too, a number of new processes being in- 
vented in this particular style of thing 
lately., The ruby, green or blue is merely 
a tinge of color (in the new process) seen 
in the depths of the crystal, and is very 
effective. Bottles for traveling bags are 
partially encased in a metal sheath, reach- 
ing about a third of the way up the bottle 
to prevent breaking. These are seen in open 
filigree work, and it is repeated in the 
sheathing of the neck and the stopper. 








The Bilston Enamels 





W HILE the European countries were pro- 
ducing the highly popular enamels for 
adornment in so many factories, England 
practiced the art alone at Battersea (Lon- 
don) and, later, at Bilston, near Wolver- 
hampton, the latter part of the 18th century. 
Collectors still find such with the antique 
dealers, but they are becoming scarce. A 
short description is afforded by Elward in 
“On Collecting Miniatures, Enamels and 
Jewellery” (London; Edward Arnold), who 
says: 

“The articles manufactured there were 
much more brilliant in coloring, but coarser 
in design and execution, than the produc- 
tions of Battersea, from which they were 
evidently copied. A large number of snuff 
and patch boxes were made at Bilston of 
different-colored enamels on copper, with 
landscapes or views of places in the neigh- 
borhood painted on them, while others were 
ornamented with birds and flowers in 
bright colors on a white ground. . . . 
Little oval or square patch boxes of Bilston 
enamel were greatly in fashion at the time 
when every lady and gentleman carried one 
of these about with them, and they had a 
tiny mirror of polished steel inside the lid. 
‘Genuine specimens of these pretty little 
boxes are still occasionally to be picked up, 
although they have risen considerably in 
value. Collectors, however, must 
be on their guard against the numberless 
imitations of the patch-boxes so common in 
many bric-a-brac shops. These are so well 
made that it is very difficult, without care- 
ful examination to distinguish the forgeries 
from the genuine production of Battersea 
and Bilston.” 








THE JEWELERS’ CIRCULAR 


























* 
* 


"> 
*e, 
es 


“ne 


. 
*Sqeenecet® 


a 








‘1 


eee” 


*. 
“Seas 


0 
Pan 


nee 
00? 


= 
ate vad 
“ese, 


ol 


a 


ww“ 


e 


2e° 
~ ‘jon, 
. 


& 


LJ 
s 
*30° 
ames 
























Pervemere: 


is unquestioned. 


oy ats eee seme 


SES Stree misty edieaiechon uinncoaieceeanaes rho 


“To the eve 1dentical” 


Its charm 


30 ounces of Clothes (including shoes) is decreed for Chic Women 
this season. Orienta Pearls can be added to complete the ensemble. 


QCrienta Pearl Jewelry is delicacy itself. 
enhances the artistic effect of the costume and its quality 


ys Chute 24 


oot 
65 Neidaa Sheet o New Uh, 





























May 5, 1926 


THE JEWELERS’ CIRCULAR 








The News from France 











Amsterdam Diamond Merchants Ask That Airships Flying Between Paris and 
Amsterdam Stop at Antwerp—Exhibit of Gold and Silverware in Paris 














Paris, April 21—Much has been said and 
written about the impcrtance of the trade in 
diamonds between Amsterdam, Antwerp and 
Paris, but the fact that the Amsterdam mer- 
chants have made a request to the author- 
ities that airships flying from Paris to Ams- 
terdam and vice versa make a ha!t at Deurne, 
the Antwerp flying field, in order to take up 
parcels of diamonds, is the best proof of 
how flourishing this trade has become. The 
air service between Amsterdam and Paris is 
carried on by Dutch airships, belonging to 
the Koninklijke Luchtvaart Mattschappij, 
and at present no halt is made at Antwerp. 
The Antwerp diamond merchants are also in 
favor of the airships stopping at Deurne, and 
intend to file a petition to this effect. Pas- 
sengers flying from Amsterdam to Paris will 
of course object as the stopping at the 
Deurne station makes the journey longer, as 
the necessary formalities take a considerable 
time and no less than half an hour is re- 
quired for the purpose of looking at pass- 
ports and custom formalities. People who 
are endowed with ordinary common sense 
cannot help wondering why such formalities 
need take half an hour when there are per- 
haps half a dozen passengers at most in the 
ship. That, however, is a secret of official- 
dom that is doing so much to prevent Europe 
getting on its feet again, making everything 
complicated in every possible way. 

The Deurne flying field outside Antwerp 
is an easy landing place. The whole of that 
part of Belgium is very flat and there are 
few trees of any importance, thus it makes 
an ideal place for coming down in storms 
or if the avion is in trouble. 

The reason why diamonds and other valu- 
ables, including large amounts of bullion for 
governments, are sent by air, is the low rate 
of insurance asked for this class of goods. 
They compare very favorably with the sums 
demanded when the same wares are sent by 
railroad or by water. Owing to their small 
bulk, they take little room in the airship, and 
the cost of carriage is very low. As a rule, 
the dispatch of valuable parcels by air is 
kept secret, and in the case of really big 
quantities of gold, for instance, sent by gov- 
ernments, a special airship flies over, while 
precautions are taken at either end, the car 
bringing the cargo to the flying field being 
guarded. 

Flying fields, located at the terminii of the 
various lines, are lonely places, but this 
would make any unusual visitors the more 
remarkable. For a variety of reasons not 
connected with the transport of valuables, 
these stations are already well guarded, while 
air pilots have loaded guns: and pistols within 
easy reach for the purpose of signaling. 

a. 

There are indications everywhere that sil- 
verware is coming into fashion again, after 
a certain period of stagnation that began 
during the World War and was due to dis- 
turbed conditions. No one anywhere near 
the war area thought of buying silver for 
household use for some years. There was 


the possibility of invasion, and whereas the 
conditions in wartime made people anxious 
to put.their money into pearls and other 
valuable gems, as they could be easily se- 
creted, they naturally avoided buying silver, 
on account of the difficuty of carrying it 
away in an emergency because of its weight. 
All this is past history, and the fact that the 
Decorative Arts Museum in Paris is holding 
an exhibition of gold and silver ware in the 
Marsan Pavillon, is sufficiently indicative of 
which way the tide is turning. It is a his- 
toric exhibition, showing the progress made 
by the art of the French gold and silver- 
smiths. Naturally the masterpieces of the 
great French gold and silversmiths, such as 
Le Blond, Regnaud and Thomas Germain, 
were shown. Some of the gold and silver 
that was used at the tables of the French 
kings was shown, and the visitors invited to 
the opening were very busy comparing pres- 
ent-day models with those in front of them. 

Although many French homes are pro- 
vided with fashionable silverware, many 
more are reduced to purchasing silver of 
the same epoch as the furniture and porce- 
lain generally. In most cases, young people 
setting up housekeeping inherit a certain 
amount of furniture, as one or other is very 
often an only child, and having furniture and 
porcelain in the Empire style, the silver must 
be bought to match; in other houses every- 
thing is in the Louis XIV or Louis XV 
style, and the consequence of this is seen in 
the making of silver in half a dozen styles 
at one time in France. This is also why 
many people are attracted to the show, as 
they must find objects to fit in with the re- 
mainder of the household goods, and want 
to gain a certain amount of expert knowl- 
edge on the subject. 








In a recent issue of Commerce Reports, 
published by the Bureau of Foreign and 
Domestic Commerce at Washington, D. C., 
an item appeared indicating that the dispute 
between Swiss watchcase and watch manu- 
facturers has come to an end. The article 
reads as follows: “The movement inaugu- 
rated by the association of Swiss watch- 
case manufacturers for the purpose of ob- 
taining the adherence of Swiss watch manus 
facturers to the former’s plan of collective 
contract and a fixed tariff of prices for 
watchcases has culminated in the announce- 
ment that a total of over 250 watch manu- 
facturers signed the agreement, according to 
Consul Robert Dudley Longyear, Geneva. 
At the final meetings held on Feb. 6, the 
principle of syndical reciprocity was accept- 
ed by both groups. This mean that both the 
watchcase and watch manufacturers signing 
the convention agree to work in co-operation 
with each other, to the exclusion of those 
who have not signed the convention. The 
case manufacturers reopened their factories 
Feb. 8 and expect to be in full operation. 
Further details may be obtained from the 
Specialties Division by reference to Report 


No. 201005. 
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SMUGGLING IN CANADA 





Dominion Jewelers Tell Special Parlia- 
mentary Committee that American 
Manufacturers Evade the Canadian 
Customs Laws 


Ottawa, Can., April 28.—At the session 
in Ottawa held on April 14 of the special 
Parliamentary Committee appointed to in- 
vestigate the administration of the Depart- 
ment of Customs and Excise in connection 
with charges of extensive smuggling, Wal- 
ter J. Barr, president of the Goldsmiths’ 
Co. of Toronto, gave evidence. He submit- 
ted his statement on behalf of the Canadian 
Jewelers’ Association with reference to 
smuggling in the jewelry trade, which 
stated that the jewelry trade of Canada had 
suffered from the illicit importation of 
goods to an extent that was difficult to esti- 
mate. It had been the common experience 
of Canadian manufacturers to find the mar- 
ket flooded with merchandise offered at a 
price with which they .had been unable to 
compete, while the few cases brought to light 
indicated that the smuggling of jewelry had 
been a large and lucrative business. 

The statement pointed out that the jewelry 
business was particularly susceptible to the 
inroads of smugglers, owing to the ease 
with which merchandise of condensed value 
could be brought into the country without 
paying duty. It urged that offenders should 
be treated in a manner that would give full 
publicity to their actions, and that private 
or secret settlements should not be permit- 
ted. 

An illustration in point was given in the 
case of a man representing a findings com- 
pany of New York, who was found in a 
Toronto hotel with some 50 dozen white 
gold ring mounts, 14K. and 18K. quality, 
in his possession. The goods were seized at 
the instance of the Inspector under the Gold 
and Silver Making Act, and the man dis- 
closed where he had disposed of the balance 
out of 100 dozen that he had brought over 
the line in a brief case that was not exam- 
ined by Customs officials. He also admit- 
ted having made three similar trips in the 
previous Fall, bringing in 100 dozen of rings 
on each occasion, or a total of 4,800 rings. 

If made in Canada these rings would sell 
at from $44 to $70 per dozen, giving a total 
of about $20,000 as the amount of business 
of which the Canadian industry was de- 
prived in a few months through the activity 
of one man alone. The man was not prose- 
cuted, but was allowed to leave the country, 
and none of the Canadian dealers to whom 
he disposed of the merchandise was prose- 
cuted. 

In closing, the statement recommended 
that all merchandise shipped into Canada 
should be marked in a distinctive way so 
as to receive the attention of Customs of- 
ficials, as it was a common practice among 
American manufacturers to mail jewelry to 
retailers in small packages which came in 
duty free. Also that all samples brought 
into the country by travelers must be ac- 
companied by certified invoices. 








Alexander Romm, a jeweler at Brockton, 
Mass., has entered the Goddard Hospital, 
where he submitted to an operation on 
April 20. 








THE JEWELERS’ CIRCULAR 






























EDDIE CANTOR 


Can take a musical comedy out on 
the road and in two. years’ time do 
a volume of business amounting to 
two million dollars. 


—THAT’S GENIUS 
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JOHN D. ROCKEFELLER 


Can write a few words on a piece 
of paper and make it worth mil- 
lions. 


—THAT’S CAPITAL 
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A MECHANIC 


Can take a piece of material worth 
three dollars and make of it watch 
springs worth a thousand dollars. 


—THAT’S SKILL 
































SINGER SARGENT 


The famous American artist, could 
take a fifty cent piece of canvas, 
paint a picture on it, and make it 
worth 40 thousand dollars. 


—THAT’S ART 


less orientals. 
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The Powerful 


Combination of 


GENIUS 


CAPITAL 
SKILL an 


ART 


enables BLAUER-GOLDSTONE 
to offer the jewelers of this country 





A perfect reproduction of the price- 
Prices that every- 
body, everywhere, can afford to pay. 


Now is the time for you retail jewelers to make arrange- 


ments to feature the NAVARRE Line. 


THAT’S COMMON SENSE 


Write or wire for details of our unusual sales and advertising plan 


BLAUER - GOLDSTONE COMPANY, 


Importers and Sales Distributors of 


NAVARRE PEARLS 


5 North Wabash Avenue 
CHICAGO 


Established 1866 














| 


. 

) 

D 

p ~ 
Ne 
Ded 
re 
‘ 
i 
ie 
ye 


) 
i 


) 
; 

































OCT, 


USOT 




















May 5, 1926 


THE JEWELERS’ CIRCULAR 





— 


meee 





Bankers Approve Installment Sales 











Economic Policy Commission of American Bankers Association Presents Report 
to Executive Council Declaring Sales on Deferred Payments 
to Be Sound Business 














Pineuurst, N. C., May 4.—Installment 
selling as generally practiced is sound 
business, the volume need cause no appre- 
hension as an economic factor under 
existing conditions since there is only 
$2,750,000,000 of national installment debt 
outstanding in the United States at a time 
on an annual turnover of six and a half 
billion dollars’ worth of diversified goods and 
this form of business is proving a safe and 
profitable basis for bank loans as now con- 
ducted although danger lurks in any relaxa- 
tion of strict credit principles in connection 
with it. This sums up broadly the results of 
extensive investigations by the Economic 
Policy Commission of the American Bankers’ 
Association “to test out current predictions 
and apprehensions regarding the probable 
effect of installment selling upon the eco- 
nomic structure,” as presented here tonight 
to the organization’s executive council. 
Outstanding points of the commission’s sum- 
mary of its findings are as follows: 

Installment selling has had great and rapid 
growth since 1912 due principally to the 
automobile and coincident with the develop- 
ment of finance companies. 

Six and a half billion dollars’ worth of 
goods are annually sold on installments in 
this country, but the average installment 
debt outstanding at one time is only 42 per 
cent of this or about $2,750,000,000. 

About 54 per cent of this outstanding debt, 
or nearly $1,560,000,000, represents automo- 
biles. 

There are about 1,000 active finance com- 
panies, with many new ones being started 
and old ones going out of business. They 
cover many classes of business but carry 
enly about a third of the total installment 
loans, the rest being handled by dealers, 
manufacturers and banks. 

It usually costs purchasers as much more 
to buy on installments as it would if they 
borrowed the money at an annual interest 
rate of 15 to 40 per cent, but generally 
these “carrying charges” cover also other 
costs and services that warrant them. 

Losses by banks have been almost 
negligible on loans made to the finance com- 
panies which generally limit their bank 
borrowings to not more than four times 
their capital and surplus. This business 
should be safe if kept within present limits 
and methods, but it is easy for finance com- 
panies to get into difficulties, as many have 
done. 

No diversion of money from savings de- 
posits or insurance to installment buying is 
indicated by the data collected which show 
rapid and continuous growth in both those 
forms of thrift in recent years. 

While no practical test has yet been made 
of what would result to or from installment 
selling in its present volume in a business 
depression, it is pointed that in the 1914 and 
1921 depressions records show that losses to 
installment houses due to defaulted payments 
increased very little. 


“Considered as a banking loan, install- 
ment paper has two desirable characteristics,” 
ihe commission says. “It constitutes a 
highly diversified risk, and it amortizes 
rapidly. This report estimates that at any 
given time only about 42 per cent. of a 
year’s installment purchases are outstanding 
as loans, and that if everybody should stop 
buying, but keep on paying, the debt would 
be down to 25 per cent of the purchase value 
in about three months, to 14 per cent. in six 
months, and to two per cent in a year. 

“This type of financing is not new, but its 
growth on a grand scale, and its extension 
to many and varied fields of selling, are 
most recent developments. The advent of 
these changes has brought to the bankers 
a great increase in this kind of credit exten- 
sion, but 1t has not altered the fundamental 
principles which are basic to sound banking 
practice in the extension of loans. It is still 
true in the financing of installment buying, 
as it is in other forms of financing, that there 
are three cardinal criteria for judging the 
soundness of a banking loan. In_ brief 
phrases these three criteria are the respon- 
sibility of the borrower, the use of the funds, 
and the duration of thé Joan. 

“In the extension of credit for financing 
installment buying the most important safe- 
guard lies in a careful scrutiny of the 
economic responsibility of the individual bor- 
rowers. Those loans are safest which are 
for the purpose of enabling individuals to 
purchase articles that are of real utility and 
of reiatively long durability. Articles that 
are rapidly consumed or go out of style 
soon, should not be bought on installments 
and loans to finance their purchase should 
not be supported by bank accommodations. 
Tf the article bought. deteriorates only 
slowly, as does a piano, or a gas range, or 
a sewing machine, the term of repayment 
may safely be relatively extended. If it is 
a consumable, without important repossession 
value, like food, or table linen, or most 
radio sets, it probably does not furnish a 
basis for safe loans. 

“These same principles are valid . when 
applied to loans extended by banks to the 
finance companies. The first consideration is 
the responsibility of the borrowing company 
and the degree of prudent conservatism ex- 
hibited in its accounting methods.” 

The members of the Economic Policy 
Commission are Evans Woollen, president 
Fletcher Savings & Trust Co., Indianapolis, 
chairman; Paul M. Warburg, chairman In- 
ternational Acceptance Bank, New York, 
vice-chairman; Nathan Adams, president 
American Exchange National Bank, Dallas; 


Leonard P. Ayres, vice-president Cleveland: 


Trust Co., Cleveland; Craig B. Hazlewood, 
vice-president Union Trust Co., Chicago; 
Walter W. Head, president Omaha National 
Bank, Omaha; R. S* Hecht, president 
Hibernia Bank & Trust Co., New Orleans; 
Walter Lichtenstein, executive secretary 
First National Bank,—Chicago, secretary of 
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the commission; George E. Roberts, vice- 
president National City Bank, New York; 
H. M. Robinson, president First National 
Bank, Los Angeles; W. A. Sadd, president 
Chattanooga Savings Bank & Trust Com- 
pany, Chattanooga; A. O. Wilson, vice- 
president State National Bank, St. Louis. 

In the material prepared by Mr. Ayres, 
submitted as part of the commission’s find- 
ings, he estimates that in the past two years 
the total national installment debt has in- 
creased by about 7 per cent. In estimating 
the increases for 16 specific classes of in- 
stallment goods he finds no apparent advance 
in respect to automobiles and pianos but he 
places the increase for radio sets at 209 per 
cent and for mechanical refrigerators at 450 
per cent. 

His detailed comparison for the, amount of 
installment debt outstanding at the end of 
1923 and 1925 is as follows: 

, Per 
Cent 


In- 
1923 1925 crease 


Automobiles ....$1,486,000,000 $1,486,000,000 0 
Household furni- 





AGG. 8s cua 471,000,000 542,000,000 15 
Piste e550 kn Se 212,000,000 212,000,000 0 
Phonograpks 80,000,000 84,000,000 5 
Radio, sets...... 11,000,000 34,000,000 209 
Washing ma- 

CUMIOS .5508'5.<5. 42,000,600 46,000,000 10 
Vacuum ‘cleaners 12,000,000 13,000,000 .8 
Sewing’ machines 90,000,000 94,000,000 5 
Gas stoves..... 11,000,000 12,000,000 9 
Mechanical re- 

frigerators 2,000,000 11,000,000 450 
Jewelry ...2... 33,000,000 41,000,000 24 
Clothing 20,000,000 36,000,000 80 
Property im- 

provements 23,000,000 45,000,000 95 
Tract@rs: sacks 25,000,000 28,000,000 12 
Other farm 

equipment 12,000,000 13,000,000 8 
Al CANGT 3 25-655 24,000,000 47,000,000 96 

Total. .......$2,554,000,000 $2,744,000,000 7 








INDICTMENT DISMISSED 
Former Denver Jeweler Will Not Have ‘to 
Stand Trial on Charge of Concealing; 

Assets in Bankruptcy 

Denver, Coro., April 29.—Cyril B. Wein- 
berg, defunct Denver jeweler, indicted last 
September by the federal grand jury on a 
charge of concealing his assets while in 
bankruptcy and making a false oath, will not 
have to stand trial on the charges. Federal 
Judge J. Foster Symes recently sustained 
a plea in bar of his attorney, Kenneth 
Robinson, and dismissed the indictment on 
the ground that the statute of limitations 
had run before the grand jury true bill was 
returned. In the indictment, Weinberg was 
accused of concealing approximately $40,000 
of his assets. He was arrested on a fugu- 
tive warrant at New Orleans, La., and re- 
leased from custody on $10,000 bond after 
arraignment before a United States com- 
missioner. 








Mourning jewelry of carved jet is han- 
dled by most jewelers here now, this type 
of decoration being confined to brooches and 
necklaces. The jet brooches are in every 
conceivable design from tiny scythes and 
boats to lattice work and plain bar pieces. 
The jewelers say there is a steady demand 
for mourning jewelry. The necklaces are 
of carved jet beads. 
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PLATINUM DIAMOND 


 Sreeches 


N the selection of her jewelry today the modern woman has every 
opportunity to express her individuality. She wants her adorn- 
ments to be a part of her own personality as well as to attract the 
admiration of her friends. You jewelers realize this fact more and 
more. The old conventional types of jewelry are no longer interest- 
ing. Your customers have been educated—they discriminate more 
carefully, They may rely upon your judgment as to quality but for 
style and design they have their own ideas. 
Wheeler stock is replete with Platinum Diamond pieces that are 
original and unusual. 
Let us help you maintain your prestige. 
ESTABLISHEO 1852 
The Wheeler Trade Mark of Qualit ~ Service 
ts your Guarantee and Satisfaction 


REGISTERED 


CHaydenW- Wheeler & Co.Inc 


OFFICE AND FACTORY 


- 58 West 40th Street « New Vork: 
Telephone Longacre 7300 ‘ 




















May 5, 1926 


MISSING JEWELER FOUND 


Malcolm G. Fleming, Newark, N. J., Manu- 
facturer Writes Letter to His Wife from 
Greeley, Colo.—Had Been Working 
in a Restaurant 


Newark, N. J., April 30—Malcolm G. 
Fleming, manufacturing jeweler who disap- 
peared from Boston six weeks ago while on 
a sales trip through New England, has been 
joined at Greeley, Colo., by his wife, who 
will bring him home as soon as he is able 
to travel, his stepfather, Dr. R. S. Hopkins, 
a Newark dentist, said today. Richard B. 
Downing, treasurer of Fleming & Co., also 
left for Greeley early this week as soon as 
he received word that his partner had been 
discovered there. 

Mr. Fleming was working in a restaurant, 
and for three nights, beginning April 17, had 
registered as a “sleeper” at the Greeley jail. 
Subsequently he slept in the restaurant, 
where he was known as Ralph Gilmore. A 
letter to his wife was written at the sug- 
gestion of the woman owner of the restau- 
rant. The only address he gave was gen- 
eral delivery. Through the Newark police, 
Mr. Fleming’s family asked the police of 
Greeley to find him and hold him until the 
arrival of Mrs. Fleming. 

He was in the Greeley jail when he re- 
ceived a telegram announcing that his wife 
was on her way to him, and he pointed with 
shaking finger to the last two words. “Love, 
Bessie.” 

“Tf I hadn’t got that telegram,” he said, 
“my body would have been found on the 
bottom of some river near here, for I 
couldn’t have stood it more than a couple of 
days longer. Funny how a woman will come 
back again and again after a fellow has 
given her every reason to desert him.” 

Dr. Hopkins is still convinced that his 
stepson has been suffering from aphasia. 
He said this afternoon: 

“That is the way it leaves them. He is 
still mentally unbalanced. He needs to be 
nursed back to health. He may come back 
to normal in a week, or it may be a month 
or six months. I can’t predict until I have 
examined him. I have had no word from 
Greeley since yesterday noon, when I re- 
ceived a two-word telegram from his wife— 
“Arrived safely.” I expect they will come 
home as soon as he is able to travel.” 

Mr. Fleming told reporters a_ pathetic 
story of speculations in the stock market, of 
business worries, of borrowing money and 
of personal bills. Dr. Hopkins believes the 
personal bills and the stock losses are vaga- 
ries of a sick mind. 

“T don’t believe there are any personal 
debts,” he asserted. “Don’t you suppose they 
would have been presented by this time if 
they existed in fact? I believe he has been 
put through the third degree out there, 
which has resulted in his making these state- 
ments. 

“Before he disappeared he had nothing 
preving on his mind. He said he was sit- 
ting on top of the world just before leaving 
on the Boston trip and had been very happy 
for many months before that time. He had 
nothing to worry him. If he needed money 
he could have got it for the asking from his 
business associates or from his relatives.” 

Inthe published statement to which Dr. 
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Hopkins refers, Mr. Fleming was quoted as 
saying : 

“Why did I leave Boston? The good 
Lord only knows. I don’t. I was crazy, I 
guess. The stock market got me way back 
in 1921, and I had been borrowing from 
Peter to pay Paul ever since. I lost $7,000 
of my mother’s money, as well as $3,000 of 
my own. 

“Then I bought diamonds on time and sold 
them on time, collecting what money I could 
to pay my personal debts. When it came 
time to pay for the diamonds, I would buy 
more from other companies. I kept this up, 
and things worked all right until some of 
the purchasers failed to make their pay- 
ments. Business was rotten all the first part 
of the week that I skipped out. 

“A fellow is sure a fool to leave his wife. 
I know that now. But I had asked her to 
pay a personal note of mine once. She 
handed over the money without a single 
question. I just had not the heart to ask 
her for more.” 

Of his business he spoke more coherently: 

“The business of Fleming & Co., of which 
I am the active partner, is sound. There are 
several thousand dollars in the bank. But 
I would never touch a cent of company 
money to pay my personal bills.” 

Dr. Hopkins said: “He appears to be 
dwelling in the past, mentally. That stock 
market affair is long buried. It happened 
six years ago and he lost $2,000 instead of 
the $10,000 he mentioned. His mother saw 
him through and he hasn’t bothered with the 
market since.” 

As the Greeley police learned the story of 
his wanderings, Mr. Fleming, after leaving 
his sample case at a Boston wholesaler’s, de- 
parted from Boston with $30 in his pockets. 
A train ticket to Buffalo used up most of his 
capital. He kept on westward, catching 
rides on automobiles and doing odd jobs en 
route, arriving in Greeley late at night in 
shabby clothes. He was unable to explain 
the loss of the suit he was wearing when he 
vanished. He was gaunt and uncouth, but 
his appearance improved greatly when his 
wife’s telegram arrived, it is said. 

When she appeared in person he was jubi- 
lant. They went to a hotel in Greeley and 
planned, he said, to spend a few days in the 
mountains before returning east. 








DEATH OF R. W. BROADBENT 
Veteran Jeweler -" Wilmington, Del., 
Expires Suddenly in Store of His Son 


Witmincton, Del., April 28.—Funeral 
services for R. W. Broadbent, who dropped 
dead in the store of his son, Charles, 923 
Shipley St., were held from his late home, 
445 Union St., April 26, at 2:30 o’clock. 
Interment was in Silverbrook Cemetery. 

Mr. Broadbent was one of the oldest 
jewelers in Wilmington. He had been active 
in business circles here for 20 years. He 
retired: last Summer and turned over his 
store to his son. He was a member of the 
local jewelers’ association, of the Andastaka 
Tribe of Red Men of Newark and the Dia- 
mond Lodge Knights of Pythias. 

Deceased is survived by his widow, Mrs. 
Lela J. Broadbent, and four sons, William 
of Atlantic City, Elmer of Marshallton, 
Edward and Charles of Wilmington. 


71 


DEATH OF WILLIAM V. SCHMIDT 





New York Dealer in Semi-precious and 
Imitation Stones Passes On Following 
An Attack of Pneumonia 
William V. Schmidt, president of the 
William V. Schmidt Co., Inc., dealers in 
semi-precious and imitation stones, 22 W. 
48th St., New York, died last Tuesday 
night, following an attack of pneumonia. 
Several months ago Mr. Schmidt underwent 
an operation for his nerves, but had fully 
recovered from this when he was stricken 
with pneumonia. He was sick only a few 
days when he passed away at his home in 
Ridgefield Park, N. J. Religious, Masonic 
and Elks funeral services were held at his 
late residence last Friday night, and on 
Saturday the body was interred in Green- 

wood Cemetery, Brooklyn. 

Mr. Schmidt was only 37 years old, hav- 
ing been born on Dec. 4, 1888, at Rock 
Island, Ill. He was educated in the public 
schools and about 21 years ago secured a 
position with a firm then known as the H. C. 
Kionka Co. There he learned the semi- 
precious and imitation stone business, and 
about 18 years ago started in business on 
his own account under the style of the Wil- 
liam V. Schmidt Co. 

Until early this year the business was 
always located on Maiden Lane or in the 
immediate vicinity. On Feb. 1, of this year, 
the concern moved from 21 Maiden Lane to 
its present quarters at 22 W. 48th St. Re- 
cently the business was incorporated with 
Mr. Schmidt as its president. 

He was a member of the Ridgefield Park 
Masonic Lodge and was also active in the 
Hackensack Lodge of Elks. Mr. Schmidt 
was well known among the younger men of 
the trade and was particularly well liked. 
He greeted everyone with a smile and was 
always ready with some humorous remark. 
He was a regular attendant at the annual 
picnics of the Maiden Lane Outing Club 
and always contributed to the success of the 
outings. His passing is a source of much 
regret among his host of friends. 

Deceased is survived by a widow, one 
daughter and one son. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended May 1, 1926 


The U. S. Assay Office reports: 


$895,935.39 
71,532.32 


Total $967,467.71 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Gold bars exchanged for gold coin..... 
Gold bars paid depositors............ 





Exchanges Deposits 
Pi DG lacie tsa sink Boron acento $360,094.68 
PTET BR ecto s0.3'Ss 6 biaee ccwpe dS aatatecere 97,190.04 
PEM iii ind Se rwkanienenade ove’ 121,475.75 
PS LS Sn errr ic 225,903.11 
PRA vie iao5)s Sires eda RSS A a eNE 91,271.81 
MAG TRe.. ciaccanscaiesasceaksaeeaaiaw 0 Caeutemeaee 

BOG 6a s dima wuss arden eens $895,935.39 








The Tennessee Retail Jewelers Associa- 
tion will meet at the Patton Hotel, Chatta- 
nooga, Tenn., May 12 for one day only. 
Several notable addresses will be given and 
matters of interest discussed. All of ‘the 
jewelers of the State are urged to be present. 
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Department of Commerce Reports on Refined Platinum 
and Allied Metals in 1925 











WasHINGTON, D. C., April 29.—Platinum 
refiners in the United States in 1925 pur- 
chased 47,548 troy ounces oi crude platinum 
from domestic and foreign sources, or 17,123 
ounces less than 1924, according to J. M. 
Hill, of the Bureau of Mines, Department 
of Commerce. Purchases of the domestic 
material were distributed as _ follows: 
Alaska 24 ounces, California 160 ounces, 
Oregon 60 ounces, other States 7 ounces, a 
total of 251 ounces, or 59 cunces more than 
in 1924. Purchases of foreign crude plati- 
num were: Australia 4,852 ounces, Canada 
2 ounces, Colombia 37,962 ounces, Russia 
4,473 ounces, other localities 8 ounces, a 
total of 47,297 ounces, or 17,182 ounces less 
than in 1924. 

The refined platinum metals recovered 
from crude platinum, from ore and concen- 
trates, and from gold and copper refining, 
amounted to 49,643 troy ounces, of which 
11,759 ounces is believed to have come from 
domestic materials. 


New PLatinum METALS RECOVERED BY REFINERS 
In THE Unitep States, 1921-1925, In 
Troy OuNcES 

Plat- Palla- Iri- Osmi:- 
Year inum dium dium ridium Others Total 
1921 51,791 2,686 286 581 1,026 56.370 
1922 54,142 1,943 210 1,301 122 57,718 
1923 46,780 1,934 280 787 16 49,797 
1924 57,827 6.065 680 1,261 ~° 174 66,007 
1925 41.206 7,358 283 648 54 49,643 


SECONDARY METALS RECOVERED 
Refiners reported the recovery from scrap 
treated in 1925 of 43,274 ounces of platinum 
metals, a decrease of 11,197 ounces as com- 


pared with 1924. 


SECONDARY PLATINUM Metats RECOVERED IN THE 


Unitep States, 1921-1925, in Troy OUNCES 
Pleti- FPalla-  Irid- 

Year num dium ium Others Total 
ee 39,131 4,887 1,776 229 46,023 
Me sates 40,062 4,193 1,937 496 46,683 


ee 39,152 6,246 2,021 453 47,872 

I ace cuas 45,474 5,784 2,200 1,013 54,471 

ecb vices 35,578 4,680 1,827 1,189 43,274 
STOCKS 


At the end of 1925 stocks of crude plati- 
num metals in the hands of refiners were 
79,093 ounces, an increase of 4,554 ounces 
as compared with stocks on hand December 
31, 1924. 
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Stocks OF PLATINUM METats In HAanps oF RE 


FINERS IN THE UNITED States DECEMBER 
O1, 1921-1925, In Troy Ounces 
Plati- Palla-  Irid- 
Year num dium tum Others Total 
Bee aidca 38,514 21,042 4,991 3,113 67,660 
OR cine 41,900 24,975 7,559 1,583 76,017 
5 a ae ae 36,554 26,266 5,208 2.697 70,725 
1 Se 40,464 27,400 3,622 3,053 74,539 
| a 7 - ee 44,024 26,740 3,720 4,609 79,093 








Exports of Platinum During February 


WasHincTon, D. C., April 30.—Figures 
just announced by the Department of Com- 
merce show that during the month of Feb- 
ruary platinum valued at $178,523 was sent 
out from this country. Of this amount 








PLATINUM MrtTats IMPORTED FOR CONSUMPTION IN THE UNITED States, 1924-1925? 


Metal 


Platinum or crude platinum and 


products, ingots, sheets, wire, etc................ 
Platinum, manufactures of, except jewelry.......... 


Iridium 
Osmiridium 
Osmium 
Falladium 
Rhodium 
Ruthenium 


*Compiled frem records of the Bureau of 


unmanufactured 


ed 








1924 1925 
oF an Sy 
Troy Troy 
Ounces Value Ounces Value 
95,713 $9,824,113 106,477 $11,300,469 
17 2,367 62 6,991 
1,397 214,384 2,349 586,913 
1,446 174,460 3,236 446,276 
350 38,931 1,050 120,845 
10,388 624,478 8,296 483,349 
1,166 105,770 2,476 169,687 
882 45,846 1,856 115,618 
111,359 $11,030,349 125,802 $13,230,148 
Foreign and Domestic Commerce. 


CONSUMPTION 


Pratinum MEtTars ConsuMew IN THE UNITED STATES AS REPORTED EY REFINERS, 1924 anv 1925, By IN- 


DUSTRIES, IN 
Industry Platinum 
1924 
ODE 6c 85s 5 bie Ane ast Oa died ins eed Ofer 10.597 
Cl a ae arr 16,588 
I a i, Pstas br ere rarer nies Scsrass-w aia oe sid teen 11,092 
PROEI. odnarrrthasinerimensdeeeaaausurwd 87,181 
MiSCEHANCOUS 2.6 coc cece ccc cccc cece 5,012 
130,356 
1925 - 
CE bic iiss Kea peswwrka sdawews ears 12 558 
Ls 2 | Gl ee ee a 18,845 
RED seid Gore uid eS Da EOR AS Seoeeas 9,293 
TOMI 036006500 ee DA dER RGR Kaa wwe 93,2953 
PRISOPIAMEOUS o:63 ko wae Ssenrsiedtes menead 3,356 
137.345 











Troy OuNcES 
Percentage 

Palladium Tridium Others Total of Total 
436 122 403 11,468 7 
3,069 1,269 20,956 13 
10.049 131 “4 21,272 33 
12,48C 2.204 746 102,581 62 
2,122 634 973 8,741 5 
28,186 4,360 2,122 165,018 100 
383 71 685 13,697 8 
3,157 1,579 111 23,692 13 
14,952 95 ree 24,340 14 
10,950 2,840 2,280 109,363 62 
520 226 1,414 5,510 3 
29,962 4,805 4,490 176,602 100 











NEW PLATINUM METALS RECOVERED BY RFFINERS IN THE UNITED STATES, IN 


$159,275 represented platinum ingots, sheets, 
wire, alloys and scrap, while the remainder 
of $19,248 was the value of manufactures of 
platinum, except jewelry, exported during 
the month. The figures showing the amount 
and the countries to which the metal was 
sent follow: 
































1924 AND 1925, BY SOURCES, IN TROY OUNCES 
Piat- Paila- Osmirid- 
Year inium dium = Tridium ium Others Total 
1924 
Domestic: . 
SPH HIMUINEM (6. :60e bias des danaar ses aw coe 66 oud 27 16 4 113 
Oe 22a eG ea eet ea ienscoews ‘ Koss 775 is rare 775 
Gold and copper refining...............eeseeee 3,457 2,893 26 16 Sing 6,392 
3,523 3,668 53 32 4 7,280 
Foreign: See ster ——— - - - 
Crude platinum ...........ccecesrescesccece . 52.766 369 627 1,229 70 55,061 
NNR ates acre cate aie oe Fi Sidrs RUSS SORES 1,538 2,028 . 100 3,666 
54,304 2,397 oe 1,229 170 58,727 
DOA TEOOUREY: sac cesses enced essed ewsinee 57,827 6,065 680 1,261 174 66,007 
1925 
Domestic: ; 
MOSWHS PANNE o.oo cides ceeedcd es cease sewed 136 sic 36 39 3 214 
a EE Ree OC eee CT eT ee rer re rT sins 2,842 we aces wei 2,842 
Gold and copper refining.........-... sees eee 4,424 4,257 10 12 8,703 
4,560 7,099 46 51 3 11,759 
Foreign: mee ran 
CPHGe PIAHHUM .ioc cd ce cesses deesene ses 36,740 259 237 597 51 37,884 
<a ee err er rer ree ene wes ‘ oe — 
36,740 259 237 597 51 37,884 
TRA? SOWOES 4b 65 05 6 Sc acces See e ae oweees 41.300 7,358 283 648 5 49,643 


recovery 





Ingots, - Manufactures 
Sheets, of Platinum 
Wire, Allovs Except 
and Scrap Jewelry 
| a aan re 
Oz. Oz. 

Countries Troy Value Troy Value 
Prame® .60%0 800 149 $17,061 ads eames 
Germany ...... 642 72,977 are aeusee 
Canada 29 4,179 979 $15,127 
MOCRIOG 4c c-ecans er 4] were ree 
Argentina ..... 47 5,313 40 4,121 
Japan, ine. Chos. 525 59,673 
SSM 2, Sai tr0s0, h-0i shee 31 

ROGE- & sraie-s 1,392 $159,275 1,019 $19,248 








John J. Lynch opened his new jewelry, 
store at 278 Bridge St., Springfield, Mass.,’ 
on May 1. He was formerly manager for 
M. J. Kittredge, Inc. 
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| Established 1860 
EICHBERG & CO. 
Cutters and Importers of 
DIAMONDS 
CUTTING WORKS: OFFICE: 
155-157 Summit Street 511 Fifth Avenue 
NEWARK, N. J. NEW YORK | 
Win. S. Hedges & Cn. 
IMPORTERS OF 
DIAMONDS 
FRANK JEANNE, President 20 West 47th Street 
c. L. BLEECKER, Vice-President 
WH. ©. GRUNER, Treneuver NEW YORK INCORPORATED 1911 
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VISITED THE WRONG FIRM 





Men Who Posed As Federal Income Tax 


Agents Attempt to “Shake Down” 
Pittsburgh Firm and Find Them- 
selves in Jail 


PITTSBURGH, Pa., May 1.—Two men who 
represented themselves as income tax agents 
employed by the government and who ap- 
parently were in government employ, 
attempted recently to “shake down” 
Spandau Bros. of 542 Smithfield St., for 
$500 in return for offering to not send in 
a report on the firm. Government authori- 
ties were notified and the men were arrested 
here by Department of Justice agents. 
There was nothing wrong with the system 
used by Spandau Bros. in reporting income 
tax and the members of the firm knew it 
and so the alleged importors fell into a trap 
which they set for themselves. 

“The two men came into the store one 
day and asked to see the books, after hand- 
ing me their card designating they were in- 
come tax men from the internal revenue 
office’”” said Charles Spandau of the firm 
the THE JEWELERS’ CIRCULAR representative 
in discussing the case. “They wanted to 
see my 1922 and 1923 books and I told 
them I would have to get them and it would 
take a little time, so they said they would 
return. J] had the books when they came 
back and after going through them in a 
sort of way they finally announced they 
were all wrong but for. $500 they would not 
send in a report on me. 

“IT remonstrated with them stating that 
the revenue men who had gone over the 
books for years had signed them as correct 
and in addition they had told me personally 
that the books were very well kept. I 
could not see anything wrong, but they said 
they were wrong. They said they would 
come back. Well I did not know what to 
do. J consulted with my brother not en- 
gaged in the jewelry business and he told 
me I had better see a lawyer. I did and 
my attorney told me |] had better have them 
arrested. Then we visited the internal 
revenue office and laid the matter before 
them. In the meantime these men had been 
in my store three times demanding money. 

“They had been put off until it was ar- 
ranged that they were to be arrested should 
they again show up at the time they said 
they would be around. One of the govern- 
ment Department of Justice men sat at the 
watchmakers bench and another in a room 
just behind where the watchmaker works 
and when the men came in I took them to 
the rear of the store and told them after 
they had again demanded money I could 
only pay them $200 today. 

“Then I said to them ‘now this money is 
paid on condition that you do not send in a 
report on me?’ and they said ‘yes’ and I 
handed them the marked bills for $200, 
which I had helped to furnish as did also 
my brother, the government agents who were 
at work on the case and who arrested the 
men, having marked the money. 

“As soon as these men took the money, 
the secret service men arrested them, telling 
them they were under arrest and locked 
them up in jail. They are now waiting for 
trial. I never saw anything so bold in all 
my life. Why they showed no hesitancy at 
all in demanding the $500 from me. But 


THE JEWELERS’ CIRCULAR 


I knew my tax statements were all right 
and naturally the government men to whom 
the case was referred were just as anxious 
that the men be arrested and punished as 
anyone else.” 

It is reported here that these men visited 
some stores in Pittsburgh which do an in- 
stalment business, but just what they did 
in these places could not be learned. In 
any event the incident in the Spandau store 
caused no little excitement. The boldness 
with which the men worked was puzzling 
to Mr. Spandau. As far as could be learned 
the men nabbed were not attached to this 
district but to an eastern district of the serv- 
ice. 








COMMITTEES ANNOUNCED 
President Scheer Makes Appointments for 
Current Year and Sends Out Letter on 
Plans for New York State Convention 


Rocuester, N. Y., April 30.—An official 
announcement of the 1926 convention of the 
New York State Retail Jewelers’ Associa- 
tion has been issued in a letter to the mem- 
bers from E. J. Scheer, president, and C. FE. 
Sunderlin, secretary. Speakers of national 
reputation as well as members will be heard 
at the O-te-se-ga Hotel, Cooperstown, on 
Otesega Lake, during the meeting which is 
to be July 12, 13 and 14. Beautiful lawns 
and gardens and golf course on the lake 
shore, also boating and bathing, offer at- 
traction to the visitors. Mountain scenery 
and the place being the home of James Feni- 
more Cooper, the writer, makes the location 
attractive for many. The hotel has every 
convenience with a fine banquet hall. Saddle 
horses may be had by those who wish to 


ride. It is anticipated that a big delegation 
will attend the convention. 

Committees appointed for the current 
year are: 


Trade Interest—Albert Kamp, chairman, 
Ossining; Lee Van Kobald, Albany; Sam- 
uel Feldman, Brooklyn; Jerome A. Scherer, 
Buffalo; George Evans, Utica. 

Legislative—Edward Hufnagel, chairman, 


Mt. Vernon; Emil Kohn, New York; 
Charles H. Ash, Binghamton; J. Henry 
Hepp, Troy; S. D. Burritt, Rochester; 


Henry Astor, New York. 

Membership—A. Landau, chairman, New 
York; Charles E. Sunderlin, Rochester ; 
Robert D. Louis, Auburn; A. P. Crounse, 
Albany; E. W. Frost, Syracuse. 

Necrology—C. Curtis Sprang, chairman, 
Albany; Jaques LeRoy, New York; J. J. 
Diebold, Buffalo. 

Resolutions—Charles T. Evans, chairman, 
Buffalo; William G. McDougal, New York; 
Harry N. Clark, Syracuse; William C. 
Crosman, Auburn; L. M. Campbell, Canan- 
daigua. 

Awarding Trophy—Charles H. Howe, 
chairman, Syracuse; Gustave A. Frisch, 
Buffalo; Henry Astor, New York; Harry 
N. Ingraham, New York. 

Auditing—William G. McDougal, chair- 
man, New York; R. E. Brigham, Oneonta ; 
M. J. Engelbert, Rome; George P. Klee, 
Rochester; P. W. Hallenbeck, Catskill. 

Trade-mark and Qualities—H. C. Mc- 
Cormack, chairman; Victor Lambert, New 
York; A. D. Bliss, Albion; John D. Green, 
Utica; William C. Crosman, Auburn. 
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HOLD ANNUAL MEETING 





Members of Richmond Twenty-four Karat 
Club Elect Officers and Enjoy Dinner 
and Addresses 


RicHMonb, Va. April 30—Sol M. 
Schwarzschild, member ‘of the firm ot 
Schwarzschild Bros., was re-elected presi- 
dent of the Twenty-Four-Karat Club of 
Richmond at its annual meeting. He now 
enters upon his second term. The other 
officers chosen are all new. They are: 
Charles Kohler, first vice-president ; Grover 
Cleveland Cocke, second vice-president ; 
Morris Lutto, secretary. The election was 
held follewing dinner, served in the Flemish 
room of the Jefferson Hotel. Sol Schwarz- 
schild wanted to step aside and let someone 
else take hold of the presidential reins, but 
his fellow jewelers would not have it so. 
They insisted that he continue in the office 
and there was nothing, for him to do but 
yield, 

A. F. Jahnke, charter member of the club, 
gave a brief history of the club since its 
initial organization, together with an outline, 
of some of its outstanding activities and 
achievements. At the time of the founding, 
every jeweler in the city was a member, he 
said. He pointed with pride to the fact that 
the club had been particularly active in civic 
affairs, participating in a number of move- 
iments for the upbuilding and advancement 
of the community. 

The jewelers extended Godspeed to 
Charles Kohler, who is going on a European 
tour this Spring with the Richmond Light 
Infantry Blues. He is a member of the 
veterans’ association of this old military or- 
ganization. : 

Principal speaker at the meeting was Wil- 
liam A. Clarke, Jr., secretary of the Rich- 
mond Retail Merchants’ Association. In the 
modern march of progress, he said, Vir-. 
ginia is getting the spirit of unity. As an 
illustration of the new spirit, he cited the 
absence of sectional contreyersy in the re- 
cent session of the general assembly. In the 
new era that is upon Virginia and the south, 
he said, organizations must think of the 
State, as well as their own community, and 
work in unison with other communities in 
the upbuilding of the entire commonwealth. 
Mr. Clarke said that he was expecting great 
things of two bills in particular which the 
last legislature enacted into law. One of 
these was the jewelers’ auction bill, designed 
to prohibit fake auctions, and the fraudu- 
lent advertising- bill. Both these measures, 
he said, have all sorts of teeth in them, and 
in his opinion will tend greatly to correct 
prevailing trade abuses. 

It was announced that the club will not 
hold any more regular sessions until after 
the Summer season, this being the customary 
practice. 








Many retail jewelers from all sections of 
Alabama are arranging to attend the annual 
mecting of the Alabama Retail Jewelers 
Association, at Gadsden, May 12-13, ac- 
cording to advices received at the office of 
State Secretary J. Parker Evans, of Birm- 
ingham. The year book and the official 
program of this meeting will be off the 
press within the next few days and copies 
will be mailed to jewelers all over Alabama. 
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ORIENTAL PEARL NECKLACES 


From $25.00 Up. 
CROSSMAN COMPANY 


3 MAIDEN LANE NEW YORK 
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PALACE OF FASHION DOOMED 





Plans for Separate Section of Sesqui- 
Centennial Exposition Killed and Space 
Will Be Used for Other Purposes 


PHILADELPHIA, May 3.—After a career 
marked by many delays and struggles, the 
Palace of Fashion, planned as a separate 
section of the Sesqui-Centennial Exposition, 
here, has apparently met its death blow in 
the decision of the Sesqui management that 
the space on which the Palace was to have 
been built, and on which work had been he- 
gun, would be taken over as a site for a big 
military display and that the Palace project 
would have to be abandoned, as it would no 
longer receive any aid or encouragement, 
financially or otherwise, from the Sesqui 
management. 

The decision is interesting to jewelers 
here and all over the country, especially to 
many of the larger manufacturers who have 
been solicited actively to exhibit in the 
jewelry section of the Palace. Many jewel- 
ry firms had signed up for space in the sec- 
tion, and announcement by the Sesqui of- 
ficials that their exhibits will be transferred 
to other space in exposition buildings does 
not tend to make them better satisfied. As 
it is, the jewelry exhibit at the Sesqui is 
now “worse up in the air” than ever, and it 
looks as if the display, if any, will be small 
and scattered. 

The history of the Palace of Fashion proj- 
ect, so far as it concerns the jewelry trade, 
has been a series of battles with the Sesqui 
management. Sponsored by New York con- 
cerns, it was announced that it was to be 
conducted by the Textile and Apparel Ex- 
hibits Association, which had made agree- 
ment with the Sesqui management by which 
the latter would appropriate $250,000 to aid 
the project. A large octagonal building was 
planned, with a huge revolving stage in the 
center on which mannequins would display 
the latest creations in fashions, including 
jewelry, a special section being reserved for 
the showing of gems and pieces of jewelry 
in addition. In fact, it was planned to make 
this the jewelry display of the exposition. 
Local jewelers took considerable interest in 
the plans. 

Friction developed early between the asso- 
ciation officials and those of the Sesqui 
proper, and last January it was announced 
that the Palace: permit had been revoked 
owing to the alleged failure of the promoters 
to raise the money necessary to finance the 
project. Negotiations were resumed, how- 
ever, and in March the first pile for the 
building was driven with elaborate cere- 
monies. Since then more friction developed 
and this culminated last week in an an- 
nouncement by the Sesqui authorities as fol- 
lows: 

“The Palace of Fashion, which was an 
independent project sponsored by the Textile 
and Apparel Exhibits Association of New 
York, a New York State corporation, has 
been taken over by the exposition, and the 
exhibits intended for a separate building will 
be housed in space to be provided. The ex- 
hibits will retain the principal features of 
those intended for the Palace of Fashion. 

“Because of the time element, the Palace 
of Fashion organization was unable to have 
its building constructed in pace with the rest 
of the exposition. 
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“John C. McKeon, of Laird, Schober & 
Co., of Philadelphia, president of the Tex- 
tile and Apparel Exhibits Association, has 
agreed with Sesqui-Centennial officials that 
the Palace of Fashion idea will be carried 
out in the future by the exposition and will 
co-operate with the officials in so doing.” 

In view of the many elaborate plans for 
the jewelry displays at the Palace, there is 
much curiosity in the trade as to how these 
are to be carried out under the new arrange- 
ment and a statement is expected soon from 
the Sesqui management on this point. 








President Coolidge Congratulates Jacob B. 
Eckfeld, on Long Service at 
United States Mint 


PHILADELPHIA, Pa., May 3.—Local jewel- 
ers, especially those doing business with the 
United States Mint here, are interested in 
a letter just made public by Jacob B. 
Eckfeldt of Ambler, Pa., who since April 
14, 1865, has been continuously in the em- 
ploy of the Mint, for a great part of that 
time as chief assayer. The letter is from 
President Coolidge and reads as follows: 


“The White House, 
“Washington, D. C. 
“April 26, 1926. 

“My Dear Mr. Eckfeldt: I have learned 
through Mrs. Charles E. Wolbert of your 
town, of the recent celebration of the sixty- 
first anniversary of your service to this gov- 
ernment as a member of the staff of the 
Philadelphia Mint. Such a term of service, 
extraordinary in itself, is rendered more 
striking by the fact that, your father, your 
grandfather and your great-grandfather be- 
fore you had in their turn been coiners for 
the United States. 

“T venture to state it will be hard to 
match such a record. You and the mem- 
bers of your family may well be proud. 
It is most interesting to know that you 
are still active as assayer at the age of 80, 
long beyond’ the time when most persons 
feel they should retire. I wish to extend 
my congratulations to Mrs. Eckfeldt as well 
as to yourself and to wish you many more 
vears of health and prosperity. 

“Very truly yours, 
“CALVIN COOLIDGE.” 








Police Investigating Death of John Diamond, 
Attleboro Man, Who Is Believed to 
Have Met with Foul Play 


ATTLEBORO, Mass., May 1.—The circum- 
stances connected with the death of John 
Diamond, aged 72 years, one ot the best 
known residents and for more than 49 years 
an employe of the R. F. Simmons Co., has 
started an investigation by the Massachusetts 
State police, in which it is expected the 
Rhode Island authorities will be called upon 
for assistance. He is believed to have been 
a victim of foul play, which theory is 
strongly increased by the knowledge that he 
was robbed of his watch and a sum of 
money before being carried in a semi-con- 
scious condition to his home last Sunday 
night. 

Last Sunday morning, just before noon, 
Mr. Diamond went to Pawtucket, R. I, 
without stating to his family just where he 
was going. He was not seen again by his 
family until he was left at his home by a 
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taxicab late in the evening..-He was in a 
semi-conscious condition, apparently suffer- 
ing from bruises on the head. He was as- 
sisted to bed by his son, who noticed that 
his father’s chain was hanging from his vest 
pocket, but that the watch was missing, and 
had apparently been snatched off the chain. 
His pockets were empty althcugh he had 
a considerable sum when he left home. 

Although he apparently recovered after 
going to bed, Mr. Diamond was unable to 
get out of bed Monday, but his family. not 
realizing that his condition was serious did 
not call a doctor until Wednesday. He 
gradually grew werse and died Thursday 
night from a fracture of the skull. An in- 
quest was ordered and a thorough investi- 
gation started. 

Mr. Diamond was widely known in both 
this city, North Attleboro and the Falls. 
He was a charter member of the North 
Attleboro Order of Moose, and was one of 
the most skillful of the old-time journey- 
man jewelers. Besides his son, he is sur- 
vived by a daughter, a brother and a sister. 








Death of William J. Reed 


ProvipENCE, R. I., May 1.—The funeral 
of William J. Reed, one of the, most ex- 
pert and best known jewelers’ toolmakers in 
this city was held yesterday afternoon at 2 
o'clock from the funeral parlors of Frank 
KX. Remington, Inc., 1604 Broad St., at which 
there was a large delegation of his former 
shop associates present. The services were 
conducted by Rev. Arthur M. Aucock, D.D., 
rector of All Saints’ Memorial Episcopal 
Church and burial was at Grace Church 
Cemetery. Mr. Reed’s death occurred Tues- 
day afternoon from complications following 
a shock. He was in his 74th year. 

He was born in this city, July 4, 1852, 
the son of the late Capt. Josiah and Eliza- 
beth Reed, his father having been a lieu- 
tenant in the “Dorrite Army” under Gov- 
ernor Thomas Wilson Dorr, in the “Dorr 
War” of 1842 in this State. He was a 
descendant from the family of President 
James Monroe, who was a cousin of Mr. 
Reed’s mother. After the birth of the son, 
Captain Reed removed his family to Reho- 
both, Mass., and there, when William was 
old enough, he worked on a farm, attending 
the district school during the Winter 
months. While still in his teens, he was 
apprenticed to a firm in Providence to learn 
the moulders’ trade, but after a short time 
he took up toolmaking, and for several years 
was employed by the old-time manufacturing 
jewelry concern of Waite, Mathewson & Co. 
of this city. 

About 38 years ago he entered the employ 
of ‘the Ostby & Barton Co. holding a re- 
sponsible position in its tool making depart- 
ment and continued there until his retire- 
ment because of failing health in 1923. He 
had been a personal friend for many years 
of the late Englehart C. Ostby, president of 
the firm and the latter’s tragic death on the 
ill-fated Titanic so unnerved Mr. Reed that 
he never recovered from its effects. 

He was married in 1872 to Miss Nellie E. 
Tague, who survives him. In 1922 they 
celebrated their golden wedding at their 
Summer home at Charlestown Beach, R. I. 
He is also survived by a daughter, two sons, 
a brother and a sister. 
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WALTER EITELBACH &> CO., INc. 


5976 FIFTH AVENUE, NEW YORK 








SPECIALISTS IN PEARL NECKLACES AND INDIVIDUAL PEARLS 
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$ THE GIFT TO HER FIANCE 
THE 


STAR SAPPHIRE RING 


The bestowal of a Gift upon her betrothed 
is a charming custom that breathes the roman- 
tic spirit of the engagement period. 


The Star Sapphire ring is suggested as being 
a particularly suitable gift for this occasion. 
It is a man’s piece of jewelry. 

















LOUIS N. MARX 


é Gems of Fascination 
36 West 47th St. NEW YORK 
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HOLD MONTHLY MEETING 





Members of the New Jersey Retail Jewelers 
Association Discuss Trade Questions and 
Urge Subscriptions for Publicity 
Fund Be Quickly Completed 


Newark, N. J., April 28—The regular 
monthly meeting of the New Jersey Retail 
Jewelers’ Association was held last night 
in Newark. The meeting was well at- 
tended, and after enjoying a special dinner 
those present listened to reports of the sev- 
eral committees that are working out the 
details of the coming annual convention to 
be held at Asbury Park, June 20-21. 

President Jean R. Tack presided, and the 
following committees reported: Speakers 
Committee—William Baird, Jersey City, 





JEAN R. TACK, PRESIDENT 


chairman; Badge Committee—Max Wien, 
Irvington, chairman; Hotel Committee— 
A. W. Cornelius, Asbury Park, chairman; 
Ticket Committee—A. J. Jaeckle, Jersey 
City, chairman; Registration Committee— 
Theo. Frost, Irvington, chairman; Mem- 
bership Committee—Carl A. Lund, East 
Orange, chairman. 

William P. Walsh of Passaic acted as sec- 
retary in his usual and thorough manner. 
The meeting was honored by the presence 
of Conrad J. Brotherly, president of the 
A. N. R. J. A., who delivered a short but 
highly interesting address. 

The subject of mens’ engagement rings, 
now so widely advertised in the journals, 
came up, and it was the opinion of the jewel- 
ers that pushing mens’ stone rings for sale 
as engagement rings would work great in- 
jury to sales of mens’ rings in general, as 
all men are not engaged men, although all 
men should wear rings. It was suggested 
that if jewelers are going to push a ring to 
be used exclusively as an engagement ring, 
it should be of some particular kind or style 
or be made with some distinctive symbol 
that would designate its purpose, and not be 
merely a stock ring that has no particular 
emblem to show its difference from mens’ 
rings in general. 

President Tack called attention to the fact 
that at this season of the year many jewelers 
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visit New York from distant States, and he 
stated that he is very pleased to extend a 
hearty invitation to all to attend the con- 
vention of New Jersey jewelers at Asbury 
Park in June. 


One of the topics of the evening in which 
those present were keenly interested was 
that of national publicity. “I am gratified,” 
said President Tack, “to be able to report 
to you that the fund raising campaign of 
the National Jewelers Publicity Association 
has passed the $600,000 mark. This will be 
splendid news to those who are anxious to 
provide for a good Fall and holiday busi- 
ness. I am glad to report further, that the 
retailers of New Jersey are responding 
nobly to the solicitations made by the can- 
vassers for subscriptions. They, and the re- 
tail jewelers in other parts of the country 
who are co-operating financially deserve 
commendation. I understand further,’ Mr. 
Tack said, “that other branches of the in- 
dustry—the wholesalers, manufacturers and 
importers are beginning to realize the im- 
portance of the movement, and that they, 
too, are gradually fulfilling the obligations 
which have been created by the trade under 
resolutions passed by national and _ local 
meetings or associations representing their 
particular branches of the industry.” 


President Tack then outlined the tremend- 
ous amount of work involved in the solicita- 
tions of the subscriptions. He explained 
why there was necessity for immediate 
action in completing the raising of funds as 
soon as possible. “The Publicity Associa- 
tion,” he continued, “has promised to release 
no part of its program until a minimum of 
$800,000 in subscriptions has been received. 
Naturally, the securing of space in the 
prominent periodicals cannot be made in a 
moment. This takes time in order to per- 
fect the distribution of publicity of the most 
effective type. Therefore, if we are to real- 
ize a good holiday business this year, the 
publicity should be released in time to go 
into the magazines to be published early in 
the Fall. As nearly $200,000 more is needed 
to bring this about, the collections should 
be speeded up as much as possible. I know 
there are many physical handicaps upon the 
solicitors. I also feel that their work can 
acquire a much greater showing if we, as a 
trade, all lend our efforts to complete our 
subscriptions and help the good cause along: 
by aiding the canvassers.” 


Before the meeting adjourned, the follow- 
ing resolutions were adopted: 


Whereas we, the members of the New Jersey 
Retail Jewelers’ Association, feel that the jewelry 
industry is sadly in need of stimulation, and that 
an appreciable increase in our business can be 
secured only through a constant and persistent 
appeal made to the American buying public by 
national publicity, and 

Whereas the Publicity program and the fund- 
raising campaign of the Naticnal Jewelers’ Publicity 
Asscciaticn has been frequently endorsed at con- 
ventions and meetings of organizations within the 
different branches of the trade, and 

Whereas we heartily approve and commend the 
genercus financial support of cur fellow retailers 
in helping to fulfill their obligations existing under 
Resolutions adopted at conventions of the American 
National Retail Jewelers’ Association to facilitate 
the publicity movement, be it therefore: 

Resotver: That we bring the importance of 
the speedy culmination of the fund raising campaign 
to the attention of the trade as a whole, and urge 
all those engaged in it to now support the campaign 
financially, while the selicitors are in their localities, 
and be it further: 
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Resotvrp: That we ask all branches of the 
jewelry industry whose representative associations 
or leaders have endcrsed this movement to minimize 
the costs and time involved in the canvassing, by 
completing their subscriptions without delay, and by 
lending all possible aid to the solicitors, that this 
endorsed and ratified movement may eventuate in 
the launching of the first national publicity in 
periodicals in time to stimulate the 1926 Xmas 
business. 








Court Authorizes a Dividend of 22 Per Cent 
for Creditors of John T. Mauran 
Mfg. Co., Providence, R. I. 


PRrovIDENCE, R. I., May.1.—Under a decree 
entered in Superior Court by Presiding Jus- 
tice Willard B. Tanner-last Monday, a divi- 
dend of 22 per cent. for creditors of the 
John T. Mauran Mfg. Co., manufacturing 
jewelers at 130 Orange St., which has been 
in receivership since April, 1925, was author- 
ized. 

Payment of $4,000 on account as receiv- 
er’s fee to C. Watson Scott and the payment 
of $2,500 on account as counsel fee to Com- 
stock & Canning, counsel for the receiver, 
were also authorized to be paid. 

The receiver’s report showed that there 
was a balance of $26,027.63 in the bank as 
of April 1. Of the claims amounting to 
$74,872.37 that were filed, the receiver in- 
formed the court he had disallowed claims 
to the amount of $5,803.98 so that the 
liabilities that have been allowed by the re- 
ceiver aggregate $69,068.39. The amount of 
claim of the National Bank of Commerce 
of Providence, however, having been in- 
creased by order of the court from $3,472.34 
to $4,000.58 the total liabilities were in- 
creased to $69,596.63. All of the claims 
have therefor been adjusted excepting one 
for $700, which was filed by Roy S. Brooks 
in excess of what the receiver deemed allow- 
able, and this claim was referred in the 
court’s decree for a hearing before John H. 
Slattery as Master. 

Of the claims allowed by the receiver the 
following are among those of $100 or over: 
American Standard Watch Case Co.,, 
$1,446.23; L. J. Anshen Co., $1,044.24; Roy 
S. Brooks, $1,149.21; The Hadley Co., 
$110.35; William L. Mauran, $22,623.33; 
Young Bros., Inc., $254.74; City of Provi- 
dence for taxes, $713; Bayer, Pretzfelder & 
Mills, Inc., $24,015.62; Pioneer Watch Case 
Co., $599.90; Simon Bruner, Inc., $1,644.50; 
Earl Harmon, $173.65; Dyer Street Land 
Co. (rent), $471.28. 

There is approximately $10,000 of claims 
of the company which arose before the re- 
ceivership, remaining to be collected, and 
approximately $5,000 worth of claims which 
arose since the receivership, to collect. 

The John T. Mauran Mfg. Co., which has 
had a plant at 130 Orange St. for many 
years, is one of the old-line manufacturing 
jewelry concerns of Providence. It was 
established in 1850 by the late John T. 
Mauran and had always been among the 
leaders in the industry, for a number of 
years specializing in watch materials. Mr. 
Mauran died in 1882, but the business was 
continued by his estate, and in 1883 was 


incorporated under the laws of Rhode 
Island. 
Changes in’ styles of watches, with 


the general curtailment of business, decided 
the owners to apply to the courts for a 
receiver to liquidate the business and dis- 
solve the corporation. 
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ANSEN & CO., Inc. 


Cutters and Importers of 
Fancy Shape Diamonds 








We have a complete 
stock of  Baguettes 
ranging in size from 
33 per carat up to 1.75 
carat each, in Original 
Lots. Matched Pairs 
and Individual Stones. 







527 Fifth Avenue 
New York 


Telephone—Murray Hill 3208 
3209 
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SAMUEL LENKOWSKY & SONS 


Importers of 


DIAMONDS 


Are Now Located at 


10 West 47th Street 


New York City 








Telephone Bryant 0446-0447 
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STERLING SILVER MONTH 





Sterling Silversmiths Guild of America Out- 
lines Campaign Plans to Increase Sales 
During Period from May 15 
to June 15 


Departing from its custom of several 
years the Sterling Silversmiths Guild of 
America, will not declare a sterling silver 
week this year but instead has set aside 
a “solid month for solid silver.” This period, 
which is announced as the annual gift season 
selling drive for sterling silver will begin 
in all parts of the country on May 15 and 
will continue through to June 15. 

The Sterling Silversmiths Guild of Amer- 
ica which has offices at 20 W. 47th St., New 
York, is sending out to the trade, broad- 
sides anhotincing the plans for the sterling 
silver month and a copy of an advertise- 
ment which will appear in several nationally 
circulated magazines during June. 

What the association is doing to create 
a desire for sterling silver and helping the 
people to decide on sterling as the proper 
gift to give, is briefly outlined under the 
heading “What We Are Doing.” The as- 
sociation is impressing upon the American 
public a phrase that will influence them to 
buy more sterling, “It is Sterling—More 
Cannot be Said.” The‘national advertising, 
the distributing among jewelers of window 
display cards, the tying up of the retail 
stores with the advertising campaign, fur- 
nishing counter and window display cards 
bearing the sterling slogan, five sterling 
silver newspaper advertisements especially 
prepared for the jeweler’s use and cuts of 
the slogan, speeches on sterling and inter- 
esting news articles for the local news- 
papers, sales ideas, helps, and etc., and back- 
ing up the jeweler’s efforts with the co- 
operation and active interest of the entire 
industry are the things which the guild is 
doing to make this campaign a success. 

In suggesting to jewelers what they should 
do, the association urges that they display, 
show, advertise and talk sterling all during 
May and June. Sterling, it is impressed on the 
jewelers, should be shown in the windows, 
on the show cases and on the shelves, and 
should be advertised in the local newspapers. 
The association also suggests that the 
jeweler use either his own advertisements 
or the specially prepared May-June adver- 
tisements furnished by the Guild. The use 
of the sterling slogan is also urged in all 
advertising booklets, leaflets, billheads, etc. 
In assuring the jewelers that local news- 
papers will use interesting articles on ster- 
ling, such articles will be furnished by the 
Guild which incidently will prove good ad- 
vertising for the jeweler. The retailer is 
also urged to give a talk on sterling before 
the local Rotary club or women’s club. 
These talks will likewise be furnished by 
the association. A special exhibition of 
sterling is urged during May and June. 

The broadside contains a great deal of 
helpful information and the cuts for some 
of the advertising copy which the organiza- 
tion will furnish to the jeweler in aiding 
him to sell more sterling during Sterling 
Silver Month, are illustrated in this interest- 
ing leaflet. The last page of the broadside 
contains a list of the miners, smelters and 
refiners of silver and is followed by the 
names of the makers of sterling silverware. 
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Through the Sterling Silversmiths Guild of 
America, the broadside points out, these 
miners, smelters and refiners and makers of 
silverware are telling the public about ster- 
ling silver. A postal card is also sent to 
each jeweler which, when signed by the 
jeweler is a pledge of co-operation and en- 
titles him to slogan cuts, newspaper mats, 
talks on sterling silver, sterling news items 
for the local paper and an electro of the 
June advertisement which will be run by 
the organization in a number of nationally 
circulated magazines. 








Large Diamond Importations Coritinue 
During February 


The large imports of diamonds noted at the 
beginning of the year kept up during Febru- 
ary when rough and cut stones to the amount 
of approximately six and one-half millions 
were received through our customs houses. 
Of the total amount ($6,458,965), the value 
of the cut precious stones is given as $5,281,- 
822, nearly 60 per cent. of which were sup- 
plied by the cutters of Amsterdam and less 
than 40 per cent. by the cutters of Antwerp. 
Imports from the Netherlands are given as 
$3,059,097, and those from Belgium, $1,999,- 
248, while French cutters sent us diamonds 
worth $127,235 and from the English cutting 
industry came shipments of $85,188. The 
total is made up of additional small ship- 
ments from Germany, $8,868, from Austria, 
$1,138, from Mexico, $650, and from Greece, 
$398. 

The bulk of the rough shipments, which 
total $1,177,143, came from the Diamond 
Syndicate in London, shipments from Eng- 
lang being given as $932,183; but the cutting 
centers of both Holland and Belgium also 
sent us rough, $100,606 coming from the for- 
mer, and $76,784 from the latter. The only 
shipments direct from the mines to this 
country-are those from British South Africa, 
$67,570, there being nothing during the month 
from either Brazil, British Guiana or any 
other of the diamond fields. 








Carlton N. Buck, Loveland, Colo., 
Voluntary Petition in Bankruptcy 


LovELAND, Colo., April 29.—Carlton N. 
Buck, jeweler here, filed a voluntary peti- 
tion in bankruptcy in the federal district 
court at Denver, April 28. His assets were 
listed at $1,480, including $1,200 “stock in 


Files 


trade,” $100 in jewelers’ tools and $180 in 
accounts due. Liabilities were given as 
$7,011. 


He had 52 creditors to whom he owed 
$6,138, some of his obligations dating back 
to 1924 and 1925. He was indebted to the 
Lovelander Hotel, $525, which obligation 
was secured by a chattel mortgage on his 
fixtures. 

With his petition, Buck filed an affidavit 
requesting the court to permit the filing of 
the petition and its delivery to Frank Mc- 
Laughlin, federal trustee in bankruptcy, 
without the advance of the usual fee. His 
affidavit stated he had no money to pay the 
fee. 








L. S. Hildreth has disposed of his jewelry 
business at Lakefield, Minn., and bought the 
FE. D. Woodworth jewelry business at Spirit 
Lake. 
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HOLD JOINT CONVENTION 


Officers Elected by Oregon and Washington 
State Associations at Meeting Held 
at Longview, Wash. 


Loneview, Wash., April 29—The joint 
convention of the Oregon and Washington 
Retail Jewelers’ Associations which was held 
here April 26-28 was well attended and suc- 
cessful from every standpoint. 

The new officers of the Oregon associa- 
tion are: President, W. H. Saxton, Port- 
land; first vice-president, W. F. Bertam, 
Marshfield; second vice-president, R: D. 
Warren, Corvallis; third vice-president, 
Miss Georgia Ekstrom, Corvallis; secretary- 
treasurer, A. A. Keene, Salem; executive 
gegen Frank A. Heitkemper, Portland ; 

. M. French, Albany. 

‘The new officers of the Washington as- 
sociation are: President, Gus Cohn, Seat- 
tle; first ‘vice-president, Grover Troth, Cen- 
tralia; second vice-president, Gaston Mock, 
Montesano; third vice-president, George 
Ludwigs, Wenatchee; secretary, Dr. W. J. 
Hindley, Spokane; directors, W. W. Pang- 
burn, F. J. Cassut. 

About 150 jewelers and their ladies were‘ 
in attendance. After sight-seeing trips and; 
the social contacts of the first day the jewel-: 
drs got down to the business of the conven-! 
tion on Tuesday, April 27, with several ses-: 
sions at the Community “Y.” 

The jewelers were guests for luncheon of: 
the State associations in the Colonial build- 
ing. In the afternoon there were two ad-! 
dresses by Oregon speakers. The banquet 
on the 27th had to be held at St. Helen’s Inn 
because the dining room at the Hotel Monte- 
cello was not large enough to accommodate 
the large number present. 

Mayor A. L. Gibbs of Longview extended! 
a welcome to the visiting jewelers, while’ 
C.4R.. Hammond spoke for the jewelers” 
committee, “and F. M. French of Albany, 
Ore., responded. A. W. Anderson of Nee-} 
nah made the principal address of the morn-: 
ing. Mr. Anderson, who is the secretary of, 
the American National Retail Jewelers’ As- 
sociation, spoke on the removal of the fed- 
eral war tax on jewelry. He stated that the; 
tax was removed through. the efforts of the 
association. He also commended the Har- 
vard Bureau of Business Research for the 
mass of statistics: prepared, and which was: 
presented to the Ways and Means Committee 
of Congress. 

During the morning session on. the 27th, 
Noyes Talcott, president of the Washington! 
Association, presided. In the afternoon A: 
Fred Glover, head of the Oregon organiza 
tion, took the chair. 

The banquet in the evening of the 27th 
was through the courtesy of the Chamber 
of Commerce. Dr. W. J. Hindley, secretary 
of the Washington Retail Jewelers’ Asso- 
ciation, presided. The entertainment pro- 
gram included singing by Miss Mildred Mc- 
Millen and Elbert Bellows, and dancing by 
Evas Gaskill. 

A full report of this convention will ap- 
pear in the next issue of THE JEWELERS” 
CIRCULAR. 














Alvin Adams, a jeweler at Ponca City, 
Okla., has been elected president of Ponca 
City Scottish Rite Club for the year 1926, 
succeeding R. N. Clark. 


83 











May 5, 1926 





82 THE JEWELERS’ CIRCULAR 
RARE GEMS 


PEARL NECKLACES 








SQUARE CuTS BAGUETTES 


rans INRTHUR SILBERFELDS 


mnvahaccaneil DIRECT IMPORTERS 
| (naan 2 West 467TH Street — New York, 




























WM. I. ROSENFELD AND COMPANY 


D)auonpvs and “Pearrs 


ANNOUNCE THEIR REMOVAL TO 


604 FiFTH AVENUE AT 48TH STREET 








NEW YORK 
EMERALDS ORIENTAL and 
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RUBIES sizes and shapes, 1 millimeter and larger SAPPHIRES 


of finest quality, 
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every purpose. 
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BANDITS IN ST. LOUIS 





Loot Worth $20,000 Obtained in Hold-up of 
Jewelry Store While Pledges Worth 
$6,000 and $3,000 in Cash Are Taken 
From Pawnshop 


St. Louts, Mo., May 1.—Daring robbers 
held up the store of the Stone Bros. Jewelry 
& Optical Co., at 2643 Cherokee St., one 
morning recently and got away with jewelry, 
watches and diamonds, reported to the police 
as amounting to nearly $20,000. 

Four bandits entered the store about 11 :00 
A. M. and, flourishing guns, covered S. Jones, 
a watchmaker, and marched him to the rear 
of the store, where Benjamin D. Leavitt, its 
manager, was busy working. He thought 
the affair a prank of some friends, as the 
bandits held handkerchiefs over their faces, 
but he soon realized that they meant busi- 
ness, and with Jones was compelled to get 
down on the floor. The thieves then turned 
their attention to Walter Zeitler, in charge 
of the optical department and a public ac- 
countant who was in the store working on 
its books and compelled them to face the 
wall and kneel behind a counter. 

The thieves then proceeded to loot the dis- 
play cases and the safe, some of the com- 
partments of the latter being open. One, 
containing several hundred dollars in money, 
was closed, and this they overlooked, al- 
though they got about $30 in cash from the 
cash drawer. 

One robber carried a sack and the booty 
was dumped into it after which the quartet 
ran from the store and got into a waiting 
automobile, which was driven rapidly off. 

Leavitt was able to get out in time to note 
the license number of the machine, which 
he gave the police and later the machine 
was found to have been stolen by the rob- 
bers and later abandoned by them. 

Max Stone, proprietor of the store, ar- 
rived after being notified and took an in- 
ventory of the loss, stating that part of it 
was covered by insurance. There are no 
clues. 

Jewelry, watches and pledges valued at 
nearly $6,000, as well as $3,000 in cash, were 
also stolen from the Wittels Loan & Mer- 
cantile Co. early one morning last week 
when four robbers held up the place shortly 
after it was opened. Over 100 watches were 
included in the loot. 

Joseph M. Wittels, secretary of the firm, 
was in the rear of the store when the bandits 
entered, driving four negroes before them 
at the point of pistols. The latter had been 
forced into the store from outside to prevent 
them from giving any alarm. Herding them 
along with Wittels into the back room, the 
thieves also rounded up Irwin Winters, a 
clerk, and Robert Littlejohn, the janitor, 
who was “slugged” when he tried to escape. 
While one guarded the other prisoners, the 
others forced Wittels to open five safes and 
they leisurely looted the strong boxes, and 
when he delayed in opening one combination 
he was struck on the head with a revolver. 
After securing all the loot they thought de- 
sirable, the quartet escaped through the front 
door and decamped in a waiting automobile. 

In reporting to the police Wittels stated 
that he had burglary insurance but no hold- 
up insurance, and it is understood that inas- 
much as he opened the safes himself he is 
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precluded any possibility of collecting on his 
burglary policy. He gave the police a de- 
scription of the robbers, but so far no arrests 
have been made. 








Imports of Platinum and Allied Metals 
During February 

Wasuincton, D. C., April 30.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during February, indicate that 
the value of iridium brought in during that 
time was $40,383, while osmium and osmir- 
idium imported amounted to 393 troy ounces 
valued at $73,669. The rhodium and ruthen- 
ium received here from other countries was 
worth $13,972, while the amount of palla- 
dium brought into this country reached 496 
troy ounces worth $29,076. The value of 
ores of platinum metals was $90,035, while 
grain, nugget, sponge or scrap was worth 
$281,215. Ingots brought here were valued 
at $505,044. 

The figures showing the imports by coun- 
tries are as follows: 
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ander, 11. The funeral was private, Rev. 
Victor Herbert Lukens, pastor of Trinity 
Presbyterian Church, officiating. 








SEEKS A COMPROMISE 





Canadian Jeweler Offers United States 
Government $3,000 for Diamonds Seized 
from Employe Who Was Acquitted 
of Smuggling Charge 

Burrato, N. Y., May 1.—An offer to pay 
the United States $3,000, and a guarantee 
that the gems will be disposed of in Canada, 
was made this week by Isadore Freedman, 
Toronto diamond importer, in settlement of 
litigation in Federal Court, here, growing 
out of the seizure more than a year ago of 
loose diamonds having a Canadian valua- 
tion of about $17,900. 

The diamonds, all small stones, number- 
ing more than 2,000, were found on the per- 
son of Adolf E. Wilfert, an employe of 
Mr. Freedman, after he had failed to declare 
them on entering the country in February, 




















Ores of Ingots, bars. 
Platinum Grain, sheets or Rhodium 
Metals Nuggets, plate, not Osmium and and 
(Platinum Sponge less than Iridium Osmiridium Palladium Ruthenium 
Countries Content) or Scrap ¥% in. thick Oz. Troy Oz. Troy Oz. Troy Oz. Troy 
PROMOe | 6.05500 871 35 4,347 34 152 109 
ci. core 358 aie iy wai ne aaa 
United Kingdom 750 276 264 209 400 125 
oo) 100 Sart ee nis 96 ware 
Colombia ..... 1,669 61 ae dee 
AGNTERE < icais ‘ies wee 32 
Total Quant. 871 2,912 4,684 298 393 496 234 
Total Value... $90,035 $281,215 $505,044 £40,383 $73,669 $29,076 $13,972 








Two Children of Newark Gold Refiner Die 
in Orange Memorial Hospital from 
Burns Following Explosion of 
Moving Picture Machine 


SoutH OrRancE, N. J., May 3.—Two chil- 
dren of Louis LeLong, a Newark gold re- 
finer, died at Memorial Hospital, Orange, 
Saturday afternoon from burns, following 
an explosion of a moving picture machine in 
the cellar of the family home at 225 Grove 
Road, this village. Louis LeLong, Jr., an 
honor student in the fifth grade at James 
Marshall school, gave his life in a vain 
attempt to save his three-year-old sister, 
Mary E., from the flames. 

The projection machine had been pur- 


‘chased by Mr. LeLong for his son who was 


accustomed to invite children of the vicinity 
to a film-showing every Saturday morning 
at 10 o’clock. A short circuit caused Satur- 
day’s explosion. Louis Jr., telling the story 
of the accident at the hospital, said: 

“We were playing theater. I was operat- 
ing the machine when it flared up. I told 
the boys and girls it was only a little fire, 
but they had better go out and I would take 
care of it. I left the room, but went back 
to get Mary. Then something happened 
and I couldn’t move.” 

When firemen, wearing gas masks, entered 
the cellar, they found the little hero bending 
over his sister, both eyes destroyed by flames, 
his hair singed and his clothing burned. 
Just before his death at 5 o’clock, two hours 
after his sister succumbed, he murmured: 

“Don’t cry mother. Are you sure sister 
is safe? I’d like to kiss her.” Besides their 
parents, the children leave a brother, Alex- 


1925, at Niagara Falls. Wilfert was placed 
under arrest on a charge of attempted smug- 
gling. 

Wilfert was brought to trial last Fall and 
acquitted by a jury in Judge John R. Hazel’s 
court. Witnesses, many of them Canadian 
jewelers and ring manufacturers, testified 
that they had ordered from Mr. Freedman 
stones of the character which had been 
seized on the person of Wilfert. The prose- 
cution failed to convince the jurors that Wil- 
fert wilfully intended to evade the customs 
regulations or that he intended to sell the 
stones in this country. 

Nevertheless, the Federal authorities re- 
tained possession of the stones, asserting that 
in his failure to declare the gems and his 
admission on the stand that he had know- 
ingly brought the ‘stones into the country, 
constituted sufficient grounds to warrant 
seizure of the diamonds. Many briefs have 
been filed in the litigation since Wilfert’s 
trial, culminating in the offer made this 
week. Henry McK. Erb, assistant federal 
prosecutor, who prosecuted Wilfert, has for- 
warded the offer to the U. S. Treasury De- 
partment at Washington. 








J. Frank Davis, a jeweler at Fenton, 
Mich., for the last six years, and the oldest 
member of the Presbyterian Church there, 
died suddenly on April 23 from blood poison. 
Mr. Davis cut one of his fingers two days 
previous. He leaves his widow and two 
daughters, Olive Davis of Fenton and Mrs. 
Rolland Crawford of Davisburg, and one 
son, Charles at home. He was a member 
of the Knights Templar. 
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JEWELERS’ BLOCK INSURANCE 


The practice of sending advance postals announcing pending visits of travel- 
ling salesmen tells the crooks what they want to know—give it up. 





























Hints to | a ‘a ae oe 
Jewelers Avoid all kinds of publicity of your movements. 
* + * * * 
No. 7 ; , 
Carelessness increases the cost of your insurance. 
* * * * * 











Do not talk about your business within earshot of others—tell your travellers 


about this too. 
* a * aK * 


Your insurance broker or agent will gladly place your policy with us, as our 
experienced inspection service is at their disposal. 


COMMERCIAL UNION ASSURANCE CO., LTD. 
COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 
UNION ASSURANCE SOCIETY, LTD. 

PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CO., LTD. 


W. B. Brandt & Co., Inc. 


SAN FRANCISCO 
315 Montgomery Street 





NEW YORK 
110 William Street 


General Agents 
“All Risks’? Department 


Member National Jewelers’ Board of Trade 
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DIAMONDS 


ALL SIZES AND CUTS 


(Round, Emerald cut, Marquise, Baguettes, and all Fancy cuts) 


H. SIDNEY ALERGANT 


PARIS-14, Rue La Fayette- PARIS 


Light, 

Airy 

Offices 

In the New | 


HARRIMAN 
NATIONAL 
BANK 
BUILDING 


527 FIFTH AVE.’ 
S.E. cor. 44th St. 


HE Harriman National Bank Build- 
ing offers a limited number of de- 
sirable offices in its new 12 story build- 
ing. @ The prestige and services of the 
Harriman National Bank add to the 











Cable adress: SIDALERIS - PARIS 


Godes :A.B.C., Fifth edition 
BENTLEYS Complete Phrase Code 
LIEBERS 
WESTERN UNION 


Telephone: Bergére 60-56 and 
Bergére 62-68 














convenience of the location in making 
the building exceptionally attractive to 
discriminating tenants. @ 325 square 
feet and larger. Now ready for occu- 
pancy. 

CHARLES M. NOBLE 


Renting Officer 


527 FIFTH AVENUE at 44th STREET 
Telephone Murray Hill 6789 














HAVING ACQUIRED ADDITIONAL 

OFFICES, AMPLE ACCOMMODATION 

AND FIRST CLASS SERVICE ARE NOW 
AT THE DISPOSAL OF 


AMERICAN BUYERS 
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Banquet of Boston Jewelers’ Bowling League 








Excellent Dinner Enjoyed and Prizes Awarded at Annual Gathering Held at 
the American House 

















Boston,. Mass., April 29.—The grand 
finale of the Boston Jewelers’ Bowling 
League was presented at the American 
House last night. It was a night of victory 
and jubilation literally, interspersed with 
tributes to those who carried off the tro- 
phies. Singing, whistling, gales of laughter, 
music—jazz and otherwise—combined — to 
make the event a glorious finish to a season 
bristling with high scores and closely con- 
tested games. Several surprises, among 
them an unexpected check for $25 from the 
Traub Mfg. Co., Detroit, to be used as the 


With the presentation of many valuable 
prizes and a dazzling banquet the fifth sea- 
-on of the league came to a brilliant close. 
Upwards of 200 guests and members took 
part in what will be remembered as the most 
thrilling function ever arranged by this or- 
ganization. : 

‘or an hour or more before the assembly 
sounded calling the company to the banquet 
hall guests, and members indulged in strik- 
ing palms, exchanging drawing-room stories 
and wishing one another the best of health. 

Then, headed by President Rosenberg, the 


Haft. 


8 


mn 


trophies and ‘other “spoils of victory.” 

The high individual pinfall was won by 
Samuel M. Robinson, of the Hodgson-Ken- 
nard Co., a sterling silver cup, to be won 
three times, and presented by Dominick & 
Robinson also won the high individ- 
ual average, a 14-kt. Elgin watch, presented 
hy the Elgin National Watch Co. 

Frederick N. Thomas, of the same team, 
captured, by the high individual three-string 
total, the prize being a Hamilton watch 
awarded by the Hamilton Watch Co. 

Other winners and awards were: 

Second High 
Mantel Clock. 
Clock Co. Won by 
Crump & Low Co. 

Third High Individual Average—Illnois Strap 
Watch. Presented by Illinois Watch Co. Won 
by Frederick W. Faller of Bigelow, Kennard Co. 
98 56/66. j 

High Individual Single String—Eight Day Trav- 
Clock. Vresented by Sussfield, Lorsch & 


Average — Waltham 
Waltham Watch & 
Hulme of Shreve, 


Individual 
Presented by 

William 
100 15/78. 


eling 





MEMBERS AND GUESTS WHO ATIENDED 
boys thought fit, gave an extra fillip to the 
evening’s excitement. 

The prizes were unusually numerous and 
valuable. Greatest interest, of course, cen- 
tered in the silver loving cup donated by 
the Gorham interests. This handsome trophy 
had to be won three times before it became 
the property of the Shreve, Crump, Low 
contingent. 

The contests, too, throughout the season 
have been exceptionally keen and accentu- 
ated with a spirit of highest sportsmanship. 

It was a happy thought when the commit- 
tee on arrangements decided to invite the 
representatives of the various manufacturing 
and wholesale houses, many of whom con- 
tributed to the list of prizes, which assem- 
bled make a close runner-up of the brave 
array of cups and other trophies displayed 
by Sir Thomas Lipton and appearing in the 
American papers. 

Former President Fletcher, of FE. B. Horn 
fame, had something to say to the boys, as 
also did J. Charles Stever, president of the 
State Retail Jewelers’ Association, and 
James H. Parks. 

Great praise is due to the committee. The 
program of entertainment came as a fitting 
climax to a climacteric evening. 








THE 





guests and members marched into the main 
hall, where they found spread efore them 
a feast worthy of the event which had 
brought «them together. 

While the menu was being served, Scotty 
Holmes and his orchestra furnished music 
that set feet marking time and voices vieing 
with the instrumentalists in popular songs. 
Here is what the waiters served for the de- 
lectation of the diners: Tomato Surprise, 
Olives, Radishes, Cream of Fresh Mush- 
rooms, Filet of Halibut Dudlire, Filet 
Mignon of Beef Rathskeller, Wafers Pota- 
toes, Asparagus, Heart of Lettuce, Russian 


Dressing, Ice Cream, Assorted Cakes and 
Coffee. 
While formal speeches were forbidden, 


President Rosenberg took occasion to ex- 
press the indebtedness of the League to the 
jewelers who had teams in the League and 
to the silver, jewelry and watch manufac- 
turers who gave their hearty support and 
co-operation during the past season, all con- 
tributing to make the year a record and 
memorable one. 

Next came the awarding of prizes, which 
was marked by cheering and applauding as 
the recipients were named by President Ro- 
senberg and came forward to receive the 


a 


RANQUET OF THE BOSTON JEWELERS’ BOWLING LEAGUE AT THE AMERICAN HOUSE ON APRIL 28 


Schimmel Co. Won by Harold L. Rosenberg of 
I. Alberts’ Sons, Inc. 137. 

Second High Individual Three string Total— 
Gillette Safety Razor. Presented by Gillette 


Safety Razor Co. Won by Richard: A. O'Donnell 
of Harkins & Murphy Co. 344. °* 

Second High Individual Single String— Pair 
14 Kt. Cuff Links. Presented by Enos Richard- 


son Co. Won by Michael HI. Kaplan of A. 
Stowell & Co., Inc. 137. 

Fourth High Individual Average —- Herschede 
Clock. Presented by Herschede Hall Clock Co. 


Won by Lewis H. McKenna of E. B. Horn Co. 
98 17/69. 

Fifth High Individual Average 
Presented by Pairpoint Mfg. Co. Wen by George 
M. Clem of Shreve, Crump & Lew Co. 97 74/78. 

Individual prizes for three high teams: 

Team 1—Five beverage mixers, presented by 
International Silver Co., won by Shreve, Crump & 
Low Co.; George M. Clem, Francis J. Wenz, 
William Hulme, Willis Pynn, James J. Sullivan. 

Team 2—Five gold Waldemar chain and knife 
sets, presented by J. F. Sturdy Sons’ Co., won 
sby A. Stowell & Co., Inc.; William A. Erlandson, 
Albert V. Steeves, Michael H. Kaplan, Harold A. 
Kennedy, Martin S. Walsh. 

Team 3—Five Waldemar chains, presented by 
R. F. Simmens Co., won by J. M. Kirby Co.; 
H. N. Libbey, Sr., J. P. Webber, Joseph L. Bol- 
duc, Harry Solomon, W. W. Meagher. 

High Team Single—Five pocket knives, pre- 
sented by Bates, Bacon Co., won by M. S. Page 
& Co.: Harrison Locke, Forrest Hammerquist, 


Sandwich Tray. 





(Continued on page 97) 
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CSAPPHIRES_ EMERALDS? 


ALL SIZES. EMERALD CUTand SQUARE CUZ 


CALIBRE Upward to 5 carats for single stone rings 
STAR FANCY SHAPES eee coma 


SAPPHIRES 416 RUBIES AND FANCY CUT DIAMONDS 


EN RY GREE : Importer 
ff 527 FIFTH AVE. NEW YORK l| of Precious 
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— 7 tHE PIECES of 8 CHEST 


A new merchandising feature, 34 pieces of ware—“eight of each”—in a 
gorgeous Spanish Treasure Chest designed by W. T. Benda. Ware in 
any of the attractive fast-selling designs of 


ae -1847 ROGERS BROS: 


— SILVERPLATE 
— Be the first to display and sell this wonderful chest set, created to answer 
a definite demand where “six is too few and twelve, too many.” 


jelvisisiele\) J. W. JOHNSON 


(Soo 0000 000550 00 Telephone Cortlandt 4644-5 14 Maiden Lane, New York 
























































Gems i. Orient 


Rubies Star Rubies 

Emeralds Star Sapphires 

Sapphires Cats-Eyes 
Lapis-lazuli 





LUCIAN M. ZELL 


522 Fifth Avenue New York 























LAPIDARIES OF EXPERIENCE 


REASONABLE PRICES 


W. G. STEVENS, 36 West 47th St., New York 


Telephone Bryant 9737 
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May Day this year witnessed an increase 
in the removal of firms in the industry over 
1925, and further showed that the new up- 
town section in New York is attracting more 
jewelers than ever. A survey of the re- 
movals in the metropolis indicates that more 
than 200 concerns changed their addresses 
between Jan. 1 and May 1. Approximately 
35 per cent. of these changes were made by 
houses which vacated the Maiden Lane dis- 
trict to settle in the newer uptown section, 
extending from 46th St. to 53rd St. Most 
of those going uptown, however, have gone 
into the new buildings on W. 47th and 48th 
Sts., between Fifth and Sixth Aves., which 
are reputed to be exclusively jewelers’ build- 
ings. Since Jan. 1 concerns in the trade 
have been changing their addresses, but be- 
tween April 15 and May 1 the largest num- 
ber of removals were made. The newest 
uptown structures into which many jewelry 
firms have moved since the latter part of 
April are at 10 W. 47th St., 62 W. 47th St., 
48 W. 48th St. and 62 W. 48th St. A few 
concerns changed their quarters from down- 
town addresses to others in the same sec- 
tion. Several East Side houses also changed 
their addresses. The following is a list of 
concerns which have moved into new quar- 
ters: 


A 
A. & Z. Chain Co., manufacturers, from 96 
‘Spring St. to 64 W. 48th St. 
Abrahams, Raymond, dealer in diamonds and 


jewelry, from 37 Maiden Lane to 552 Fifth Ave. 
Adels Co., L., importer of watches, from 37 
Maiden [Lane to 64 W. 48th St. 
Adie Silver Corporation, wholesale dealer in 
-silverware, from 411 Fifth Ave. to 22 W. 48th St. 
Samuel Alper, diamond importer, from 36 W. 
47th St. to 10 W. 47th St. 
American Bracelet Corporation, 
Beekman St. to 106 Fulton St. 
Ansen & Co., Inc., cutters and importers of 
-diamonds, from 2 W. 46th St. to 527 Fifth Ave. 
The Apex Watch Case Mfg. Co., from 112 
Fulton St. to 64 W. 48th St. 
Arrow Novelty Co., wholesalers and retailers, 
from 108 E. 16th St. to 62 W. 14th St. 
Artcraft Silversmith Co., wholesalers in silver- 
ware, from 6 Howard St. to 118 Walker St. 
Art Jewelry Case Corp., from 245 W. Broad- 
way to 29 W. 15th St. 


Baer & Wilde Co., from Room 1709, 15 Maiden 
Lane to Rocm 1107, in the same building. 

Abraham Ball, dealer in pearls and precious 
stones, from 87 Nassau St. to 48 W. 48th St. 

Barry Jewelry, Inc., hand made jewelry and 
specialties, from 59 W. 57th St. to 15 W. 37th St. 

Baum, Albert, wholesaler in diamonds, etc., 
from 170 Broadway to 48 W. 48th St. 

Baum, Irving, wholesaler in diamonds, from 170 
Broadway te 48 W. 48th St. 

Baumgold Bros. & Co., Inc., diamond importers, 
from 71 Nassau St. to 62 W. 47th St. 

Bernstein, DeFrece, importer of watches and 
traveling clocks, from 15 W. 37th St. to 48 W. 
48th St. 

Bernstein & Roskin, jewelry manufacturers, 
from 74 Lafayette St. to 64 W. 48th St. 

Bienenfeld, Jacques, wholesale dealer in pearls 
and precious stones, from 8 E. 57th St. to 542 
Fifth Ave. 

Binder Bros., Inc., manufacturing of jewelers, 
from 15 Maiden Lane to 607 Fifth Ave. 


Inc., from 1 


Michel, 
from 87 Nassau St. to 48 W. 48th St. 


Birnbaum & Bros., diamond importers, 

Birnbaum Pressel Co., diamond importer and 
cutter, from 35 Maiden Lane to 66 W. 47th St. 

Bocher & Co., J., wholesale diamond dealers, 
from 95 Nassau St. to 170 Broadway. 

Philip J. Breivogel, watchmaker, from 68 Nas- 
sau St. to 15 Maiden Lane. 

Bristol Seamless Ring Co., manufacturers, from 
131 Liberty St. to 123 Liberty St. 

Brun-Mill Co., dealers in silver plated ware, 
from room 707, 9 Maiden Lane, to room 1302, 
the same building. 


Cc 


Carlson, Fric, manufacturer of platinum jewelry, 
from 71 Nassau St. to 36 W. 47th St. 

Century Watch Co., from 71 Nassau St. to 64 
W. 48th St. 

Charles, Otto, retailer, 
to 931 E. 174th St. 

Cockshaw, Jr., Herbert, manufacturing jeweler, 
from 353 Fifth Ave. to 64 W. 48th St. 

Cohen, Morris, silversmith, from 136 E. Broad- 
way to 83 Canal St. 

Cohn Co., Irving, diamord 
Maiden Lane te 10 W. 47th St. 

Cooper Jewelry Co., Charles, wholesale dealer 
in jewelry and novelties, from 39 Union Square 
to 122 Fifth Ave. 

Cowit Bros... importers of necklaces, novelties 
and jewelry boxes, from 132 Nassau St. to 11 W. 
25th St. 

Cross Pencil Co., A. T., from 9 Maiden Lane 
to 1 W. 34th St. 


from 103 E. 14th St. 


2 


importer, from 2 


D 


Davidson Bros., diamond 
John St. to 71 Nassau St. 

Dawsen, Samuel R., wholesale dealer in watches 
and jewelry, from 170 Broadway to 10 W. 47th St. 

DeLuca Bros., retailers, from 2244 First Ave. 
to 348 E. 115th St. 

Demarest & Sons, C. E., whclesale 
from 24 Maiden Lane to 68 Nassau St. 

Doubrava Co., importer of and agents for semi- 
precicus stones bead necklaces, from 61 Beekman 
St. to 12 John St. 

Duff & Co., wholesalers in diamond jewelry, 
from 170 Broadway to 10 W. 47th St. 

DuPont Viscoloid Co. (pyralin and puratin sheet 
ing divisions), from 21 E. 40th St. and (Pacific 
novelty division) from 41 E. 11th St. to 330 Fifth 
Ave. 


importers, from 15 


jewelers, 


E 


Echelman & Brinker, manufacturers of mount- 
ings, from 40 Burling slip to 64 Fulton St. 

Electric Chain Co., from 9 Maiden Lane to 1 
W. 34th St. 

Elgin Engine Turning & Engraving Co., from 


room 707, 9 Maiden Lane to room i302, same 
building. 
Elder Co.. manufacturer of watch cases, from 


15 Maiden Lane te 48 W. 48th St. 
Espositor, A., lapidary and dealer in precious 
stones, from 20 W. 47th St. to 64 W. 48th St. 


F 


Fichtman-Alexander Co., manufacturer of rhine- 
stone jewelry, from 61 W. 37th St. to 16 W. 
36th St. 

Finkelstein Bros., dealers in diamonds, from 15 
Maiden [Lane to 10 W. 47th St. 

Fisher, A. Edward, diamond importer, from 15 
Maiden Lane to 10 W. 47th St. 

Fisher Importing Co., dealers in diamonds, 
watches and rings, from 15 Maiden Lane to 10 
W. 47th St. 

Foster & Bro. Co., Theo. W., manufacturers, 
from 8 W. 40th St. to 475 Fifth Ave. 

Freudenheim & Sons, J., diamond 
from 180 Broadway to 48 W. 48th St. 

Friedman, Jacob, manufacturer of mountings, 
from 106 Fulton St. to 64 W. 48th St. 

Frothingham & Co., T. G., from Room 707, 9 
Maiden Lane to room 1302, the same building. 


importers, 
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G 


Gattle & Co., E. M., dealers in watches and 
jewelry, from 630 Fifth Ave. to 703 Fifth Ave. 

Gerstenblith & Co., M., manufacturing jewelers, 
from 15 John St. to 64 W. 48th St. 

Gillot & Co., jewelers, from 557 Fifth Ave. to 
607 Fifth Ave. 

Gincig & Siegel, Inc., manufacturing jewelers 
and diamond dealers, from 170 Broadway to 48 
W. 48th St. 

Gold, Alex, wholesale dealer in diamonds and 
jewelry, from 71 Nassau St. to 15 Maiden Lane. 

Goldberg, Samuel B., dealer in diamonds, from 
17 John St. to 68 Nassau St. 

Goldblum, Henry, importer of diamonds, 
170 Broadway te 10 W. 47th St. 

Goldmuntz Bros., diamond importers, from 176 
Broadway to 10 W. 47th St. 

Gradman, Hyman, manufacturer of brooches and 
bracelets, from 29 Eldridge St. to 83 Canal St. 

Greenbaum, Wolff & Ernst, attorneys, from 7 
Dey St. to 285 Madison Ave. 

Grinberg, P. Irving, dealer in pearls and precious 
stones, from 562 Fifth Ave. to 527 Fifth Ave. 








from 


Gross Co., Benjamin and Edward J., manu- 
facturers of mountings, from 96 Spring St. to 
64 W. 48th St. 


Gumbiner, D., retailer, from 2741 Broadway to 
Hetel Roosevelt, 52 E. 46th St. 


H 


. Handy & Harmon, bullion dealers and refiners, 
from 59 Cedar St. to 57 William St. 

Ilarteveldt Co., Henry H., wholesale jeweler, 
from 170 Broadway to 10 W. 47th St. 

Hartzberg, J. & L., manufacturers of platinum 
jewelry, from 15 Maiden Lane to 48 W. 48th St. 

Hauser, Leo, wholesaler dealer in diamonds, 
from 87 Nassau St. to 48 W. 48th St. 

Hirsch, A. C., manufacturer representative, from 
358 Fifth Ave. to 22 W. 48th St. 

Hirsch, Herman, representing Presto Cigarette 
Case Co., from 358 Fifth Ave. to 22 W. 48th St. 

Hirsch, Samuel, jobber in watches, diamonds 
and jewelry, from 246 Fifth Ave. to 93-99 
Nassau St. 

Hirsch & Flashner, wholesale dealers in rings, 
from 15 W. 36th St. to 48 W. 48th St. 

Hirschberg & Co., Sig, importers of diamonds, 
frcm 542 Fifth Ave. to 10 W. 47th St. 
Hochberger & Sons, I., importers and cutters of 
diamords, from 180 Broadway to 10 W. 47th St. 

Holl & Co., Charles, manufacturing jewelers 
and importers of precious stones, from 12 W. 
37th St. to 18 E. 53rd St. 

Hudson & Co., G. C., manufacturing jewelers, 
from 130 W. 42nd St. to 366 Fifth. Ave. 

Hyman, Abraham E., jeweler, from 182 Fulton 
St. to 15 Maiden Lane. 

Hyman Platinumsmiths, Inc., manufacturers of 
platinum mountings, from 45 Lispenard St. to 64 
W. 48th St. 

I 


Ingber, Jacob D., dealer in diamonds, from 87 
Nassau St. to 48 W. 48th St. 

Interborough Medal & Badge Co., 
Fifth Ave. to 32 E. 22nd St. 


J 


Jacobs & Feldhuhn, jobber in watches, from 116 
Nassau St. to 87 Nassau St. 

Jaffe & Son, A., importers of diamonds, from 
37 Maiden Lane to 10 W. 47th St. 


from 123 


Jaskow Bros., dealers in diamonds, from 170 
Lroadway te 562 Fifth Ave. 
K 
Kamsly & Sons, L., wholesale jewelers, from 


170 Broadway to 565 Fifth Ave. 
Kasoff, Chertow, Sitzman, Inc., diamond dealers, 
from 93 Nassau St. to 17 John St. 


Katz Co., Morris, diamond importer, from 71 
Nassau St. to 68 Nassau St. 
Kimberley Diamond Cutting Works, from 18 


John St. to 56 W. 48th St. 

Kionka & Hamburger, diamond importers and 
cutters, from 15 Maiden Lane to 48 W. 48th St. 

Klein & Son, Leo, dealers in diamonds and 
jewelry, from Room 1505, 71 Nassau St., to Room 
704 in the same building. 

Knox & Bernheim, diamond importers, frem 170 
Broadway te 10 W. 47th St. 

Kraysler & Novick, diamond setters, from 106 
Fulton St. to 64 W. 48th St. 

Kreindel & Co., manufacturers of jewelry, from 
106 Fulton St. to 36 W. 47th St. 

Kruger & Gottlieb, manufacturers of platinum 
mountings, from 64 Fulton St. to 64 W. 48th St. 
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Native Indsan Ruby Cutter at Work 


‘RUBY 


sw red Sapphire or Ruby is the most valuable of the corun- 
dum family, and when found of a good color, pure and 
brilliant, and in sizes of three carats and larger, is often more 
valuable than a fine Diamond of the same size. The color varies 
from the lightest rose tint to the deepest carmine; that color, 
however, which has the greatest value is known in commerce as 
pigeon’s blood and is the color of arterial blood, or of the very 
center of the red ray of the solar spectrum. 


AMERICAN GEM & PEARL COMPANY 
Xu 6 wEsT 48TH STREET, NEW YORK 


S. NATHAN & CO. 


Importers and Cutters 
71 Nassau Street New York 
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DOUBLETS 
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“Jewelers Block” 


INSURANCE 
and 


Personal Jewelry . 
“Floaters” | 
| 





Pendleton & Berger 


Incorporated 
_ Insurance Brokers and Ad justers | 


| 15 William Street, New York City 
} Telephone Hanover 4789 
A/embers, National Jewelers 


| ~ 
Board of Trade 
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THE WASHBURN 
SECURITY MAGIC NUT 
Automatic Holder for ear —_ scarf-pins, 
etc. 


for all sizes of scarf- 
pin wire. Guaranteed. 





within iia 
alg 


EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
work where pin tongues 

are ai) 


Closed. <= Closed. 
 iieendilites Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.¥. 


Indestructible Pearls 


Balls, Olives, Pears and untene fer arcing for Earrings 
or other purposes made smooth or baroque 


AURORA PEARL CO. 


814 Lexington Ave., BROOKLYN, N. Y. 














Established 1886 


CHARLES KOHLBUSCH 


Fine Balances and Weights 


FOR ALL PURPOSES 

Aria 120 Hutton St., Jersey City, N. J 
h Shipping Dept., 113 Carlton Ave. 

Phone, Webster 6654 











Burglar Alarm Supplies 
Protection Against Window Smashers, 
Burglars and Bandits 
Complete Outfits—Install Your Own Alarm. 
Tin Foil—Instruments—Big Bells—Relays— 
Controls 

Midnight Alarm System 
Catalog = 3218 Cambridge St., Toledo, Ohio 








TRADE MARKS DESIGNED and registered in the U. 8. 
Patent Office and Foreign Countries. Inventions patented, 
copyrights procured. If your invention is new and use- 
ful it is patentable—submit your sketch. 


Z. H. POLACHEK 
709 WALL STREET NEW YORK 
& Reg. Patent Attorney, Consulting Engineer. & 
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Janad’or Ce., from Room 1709, 15 Maiden Lane, 
to Room 1107, the same building. 

Lauterbach & Bros., Aaron, dealers in diamonds 
and precious stones, from 170 Broadway to 578 
Madison Ave. 

Lazar & Fonye, manufacturing jewelers, from 
266 Market St., Newark, N. J., to 64 W. 48th St. 

Lerhardt, William G., representing J. J. Sommer 
Co., from 9 Maiden Lane to 15 Maiden Lane. 

Lenkowsky & Son, Moe, importers of diamonds, 
from 65 Nassau St. to 170 Broadway. 

Lenkowsky & Sons, Samuel, diamond importers, 
from 170 Broadway to 10 W. 47th St. 

Loeb, William, retail jeweler, from 1402 Broad- 
way to 516 Fifth Ave. 

Loebel & Sons, L., dealers in peddlers’ supplies, 
from 96 Canal St. to 556 Broadway. 

Long & Sons, Emile, repairers, from 12 John 
St. to 2 W. 46th St. 

Lorsch & Co., Albert, importers of diamonds, 
precious and semi-precious stones, from 37 Maiden 
Lane to 607 Fifth Ave. 


M 


Mantz & Neuwirth, wholesale 
35 Maiden Lane to 10 W. 47th St. 

Marathon Co., manufacturers, from Rcom 1709, 
15 Maiden Lane, to Room 1107, the same building. 

Marki & Drees, lapidaries, from 108 Fulton St. 
to 64 W. 48th St. 

Markson, Morris, wholesale dealer in diamonds, 
from 170 Broadway to 10 W. 47th St. 

Maybaum Bres., Inc., importers of pearls and 
diamonds, from 2 W. 47th St. to 48 W. 48th St. 

Mayer, Joseph V., Inc., dealer in diamonds, 
from 170 Broadway to 48 W. 48th St. 

Mazer Co., Inc., Joseph, importer of diamonds, 
from 170 Broadway to 10 W. 47th St. 

Meodow & Fialkow, wholesale dealers in diamonds 
and jewelry, from 115 E. 114th St. to 1395 
Fifth Ave. 

Meyer, I., jeweler, from 1127 Second Ave. to 
2061 Broadway. 

Michel, M. & J., wholesale 
W. 37th St. to 45 W. 34th St. 

Miller Co., J. M., wholesale jeweler, from 236 
Fifth Ave. to 256 Fitth Ave. 

Miller & Viet, Inc., diamond 
170 Broadway to 48 W. 48th St. 

Modern Watch Co., from 109 Fulton St. to 35 


jewelers, from 


jewelers, from 39 


importers, from 


Maiden Lane. 

Melnar & Mergenroth, manufacturers of dia- 
_mond jewelry, from 2 W. 47th St. to 66 W. 
47th St. 

N 
National Gold Chain Co., manufacturer of 


chains, from 98 Canal St. to 83 Canal St. 

New Diamond Point Pen Co., manufacturer of 
fountain pens, from 129 Lafayette St. to 333 
Hudson St. 

New Jersey Chain Corp., from Room 707, 9 
Maiden Lane, to Room 1302 in the same building. 

Nisonoft & Orenstein, wholesale dealer in silver- 
ware, clocks and ivery goods, from 112 E. Broad- 
way to 96 Canal St. 


Nye, Alexander T., optician, from 2325 Eighth 
Ave. to 1469 St. Nicholas Ave. 
(0) 
Orlov, S., dealer in diamonds, watches and 


jewelry, from 41 John St. to 65 Nassau St. 


P 


Paley, Mavrice, manufacturer of mountings, 
from 68 Nassau St. to 48 W. 48th St. 

Polak, Joseph, diamord cutter, from 120 Walker 
St. to 87 Nassau St. 

Fresent Co., Le Roy, diamond importers, 
170 Broadway to 62 W. 47th St. 

Presto Cigarette Case Co., 358 Fifth Ave. to 
22 W. 48th St. 

Potter & Buffinton Co., from 65 Nassau St. to 15 
Maiden Lane. 

Q 


Ouality Jewelry Co., manufacturer, from 7 W. 
45th St. to 64 W. 48th St. 


R 


Reed Co.. A. L., leather goods manufacturer, 
from 373 Fifth Ave. to 200 Madison Ave. 

Reinhart, R., dealer in diamonds, pearls and 
precious stones, from 35 Maiden Lane to 10 W. 
47th St. 

Ritz Import & Export Co., from 235 W. 40th 
St. to 218 W. 40th St. 


from 
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Ree, Israel J. (Est. of), dealer in diamonds, 
from 14 Maiden Lane to 233 Broadway. 

Rogers Co., Simeon L. and Geo. H., from 358 
Fifth Ave. to 22 W. 48th St. 


Rolnick Jewelry Co., wholesaler, from 116 Nas- 


sau St. to 9 Maiden Lane. 

Roseman, A., importer of diamonds, from 9 
Maiden Lane to 10 W. 47th St. 

Rosen & Co., M., Inc., diamond setters and 


lapidaries, from 105 Fulton St. to 20 W. 47th St. 
Rosenberg, C. C., diamond dealer, from 87 Nas- 
sau St. to 48 W. 48th St. 
Rosenberg, Herbert, dealer in © precious 
from 65 Nassau St. to 665 Fifth Ave. 
Rosenfeld & Co., William I., dealer in diamonds 
and pearls, from 552 Fifth Ave. to 604 Fifth Ave. 
Rosenfeld Chain Mfg. Co., from 112 Fulton St. 
to 15 John St. 
Rosenstein, Nicholas, jeweler, from 2452 Walton 


stones, 


Ave. to 42 W. Fordham Read. 

Rothschild, David, dealer in diamonds, from 
170 Broadway to 48 W. 48th St. 

Rumpp Sons, Inc., C. F., manufacturers of 


leather goods, frcm 411 Fifth Ave. to 232 Madison 
Ave. 

Russo, Francesco, retail jeweler, 
116th St. te 2316 Second Ave. 


from 209 E. 


Ss 


Savoy Watch Co., importer of watches, from 

49 Maiden Lane to 62 W. 47th St. 
Scharaga, Isidor, retail jeweler, 

Bleecker St. to 24 Carmine St. 

Schick, Inc., Harry C., manufacturer of jewelry 
findings, from 170 Broadway to 10 W. 47th St 

Schneider & Hyman, manufacturers of platinum 
mountings, from 98 Canal St. to 83 Canal St. 

Schuldberg, Bernard, wholesale dealer in pre- 
cious and semi-precious stones, from 71 Nassau 
St. to 68 Nassau St. 

Schwab & Wuischfard, watchcase manufacturers. 
from 1 Beekman St. to 38 W. 48th St. 

Schwartz, George, manufacturing jeweler, from 
21 Maiden Lane to 105 Fulton St. 

Seckel Co., B. I., jeweler, from 56 New St. 
te Beaver St. and Broadway. 

Seidman & Cohan, Inc., manufacturing jewelers, 
from 116 Fulten St. to 66 W. 47th St. 

Serpe Bros., manufacturing jewelers, 
Beekman St. to 64 Fulton St. 

Sheffield Silver Co., from 358 Fifth Ave. to 22 
W. 48th St. 

Sherman & Henken, diamond importers, from 
eighth flocr, 15 Maiden Lane, to 18th floor, same 
building. 

Shiman & Co., M. H., manufacturing jewelers, 
from 130 William St. to 48 W. 48th St. 

Sichermann, Ignatz, retail jeweler, from 
Boston Road to 1304 Boston Road. 

Sochard, Henry, importer of watches, 
Maiden Lane to 3 Maiden Lane. 

Sommer Co., J. J., from 9 Maiden Lane to 15 
Maiden Lane. 

Sondheimer, Inc., dealer in pearls and precious 
stones, from 2 W. 46th St. to 607 Fifth Ave. 

Spiro & Bro., Irving, wholesale jewelers, from 
116 Nassau St. to 48 W. 48th St. 

Staiger & Sons, importers of diamonds and 
makers of mountings and diamond jewelry, from 
170 Broadway to 527 Fifth Ave. 

Steele & Gorn, manufacturers of diamond 
jewelry, from 7 W. 45th St. to 62 W. 47th St. 

Stein & Koslow, manufacturers of diamond 
mountings, from 94 Canal St. to 141 Canal St. 

Stein & Windt, manufacturing jewelers, from 
64 Fulton St. to 64 W. 48th St. 

Stern, Max, wholesale dealer in diamonds, from 
212 Broadway to 87 Nassau St. 

Stern & Co., L., importers and cutters of dia- 
monds and makers of diamond jewelry, from 65 
Nassau St. to 48 W. 48th St. 

Strauss, Bernard, dealer in diamonds, pearls 
and jewelry, from 71 Nassau St. to 15 Maiden 
Lane. 


from 238 


from 61 
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from 1 


Suderov, A., manufacturing jeweler and dia- 
mond importer, from 66 Nassau St. to 71 Nas- 
sau St. 

Sulzer, Theodore D., dealer in diamonds, from 


170 Broadway to 48 W. 48th St. 
Sumner, Louis, importer of diamonds, from 12 


John St. te 9 Maiden T.ane. 
Tas, Emile, Inc., diamond cutter, from 533 


Pearl St. to 62 W. 47th St. 

Teitelbaum, S., manufacturer of gold and plat- 
inum mountings, from 154 Delancey St. to 83 
Canal St. 
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u 


United Diamond Importers and Cutters, 
from 93 Nassau St. to 17 John St. 

United States Victor Fountain Pen Co., from 
109 Lafayette St. to 116 Nassau St. 


Inc., 


Vv 


Varga Jewelry Co., retailer, from 565 Fifth 
Ave. to 24 E. 57th St. 

Vaslamp Mfg. Corp., from 14 E. 13th St. to 
31 W. 26th St. 

Vinopoll Bros., manufacturers of mountings, 
from 206 Broadway to 38 W. 48th St. 

Vulcan & Co., William, wholesale dealers in 
watches, from 2 John St. to 12 John St. 


w 


Wahl Co., manufacturers of fountain pens, from 
427 Broadway to 570 Seventh Ave. 

Wehrman & Peron, Inc., whclesale jewelers, 
from 516 Fifth Ave. to 522 Fifth Ave. 

Walter & Co., retailers, from 177 Broadway to 
171 Broadway. 

Wander & Kaufman, Inc., manufacturers of 
platinum mountings, from 116 Fulton St. to 62 
W. 47th St. 

Waslikeff, Mcrris, manufacturer of mountings, 
from 121 Fulton St. to 64 W. 48th St. 

Watson, Grace C., jeweler, from Room 1709, 
15 Maiden: Lane, to Room 1107 in the same 
building. 

Weintraub, Nathan, retail jeweler, from 488 E. 
169th St. to 114 Lafayette St. 

Weiss, Abraham, whclesale dealer in diamonds 
and precions stones, from 1493 Broadway to 150 
W. 42nd St. 

Weissman, J. M., wholesale dealer in watches, 
jewelry, clocks and supplies, from 33 Forsyth St. 
to 38 Forsyth St. 

Welsch, Mrs. Fernande, jewelry polisher, from 
49 Maiden Lane to 64 W. 48th St. 

Wiener, Bernard J., importer and cutter of dia- 
monds, from 87 Nassau St. to 68 Nassau St. 

Wintermute, H. A., representing A. T. Cross 
Pencil Co., Frovidence, R. I., and Electric Chain 
Co., Attleboro, Mass., from 9 Maiden Lane to 1 
W. 34th St. 

Welfsheim & Sachs, Inc., manufacturers of 
jewelry cases, boxes, flannel rolls, etc., main 
offices and’ showrooms, from 37 Maiden Lane to 20 
W. 47th St. (Downtown office—seventh floor, 37 
Maiden Lane.) 

Wollison & Sons, Inc., A., dealers in leather 
specialties, from 55 Walker St. to 43 E. 19th St. 

Wyler, Sigmund, wholesaler, from 661 Fifth 
Ave. to 665 Fifth Ave. 


Zz 


Zaret, E. A., retail jeweler, from 43 Columbus 
Ave. to Empire Hotel, 63rd St. and Columbus Ave. 


BROOKLYN 
Adler, S., jobber, from 217 Division Ave. to 14 
John St., New York. 


Balizer, Louis, retail jeweler, from 1411 Myrtle 
Ave. to 1406 Myrtle Ave. 
Clymin, C. E., retail jeweler, from 1375 Fulton 
St. to 206 Broadway. 
Ferrara Bros., retail jeweler, from 166 Johtison 


Ave. to 127 Graham Ave. 

Korfhage, Charles, repairer, from 7316 Fifth 
Ave. to 484 73rd St. 

McAleenan, Jos. A., pawnbroker and jeweler, 


from 469 Fulton St. to 150 Lawrence St. : 

Marzulli, L., installment jeweler, from 121 
Navy St. to 718 Washington Ave. 

Sacks, Harry M., optician, from 25 Bond St. 
to 210 Livingston St. 

Satnick, Max, retail jeweler, from 284 Broadway 
te 288 Broadway. 

Saltzman, Samuel, retail jeweler, 
Sutter Ave. to 364 Sutter Ave. 

Wilson, George W., retailer, from 1094 Flatbush 


from 333 


Ave. to 1118 Flatbush Ave. 
LONG ISLAND 
Binton, Glen G.. retail jeweler, from 111 
25th St. to 8202 37th Ave., Jackson Heights. 
Mever, Fred., repairer, from 167 Grand Ave. 


to 348 Grand Ave., Long Island City. 
Wiesenfeld, Hayman, jeweler, from 14 Mott 

Ave. to 2011 Mott Ave., Far Rockaway, L. I. 

» Wolfert, Charles J., retail jeweler, from 388 

Broadway to 376 Broadway, Long Island City. 
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Keystone Watch Cases exemplify 
the utmost in design and work- 
manship. The one illustrated is 
a James Boss, 14K white, rolled 
gold case of unusual design. 


S you know, a Keystone Watch Case always 

fits the movement for which it was made. 

It closes tight and is dependably substantial, 

giving real protection. It is available in 

) models to meet every taste and in grades to 

meet every price that will buy satisfaction. 

It is a case on which any jeweler may stake 
his reputation and his future. 


‘THE KEYSTONE WATCH CASE CO. 


Established 1853 
RIVERSIDE, NEW JERSEY P 
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Removals in the Chicago Trade 

















Cuicaco, April 30.—Removals in the 
Chicago trade since Jan. 1, include the 
following — 

A. 
Artisan Engraving Co., engravers, from 1401 to 

919 Mallers building, 5 S. Wabash Ave. 

Aumert, Joseph A., retail, from 5511 to 5525 S. 


Halsted St. 
Armstrong, Geo., manufacturers’ representative, 
from 5 N. Wabash Ave., to Jewelers’ building. 


B. 


Bank & Speez, manufacturers, from 720 W. 
Reosevelt Rd. to 5 S. Wabash Ave. 

Barr, Sidney L., watchmaker, from 510 to 
Heyworth building, 29 E. Madison St. 
Bleaden, F. S., engraver from San Antonio, Texas. 

to 32 N. State St. 

Bomash, Morris, pawnbroker, from 445 S. Clark 
St., to 409 §, Clark St. 

Rouchard-Longder-Geier Co., from 1505 Heyworth 
building to 1548-50 Jewelers’ building, Wacker 
Drive. 

Breese, E. H., silversmith, from 
St., to Arlington Heights, III. 
Brown, Burton L.., watchmaker, from 5th to 13th 
flocr Columbus Memorial building, 31 N. State St. 


1103 


126 S. Clinton 


Brownstein, Jack, manufacturer, from 29 E, 
Madison St., to 31 N. State St. 
C; 


Cameron, John, retail, from 1500 to 1727 Stevens 
building, 17 N. State St. 

Carteaux, Inc., diamonds, precious stones, from 
604 to 704 Columbus Memorial building, 31 N. 
State St. 

Clugston, R. R., watchmaker, from 708 to 711 
Columbus Memorial building, 31 N. State St. 
Conklin Pen Co., pencils and pens, from 14 E. 
Jackson Blvd., to 410 North American building, 

36 S. State St. 

Corona Jewelry Mfg. Co., manufacturers, from 
159 N. State St., to 507 Chicago building, 7 W. 
Madison St. 

D. 

Doyle, Thos., retail, from 603 E. 47th St. to 
1209 E. 47th St. 

F. 

Fahys, Joseph & Co., watch cases, from 31 N. State 
St., te rooms 1518-20 Jewelers’ building, Wacker 
Drive. 

Friedlander, J., diamonds, 
St. to Jewelers’ building. 

G. 

Goldsmith, Stern & Co., from 5th to 811-12 
Columbus Memorial building, 31 N. State St. 

Goldman, Al. & Co., manufacturers, from 7th to 
6th floor of Mallers building, 5 S. Wabash Ave. 

Grew, Anton, A., retai!, from 5146 W. 25th St., 
to 2413 S. 52nd St., Cicero. 

Grimm & Watson, engravers, from 29 E. Madison 
St., to 1684 Jewelers’ building, Wacker Drive. 


from 31 N. State 


General Chain Co., manufacturers, from 5 N. 
Wabash Ave., to Jewelers’ building, Wacker 
Drive. 

H. 
Hamilton & Hamilton, Jr., manufacturers, from 


1501 to 1111 Heyworth building, 29 E. Madison 
St: 

Harris Brothers & Co., wholesale, 
Madison St. to 101-3 S. Wells St. 

Helbein-Stone Co., watches, from 1203 to 810 
Columbus Memorial building, 31 N. State St. 

Heller, L. & Sons, pearls, from 1504 to 1111 Hey- 
worth building, 29 E. Madison St. 

Hinton, R. O., manufacturers’ representative, from 
802 to 604 Columbus Memorial building, 31 N. 
State St. 

‘Howard Clock Co., from 802 to 604 Columbus 
Memorial building, 31 N. State St. 

Howard, J. C. Co., watch case manufacturers and 
repairs, office from 6th to 919 Mallers building, 
5 S. Wabash Ave. Shop from 141 W. Austin 
Ave., to 919 Mallers building, 5 S. Wabash Ave. 


J. 
Jacoby, Edwin, engraver, from 1303 to 1702 Hey- 
worth building, 29 E. Madison St. 


from 559 W. 


K. 
Kk. K. Co., The. watchmakers, from 
Kesner building, 5 N. Wabash Ave. 
Kahn, Al., manufacturers’ representative, from 
31 N. State St. to Jewelers’ building, Wacker 
Drive. 

Kohanzo, S., setter, from 14th 
building, 5 N. Wabash Ave. 
Krueger & Co., precious and semi-precious stones, 
poy 1415 to 1715 Kesner building, 5 N. Wabash 

ve. 


1202 to 913 


to 1503 Kesner 


L. 


Leader, B. & Son, manufacturers, from 811 
Roosevelt Rd. to 1314 Columbus Memorial build- 
ing, 31 N. State St. 

Levin, Jake, manufacturers’ representative from 
1504 to 1111 Heyworth building, 29 E. Madison 
St. 

I.eVine, Benj... wholesale, from 1104 to 
Mallers building, 5 S. Wabash Ave. 

J.ewiton, S., diamonds, from 1501 to 1104 Heyworth 
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building, 29 E. Madison St. 
M. 
Mauer, Henry, watchmaker, from 10th to 402 


Goddard building, 27 E. Monroe St. 

Manheimer, Louis & Son Co., watch jobbers, from 
4th to 5th floor Columbus Memorial building, 31 
N. State St. 

Mark Bros., retail, from 142 N. State St., to 
S. W. corner State and Randolph Sts. 

Meyer, Jos. H. & Bres., pearls, from 29 E. Madison 
St., to 507 Kesner building, 5 N. Wabash Ave. 

Mead, M. A. & Co., watch jobbers, from 31 N. 
State St., te 1636 Jewelers’ building, Wacker 
Drive. 

Moran, Frank, manufacturers’ representative, from 


5 N. Wabash Ave., to Jewelers’ building, Wacker “ 


Drive. 
N. 
N. & N. Engraving Co., engravers, from 407 to 
307-8 145 N. Clark St. 
Newman, Joe, diamonds, from 31 N. 
to Jewelers’ building, Wacker Drive. 


State St. 


Nickell, J. H., manufacturer, from 108 N. State 
St., to Jewelers’ building, Wacker Drive. 
Oo. 
O’Grady, James, manufacturers’ representative, 


from 1203 to 810 Columbus Memorial building, 
31 N. State St. 
Oppenheimer, Henry E. & Co., diamonds, precious 
Memorial 


stones, from 707 to 711 Columbus 
building, 31 N. State St. 
Pp: 
Pillath, Wm., watchmaker, from 1801 to 1501 


Heywerth building, 29 E. Madison St. 

Piper, Warren & Co., wholesale, from 811 to 802 
Columbus Memorial building, 31 N. State St. 
Proesel, Walter J., manufacturer, from 709 to 1212 

Kesner building, 5 N. Wabash Ave. 

Purdy, Chas., manufacturers’ representative, from 
1801 to 1501 Heyworth building, 29 E. Madison 
St. 

Purdy & Crane, emblems, from 1801 
Heyworth building, 29 E. Madison St. 


R. 

Rasens, Sidney, A., retail, from 925 to 1029 East 
47th St. 

Rosenshield, Harry, manufacturers’ representative, 
from 1501 to 1111 Heyworth building, 29 E. 
Madison St. 

Ruggles, Frank, manufacturers’ representative, from 
5 N. Wabash Ave., to Jewelers’ building, Wacker 
Drive. 

Rvgg, Anton, watchmaker, from 802 to 
Columbus Memorial building, 31 N. State St. 

Radewagen, R., engravers, from 5 N. Wabash Ave., 
to Jewelers’ building, Wacker Drive. 


to 1501 


604 


Richards, W. E. Co., manufacturers from 5 N. 
Wabash Ave., tc Jewelers’ building, Wacker 
Drive. 


S: 

Schmidt, Emil, manufacturers’ representative, from 
707 to 711 Columbus Memorial building, 31 N. 
State St. 

Seeher, L. G.. retail, from 1608 West 63rd St., 
to 7720 S. Ashland Ave. 

Stern Diamond Co., diamonds, frcm 10th to 705 
Columbus Memorial building, 31 N. State St. 
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Sturdy’s J. F. Sons Cc., manufacturers, from 5 N. 
Wabash Ave., to Jewelers’ building, Wacker 
Drive. 


Vv. 


Victoria Watch Co., Inc., materials, from 159 N. 
State St., to 1248-50 Jewelers’ building, Wacker 
Drive. 

Vogelzang, James, retail, from 6739 S. Halsted St., 
to 3304 W. 111th St., Mountgreenwood, III. 
Voynow, E. B., diamonds, from 810 to 1006 
Columbus Memorial building, 31 N. State St. 
Vye, W. R., pearls, from 1203 to 810 Columbus 

Memorial building, 31 N. State St. 


Ww. 


Walier, Wm. & Son, retail, from 5136 W. 46th 
St., to 5146 W. 25th St., Cicero. 

Waltham Watch Co., watches, from 31 N. State 
St., to 1574 Jewelers’ building, Wacker Drive. 

Wadsworth Watch Case Co., watch cases, from 
31 N. State St., to 1514 Jewelers’ building, 
Wacker Drive. 

Wiegand, W. F., diamonds, from New York City, 
to 1103 Goddard building, 27 E. Monroe St. 
Wassmann, Robt., Co., manufacturers’ representa- 
tive, from 1202 to 1402 Kesner building, 5 N. 

Wabash Ave. 

Williams & Anderson Co., emblems, from 1801 to 
1501 Heyworth building, 29 E. Madison St. 
Weiss, Adolph, manufacturers’ representative, from 
1504 to 1111 Heyworth building, 29 E. Madison 

St. 


Z. 


Zaslow Watch Ce., watchmakers, from 1110 E. 
55th St., to 1102 Reliance building, 32 N. State 
SE: 


New Offices and Businesses Since Jan. 1 


O., retail, 2964 Lincoln Ave. 


Anderson, FE. 


Brotherhood Watch & Jewelry Co., railway time 
service, 723 Transportation bldg. 

Bulle Clock Corp., electric clocks, 
born St. 


440 S. Dear- 


Drexler, Roy A., retail, 304 S. Cicero Ave. 


Ginsburg, Hyman, watchmaker, 72. W. Wash- 
ington St. 

Colling Jewelry Co., retail, 304 W. Madison St. 

Gottlieb, J. D., watchmakers, 1320 Columbus 
Memorial building; 31 N. State St. 


Gustafson, E. B., retail, 5402 N. Clark St. 


Heurich, Walter, retail, 4104 Milwaukee Ave. 
Hoffman Bros., Inc., watches, 31 N. State St. 


802 


Iridio-Platinumsmiths, Inc., manufacturers, 
Kesner building, 5 N. Wabash Ave. 
Johnson, Harry L., manufacturer, 7321 S. 


Halsted St. 
Jorgesen & Carlson, retail, 4004 Montrose Ave. 


Kaufman, Max & Co., wholesale, 633 Stewart 
building, 108 N. State St. 


LaFrance Pearl Co., pearls, 608 S. Dearborn St. 

Levine & Co.. wholesale, 5 S. Wabash Ave. 

Locatlian, Ed. M., retail, 7853 S. Ashland Ave. 

Letter, Franz G., watchmaker, 1136 Stewart build- 
ing, 108 N. State St. 


Olsen & Ebann, branch credit retail. 3306 


Lincoln Ave. 


Pokrass & Goldberg, manufacturers, 32 N. State St. 
Perren’s, gifts, novelties and watches, 19 S. Clark 


St. 


Rey, Chas. G., watchmaker, 1030 Capitol building, 
159 N. State St. 


Scharsig, P., manufacturers’ representative, Room 
1304, Goddard building, 58 E. Washington St. 

Schoen Bead Shop, beads, 1211 Kesner building, 
5 N. Wabash Ave. 

Schwenka, L. A., watchmaker, 1120 Republic build- 
ing, 209 S. State St. 


Sroka, Geo. <A., clock repairer, 1409 Capitclk 
building, 159 N. State St. 

Waechter, Julius, watchmaker, 700 Heyworth 
building, 29 E. Madison St. pee 

Wickstrom, Axel N., retail, 5602 W. Division St. 

Zimmerman, Maurice, retail, 6342 W. Roosevelt 


Road, Berwyn. 
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“The Greatest Thing on Girth” 


Marsh hartied Belt 














? 
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More and more people are solving the great problem of waist 
with a belt that’s held snugly in place by a trim, handsome Marsh 
Buckle. 










More and more jewelers are finding quick, sure sales at healthy 
profits in the Marsh line. New numbers always keep the line alive. 
A good stock of well-made, beautifully finished, and attractively 
boxed Marsh Belt Sets means more sales for you. 


Vests are coming off these davs. More belts are worn. Get 
your share of the belt buckle business by keeping your Marsh 
stock up. 


If vou don’t already know the Marsh line, better order a trial 
assortment from your jobber now, and see for yourself how they move. 


She C.A.MARSH COM 


Aftleboro, Mass. 
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Minnesota Retail Jewelers Hold Excellent Convention 











Many Interesting Addresses and Discussions Features of Twenty-second 
Annual Meeting at St. Paul—Officers Re-elected and Resolutions 
Adopted—Convention Closes with Enjoyable Banquet 

















St. Paut, Minn., April 20.—Members of 
the Minnesota Retail Jewelers’ Association 
who assembled here for their 22nd annual 
convention, brought to a close yesterday 
afternoon, showed their approval of the 
policy of the organization by re-electing all 
of the officers. 

The program extended over two days, and 
it was featured by a number of very inter- 
esting addresses by leaders of the State and 
national associations and by men outside of 
the trade who occupy positions of influence 
in their respective lines. Subjects of vital 
interest to the retailers were ably presented 
and received with enthusiasm. The program 
was so balanced that business and pleasure 
received their requisite attention. Twin 
City wholesalers and out-of-town manufac- 
turers arranged elaborate displays near the 
convention hall, and the visitors found it 
greatly to their advantage to spend much 
of their time in the exhibit rooms. 

The untiring efforts and sterling ability 
of President J. E. Stiles and Secretary E. 
M. Schwenke, rather than a large attend- 
ance, were responsible for the success of the 
convention. The tota! registration was re- 
ported last night to be 134. 

Officers re-elected are: J. E. Stiles, Wells, 
president; A. C. Hayes, Austin, vice-presi- 
dent: C. A. Sherdahl, Montevideo, treasurer ; 
FE. M. Schwenke, New Richland, secretary ; 
J. F. Moyer, St. Paul, director for three 
years; J. M. Geist, St. Paul, director tor 
two years; Charles G. Lindquist, Minne- 
apolis, director for two years; R. H. Winter, 
Minneapolis, director for one year. Mr. 
Stiles is beginning his fourth year as presi- 
dent, and Mr. Schwenke is entering his 16th 
year as secretary. 

An invitation to hold the convention next 
year in Minneapolis was accepted. 


Tuesday 

President Stiles opened the convention on 
the roof garden of the Saint Paul Hotel at 
10.15 a. m. R. W. Sheets, of Rockford, 
Ill, led in the singing of “America,” with 
Vice-President A. C. Hayes, of Austin, at 
the piano. L. R. S. Ferguson, Commis- 
sioner of Education and vice-president of 
the city council of St. Paul, made the ad- 
dress of welcome in the place of Mayor 
Nelson, who had other engagements. 

Mr. Hayes responded, saying that as far 
back as 1878 his father was buying goods 
from St. Paul jobbers, and that he himself 
has always felt welcome there. Inquiring 
as to the keys which are customarily turned 
over to visitors, Mr. Stiles was told by Mr. 
Ferguson that there were none, that the city 
was not locked. 

President Stiles then delivered his annual 
address, which was as follows: 

ADDRESS OF PRESIDENT STILES 


Again the cycle of time has brought us to our 
annual convention. It is with pleasure that we 
look back over the years of our association, and 
note the pleasant and profitable acquaintances we 
have made. Not only from a social and friendly, 


but from a business point of view—our co-operation 
has resulted in great material benefit. As we look 
into the future, not knowing what our industry 
may have to face, let us: not lessen our faith and 
interest in the association’s work, but with a re- 
newed determination let us boost for membership 
and strength. 

Since our last meeting, one of our past presi- 
dents has passed away, Emil Geist, of this city. 

We certainly are sorry to lose one of our past 
officers from our membership, and today join with 
his family and friends with sympathy and regrets 
at his loss. 

Your officers sent a family tribute to the family, 











STILES, PRESIDENT 


Jick 


in the name of the Minnesota Retail Jewelers’ As. 
sociation. 

At the Richmond convention, Secretary Ander- 
son, in his report, agreed to collect all asscciation 
dues direct from his office, provided the state as- 
sociation so desired. Secretary Schwenke having 
indicated that it was satisfactory to him, Mr. 
Anderson proceeded to collect them. I find, how- 
ever, that there is a feeling that the Minnesota 
association is big encugh to collect its own dues and 
pay over to the national their portion. This matter 
is one that should be put up to the convention and 
let the membership decide for themselves. 

This, the 22nd annual convention of our organi- 
zation, should essentially be cne of rejoicing upon 
the lifting of the tax burden from the retail jewel- 
ers of the country. 

As we rejoice over this victory, which has been 
fought for nearly four years to a final and suc- 
cessful conclusion, let us not. forget the personnel 
to whom we are so largely indebted. 

To Ralph. Roesler, that untiring, unremitting 
worker, we owe a large amount of gratitude and 
praise. Then with ex-President Hufnagle and 
President Brotherly, with their wonderful leader- 
ship and guidance, the work went forward to a suc- 
cessful finish. Then let us not forget our loyal 
friends in both houses of Ccngress who promised 
us their support, and so loyally stood by our 
cause; let us extend them our thanks. I would 
ask you to send a personal note to the representa- 
tive of your district, expressing your personal ap- 
preciation. 

It is our duty and privilege to give our moral 
and financial support to the National Jewelers 
Publicity Association in their efforts to raise the 
two million dcllar fund to be used in bringing the 
public back to the jewelry store. Minnesota was 
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given a quota of $26,424, and on April Ist, $16,- 
420.64 had been pledged. 

Wken $800,000 has been pledged the associa- 
tion will begin spending the fund for our benefit. 
As the fund is nearing the $600,000 mark to date, 
you will realize that the time is near when we 
shall be spending the money. 

While many of us are laboring under a heavy 
decrease in the volume of our sales, and to the 
extent that our business is being badly crippled, 
let us renew our courage and faith, trusting that 
this campaign will, as we hope, bring the people 
back to the jewelry store. 

While our slogan, “Gifts That Last,” has not 
been satisfactory to many of the jewelers, I am 
convinced that its use has become so universal 
that no change will be made, and that we should 
renew our interest in it and use it upon every 
occasicn possible. 

I trust that you have all read the editorial in 
the April issue of the Northwestern Jeweler on 
“Convention Season is Here.” We are glad that 
someone realizes what it means to build a con- 
vention program. 4 

We have used our best efforts to give you a 
program of profit and pleasure. While all sub- 
jects treated by our speakers may not appeal to 
yon individually, we do believe that you will get 
scme good out of them all. Your officers welcome 
criticism that their mistakes may be corrected. 

We hope that you will enjoy the entertainment 
so liberally provided for us, and that we shall al- 
ways Icok back upon this 22nd annual meeting with 
memories of pleasure and time well spent. 

We need more members, and trust that this 
session will make some provision for securing them. 

My three years’ service to you has been one of 
pleasure and profit to myself, as well as being 
of service to others. I wish you personally, pros- 
perity and all gcod, as well as success to our Min- 
nesota Association. 


Following the address of President Stiles, 
Secretary Schwenke gave his report as 
follows: 


REFORT OF SECRETARY SCHWENKE 
At this, the 22nd annual convention of the Min- 
nesota Retail Jewelers’ Association, I am pleased 
to report that 130 members have paid their member- 
ship dues fer 1926, and there is a balance of 
$602.85 in the treasury. 
At last year’s meeting there was a bal- 








MME Mees char ras alae Were Sia a's ies $1,523.41 
With the membership dues since col- 
lected to date, amounts to... 1,045.00 
$2,578.41 
The total disbursements since to date 
WOME oe ance ea ee ees 1,975.56 
Leaving cash on hand...... $602.85 


There are now 139 of our members policy hold- 
ers in our Jewelers Fire Insurance Company, and 
the total amount of insurance carried by our Min- 
nesota jewelers is over $1,500,000 in round num- 
bers, and saving each one of our members many 
times the amount of their association membership 
dues. In a year or so, we should have double 
that amount of insurance in force in this State, 
which will increase the dividend of 40 per cent 
now being returned, to 55 per cent. Think of 
being able to save 40 cents to 55 cents on every 
$1 of your insurance costs. 

Jewelers placing their insurance in old line 
companies do themselves the most harm by depriving 
themselves of a direct cash saving, and retarding 
the improvement of their own business conditions 
by not being with us as a member of the associa- 
tion, which was organized and has been actively 
engaged ever since in protecting and benefiting the 
iewelers of the State, both in a direct and an in- 
direct way. 

Bear in mind this insurance is also for your 
employees if recommended by you; also life insur- 
ance can be obtained, which, at the average age of 
40, costs you $10.80 through the association. 

The entire elimination of the jeweiry tax has 
finally been accomplished, and every jeweler in the 
United States is glad to be rid of this burden, the 
asscciation and its committees having worked for 
its repeal for years. 

Plans to continue the service of 
Bureau of Research are underway. 

Many of the jewelers of this State have endorsed 
the work of the National Jewelers Publicity Asso- 
ciaticn which Vice-President Little will touch on 
in his address teday. 

Minnesota was represented at the National Con- 
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vention, held at Richmond, Va., last fall, by 
President Stiles, and he will give us a most in- 
teresting report later. 

I am sorry to report the deaths of brother mem- 


bers Mr. Emil Geist, St. Paul; Victor Liljeberg, 
Minneapolis, and Al Scheuer, foreman of the 
Northwestern Jeweler, Albert Lea. 


Following his report, Secretary Schwenke 
read a telegram received by him from Ed- 
mond A. Whittier, secretary and treasurer 
of the American Fair Trade League. It 
was as follows: 

“The American Fair Trade League sends 
cordial greetings and warmly appreciates 
co-operation of Minnesota Retail Jewelers’ 
Association in cause of honest merchandis- 
ing as embodied in pending standard price 
bills. We are gaining steadily by public 
education, but victory can only be won by 
continuance of earnest individual work.” 

A resolution regarding the bills in ques- 
tion was submitted to the resolution com- 
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E. M. 
mittee, but when the committee made its 
report on Wednesday afternoon it referred 
the resolution back to the convention for 
action on the floor, and no stand on the 
matter was taken. 

President Stiles made a few 
ments regarding changes in the program, 
and read a letter from the South Dakota 
association explaining that it was impossible 
for them to accept the invitation of Mr. 
Stiles to meet with the retailers of Min- 
nesota this year, but expressing the hope 
that a combined convention would be pos- 
sible next year. He then announced the 
following committees : 

Resolutions: C. A. Sherdahl, Montevideo ; 


announce- 


J. F. Moyer, St. Paul; R. C. Videen, 
Detroit. 

Auditing: Clayton Wulff, Albert Lea; 
Frank E. Kuehn, West Concord; C. E. 
Siewert, Hopkins. 

Nominations: J. S. Scovill, Austin; 
George R. Rochat, Ada; Gust. Hirsch, 


St. Paul; J. C. Saxon, Mapleton; Dave W. 
Smith, Pipestone. 

President Stiles insisted that the auditing 
committee be thorough, and not go through 
records just as a formality. William R. 
Cooper, president of the National Whole- 
sale Jewelers’ Association, was the next 
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speaker on the program, and Mr. Stiles in- 

troduced him as the “principal speaker of 

the morning.” 
ADDRESS OF W. R. COOPER 

Mr. Cooper spoke of the convention of 
the wholesalers’ association which is to be 
neld this year in Philadelphia in conjunction 
with the conventions of the American Na- 
tional Retail Jewelers’ Association and the 
Pennsylvania State retail organization, de- 
claring that the week of Aug. 8 will be the 
biggest week in the jewelry industry in the 
United States. He spoke of the national 
publicity campaign, showing a copy of the 
“honor roll’’ which is being sent out all over 
the country, and reminded the retailers also 
that the clock and silverware manufacturers 
are spending money for them every day, and 
that it is getting results. 

Commenting that it has always been a 
pleasure to him to attend local State con- 
ventions during his term of office as presi- 
dent of the wholesalers’ association, Mr. 
Cooper said he had often expressed the wish 
that he could visit every State convention 
in the United States during this period. 

He impressed upon the minds of the re- 
tailers the importance of the wholesale 
houses in relation to them. He emphasized 
the necessity of supporting the publicity 
fund of the National Jewelers’ Publicity 
Association, urging every one of his listeners 
to do their part. 

Price legislation came in for some com- 
ment by him, and he recommended that it 
be carefully investigated, remembering ali 


the while that the retailer must have a 
profit sufficient to make business worth 
while. He said that he hoped to see Con- 


gress accomplish something during this ses- 
sion iff connection with re-sale price legis- 
lation. 

Officers of the American National Retail 
Jewelers’ Association were commended by 
Mr. Cooper for their ability to combat the 
evils of the trade, and he assured the State 
and national retail organizations thar the 
wholesalers are at all times willing 10 co- 
operate with them. 

Following the address by Mr. Cooper, 
Clayton Wulff, Albert Lea, gave the report 
of the special advertising committee ap- 
pointed last year by President Stiles. 


REPORT OF ADVERTISING COMMITTEE 


Beginning with a definition of advertising, 
which he said was “getting your wares or 
service before the public,” Mr. Wulff men- 
tioned the different types of media, includ- 
ing newspapers, movie screens, billboard and 
windows. He asserted that taking space in 


programs of churches, high schools, and 
fraternal clubs was not advertising, ‘ut 


donating, and should not be charged to iie 
advertising accounts. In direct-by-mail ad- 
vertising, he said the letters must be fol- 
lowed up. Mr. Wulff stressed the imper- 
tance of service, mentioning the fact that 
new customers in many cases come to the 
stores because of recommendations ci old 
customers. He advised the retailers to 
“hitch up” with nationally advertised lines, 
but not to the detriment cf an individual 
jeweler. 

In the discussion which followed on the 
subject of advertising, A. C. Hayes, of 
Austin, said that “specials” were a good 
thing because they brought in customers, 


95 


but that they must not be overdon, that 
the price of a nationally advertised article 
must not be reduced. 

Clayton Wulff told how he has the clerk 
of courts in Albert Lea give out a “brides’ 
book” when issuing marriage licenses. The 
book, he said, contains household hints and 
coupons good for trade, and is not filled with 
cheap advertising. It gets results. 

J. S. Scovill, Austin, said that he gives 
out a “baby’s book,’ which he sends out 
upon the appearance of birth announcements, 
and he termed this advertising as a big 
success. 

Ed. O. Little, regional vice-president of 
the American National Retail Jewelers’ 
Association, read a letter he received from 
his clerks in his Auburn, Ind., store since 
coming to St. Paul for the convention. Last 
Saturday they featured a bridge lamp and 
sold it at 50 cents down and a dollar a week. 
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The letter related how 12 lamps had been 
sold at this price before 7.30 a. M., and told 
of 44 orders which were received by 1.20 
pep. M. Auburn is a town of about 5,000 
people. 

One of the important things in advertis- 
ing, President Stiles said, was the selling 
of the jewelers themselves and their clerks 
to the customers. He remarked that there 
was much ignorance among clerks, and he 
especially disliked the habit of some clerks 
going up to a customer and asking bluntly, 
“Something ?” 

After the discussion on advertising, the 
morning session was adjourned, and up until 
that time the registration totaled 64. 

TUESDAY AFTERNOON 

When President Stiles called the after- 
noon session to order, he requested Thomas 
J. O'Connell, of Meriden, Conn., and Chi- 
cago, to lead in the singing of a few 
selections. 

The first speaker of the afternoon was 
Ray P. Chase, auditor of the State of Min- 
nesota, who gave a very thorough and fasci- 
nating talk on taxation. 

After Mr. Chase had completed his ad- 
dress, the convention gave him a rising vote 
of thanks. 

Mr. Chase was followed by H. C. Hotal- 
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ing, secretary of the National Editorial 


‘ Association and secretary of the Association 


of Ten Thousand Lakes of Minnesota. In 
his address he pointed out the natural ad- 
vantages of Minnesota and spoke particu- 
larly of the many lakes within the State. 

Following the address of Mr. Hotaling, 
President Stiles introduced Ed. O. Little, 
regional vice-president of the American Na- 
tional Retail Jewelers’ Association, who 
spoke on the campaign of the National 
Jewelers’ Publicity Association and _ the 
plan of the manufacturers of sterling flat- 
ware to reduce the number of patterns. 

At the conclusion of the address of Mr. 
Little, President Stiles made a few remarks 
regarding the publicity campaign, and he 
assured the convention that the movement 
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is going to be a success, that it is going to 
“go over.” 

The session adjourned at this point. 

TUESDAY EVENING 

A program of entertainment was given in 
the Palm Room of the hotel. The attend- 
ance was small. Those who were there had 
a very pleasant time, thanks to the fore- 
sight of President Stiles and the co-opera- 
tion of the St. Paul hosts. Families and 
friends were guests on this occasion, and 
one of the objects of the meeting was to 
afford an opportunity for everyone to get 
acquainted. L. C. “Larry Ho” Hodgson, of 
St. Paul, and Frederick S. Atwood, of 
Minneapolis, who is Grand Prelate of the 
Knights of Pythias in the United States 
and Canada, gave addresses which were 
humorous and in a friendly, neighborly vein. 
The Northern Pacific girls’ chorus sang. 
This was the second year that the evening 
of the first day was devoted entirelv to 
pleasure. 

Wednesday 

At 10.15 President Stiles called the morn- 
ing session to order. R. W. Sheets led in 
the singing of “America,” and the jewelers 
got down to business. 


ADDRESS OF JOHN H. DEWILD 
John H. Dewild, vice-president and editor 
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of the Northwest Commercial Bulletin, was 
the first speaker, taking the place of T. K. 
Kelly, who was reported to be in a Michigan 
hospital. The subject of Mr. Dewild was 
“The Deferred Payment Plan,’ and it con- 
stituted one of the most important ones of 
the entire convention. He discussed the 
subject fully and in summing up said: 

“Let’s remain upon a dignified plane—and 
not lose our heads in the mad rush for a 
few dollars additional business that will be 
worth in increased costs more than the 
profit. 

“We can't afford to be cold blooded and 
take from our best friends the gifts they 
have struggled so hard to pay for. We can 
still do business upon an established 30, 60 
and 90 day basis. If we can’t collect upon 
that basis—how are we going to operate 
under a year of credit? 

“Make plans today for starting a _ real 
advertising campaign that will build friends, 
bring in more customers—and create addi- 
tional volume in that way. It can be done. 

“Let us work more closely together—that 
we may enjoy better .fellowship. with our 
neighbor retailers—and realize that it’s not 
the cut-throat competition that wins: now-a- 
days, but the friendly co-operation that 
builds up our cities and towns. 

“There's much more business for all of 
us if we go after it in the right manner. 
We're living upon acres of diamonds and 
haven’t discovered them.” 

After the discussion of deferred payments, 
Judge Frank T. Wilson, formerly connected 
with the University of Minnesota, spoke on 
law enforcement. 

E. J. Sloan, Minneapolis, then spoke on 
the situation with regard to watch repairing, 
declaring that he believed it should be 
changed. He said that a good watch repair 
department is an asset to a store, and that 
it can be made profitable. Referring to the 
jewelers who advertise that they will do 
cleaning or repair jobs for a dollar, Mr. 
Sloan said that no man can conscientiously 
do that. What jewelers need, he said, is 
co-operation. 

Following the talk of Mr. Sloan, and be- 
fore adjourning the session, President Stiles 
urged the jewelers to consider the 40 per 
cent. which they could have by getting in- 
surance through the association, and asked 
them to consult with Secretary Schwenke. 





WEDNESDAY AFTERNOON 

Aiter calling the afternoon session to 
order at 1.45, President Stiles had Thomas 
J. O’Connell lead in some singing of songs 
written to conform to the jewelry trade. 

At the request of President Stiles, whole- 
sale and manufacturing exhibits were closed 
during the afternoon because of the impor- 
tance of the program. 

R. E. Mason, superintendent at St. Paul 
of the Pinkerton National Detective Agency, 
Inc., and representing the Jewelers Security 
Alliance, was the first speaker. He dis- 
cussed the work of the Alliance. 

Following the address of R. E. Mason, 
President Stiles introduced Bartley J. Doyle, 
Philadelphia. 

President Stiles requested E. L. Hayek, 
of Albert Lea, to say a few words of appre- 
ciation for the talk of Mr. Doyle. 

Then Mr. Vanderbie, president of the 
Wisconsin Retail Jewelers’ Association, said 
a few words, inviting Minnesota jewelers to 
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attend the Wisconsin convention, to be held 
July 13 and 14. 

A report from the Sterling Silversmiths’ 
Guild of America was scheduled for the 
afternoon, but on account of the short time 
remaining in view of the fact that when 
President Stiles requested a show of hands 
from those handling sterling silver only four 
were seen, it was announced by Secretary 
Schwenke that rather than have the report 
read arrangements would be made for its 
publication in the trade papers. 

The auditing committee made its report 
through Clayton Wulff, Albert Lea, finding 
all records well kept. The committee felt 
that President Stiles should be reimbursed 
for money of his own spent in association 
work, and a mction made by Stan A. Smith 
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and seconded by Samuel H. Lindquist, em- 
powered the directors to take action as they 
saw fit. The work of President Stiles and 
Secretary Schwenke was highly praised. 

The selection of a delegate for the next 
convention of the American National Retail 
Jewelers’ Association was left by vote of the 
convention in the hands of the directors. 
The report of President Stiles as the dele- 
gate to the last convention, held in Richmond 
last year, was then submitted. 

Resolutions were adopted as follows: 


The Resolutions 

RESOLVED: That in so much as the Federal Trade 
Commission after years of deliberation, has come 
to the conclusicn that “The consuming public does 
not enjoy the benefits by unfair price cutting to 
compensate it for the injuries following demoraliza- 
tion caused by price cutting. That for the reason 
that, in the long run, unrestrained price cutting 
tends to impair, if not to destroy, the production 
and distributicn of articles desirable to the pub- 
lic,’? and in so much as the Federal Trade Com- 
mission reports that there must be a common ground 
wherein the rights of all producers, purveyors and 
consumers may be each fully secured and equity 
done to all. and that producers of identified goods 
should be protected in their intangible property 
rights and gcodwill, that unrestrained price cut- 
ting is not, in the opinion of the Federal Trade 
Commission, in the public interest, and since all 
retail merchants business is affected by this matter, 
and since the Kelly-Stephens bill now before Con- 
gress embodys the recommendation of the Federal 
Trade Commission; be it therefore 

Resotvep, That this 22nd convention of the Min- 
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nesota Retail Jewelers Association go on record as 
favoring the above bill; and be it further 
RESOLVED; That a copy of this resolution be 
forwarded by the association’s secretary to Min- 
nesota members of the United States Congress. 
* * * 


we recommend the administra- 
tion of President Brotherly in his unselfish work 
for the National Association. Time will prove his 
unusual ability in matters for our interest. 


RESOLVED: That 


* 7 * 


RESOLVED: That this convention thank Ralph 
oRessler, Chairman of the Special Excise Tax Elim- 
ination Committee, for his work and success in the 
elimination of the tax. 

ResoLvep: That we thank R. P. Chase, State 
Auditor; H. C. Hotaling, Secretary of the Na- 
tional Editorial Association and the Ten Thousand 
Lakes of Minnesota Association; W. R. Cooper, 
president of the National Wholesale Jewelers Asso- 
ciation; E. O. Little, regional vice-president of the 
A. N. R. A. J.; John H. Dewild, vice-president 
and editor of the Northwest Commercial Bulletin; 
Judge Wilson, of the University of Minnesota; F. 
J. Sloan, of Minneapolis; R. E. Mason, of the 
Jewelers Security Alliance;. Bartley J. Doyle, of 
Philadelphia: L. C. Hodgson, of St. Paul, and 
Frederick S. Atwood, of Minneapolis, for the 
splendid addresses delivered at this convention. 

RESOLVED: That we extend our hearty thanks 
to the wholesalers and manufacturers for their 
excellent displays and for their efforts toward mak- 
ing this convention a success. 

* * * 


ResotvEp: Further, that we thank the Minne- 
sota Wholesale Jewelers Association for the splen- 
did banquet and entertainment for our members 
and guests, and the St. Paul Hotel management 
for its many courtesies. 

* * * 


That the association extend its sin- 
the families of Emil Geist, 
‘Al’? Scheuer in the loss 
ot their beloved ones. Emil Geist, of St. Paul, 
who passed away on Feb. 6, 1926, was a past 
president of this association, and was a faithful and 
untiring worker. Victor Liljeberg was a valued 
member of this association. “Al” Scheuer, of the 


RESOLVED: 
cerest sympathy to 
Victor Liljeberg and 


Northwestern Jeweler, Albert Lea, always took 
an interest in the association. 
* * * 


That thanks be extended to the St. 
E. Morse, 


RESOLVED: 
Paul Association; and especially Mr. F. 
secretary, for its courtesies. 

REsoLvED: That the committee in charge of 
arrangements, J. F. Moyer and H. O. Olander, 
be gratefully thanked for the excellent work it 
has done in making the success of this convention 
possible. 

Signed: 


C. A. Sherdahl, Chairman 


J. F. Moyer. 
R. C. Videen. 
The convention was declared adjourned 
by President Stiles at 4.25 Pp. M. 


The Banquet Wednesday Evening 


Certainly one of the most pleasant fea- 
tures of the convention was the excellent 
banquet given in the evening in the Palm 
Room of the hotel by the Association of 
Wholesale Jewelers of Minnesota as hosts 
for the Minnesota Retail Jewelers’ Associa- 
tion. The wholesalers provided a delicious 
selection of food and a most entertaining 
musical program. 

The banquet committee was composed of 
Charles Beard, of St. Paul, and H. W. Gaus, 
of Minneapolis. Thomas B. Wilson, of 
Minneapolis, was toastmaster. 

Speakers at the banquet included Presi- 
dent J. E. Stiles; Mayor Arthur E. Nelson; 
W. R. Cooper, of Minneapolis, president of 
National Wholesale Jewelers’ Association ; 
Bartley J. Doyle, of Philadelphia; Max 
Bruhn, of Minneapolis, president of Twin 
City Manufacturing Jewelers’ Association. 

The J. M. Bennett Co., Minneapolis, pre- 
sented the ladies present with silver com- 
pacts, 
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Banquet of Boston Jewelers’ Bowling 
League 


(Continued from page 85) 











Edward P. Gerald T. Kierman, Richard 
Palfrey. 
High Average on Each Team—Fourteen pen and 


Ca.: 


Austin, 


pencil sets, presented by L. E. Waterman 
Willis Pynn, Shreve, Crump & Low Co., 93.9; 
Martin S. Walsh, A. Stowell & Co., Inc., 93.42; 


Herbert H. Miller, Bigelow, Kennard Co., 90.25; 
Albert S. West, Smith Patterson Co., 91.56; George 
C. Mullin, Harkins, Murphy Co., 97.73; Charles 
O. Housman, Hodgson, Kennard Co., 91.56; Ru- 
dolph LeBlanc, Lenox Jewelry Co., 93.48; Leroy 
C. Clark, Thomas Long Co., 93.60; Morris Shein- 
gold, I. Alberts Sons’ Co., 94.24; Lorenz E. Ernst, 
D. C. Percival & Co., Inc., 95.43; Gerald T. Kier- 
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man, M. S. Page & Co., 92.41; John Ramsay, 
Ripley, Howland Mfg. Co., 92.59; Roland F. 
Ruggles, E. B. Horn Co., 88.46; Harry Solomon, 
J. M. Kirby Co., 96.47. 


TEAMS STANDING 


Won, Lost 
1. Shreve, Crump & Low Co......... 79 25 
2 AL. Stowe & 66;.,- IRC. 6 cc865-0s5 72 32 
3. J. ME Baeby CO. os. 5 eee ese nce 68 36 
4. Hodgson, Kennard Co............ 63 41 
5. Harkins, Murphy Co............. 62 42 
6; Thomas. Long Go: ..:..5..0c.000. 57 47 
7. D.-C. Percival & Cc... Ine........ 56 48 
S MES Pade © Cr. ioe ccs snes 53 51 
o E Aiierte Some COs wie cc ec cece 46 58 
10. Bigelow,: Kennard Co:........... 44 60 


i}. -Santh Patterson: Ce. 22... ccceccace 40 04 
52s"* Re ene PEN COave so nee cc's craleeree 35 69 
13. Eegon Jewelee Cases cccs o Gedeeas 28 76 
14. Ripley, Howland Mfg. Co........ 27 77 


The entertainment which followed was 
“worth a million dollars” and every artist 
was applauded so strenuously that the police 
were almost called into restore order. 

The guests included representatives of the 
Waltham Watch and Clock Co.; Gorham 
Mfg. Co.; Elgin National Watch Co.; Mas- 
sachusetts and Rhode Island Retail Jewel- 
ers’ Association; Enos Richardson & Co.; 
L. E. Waterman Co.; Illinois Watch Co.; 
Sussfield, Lorsch & Schimmel; Hamilton 
Watch Co.; J. F. Sturdy’s Sons’ Co.; Dom- 
inick & Haff; International Silver Co.; 
Herschede Hall Clock Co.; R. F. Simmons 
Co.; Bates & Bacon Co.; Gillette Safety 
Razor Co.; Pairpoint Mfg. Co.; The E. B. 
Horn Co.; Bigelow Kennard Co.; A. 
Stowell Co., Inc.; Shreve, Crump & Low 
Co.; Thomas Long Co.; Smith, Patterson 
Co.; D. C. Percival Co.; I. Alberts Sons’ 
Co.; Ripley, Howland Mfg. Co.; Hodgson, 
Kennard & Co.; Harkins, Murphy Co.; 
Lenox Jewelry Co.; J. M. Kirby Co.; M. S. 
Page & Co.; THE JEWELERS’ CIRCULAR; The 
Keystone; the Boston Globe; the Boston 
Herald. 








CONNECTICUT CONVENTION 


Plans Completed for Annual Meeting and 
Golf Tournament at Highland Country 
Club, May 12 and 13 


MERIDEN, Conn., May 3.—Plans have been 
completed for the 13th annual convention of 
the Connecticut Retail Jewelers’ Association, 
which will be held at the Highland Country 
Club on May 12 and 13. The first day will 
be devoted to the convention proceedings and 
will be followed by a banquet in the evening. 
On the second day a golf tournament will 
be held. 

An invitation is extended to retailers, 
wholesalers and manufacturers and _ their 
representatives. The ladies are also cordial- 
ly invited. Philip H. Stevens, Hartford, 
Conn., is chairman of the golf tournament. 
Banquet tickets are $5 each and reservations 
for tickets and hotel accommodations can 
be secured from Fred Webber, Meriden. 

The program is as follows: 





May 12 
10 a. m.—Registration. 
10.30 A. m.—Address of welcome—Mayor of Meri- 
den. Address of welcome—Mayor of 


Middletown. 
11 a. M.—President’s message, C. C. Costello. 
11.304. M.—Secretary’s report. Appointment of 
nominating committee. 
12.30 p. m.—Luncheen. 


AFTERNOON SESSION 


2.30 Pp. m.—_Committee reports. Treasurer’s . report. 
Report of delegate to National Conven- 
tion, Frank M. Todd. 

3p.mM.—Address by B. L. Weathers, 

Thomas Cleck Co. 
45 p. m.—General discussion. Flection of officers. 
30 P.m.—The Romance and History of Silver. 
Illustrated with stereopticon views by 
Joseph D. Little, manager, Sterling Sil- 
ver Galleries, International Silver. Co. 
Adjournment. 


Jr., Seth 


5. 
4. 


EVENING SESSION 


7.30 p. M.—-Banquet. Music. Chorus singing. Ad- 
dress, Dr. James L.. McConaughty, 
president Wesleyan University. 


May 13 


Golf tournament—Chairman, Philip H. Stevens. 
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John Kelso, of Dorrance St., was in Bos- 
ton last week on business. 

Fritz Kraus spent the past week in New 
York and vicinity in the interests of the T. 
W. Lind Co. 

Maurice J. Karpeles, of the Karpeles Co., 
was a business visitor in Chicago and vi- 
cinity last week. 

Berren & Co. have opened their new retail 
jewelry store on Weybosset St., opposite 
Narragansett Hotel. 

A mortgage for $1,500 against property of 
Hermann A. E. Droz has been discharged 
by M. F. Wright et al. 

Max Kestenman, of the Kestenman Bros. 
Mfg. Co., was in New York last week on 
business for that concern. 

Charles W. Grube has transferred land 
and buildings on the Villa Lots at River- 
side to James G. Johnson. 

William G. Thurber has been nominated 
as Fundsholder by the Town Criers, whose 
annual meeting occurs Monday, May 10. 

Leo Grossman et ux have given a mort- 
gage for $4,500 to R. Shwartz on lot and 
building on the south side of Reynolds Ave. 

A mortgage of $3,000 against property of 
Abraham P. Workman et ux has been dis- 
charged by the Rhode Island Hospital Trust 
Co. 

Russell Grinnell has been elected a mem- 
ber of the executive committee of the newly 
organized Rhode Island Forestry Associa- 
tion. 

John H. Fehlberg has the sympathy of the 
trade in the death of his wife, Mrs. Emma 
Fehlberg, at their home in Edgewood the 
past week. 

A power of attorney from B. M. Nord- 
linger to Milton Sulzberger has been re- 
corded at the office of the Recorder of Deeds 
at City Hall. 

The regular meeting of the directors of 
the Manufacturing Jewelers’ Board of Trade 
will be held at the Turks Head Club on Fri- 
day, May 21. 

Irving Lederer is captain of one of the 
membership drive teams for the Tall Cedars 
of Lebanon, whose convention will be held 
here this month. 

George B. Champlin, of the S. B. Cham- 
plin Co., returned to his home in this city 
the past week, after spending the Winter at 
Los Angeles, Cal. 

Charles E. Hancock ct ua have sold to 
John E. Menzies et al. lot with buildings on 
northerly side of Adelaide Ave., which has 
been mortgaged back for $10,000. 

The Gorham Mfg. Co. is designing and 
casting a memorial tablet containing 101 
names in honor of World War veterans, to 
he erected at North Scituate, R. I. 

Charles H. Eden was appointed adminis- 
trator of the estate of the late John B. 
Granger by Judge George A. Stone in the 
Municipal Court last Tuesday under bond of 
$1,500. ; 

J. Arthur Clem, who recently resigned as 
manager of Foster’s, is now engaged in the 
realty and insurance business for himself at 
301 O’Gorman building, at Westminster and 
Eddy Sts. 

At the annual meeting of the Rhode Island 
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Society for the Prevention of Cruelty to 
Animals, held Tuesday, Walter R. Callender 
and Samuel M. Nicholson were among the 
directors elected. 

Archibald Silverman, of Silverman Bros., 
was one of the speakers at the meeting last 
Sunday night held at Ahavath Sholem Syn- 
agogue at Pawtucket for the benefit of the 
United Palestine Appeal. 

Edward Wheeler, manager of the Provi- 
dence office of the National Jewelers Board 
of Trade, made a business call the past 
week at several places in central Massa- 
chusetts for the association. 

A surprise shower was given Mr. and 
Mrs. Thomas U. Catlow by a large gather- 
ing of friends in honor of their 25th wed- 
ding anniversary last Saturday evening at 
the home of one of their friends. 

William A. Viall was re-elected council 
chairman at the annual meeting of the 
Providence Council of Social Agencies held 
Tuesday afternoon. Mrs. Henry D. Sharpe 
was elected a member of the executive com- 
mittee. 

Clarence M. Dunbar, of the Cook, Dunbar, 
Smith Co., who is Grand Commander of the 
Grand Commandery of Knights Templar of 
Massachusetts and Rhode Island, was the in- 
specting officer at Washington Commandery 
at Newport last Friday night. 

Henry D. Sharpe entertained the members 
of the Rhode Island Council of the New 
‘England Industrial Conference at a luncheon 
at the Turks Head Club last Friday. Ed- 
mund C. Mayo, president of the Gorham 
Mfg. Co., was one of the guests. 

Mr. and Mrs. Horace F. Carpenter ar- 
rived home Friday from a five months’ mo- 
tor trip, which included 24 of the United 
States, Mexico and British Columbia. They 
left Providence on Dec. 2, and made the en- 
tire trip by automobile, making 14,000 miles 
on the trip. 

At the annual meeting of the Rhode Island 
Association for the Blind held on Monday, 
Harold W. Ostby was elected a vice-presi- 
dent and members of the executive council 
included Mrs. Frederick W. Aldred, Joseph 
Samuels, Mrs. Harvey J. Flint and Mrs. 
Ceasar Misch. 

The case of James E. F. Henry against 
the American Enamel Co. was heard before 
Presiding Justice William B. Tanner in Su- 
perior Court last Monday on the petition of 
petitioner for allowance of bill for medical 
services under the Workman’s Compensation 
Act. It was held for decision, but later 
denied. 

A. Sheehan & Co., Inc., of Providence. 
has been granted a charter under the laws 
of Rhode Island for the manufacture, sale 
and use of lacquerings, etc., with an author- 
ized capital stock of 500 shares of common 
stock without par value. The incorporators 
are A. Sheehan, Chris L. Migliaccio and 
Fritz Johnson. 

By losing two of its games the past week, 
the Gorham quintet slid back so that 
they are now on the third rung of the lad- 
der with two extra teams tied with the 
leaders on top. But with any kind of even 
breaks they still have a good chance to win 
the pennant of the Cross Town Bowling 
League as there are still three more weeks 
to go before the season ends. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
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the following: Max Singer, of New York 
city: A. W. Eastbury, Goldsmith’s Co, 
of Canada, Ltd., Toronto, Ont.; Nathan 
Bornstein, Brown, Gold & Co., Philadel- 
phia; Mr. Glantz, W. T. Grant Co, 
Inc., New York city, and Miss Kerkenbuhl, 
Marshall Field & Co., Chicago. 

Martin P. Feeney, Turks Head building, 
is busy getting out several sets of new 


badges for fire organizations throughout 
New England. He has just completed a 


handsome solid gold president’s badge for 
the president of the New England States’ 
Veteran Firemen’s League. A set for the 


officers of the Cyclone Engine Co. of 
Westerly, R. I., was recently delivered. 
David Saltzman reported to the police 


Monday morning that his retail jewelry 
store, 93 Aborn St., was entered some time 
between closing up Saturday evening and 
opening Monday morning and jewelry and 
revolvers valued at $377.50 stolen. Entrance 
was gained by pushing down the transom 
over the front door. The jewelry stolen 
included rings and charms, fountain pens, 
pen and pencil sets and pearls. 

A charter has been granted by 
tary of State under the laws of Rhode 
Island to the Baker-Manchester Mfg. Co., 
of Providence, with an authorized capital 
stock of 800 shares of common stock with- 
out par value. The incorporators are George 
M. Baker, Howard C. Baker, Norman D. 
Baker and Carl Hendrickson, all of this 
city. The firm which has been conducting 
a silversmithing business at 100 Steward St. 
will conduct a general commission business 
with headquarters at Providence and_ will 
deal with various kinds of goods and mer- 
chandise. 

Captain William F. Higgins, commander 
of Police Precinct 3, who died suddenly at 
his home, 78 Chace Ave., of cerebral hemor- 
rhage last Sunday night, was a silversmith 
by trade. He was 54 years old and had 
been a member of the Providence Police 
Department since 1900. He learned his 
trade as a silversmith with the Gorham Mfg. 
Co., when its plant was located at North 
Main and Steeple Sts. He was employed 
at different times by silversmithing firms 
in New Haven and Meriden, but at the time 
of his appointment to the police force, Dec. 
24, 1900, he was again with the Gorham 
Mfg. Co. He is survived by his widow, a 
daughter and two _ sons. 

Lightning may not strike twice in the 
same place, but when the police at head- 
quarters heard the other night that burglars 
were entering 118 Empire St., the scene of 
a sensational safe robbery one night last 
June, they did not stand upon the order of 
going but responded en masse. A _ motor- 
driven patrol wagon full of police from the 
Central Station, Inspector Cusick and Mac- 
Kay and Deputy Superintendent Ahern 
made the trip in “nothing flat.” The build- 
ing which contains the offices of several 
jewelry concerns was speedily surrounded 
and a systematic search made, but there 
were no indications that anyone was, or had 
been, inside. A large crowd of curious 
spectators stood round, however, and 
watched the police in their investigations. 
Last June three professional cracksmen, who 
are now serving sentences in the Rhode 
Island State Prison for the job, entered the 
same building, occupied by the Providence 
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office of the Globe Optical Co., and several 
jewelry firms, and succeeded in ripping the 
doors off of two large safes when they were 
caught at their work by Inspectors Burk- 
hardt and McCall, Captain Drown and a 
number of policemen. One of the robbers 
jumped from a second story window with a 
revolver in his hand, but was captured, as 
were his two companions. 











A. L. Lindroth Co. is increasing its force 
of press operatives. 

Frank J. Ryder, of the Walter E. Hay- 
ward Co., spent the past week on business 
in Washington, D. C. 

Rathbun Willard, of the General Plate 
Co., was in New York the past week on 
business for that concern. 

Cards were received the past week from 
Maurice J. Baer announcing his arrival at 
Geneva in his European tour. 

J. F. Bride & Co., 44 Union St., are 
adding to its enameling department facilities 
and increasing its force of chargers. 

Mr. and Mrs. James E. Blake have re- 
turned to their home in S. Main St. after 
spending the Winter in Ft. Myers, Fla. 

Samuel Courcy, of Dodgeville, has re- 
sumed his duties with the General Chain 
Co., at Providence, after a serious illness. 

George L. Shepardson was leader in 
Class B at the weekly handicap golf event 
at the Highland Country Club on Saturday 
last. 

The case of Joseph Nerney charged with 
larceny from the R. F. Simmons Co., was 
dismissed in District Court Wednesday, with 
satisfaction being acknowledged. 

Mr. and Mrs. Samuel M. Einstein and 
Mr. and Mrs. Edward L Gowen, were 
guests over the last week-end of friends at 
their Summer home at Oak Bluffs. 

Mr. and Mrs. Frederick L. Torrey have 
returned from Crescent City, Fla., where 
they have been spending the Winter, and 
have opened their home in Torrey St. 

Last Saturday, Albert G. Saart, Fred- 
erick C. Wilmarth and Samuel Holman, 
“The Three Musketeers,” attended the 
weekly trap shoot of the Providence Gun 
Club and all came home winners. 

Mr. and Mrs. Nathaniel Moore were sur- 
prised last Wednesday evening by a group 
of their friends who appeared at their home 
on John St. laden with gifts, flowers and 
refreshments in observance of their wedding 
anniversary. 

Richard Crawford, office manager and as- 
sistant treasurer of the Watson Co., and 
Miss Sophia Loye, who has been in the 
employ of the concern, were married last 
week in New York and have been on a 
honeymoon to Atlantic City, where they 
stopped at Haddon Hall. 

In the appointment of the standing com- 
mittees of the Attleboro Lodge of Elks an- 
nounced last week the following were named 
among the members of the Committee on 
Building: George A. Sweeney, Samuel M. 
Einstein, Harold E. Sweet, Raymond M. 
Horton, James L. Wiggmore, Harvey E. 
Clap, Ervin V. Sweet and Frank J. Nerney. 

Golf and tennis at the Highland Country 
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Club were followed by a dinner and dance 
last Saturday in charge of Mr. and Mrs. 
Lloyd Elliott. Mrs. George H. Crosby had 
charge of the whist in the afternoon. Among 
those who assisted were Amos Blackinton, 
George S. Bliven, Mr. and Mrs. Arthur L. 
Bottomley and Mrs. Clarence M. Bradford. 
At the annual meeting of the Attleboro 
Chapter of the American Federation of Arts 
on Wednesday, Mrs. Samuel M. Einstein 
was elected president for the third successive 
year. Mrs. Ralph P. Kent, Mrs. Harold E. 
Sweet, Mrs. John H. Vallette and Mrs. 
William Bushee were elected vice-presi- 
dents; Mrs Lawrence J. Baer, corresponding 
secretary and Mrs. Harold Baker, treasurer. 
A meeting of the creditors of The Santos 
Co., 5 Union St., which made an assignment 
to Edwin F. Thayer a fortnight ago, will 
be held in a few days to decide upon the 
future disposition of the concern. Accord- 
ing to the latest statement presented the 
liabilities are approximately $39,000 and the 
assets, according to book values, about 
$62,000, although their actual value is be- 
lieved to be about one-half that amount. 
There are a number of unfilled orders on 
hand and the plant will be operated by the 
assignee until these are shipped before the 
plant is closed pending final disposition. 











Harold Bishop has returned from a west- 
tern business trip for the Bishop Chain Co. 

John E. Tweedy spent a portion of the 
past week in New York and vicinity in the 
interests of his concern. 

Harry W. Fisher, Howard Grant and 
Russell Rhodes are among the directors of 
the North Attleboro Rotary Club elected at 
the annual meeting held last Monday. 

Edmund G. Tweedy, son of John E. 
Tweedy of the Cheever, Tweedy Co., sailed 
from New York last week for Europe, 
where he will remain several weeks. 

Rathbun Willard, of the General Plate 
Co. of Attleboro, who is a resident of this 
town, has subscribed to stock in the new 
North Attleboro Hotel and has made a 
present of it to the local, Young Men’s 
Christian Associatién, to be added to its 
endowment fund. 

Clarence Fisher, who for the past three 
years has been assistant foreman of the O. 
M. Draper Corp., severed his connection 
with that concern last week to go into 
partnership with a brother in the dairy 
business. His associates in the office and 
packing room of the Draper factory gave 
him a royal send off the afternoon before 
he concluded his work. Donald LeStage. 
owner of the factory, presented him a sub- 
stantial check and P. H. White in behalf 
of the office and shipping force gave him 
a purse of gold. Mrs. Chadwick, with 
some well chosen verses, handed him a small 
milk pail and Mr. Jeffers presented him 
with a handsome watch chain. Ice cream 
and cake were served and social hour en- 
joyed. 








Roy Murray has opened a jewelry store 
at Eugene, Ore. 





While conditions do not appear to be so 
flourishing at the present time, the outlook 
for better business is in sight. 

A. B. Hiller, president of the Hiller 
Jewelry Co., has just returned from a buy- 
ing trip in New York and the east. 

E. A. Carruth, of the traveling force of 
Leonard Krower & Son, Inc., is on a short 
visit to his home in Herrington, Kans. 

x~\ number of customers have been in the 
city from surrounding countries making ad- 
ditional purchases for their requirements. 

Paul B. Weinstein, who represents the 
Hiller Jewelry Co. in Florida, Georgia and 
Alabama, is home for a few days and will 
leave for Florida shortly. 

Louis Hausmann, president of Hausmann, 
Inc., left for Dallas, Tex., to attend the 
Texas and Louisiana Retail Jewelers’ con- 
vention in that city, and he will address the 
convention on “Jewelers’ Problems.” 

The following eastern representatives 
have been among the recent visitors: Jo- 
seph Fishbein, Gothic Watch Co.; Nathan 
Klein, Herman Sheuer & Sons; E. A. 
Moore, R. F. Simmons Co.; Ernest Block, 
Louis Stern Co.; William A. Lamb, Geo. H. 
Fuller & Son Co.; Philip H. Nathan, Trach- 
tenberg & Pritzker; L. W. Muller, Alfred 
G. Stein; Milton F. Ferris, Matthews Co.; 
W. R. Boyd, Binder Bros., Inc. 

A. J. Krower, accompanied by his buyers, 
A. L. Judis and Henry Weil, of the jewelry 
department, and B. Mattes, of the silver- 
ware and fancy goods department, have re- 
turned from the market and various centers 
in the east and north, after a period of three 
weeks, securing the latest up-to-date mer- 
chandise. The traveling men of the firm 
of Leonard Krower & Son, Inc., have been 
in for several days arranging their lines with 
fill-in goods from the various shipments re- 
ceived which were recently purchased by 
these buvers. 








Plainville, Mass. 


Ralph L. Harden, of the Mason Box Co., 
Attleboro Falls, was on a business trip for 
the firm to New York the past week. 

The J. F. Sturdy’s Sons’ Co. subscribed 
$4,000 to the new North Attleboro hotel 
project, making a total of $10,000 taken by 
the Sturdy family. 

The Plainville Board of Trade was or- 
ganized last Monday night with Charles A. 
Whiting, president of the Whiting & Davis 
Co., as president; Edwin Pink, vice-presi- 
dent; Theodore E. A. Fuller, secretary, and 
Edward E. Osterholm, treasurer. The or- 
ganization started under most _ favorable 
conditions, having a signed membership of 
50 on the first night. Because of a broad- 
casting stunt in connection with the cele- 
bration of the golden anniversary of the 
Whiting & Davis Co., Mr. Whiting was 
unable to be present and sent his best 
wishes with assurances of doing everything 
possible for the success of the organization. 
A telegram of congratulations was sent to 
him at station WBZ (Springfield) where 
the anniversary program was being broad- 
cast. 














Jesse Frank, representing the A. & Z. 
Chain Co., of Providence, spent several days 
among the trade here last week. 

The L. J. Austen Co., Providence, R. I., 
has entered suit in Municipal Court, here, 
against the jewelry firm of I. Press & Co. 
to recover $432 on a claim for merchandise 
delivered. : 

Local jewelers have been notified that 
window smashers broke the display window 
of the store of the Roy Jewelry Co. on Main 
St., Bloomsburg, Pa., and escaped with eight 
diamond rings and several other pieces of 
jewelry, the value of the loot being placed 
at $1,500. 

Jury duty is afflicting jewelers just now. 
Robert Gebhard, a well-known Camden re- 
tailer with a store on Federal St., is: serving 
on the Camden county grand jury, and F. X. 
Lieberman, retailer at 5th St. and Rising 
Sun Ave., Philadelphia, is a member of the 
jury in this city. 

Announcement has been made that the 
goldleaf manufacturing business conducted 
at 1024 Arch St. by Daniel Dossick, who 
succeeded E. W. Lehman as proprietor, has 
been sold to J. Joseph Singer, who will carry 
it on under the style of J. Joseph Singer, 
successor to E. W. Lehman. 

A large number of local jewelers, both in 
the wholesale and retail lines, attended the 
ceremony of breaking ground for the new 
Jewish Community House in West Phila- 
delphia last Sunday. The site is at Ludlow 
and 63rd Sts., and several in the trade are 
on the committees connected with the new 
institution. 

Max E. Gordon is captain and I. S. Sa- 
gorsky, lieutenant, of the jewelers’ team in 
the Palestine Fund Foundation drive now 
in progress here, and to which local retailers 
and wholesalers of the Jewish race are con- 
tributing handsomely. It is expected that as 
usual the jewelers’ team will go far ahead 
of its assigned quota. 

The Philadelphia trade has been notified 
of the sudden death of Raymond W. Broad- 
bent, one of the veteran retailers of Wil- 
mington, Del., who was stricken with a heart 
attack and died almost instantly. His son, 
Charles Broadbent, is carrying on the busi- 
ness at 923 Shipley St., Wilmington. Mr. 
Broadbent's funeral was largely attended. 

Joseph Mellors, referee in bankruptcy in 
the case of Philip Salonic, trading as the 
Acme Jewelry and Novelty Co., has called 
a meeting of the creditors at his office in 
the Drexel building on May 11. This is the 
first meeting called, although Salonic was 
adjudged bankrupt on July 5 last year. No 
trace has vet been found of Salonic, who 
left the city soon after being declared bank- 
rupt. 

Retail jewelers at Hagerstown, Md., were 
visited last week by C. Howard Milliken, of 
Baltimore, president of the Maryland and 
Delaware Retail Jewelers’ Association, who 
at a hastily called meeting pointed out to 
them the henefits of organization and told 
them of the annual convention of the asso- 
ciation at Frederick, Md., this week. There 
was a good attendance and Mr. Milliken’s 
suggestions were well received. 

No trace has been found by Pennsylvania 
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Railroad detectives and Trenton, N. J., po- 
lice of a sample trunk containing jewelry 
valued at approximately $20,060 stolen from 
a salesman for a New York jewelry house, 
which disappeared after being checked from 
Philadelphia to Trenton. Two men, believed 
to have “switched” the check, are still 
sought, and the aid of the Philadelphia de- 
tective department and of private agencies 
was enlisted, but so far without result. 
Herman N. Silver, receiver in the bank- 
ruptcy case of Charles F. Bates, ordered a 
sale of the stock of Gates’ store, at 212 S. 
52nd St., for last Tuesday at auction, J. H. 


Freeman’s Sons doing the auctioneering. 
The sale was largely attended, but the 


amount realized has not yet been announced. 
The mahogany fixtures and other equipment 
were put up, together with a considerable 
stock of general jewelry and watches and 
a number of platinum-mounted rings and 
other pieces. 

Leading diamond merchants of Sansom 
St. are authority for the report of the dis- 
appearance of a young man who has been 
doing considerable dealing in stones and is 
said to have mulcted several dealers on the 
street to the extent of almost $10,000. He 
had no office, but did business on “The 
Curb,” and has been reported as having last 
been seen at a Maryland race track, where 
he was doing considerable betting but with 
pocr results. His largest creditor is threat- 
ening criminal proceedings. 

With the idea that one good turn deserves 
another, members of the Kelly Street Busi- 
ness Men’s Association, which has been the 
guest on several occasions of the Philadel- 
phia Jewelers’ Club, on last Monday night 
returned the compliment by having the mem- 
bers of the club as their guests in the Jewel- 
ers’ Club headquarters. One of the assets 
of the Kelly St. association is its quartette, 
which burst into song at several times dur- 
ing the evening. There was no formal pro- 
gram, the affair being marked by an _ in- 
formal supper and entertainment. 

Wholesale houses here report a slight im- 
provement in business, but retailers so far 
are not sharing in it to any appreciable ex- 
tent, they say. Manufacturers of jewelry 
report a brisk demand and in several cases 
are not able to keep up with orders. Dia- 
monds are in good call, especially the larger 
stones, and prices for good stones are ad- 
vancing steadily. The nearing of the col- 
lege and school commencement season is 
bringing business in class pins, rings, pres- 
entation watches and similar gifts, while sil- 
ver dealers report an increase in business. 

Two men who were acting suspiciously in 
front of the jewelry store cf R. M. Lynch, 
at 729 Sansom St., gave Chestnut St. shop- 
pers a thrill when they ran as a policeman 
approached. They dashed toward 8th St., 
with Policeman Rosenberg, of the 7th and 
Carpenter Sts. station, in pursuit, and at 
the corner separated, one running toward 
Chestnut St. the other continuing along 
Sansom St. to Chestnut St., with the police- 
man firing his revolver into the air. Pur- 
sued and pursuer turned into Chestnut St., 
with the policeman still firing as the fugitive 
disregarded his commands to halt. Shop- 
pers fled to doorways and into stores. Ro- 
senberg outran his man and captured him 
after a chase of a block on Chestnut St. 
He said he was from Atlantic City, but re- 
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fused to tell more about himself. The police 
think the men were “sizing up” the Lynch 
window with a view to smashing it later on, 

Four jewelry firms are included in the in- 
vitations issued by the Chamber of Com- 
merce for its “Centenary Luncheon” on 
Thursday, May 13, to 87 business houses of 
this city which have been in continuous ex- 
istence for 100 years or more. This lunch- 
eon is an annual affair by the Chamber and 
this year will be on a more elaborate scale 
than ever because of the coming Sesqui- 
Centennial. The luncheon will be held in 
the ballroom of the Bellevue-Stratford Ho- 
tel, and each house in business for a century 
or more will have its own table, at which 
will be seated officials of these firms with 
their oldest executives and employes. Each 
table will be appropriately marked and a list 
of noted speakers is being arranged in spe- 
cial honor of the occasion. The jewelry 
firms to be represented are: H. O. Hurl- 
burt & Sons, wholesale; Riggs & Bro., and 
George C. Child & Son, retailers, and Hast- 
ings & Co., goldleaf manufacturers. 

It has remained for a jeweler to suggest 
a plan to aid in relieving traffic congestion 
in the Chestnut St. shopping district, in 
which are many of the city’s leading jewelry 
stores, he being Philip Kind, of S. Kind & 
Sons, whose varied activities are keeping 
him decidedly busy these days. He an- 
nounced the plan at a special luncheon of 
the Chestnut Street Association, which in- 
cludes a number of jewelry firms, and also 
stated arrangements have been made to put 
it into immediate operation. Briefly, the 
plan is for these merchants to furnish free 
parking facilities to their customers through 
arrangements with a number of public ga- 
rages, the merchants paying the garage 
charges. The shopper who motors to the 
district will park his or her car in one of 
these garages, receiving a check, for which 
the merchant with whom they deal will give 
them a certificate which the garage will ac- 
cept in lieu of cash payment. Already the 
plan has proved popular with shoppers, and 
also with the city traffic authorities, who see 
in it an aid in reducing the automobile con- 
gestion on one of the busiest streets in the 
city. Mr. Kind is chairman of the parking 
committee of the association and is also the 
proponent and secretary of the Better Busi- 
ness Bureau and active in the Poor Richard 
Club of advertising men. Between times he 
is busy directing the advertising and pub- 
licity for S. Kind & Sons, and in several 
other ways, so that he has little idle time 
on his hands. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 

London U. S. Gov't New York 
Date Oficial Assay Bars Official 
| I: re 290Y, 66% 63% 
April Bs... <6 s+. 298; 66% 64 
Ie 29% 66.3% 6436 
Aptil 30 .:.6...5+- 2938 67 645% 
May 1........ 30 67% 64% 
i oe 293% 67 64% 








The Hazard Jewelry Co., Hazard, Ky. 
has been sold to F. W. Mattingly who will 
continue the business without change in the 
name of the concern. 





John M. Roberts, of the John M. Roberts 
& Son Co., and Mrs. Roberts have been in 
Atlantic City for several weeks, where Mr. 
Roberts went for a much-needed rest from 
business cares. 

A news dispatch from Bloomsburg last 
week reported that thieves. smashed in a 
window in the jewelry store of J. E. Roys 
and escaped with jewelry and other articles 
valued at $1,000. 

Melnick & Haase, of 406 Pittsburgh Life 
building, announce the opening on May 1 
of their wholesale jewelry establishment. 
This firm will specialize in diamonds, dia- 
mond rings, platinum and gold mountings 
and Helbros watches. Both members of the 
firm will call on their many friends in the 
trade shortly after May 1. 

The Hardy & Hayes Co. has converted 
the second floor of the establishment into 
a gift shop which the firm claims is the 
largest of its kind in Pittsburgh. Every- 
thing in gifts is shown on this floor which 
is a marvel in beauty and attractiveness. 
The gift goods include most everything 
in crystal, china, leather, Sheffield silver, 
clocks and articles used in decorative effect. 

A fire which started in the Schwartz shoe 
store, 6229 Frankstown Ave., last Friday 
morning, spread to the jewelry store of 
Kramer & Levine, 6227 Frankstown Ave., 
the damage to the jewelry store being caused 
principally by smoke and water. Some of 
the ‘occupants of the building above the 
jewelry store were temporarily routed. It 
has not been determined what caused the 
fire in the shoe store. The blaze was first 
observed in the rear of the store. 

On Monday the trade tourists of the 
Chamber of Commerce left on a 957 mile 
five day tour of Pennsylvania and West 
Virginia, traveling in a 200 mile circle in 
the western part of this State and West 
Virginia and about the same in the eastern 
section of the State, touching Williamsport, 
Harrisburg, etc. The jewelers represented 
on the train included W. F. Hofmann of 
the Heeren Bros. Co. and C. Glenn Sipe 
of the Sam F. Sipe firm. This is the most 
extensive nearby trip the chamber has ever 
made as it consumed five days this time 
instead of four. C. Glenn Sipe has been 
nominated as one of the 24 directors to be 
voted on at the annual election of the mem- 
bers of the Chamber of Commerce this 
month with 12 to elect. Mr. Sipe is one 
of the youngest men in the running. The 
candidates were selected by a committee 
elected for the purpose. 

Thieves early last Wednesday morning 
broke the display window of the John M. 
Roberts & Son Co. near Diamond St., and 
stole two trays of scarfpins and some 
Shriners’ emblems and other articles, but 
overlooked a tray of men’s wedding rings. 
According to a report received by the firm, 
shortly before 6 a. M. three men were seen 
riding around the block in a sedan, having 
encircled the territory about three times be- 
fore they finally broke the window. The 
value of the goods stolen was between $100 
and $200. No one in the neighborhood 
heard the breaking glass, although it was 
stated a policeman gave chase. J. Loughrey 
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Roberts was notified of the robbery, and a 
protective system man took charge until the 
store was opened for business. It is be- 
coming a regular thing in downtown Pitts- 
burgh, apparently, to rob windows. Some 
of the concerns have suffered two and three 
times within the last year. 

A suspect was arrested here a few days 
ago in connection with the robbery of the 
Glenn Thrift Co., 301 Fulton building, and 
was lodged in the North Side police station, 
where he is being held until Samuel J. Hut- 
ner, secretary of the concern who was badly 
beaten by a robber, just following the rob- 
bery, is able to appear against him. The 
suspect gave the name of Allen Ledrick and 
an address on Storkton Ave. as the place 
he has been living. Harry Harding, who is 
being held for a further hearing, it is be- 
lieved, faces a long sentence. Most of the 
loot was found on his person, the police get- 
ting 56 of the 68 diamond rings stolen, while 
half-dozen additional ones were picked up in 
the hall of the building leading from the 
Glenn store. Mr. Hutner was tied to a 
chair at the time of the robbery, but man- 
aged to work himself loose. He attacked 
one of the robbers and fought with him long 
enough to make his capture possible by the 
police. According to the police, Ledrick is 
a companion of Harding. The latter, it is 
claimed, served a term in the penitentiary 
at Moundsville, W. Va. Mr. Hutner was 
beaten badly over the head with the butt end 
of a revolver and has been unable to appear 
against Harding. 











Smith, manager of the silver- 
ware and clock department of the King & 
Eisele Co., was elected a director of the 


Ralph FE. 


Y. M. C. A. at its annual meeting on 
April 29, 

William Lieberman, who has conducted a 
jewelry store at 286 Grant St. for the past 
two years, has moved into a larger estab- 
lishment at 114 Grant St. and is now carry- 
ing a full line of jewelry. 

Batavia jewelry stores will not follow the 
lead of other retail merchants in that city 
during the month of June, but will remain 
open on Wednesday afternoons to cater to 
the trade stimulated by June weddings. The 
jewelers will, however, close their stores 
Wednesday afternoons during the months of 
July and August. 

Jack Lewin, member of the firm of Ben. 
Lewin & Sons, proprietors of Warner’s 
jewelry store, 3 W. Eagle St., waived ex- 
amination in city court on April 27, and 
was held to the grand jury on a charge of 
manslaughter, second degree. It is alleged 
that on the night of June 19, he was the 
driver of an automobile which struck and 
killed Max Spector, 56 years old, of this 
city, at Broadway and Jefferson Ave. 

The following jewelers are members of 
the team representing the jewelry trade, 
captained by Harry C. McCormack, now so- 
liciting contributions in the annual Joint 
Charities Drive: Ralph E. Smith, J. N. 
Vander Voort, Alfred Dickinson, Charles T. 
Evans, Gustav A. Frisch, Edgar N. Block, 
Mose Cohen, Wilbur Craft, Leo Block, Fred 


CIRCULAR 


99b 


J. Dorn, Jerome A. Scherer, Harry Gamler, 
John J. Diebold, Edward Leininger and W. 
J. Hauser. 
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Godfrey Weidlich, Weidlich Bros. Mfg. 
Co., Bridgeport, Conn., was a recent visitor 
to the trade here. 

Pauli V. Stauffer, Vandergrift, Pa., on his 
way last week to Philadelphia, stopped over 
to see Lancaster friends. 

G. Edward Fleisher, head of the Lancaster 
School of Watchmaking, and wife were 
members of a motor party to Washington, 
D. C., last week. 

A unique clock has been placed in the 
American Legion Post room at New Hol- 
land. It is in the form of an airplane pro- 
peller, in the hub of which is the clock. 

Clay F. Stapts, Miami, Fla. a former 
student of the Bowman Technical School 
who has been visiting his old home in Mary- 
land, spent a few days in Lancaster among 
old friends. 

Among late visitors were: G. R. Watts, 
of the Waltham Watch Co.; Fred Zimmern, 
of S. H. Levison, Inc., New York; George 
Bryson, Jr., of the Farrington Mfg. Co., 
Framingham, Mass., and Harry R. Wertsch, 
Lititz, Pa. 

The J. F. Apple Co. furnished the medals 
for an athletic meet at Martinsburg, Va., on 
May 10, Franklin and Marshall Academy 
athletic meet on May 15, and for the Penn- 
sylvania Summer Camp Association meet on 
April 23-24. : 

Fire occurred a few nights ago at the 
home of Jeweler Philip F. Finger, but it was 
discovered and extinguished by the firemen 
before much damage was done. Mr. Finger 
has been in hard luck. A few weeks ago 
his garage was damaged by fire, and it is 
only a few months since his show window 
was smashed and robbed of diamond rings 
valued at $600. 

On May 4 the optometrists of Lancaster, 
Berks, York, Dauphin, Lebanon, Schuylkill 
and Montgomery counties gathered in 
a meeting at Lebanon as the guests of the 
Reading Optometrical Society. Dr. Leo 
Mayer, of the American Optometrical As- 
sociation was scheduled as the principal 
speaker. The function was in charge of 
Drs. Harry Thomas and P. J. Wenger. 

These students have finished a course at 
the Bowman Technical School: Frank Bal- 
zer, who returned to his home in Tippecanoe 
City, O., having had several places offered 
him, and Ward W. Porter, who returned to 
his home in Washington, D. C. Two recent 
graduates from this school have just opened 
stores, Michael Magnella, at Bound Brook, 
N. J., and George Cason, at Riverside, N. J. 

Fire occurred the night of April 28 in the 
Hotel Brunswick, in which is _ located 
Kranich Bros. jewelry store and a haber- 
dashery. The latter was gutted and the 
jewelry store filled with smoke, which 
caused some damage. Across the street is 
Benjamin Lichtenstein’s jewelry store, and a 
few doors away from the hotel is the jewelry 
store of W. W. Appel & Son. These were 
in no danger, as the fire was confined to the 
hotel building. 
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Here’s an advertisement that 
deserves your attention 


Rogers, Lunt 


& Bowlen Co. 
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| A SOLID MONTH FOR SELLING SOLID SILVER 


Thousands of gifts to be given 
Thousands of dollars to be spent 
What share of this for you? 





The Sterling Silversmiths Guild of America 
announces an annual Gift-Season Sales 


Drive for Sterling . 


. May 15-June 15. 


A solid month for selling solid silver. 


AY, JUNE—months when lit- 

erally millions are spent for 

gifts. Gifts for the bride, gifts for 

bridesmaids—even ushers to be re- 

membered. Gifts for thousands of 

graduates, wedding anniversary gifts, 
birthday gifts, gifts of generosity. 


What is the Guild Doing 
About It? 


Evervthing within their power and 
the power of each Guild member to 
further the sale of Sterling—for you. 
Ideas, sales helps, advertising. For 
instance: 

1. An intriguing advertisement in the May 
issues of national magazines on GiftSterling. 
2. A beautiful color advertisement in these 
same magazines in June on Gift Sterling. 
3. A distinguished window display card of 
the June color advertisement to be sent 
you soon. 

4. Miniature display cards imprinted with 
the Sterling Silver slogan—also coming. 
5. Newspaper advertisements on Gift Ster- 
ling, especially prepared for your use. 
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6. Half-tone newspaper platesof all Sterling 
Silversmiths Guild advertisements for your 
use, at cost. 


7. —And in addition, the usual support of 
the many national campaigns conducted by 
individual members of the Sterling Silver- 
smiths Guild of America. 

How Can You Profit Most? 
Cooperate! That is the word—that 
is the way to make these sales helps 
work for you—to make May 15-June 
15asolid month of selling solid silver. 


Use these helps in all possible ways. 
Think Sterling, talk Sterling, display 
Sterling. Make your store headquar- 
ters for Sterling sales. Help ustohelp 
you make May 15- June 15 a solid 
month of solid silver sales for you. 


A post card will bring you full infor- 
mation about the Gift-Season Ster- 
ling Sales Drive—also all selling 
helps and display material. Write to 
STERLING SILVERSMITHS GUILD of 
AMERICA, 20 W. 47th St., New 
York City. 


ROGERS, LUNT & BOWLEN CO. ' 
~<2.. Silversmiths ~~, Creators of Distinctive Tableware $2... 
~ GREENFIELD ‘\ MASSACHUSETTS 


Member of the Sterling Silversmiths’ Guild of America 
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Liability of the “T. ah rae 
Jeweler for Cus- iable for damages 


. sustained to articles 
tomer’s Merchandise 1... have been given 
to him to be repaired?” 

This question in different forms is con- 
stantly coming up for an answer, not only 
from retailers but also from manufacturers, 
and particularly by those who do repairing 
or setting for the jewelry trade. There has 
hardly been a week during the 56 years that 
THE JEWELERS’ CIRCULAR has been published 
that the question has not been brought to 
us in some way. The inquirer generally 
wants to know, off hand, the exact law on 
the subject or the leading decisions that 
have settled the point, disregarding any dif- 
ference in conditions that have brought these 
controversies about. But, in nearly every 
instance, we have found that what the ques- 
tioner wanted, was not the general principles 
of law but (first), how these principles 
apply to the particular case he had in mind 
and (second), practical advice as to whether 
he should stand upon his legal rights or 
make a compromise as a matter of policy. 

Fundamentally, the jeweler should under- 
stand that a man who accepts an article for 
the purpose of doing work upon it becomes 
what is known in law as a “bailee for hire” 
and fundamentally as a bailee he is not an 
insurer of the property. As long as he uses 
due care and diligence in performing the 
work upon it, and exercises the same 
methods of protection and safeguards it as 
he normally would his own property, he is 
not responsible for any accidents or loss 
which may occur in the ordinary course of 
business. The foregoing is true in most 
States of the Union, unless there is a con- 
tract, expressed or implied, between the 
parties to the effect that the bailee will 
insure and make good for any loss or 
accident. 

This is a condition that should be known 
to every merchant, but, unfortunately, is not 
known to the public at large and it is, there- 
fore, very hard to make the ordinary con- 
sumer-customer understand that the loss or 
destruction of his merchandise which he has 
given to a jeweler to be repaired, is a risk 
which he, and not the dealer takes; he does 
not understand that the dealer who has exer- 
cised proper precaution both as to safety 
and workmanship can in no way be held 
responsible if the merchandise on which he 
works is diminished in value or even ruined 
as a result of an accident that may have 
happened in the workshop. 

Due to this ignorance of the public, the 
jeweler who stands on his legal rights when 
such a loss occurs on what he calls “a repair 
job,” finds himself in a bad position with 
his customer, the latter often feeling so 
wronged as to give great publicity to his 
grievance. It is for this reason that most 
jewelers do not fight claims of their cus- 
tomers of this character even though they 
may have a legal defense against them, but 
for the sake of future trade and good will, 
will assume liabilities that are not properly 
theirs, or will make the best compromise 
possible that will placate the customer and 
still keep his patronage. 

The question becomes somewhat more 
complicated when the article to be repaired 
and which suffers damage or loss, has 
gone through several hands; as for instance 
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where the jeweler has taken the job from 
the customer, turned it over to a manufac- 
turer, who, in turn, has sent it out to a 
trade repairer. But the fundamental prin- 
ciples of law apply just the same. The man 
who does the work is not responsible for 
the loss if he has exercised the proper skill 
and taken the proper care. In the absence 
of a specific guaranty, the manufacturer 
who took it from the jeweler is not re- 
sponsible to the retailer, nor is the latter 
to the customer. But in most cases com- 
promises will be made all along the line so 
that the consumer customer’s loss is at a 
minimum. 

Now, as we said before, though most of 
these matters come up with the question as 
to what is the Jaz, they really mean what is 
the custom of the trade as to finding the 
best basis of compromise. There may be 
times when it is wise for the jeweler to 
stand on his legal rights and refuse to 
assume liability that is not properly his. 
But in most instances that have come to 
our attention, a compromise has been much 
better policy from a business standpoint and 
on this subject no one is capable of giving 
more practical suggestions than those who 
are involved in the transaction and know 
all the circumstances. 





HE first stage in 
the drive to raise 
the $2,000,000 fund to 
, put over a great 
jewelry publicity campaign is drawing to a 
close. For when the first $800,000 is raised, 
the work of publicity is to start at once and 
continue while the remainder of the fund is 
being collected. But under the agreement 
by those in charge of the work, with the 
subscribers, nothing will be done until $800,- 
000 of the fund has actually been sub- 
scribed. At a meeting in New York, Thurs- 
day, it was announced that $625,000 had 
actually been subscribed to the fund, princi- 
pally by concerns outside of New York, and 
as soon as the New York manufacturers, 
wholesalers and importers, had come across 
with a portion of the quota allotted to the 
metropolis, the full amount necessary for the 
preliminary work will be in hand. The 
$175,000 remaining to be collected, it is ex- 
pected, will be subscribed by the New York 
firms within a very short time, as soon as 
the campaign for solicitation gets fully un- 
der way. 

The encouragement which the officers of 
the publicity association have received from 
the generous subscriptions from all sections 
of the jewelry trade in other parts of the 
country, makes them feel that the work of 
collecting the proportionately small sum re- 
maining from the New York firms will take 
a very short time, as the jewelers of the 
Empire State and its chief city have never 
been delinquent in movements for the benefit 
of the trade as a whole and, in the past, have 
always done their share, and even more than 
their share, in supplying funds for work that 
would benefit the trade at large. 

Therefore, within the next few weeks the 
eves of the jewelers of the country, who are 
interested in the great campaign to bring the 
gift business back to the jewelry stores; ‘will 
be on New York, as they anxiously await 
the completion of the first part of the fund 
and the actual starting of the publicity work= 


Publicity Campaign 
Awaits on 
New York 
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that is expected to do for the jewelry in- 
dustry even more than similar campaigns 
have done for florists, fruit growers and 
other industries that have tried it. The pub- 
licity campaign for the jewelers is managed 
by the same competent organization that so 
greatly increased the business of the florists, 
and its managers expect to be able to do 
even more, in proportion, for the jewelry 
trade as a whole. 

There are literally thousands of individ- 
uals and firms in New York and elsewhere 
whe fully intend to subscribe to the fund 
now: being raised by the National Jewelers’ 
Publicity Association and who will even- 
tually do so, though their subscriptions have 
not vet been received. They should realize 
that further delay on their part is acting as 
a serious handicap, because, now, time ts the 
essence, if the first part of the fund is to be 
raised and the work commenced in time to 
produce the greatest results for the jeweler 
and his Fall business. The American public 
today offers the greatest potential market for 
jewelry that has ever existed in the world, 
but the business that might normally come 
to the jeweler under these circumstances has 
been diverted to other industries by their 
intensive publicity campaigns and sales pro- 
motion schemes to “get in” on the gift busi- 
ness. With proper cultivation, this business 
can be brought back to the jeweler, to whom 
it legitimately belongs, and every month’s 
delay in the work of bringing it back is caus- 
ing our industry as a whole the loss of just 
that many sales. 

A little thought on the part of our dis- 
tributors, manufacturers and importers will 
convince them that they cannot afford to be 
laggards in subscribing to this fund, because 
the sooner the actual campaign of educating 
the public is accomplished, the sooner every- 
one will reap dividends upon the money ad- 
vanced. 

If you have not already subscribed to the 
campaign, the time to do so is now. If you 
are called upon by one of the solicitors, do 
not put him off until another day, but sign 
your blank at once, so that you may do your 
part in getting the publicity campaign start- 
ed at the earliest possible moment. Those 
who contribute to the first part of the fund 
that gets the work actually underway should 
consider their names as having been put on 
a “roll of honor” and should feel that they 
are among the public-spirited firms that have 
made possible the development of the jewel- 
ry business from the position it has been in, 
to the one it is entitled to take, thus making 
the retail jewelers of the country the ac- 
knowledged gift counselors and purveyors 
of presents to the American people. 








The talk in Great Britain that Winston 
Churchill, chancellor of the exchequer, is 
going to impose a luxury tax on the coun- 
try this year under which will be listed dia- 
monds, is causing some apprehension among 
diamond dealers, although there is no official 
confirmation that Churchill has diamonds in 
mind any more than other “luxuries.” A 
memorandum, it is said, has been circulated 
among cabinet ministers in which luxury tax 
proposals are outlined, diamonds being on 
the list. Chancellor Churchill hopes to, have 
his budget before the country not later than 
the end of this month when the worst (or 
best) will be known. 
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The Modern Watch Co. has moved from 
106 Fulton St., to new quarters at 35 Maiden 
Lane. 

The business of Kruger & Gottlieb has 
been removed from 64 Fulton St. to 64 
W. 48th St. 

R. Reinhart, dealer in diamonds, pearls 
and precious stones, has moved from 35 
Maiden Lane to 10 W. 47th St. 

L. Kamsly & Sons, wholesale jewelers, are 
now located at 565 Fifth Ave., having re- 
moved last week from 170 Broadway. 

Eric Carlson, manufacturer of platinum 
jewelry, has removed his office and shop 
from 71 Nassau St., to 36 W. 47th St. 

George E. Fahys, Jr., vice-president and 
sales manager of the Alvin Silver Co., is 
on a motor trip through: New England. 

The LeRoy Present Co., diamond im- 
norter, is now located at 62 W. 47th St., 
having moved last’ week from 170 Broad- 
way. 

The Doubrava Co., importer of and agent 
for semi-precious stones and bead necklaces, 
has moved from 61 Beekman St., to 12 
John St. an, 7 

Miller & Veit, diamond importers, are 
now located at 48 W. 4&th St., having moved 
to their new quarters last week from 170 
Broadway. 

The business of A. Suderov, manufactur- 
ing jeweler and importer of diamonds, has 
been removed from 66 Nassau St. to 71 
Nassau St. 

Leo Hoffman, dealer in diamond watches, 
15 Park Row, has moved his office from 
Room 432 to larger quarters in Room 404, 
in the same building. 

The Birnbaum Pressel Co., Inc., diamond 
importers and cutters, has moved from 35 
Maiden Lane to the 11th floor in the build- 
ing at 66 W. 47th St. 

The local office of Michel Birnbaum & 
Bros., importers of diamonds, formerly at 
87 Nassau St., has been removed to larger 
quarters at 48 W. 48th St. 

Mr. Smalls representing Morris Katz, 
manufacturing jeweler, 206 Broadway, is 
sailing for Europe and during his absence 
Mr. Katz will call on the trade. 

Harry C. Schick, Inc., of New York, rep- 
resented in this city by Sidney Rothschild, 
has removed its local office from 170 Broad- 
way to larger quarters at 10 W. 47th St. 

The A. L. Reed Co., manufacturer of 
leather goods, opened its new sales room 
at 200 Madison Ave., last Friday. The con- 
cern was formerly located at 373 Fifth Ave. 

Aaron Lautherbach & Bro., jewelers, are 
notifying the trade that they have moved 
their offices from 2 Maiden Lane to the Ley 
ee, at 578 Madison Ave., corner 57th 
St. 

Louis Whitelaw, of Whitelaw Bros., im- 
Porters of diamonds, 68 Nassau St., sailed 
for Europe last Friday on the Leziathan. 
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Mr. Whitelaw expects to visit the diamond 
markets while abroad. 

The business of Sherman & Henken, im- 
porters of diamonds, 15 Maiden Lane, has 
been removed from the eighth floor to the 
18th floor in the same building, where they 
have larger office space. 

On May 1, Ansen & Co., Inc., importer 
and cutter of fancy shaped diamonds, moved 
from 2 W. 46th St., to 527 Fifth Ave., the 
Harriman National Bank building, where 
the concern has better and larger quarters. 

Among the firms moving last week was 
P. Irving Grinberg, dealer in pearls, precious 
stones and pearl necklaces, who is now 
located in the Harriman National Bank 
building, 527 Fifth Ave. Mr. Grinberg was 
formerly located at 562 Fifth Ave. 

The trade received notices last week call- 
ing attention to the fact that Seidman & 
Cohan, Inc., manufacturers of platinum and 
diamond jewelry, have removed their busi- 
ness from 106 [Fulton St., to new quarters 
on the 12th floor at 66 W. 47th St. 

Moe Lenkowsky & Son, importers of dia- 
monds, have announced their removal from 
65 Nassau St., to larger quarters at 170 
Broadway where they occupy Suite 1305. 
Moe Lenkowsky expects to leave early in 
May on a purchasing trip to the European 
diamond markets.. 

An involuntary petition in bankruptcy 
was filed in the United States District Court 
last Monday against George Epstein, doing 
business as George Epstein & Co., jewelers, 
1044 Third Ave. The petitioning creditors 
and their claims include: Payton & Kelley 
Co., $689; O. M. Draper Corp., $130, and 
Lestage Mfg. Co., $781. 

A meeting was held last Monday evening 
in the Jewish Daily Forward building, 173 
E. Broadway, for the purpose of organiz- 
ing the manufacturing jewelers of the East 
Side, to create a local board of trade for 
their protection. The meeting was well at- 
tended and among the speakers were: 
Adolph Pusrin, Henry. Mestel, M. Duneier, 
of Duneier & Cohen, and several others of 
prominence. 

A fire, which it is said started from de- 
fective wiring, did considerable damage to 
the store and basement in the building at 21 
Maiden Lane, which is occupied almost ex- 
clusively by jewelry concerns. The one side 
of Woolworth’s 5 and 10 cent store was 
completely gutted but fortunately none of 
the other concerns in the building suffered 
any damage. The quarters of N. H. White 
& Co., which are located directly above the 
store were not even damaged by smoke and 
the only inconvenience suffered was one 
broken window caused by the intense heat 
and a broken door which the firemen were 
compelled to smash to get inside the place. 

Abraham Kohn, trading as the Sterling 
Silver Shop, retail jeweler, 38 Clinton St., 





was petitioned into bankruptcy in the United 
States District Court this city recently. 
The petitioning creditors include: Century 
Silver Co., $469; Rogers Silver Co., $800, 
and Metro Mig. Co., $241. The petition 
claims that while insolvent the alleged bank- 
rupt made a ‘statement in writing of his 
inability to pay his obligations in full. Short- 
ly after the petition was fled Judge Thacher 
appointed Charles W. McCandless as _ re- 
ceiver under a bond of $1,000." The order 
sets forth that the jeweler has alleged assets 
of- $2,000 whiie the liabilities are said to 
total $5,700. 

A. Rosenbloom, a retired merchant and 
father-in-law of Joseph ‘Goldmuntz, of Gold- 
muntz Bros., diamond importers, and father 
of- Ben Rosenbloom, who is associated with 
the Goldmuntz firm, met with a tragic death 
on Tuesday evening, April 27, when he was 
crushed between the elevator and the floor 
in the building at 62 W. 47th St. Mr. 
Rosenbloom was killed almost instantly. He 
had gone to the building to look over the 
new office into which the Goldmuntz concern 
had planned to move last week. Following 
the death of Mr. Rosenbloom, the Gold- 
muntz concern was able to negotiate another 
lease and have since moved into the build- 
ing at 10 W. 47th St. Mr. Rosenbloom was 
57 years old. He was never in the jewelry 
business. 

Fred G. Gruen, of the Gruen Watch- 
makers’ Guild, returned from Europe last 
week on the Paris and attended the meeting 
Thursday afternoon of the local directors 
of the National Jewelers’ Publicity Associ- 
ation, at which some prominent jewelers 
interested in the movement were also present 
as well as Fred Millis and O. J. Pettinger, 
in charge of the publicity campaign. The 
meeting was held at the Drug Club, Wil- 
liam and John Sts., and was in the form of 
a luncheon. Mr. Gruen who left for Cin- 
cinnati the same afternoon stated that the 
reports of the bad condition of the watch 
situation in Switzerland were due to the 
fact that the business of the so-called 
termanieurs who farmed out watch work on 
what we call the “sweat shop” system in 
this country, had been badly hit by the com- 
petition which they themselves had created. 
The regular watch concerns having their 
own factory and making their entire prod- 
uct, which they market under their own 
name, he said, were doing fairly well. The 
business of the terminicurs or assemblers 
was almost entirely with this country as 
the jewelers of the European countries pre- 
fer to deal almost wholly with the watch 
manufacturers whose names and brands are 
known to the trade and public. 

Pauline B. Squires, wife of George H. 
Squires, retired jeweler, who for many years 
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was in business on Maiden Lane, died last 
Friday at her home in Summit, N. J. Mrs. 
Squires was sick about one week. The body 
was interred in the cemetery at Summit. 
Mr. Squires retired from business about 
three years ago. 

Mantz & Neuwirth, dealers in diamonds, 
watches and jewelry, are now located at 
10 W. 47th St. 

Jacobs & Feldhuhn, jobbers in watches, 
have moved their office from 116 Nassau 
St., to 87 Nassau St. 

Henry Goldblum, formerly located at 170 
Broadway, has moved to his new office in 
Room 705 at 10 W. 47th St. 

M. Kraut & Co., and M. Kraut have 
removed from Room 35 at 12 John St., to 
Room 84 in the some building. 

Louis Summer, importer of diamonds, 
has moved his office from 12 John St., to 
the 10th floor at 9 Maiden Lane. 

A. Jaffe & Son, importers of diamonds, 
and makers of diamond jewelry, have re- 
moved their office to 10 W. 47th St. 

The United Diamond Importers & Cut- 
ters, Inc., are now located at 17 John St. 
They moved last week from 93 Nassau St. 

The business of Kasoff, Chertow, Sitz- 
man, Inc., diamond dealers, has been re- 
moved from 93 Nassau St., to 17 John St. 

Last Friday, the Henry H. Harteveldt 
Co., wholesale jeweler, moved from 170 
Broadway to new quarters at 10 W. 47th 
St. 

The Elder Co., manufacturers of watch 
cases, is now located at 48 W. 48th St., 
having removed last week from 15 Maiden 
Lane. 

Barnett Robinson, importer of precious 
stones, 542 Fifth Ave., has moved to larger 
quarters in rooms 103 and 104 in the same 
building. 

The business of J. D. Ingber, dealer in 
diamonds, has been removed from 87 Nassau 
St., to new quarters in Room 1403 at 48 
W. 48th St. 

The business of S. Adler has been re- 
moved from 217 Division Ave., Brooklyn, to 
Room 35 at 14 John St., where he will do a 
jobbing business. 

Sidney Kaufer of Sidney Kaufer & Co., 
importers of diamonds, 170 Broadway, re- 
turned last Tuesday on the Olympic from 
a European purchasing trip. 

It was announced on May 1 that Henry 
Lieberfreund has severed his connections 
with the firm of Lieberfreund Bros. manu- 
facturing jewelers, 116 Fulton St. 

Henry Miller, of Miller & Veit, Inc., 
importers and cutters of diamonds, 48 W. 
48th St. returned on the Aquitania last 
Friday after a trip to the diamond markets 
in Europe. 

I. Meyer, who was connected with the 
Sherman Square Jewelry Co., Inc., 2061 
Broadway, announced on Monday that he 
has resigned as an officer and director of 
the concern. 

Ben Lewis, who has been with Bernard 
West for the past five years, has started 
in business for himself at 9 Maiden Lane 
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and will visit the trade in the near future 
with a line of ring mountings. 

The business of the Jules Trading Co., 
jeweler, this city, was incorporated at Al- 
bany, N. Y., last week with 100 shares of 
common stock, no par value. The incorpor- 
ators are C. Bromberg and J. C. Berry. 

Irving Rossbach, 87 Nassau St., sailed last 
Friday for Europe on the Lapland. He in- 
tends to visit the European diamond markets 
and plans to return by July 15 with a new 
stock of merchandise for his Fall trade. 

Jerome B. Katz, of L. & J. Katz, diamond 
importers, 20 W. 47th St., was a passenger 
on the steamship Rotterdam, which sailed 
last Friday. Mr. Katz will be abroad for 
several months visiting the European dia- 
mond markets in the interest of his firm. 

The first meeting of the creditors of 
Charles Kivel & Co., adjudicated bankrupts, 
will be held on May 13 at 3 Pp. M., in the 
office of Seaman Miller, referee in bank- 
ruptcy, 20 Vesey St. At this meeting the 
creditors may prove their claims, appoint 
a trustee, examine the bankrupt and transact 
such other business as may come _ before 
them. 

The four men, who as told in_ these 
columns last week, were arrested on suspi- 
cion of kidnapping and robbing Henry 
Delerson, representing Delahey & Astor, 
diamond dealers, 2 John St., several weeks 
ago, were discharged last Thursday for lack 
of evidence. Mr. Delerson was unable to 
identify the men and when they were 
brought into the Harlem Court, Magistrate 
Douras discharged the suspects. 

Richard Reese Whittemore, whose band 
of hold up men robbed New York jewelers 
of over $600,000 in jewelry, and who was 
sent to Buffalo, N. Y., where, after being 
tried for the murder of a bank messenger, 
the jury disagreed, was returned to the 
metropolis, last week. On Saturday, the 
New York authorities turned Whittemore 
over to the Baltimore police and he was 
immediately returned to that city where he 
will be placed on trial for killing a prison 
guard. The youthful bandit leader was re- 
ported to be somewhat optimistic over his 
chance at Baltimore and believes that he 
can “beat” the case, claiming that the killing 
was not premeditated but was only done 
after the guard had threatened to shoot 
him. At Buffalo, Whittemore was given 
a quick trial and the alibi set up by the de- 
fense caused the jury to disagree after 29 
hours of deliberation. When the Buffalo 
prosecuting attorney decided not to place 
Whittemore on trial again he was turned 
over to the New York city authorities. It 
was at first believed that New York might 
try Whittemore on indictments charging 
him with participating in the hold up and 
robbery of several New York jewelry stores. 
It was suddenly decided, however, after 
3altimore authorities had shown District 
Attorney Banton that the Maryland city 
had a strong case against the bandit leader, 
to permit his extradition. The necessary 
papers were signed by Governor Smith on 
Saturday and were rushed to New York. 
Whittemore at the same time waived extra- 
dition and was taken into custody by Balti- 
more detectives and brought back to that 
city. In the meantime, the Kramer brothers 
and Milton Goldberg are awaiting trial on 
indictments implicating them in jewelry 
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store robberies while Anthony Paladino and 
William Unkelbach have already pleaded 
guilty to robbery charges and are awaiting 
sentence. It is possible that one of the 
Kramer brothers will be placed on trial 
early next week. 

The Jewelers National Crime Committee 
frustrated an attempted robbery in which 
a downtown diamond dealer was the in- 
tended victim. On Saturday, April 24, a 
member of a diamond concern at 71 Nassau 
St., received a postal card asking him to 
have one of their representatives call the 
following day on a jeweler: at 34 Eldridge 
St. The receiver of the card immediately 
got in communication with the Jewelers 
National Crime Committee where he was 
advised that it might be an attempt to rob 
him of merchandise. Richard C. Murphy, 
counsel for the committee, notified the de- 
tective bureau and had five detectives go 
to the place at 34 Eldridge St., where the 
jeweler whose name was signed to the card 
informed the authorities that he knew noth- 
ing about the,communication. The diamond 
dealer then on the advice of the detectives 
went to the Eldridge St. address and with- 
in a few moments a gangster well known 
to the police was seen to run through the 
street and pass the jeweler’s store. One of 
the detectives stationed further down the 
street immediately apprehended the gangster 
who is the leader of a gang of bandits on 
the lower East Side and who has been ar- 
rested 11 different times, charged with rob- 
bery, larceny and homicide. When nothing 
further developed, the detectives took their 
prisoner to police headquarters for question- 
ing but were unable to get from the suspect 
any reason for his rtnning through the 
street at that particular time except that he 
was in a hurry to buy a suit of clothes for 
a friend. As there was no further evidence 
against the man. the police were compelled 
to release him. The frustrating-of this at- 
tempted hold up is evidence that the newly 
formed Jewelers National Crime Committee 
is on the job and is always ready and willing 
to work for the elimination of crime in the 
jewelry trade. But for the fact that the 
diamond dealers communicated with Mr. 
Murphy who, in turn, had detectives as- 
signed to:the case, the robbery undoubtedly 
would have been a success. 

William Klein, a jeweler and diamond 
setter who occupies part of a room on the 
fifth floor in the building 145 W. 41st St. 
with P. Schell, watchmaker, had his second 
encounter with hold-up men, when four 
bandits walked into the place of business 
last Friday morning and robbed the safe 
and customers of cash, watches and jewelry 
totalling about $1,000. In his first ex- 
perience with robbers, which occurred some 
years ago, Mr. Klein knocked out his as- 
sailant with punches to the face and lost 
nothing, but on Friday he had no chance 
to fight back and as a result lost a diamond 
cluster pin and a man’s ring worth in all 
$125. Mr. Schell lost about 39 watches 
valued at about $500, all left for repairs, 
while Jack Weinberg, a customer, was 
relieved of $380 in cash, but by his quick 
wit saved a $3,000 bond and about $1,200 
in jewelry. About 11 o’clock Friday morn- 
ing, while Mr. Klein and Mr. Schell and 
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their two customers, Jack Weinberg and 
L. Nessler, were talking the four hold-up 
men, all armed walked into the place and 
commanded the men throw up their hands. 
While two stood guard the other two bound 
the hands of Messrs. Klein, Schell and Nes- 
sler and then produced clean new handker- 
chiefs with which they gagged their victims. 
Weinberg was not tied up when he told 
the robbers he was dizzy but instead was 
given a glass of water. As he took the 
drink Weinberg fell forward to the floor. 
The other victims were then ordered to 
lie down. When one of the crooks insisted 
on poking Mr. Klein with his gun and 
threatening to kill him unless he turned over 
his jewels, the jeweler told the bandits that 
the safe was open and that all the valuables 
were in there. The leader of the band, put 
on cloth gloves and swung open the safe 
doors, but when he found the inner com- 
partments locked commanded Klein to pro- 
duce the key. This Klein did and in a few 
moments the crooks cleaned out the safe. 
Leaving their victims bound and gagged the 
bandits left, but overlooked the jewelry and 
$3,000 in Weinberg’s pocket. 

Hyman Gradman, manufacturer of cameo 
brooches and band bracelets, has moved from 
29 Eldridge St. to 83 Canal St. 

The Fisher Importing Co., manufacturer 
of diamond rings and importer of the Sara- 
nac watch, has moved to 10 W. 47th St. 
from 15 Maiden Lane. 

A. Edward Fisher, importer of diamonds, 
has moved from 15 Maiden Lane to the new 
building at 10 W. 47th St., where larger 
quarters for the convenience of the trade 
have been arranged. 

H. A. Wintermute, New York representa- 
tive for the A. T. Cross Pencil Co., Provi- 
dence, R. I., also the Electric Chain Co., of 
Attleboro, Mass., is now located at 1: W. 
34th St., in room 1207. Mr. Wintermute 
was formerly at 9 Maiden Lane. 

The body of former Police Lieutenant 
Henry D. Helwig, who until his mysterious 
disappearance last February was a watch- 
man in the building at 2 W. 48th St., occu- 
pied partly by diamond and jewelry con- 
cerns, was found last Monday floating in the 
East River, off Hamilton Ave., Brooklyn. 
Helwig fired several shots at Whittemore 
and his gang after they had staged the dar- 
ing robbery on W. 48th St., in which the 
Goudvis Bros., diamond importers, lost 
about $178,000 in precious stones. As Hel- 
wig got a fairly good look it was at first 
thought that confederates of Whittemore 
might have kidnapped or killed the watch- 
man, but an examination of the body showed 
no bruises or marks of violence. When 
Helwig left the home of his sister last 
February he remarked that he was going 
for a walk: It is now believed he went to 
the East River and either jumped or fell in. 
The body was in the water about 10 weeks. 

A verdict for $7,316 in favor of Morris 
Rehmer and against Peter P. Cappel, trad- 
“ing .as' the New York Jewelers Exchange, 
-72 Bowery, was disclosed ‘in a judgment 
filed inthe -Supreme Court:.qn’ Thursday. 
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The case came before Justice Churchill on 
March 8 to 10, and after the verdict had 
been given the defendant moved to set aside. 
The court reserved decision, but on Thurs- 
day signed an order upholding the verdict. 
Rehmer sued for $9,146, alleging that he 
was a tenant of the defendant, who main- 
tained a safe in which the property of his 
tenants was deposited for safekeeping. 
Rehmer alleged that he deposited 63 arti- 
cles of jewelry worth $8,686 on Aug. 3, 
1923, and on the following day deposited a 
diamond ring worth $460. He alleged that 
on Aug. 6 of that year, when he went for 
the property, he found it had been stolen. 
His attorneys were Slade & Slade. The 
defendant by Seligsberg & Lewis denied 
liability. 

A jury in the City Court gave a verdict 
for $1,650 on Thursday last in favor of 
Rose Boden against Mortimer A. Aufses, 
Inc., pawnbrokers, of 259 Stanton St. The 
complaint alleged that in June, 1924, the 
plaintiff delivered to the defendant two blue 
white diamond earrings, each containing 
three stones,a la Valliere of 11 stones, anda 
diamond ring, as security for a loan of $500. 
She alleges the defendant's representatives 
told her she was being charged a higher rate 
of interest than other pawnbrokers charged 
because her property would be much safer 
with that company, and would be more se- 
cure than in her own possession. ‘She al- 
leges that a short time later she paid part 
of the loan and asked for some of the 
jewelry, but was induced to leave it all on 
the assurance that it would be much safer. 
She sued for $2,000. The defendant filed 
a general denial. 


In filing a communication with the Board 
of Estimate and Apportionment, in support 
of the application of Police Commissioner 
George V. McLaughlin for an appropria- 
tion of $3,432,476.75 to cover a substantial 
increase in the uniformed force of the 
Police Department, including motor equip- 
ment and other expenditures to increase the 
efficiency of the Department, The Fifth 
Avenue Association of which a number of 
jewelers are members, disclosed the exis- 
tence of a city-wide movement of civic and 
trade organizations to prepare to appear 
before the Board of Estimate and Appor- 
tionment in unanimous support of the Police 
Commissioner’s stand. The Fifth Avenue 
Association’s statement explains that, on 
Tuesday, April 27, a dinner conference was 
held at the Hotel Roosevelt, at which the 
Police Commissioner explained lis inten- 
tions to representatives of civic and trade 
groups. covering the entire greater city, 
from Jamaica to the Hudson River and 
from Staten Island to Yonkers. The state- 
ment characterizes this meeting as being the 
greatest demonstration of civic cooperation 
that this city has seen. The meeting was 
called by The Fifth Avenue Association, 
which acted as host. After Commissioner 
McLaughlin had discussed the entire police 
problem and his plan for remedying present 
conditions by increased personnel and better 
equipment, resolutions were unanimously 
adopted to the effect that it was the sense 
ofthe meeting, as it was reflected in the 
individual opinions of those present, that 
every effort should be made to bring the 
official: approval of the Commissioner’s ap- 
plication. Inasmuch as . practically ' every 
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organization . represented. has already gone 
on record in favor of an increased police 
force, it is considered a certainty that the 
action taken at the meeting indicates the 
stand that will be taken by the organizations 
on next Monday, May 10, when the police 
appropriation comes before the Committee 
of the Whole of the Board of Estimate and 
Apportionment. Another resolution pro- 
vides that the organizations present appear 
as a unit, with Captain Wm. J. Pedrick, 
vice president and general manager of The 
Fifth Avenue Association, acting as chair- 
man of the combined civic delegation. 
Among the organizations represented at 
the meeting were the following Brooklyn 
Retail Jewelers Association, Bronx Retail 
Jewelers Association, Inc., Jewelers 
National Crime Committee, Jewelers Vigil- 
ance Committee, Jewelry Crafts Associa- 
tion, The Merchants’ Association of New 
York, Metropolitan Retail Jewelers Associa- 
tion, Inc. The Retail Jewelers Associa- 
tion of Greater New York and Vicinity. 











The Acme Ring Mfg. Co., Inc., announces 
its removal from 43 Lawrence St. to 443-445 
S. 10th St. 

Richard P. Hartdegen, secretary of the 
New Jersey Retail Jewelers’ Association, is 
back in Newark after a week at Atlantic 
City. 

Maxwell Kramer, eastern representative 
at Newark, N. J., for A. Hirsch & Co, 
Chicago, has returned from a three weeks’ 
trip covering Philadelphia, Delaware, Mary- 
land, Washington, D. C., and surrounding 
territory, in the interests of his firm. 

Sidney T. Holt, who has given up the 
retail for the commission business in 
jewelry, has moved from his temporary 
quarters in Room 13, second floor, 783 
Broad St., to No. 11, at the front of the 
building, which is at the Four Corners. 

With the Fawcett School graduation last 
week, Lawrence M. Bayan concluded his 
sixth year as director of the department of 
jewelry design and severed his connection 
with the school. He will leave Newark 
about the middle of this month, with his 
wife and two children, to engage in business 
in Hollywood, where he plans to open a 
gift shop. 

Several New York and Newark manu- 
facturing jewelers attended the jewelry de- 
sign exhibit at the Fawcett School of In- 
dustrial Arts, probably the last to be held 
in the old Academy St. building. A coat 
room under the stairs had been dressed up 
with bunting to hide the ugly ceiling and 
walls and made an attractive booth. All 
phases of the work were shown, from the 
Roman leaf exercises of the beginning 
classes, to the finished design of the gradu- 
ates. The history of jewelry, the masters 
of the craft, a background of art in its 
relation to gems, and a study of period 
jewelry, stones and metals are part of the 
course which Mr. Bayan established in co- 
operation with the late Hugo G. Froehlich. 
The policy of combining the cultural and 
practical phases: of jewelry: design is being 
continued. by:the new principal, Miss Mar- 
guerite Marquart. 

















Thomas H. Todd, Northampton, has been 
succeeded by the Thomas H. Todd Co. 

Isadore Kreetsburg is offering to settle 
with his creditors on a basis of 40 per cent. 

Harry W. Savage, of H. H. Savage & 
Son, has just completed the building of a 
single house on Mystic Blvd., Mystic Lake, 
Medford, as a residence for himself. 

The Ellis Jewelry Co. has opened a new 
store at 159 Washington St., one of the 
busiest sections of that thoroughfare. The 
premises are among the most attractive of 
the many stores along Washington St. 

The death is announced of Miss Doris 
Osborne, formerly cashier for the Thomas 
Long concern. She succumbed to ° pneu- 
monia, after a brief illness, and is survived 
by her father and mother who live in Somer- 
ville. 

J. H. Woods, Fall River, is selling out 
his stock in trade, as also is J. Parkhurst, 
of Fitchburg, who is going out of business. 
G. Smith, of Lawrence, also has sold out. 
Another concern to give up business is the 
3oston Bargain Shop. 

The annual meeting and banquet of the 
New England Watchmakers’ Club was held 
at the Hotel Bellevue, April 28. The fol- 
lowing are the officers for the year: Presi- 
dent, Thomas Proctor ; vice-president, Frank 
G. Olin; secretary, Josaeph Emanuels ; treas- 
urer, Leroy Nichols. The secretary’s re- 
port showed the organization to be in a sat- 
isfactory condition. Remarks on_ business 
topics were made by the president and other 
officers. 

President Henry S. Dennison, of the Den- 
nison Mfg. Co:, speaking at a noonday serv- 
ice in Kings Chapel on “Ethics in Business,” 
looked forward to a day when competition 
would he no struggle for spoil, but a rivalry 
for excellence, and when the employer would 
show his social fitness to make men as well 
as merchandise. “The persistence of the 
alibi that ‘business is business’ through more 
than a century in response to ethical de- 
mands,” he said, “must be accounted for by 
the fact that during that time business has 
heen mostly in its pioneer stage, ragged, 
rugged, novel, energetic, unreflective.” 

A young woman, said to be the head of 
a concern of jewelry repairers on. Tremont 
St., Boston, was arrested last week and 
charged with the larceny of two rings and 
a bracelet from John J. Sullivan, of Shree, 
Crump & Low, Inc. The police say she ob- 
tained the goods without payment and has 
failed to. return them. It is also alleged that 
she received at her place of business a piece 
of jewelry valued at about $300 from Miss 
Catherine Ford and has not returned it. 
Officer Lynch entered a complaint that she 
passed a worthless check on Harry Parker. 
Recently she was on trial in the Superior 
Criminal Court on four counts of larceny 
from Charles W. Alsterlund, a Washington 
St. jeweler, involving nearly $3,000. A jury 
found her evilty on one of the counts and 
disagreed o~ the others. 

The Tittle Silver Co.,--which is making 
a specalty of period silver, particularly 
early “rer’can, English and Dutch repro- 
duction: has evolved a system of marking 
its prodrcts whereby the exact -year in 
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which any piece of silver was made will 
easily be determined from this time on. The 
concern uses as a trade mark on its product, 
a reproduction of the old “Pine Tree” shill- 
ing made by John Hull, and now in addi- 
tion will mark the wares produced with a 
crescent containing the initials of the Presi- 
dent of the United States, with the year of 
his administration in Roman numbers under- 
neath. For instance, pieces made this year 
are marked in a crescent containing the 
letters “C. C.” (standing for Calvin Cool- 
idge) and underneath the Roman number 
III. This it may be mentioned has been 
done with the consent or approval of the 
President. The numerals will be changed 
each year and the initials will be changed 
when another President assumes office. 

The Shreve, Crump & Low Company of 
Boston, showed a wonderful window display 
of Reproduction Period Silver on April 19, 
which is a holiday in Massachusetts and is 
the anniversary of the day on which Paul 
Revere took his famous ride from the Old 
North Church to Lexington to arouse the 
Minutemen to action and warn them of the 
coming of the British troops. One of the 
pieces which attracted much attention was 
the “Sons of Liberty Bowl,” the original of 
which was made by Paul Revere and ordered 
by the Fifteen Sons of Liberty whose names 
encircle the rim. It is now on exhibition 
at the Metropolitan Museum of Art, New 
York, and this copy of it is a faithful repro- 
duction even to the engraving. This bowl 
is of greater historic interest than any other 
piece of early American silver since it is 
closely associated with Revere’s activities in 
politics. The copy of the bowl used in the 
exhibit was made by the Tuttle Silver Co., 
of this city, which concern has been making 
a specialty of reproducing early American 
silver. 








Atlanta, Ga. 





J. J. Scheff, of Ewing Bros., wholesale 
jewelers, has recently returned from a trip 
to Chattanooga, Tenn. 

Wholesale and retail jewelers alike report 
business conditions as good at this time, and 
prospects are bright for good business all 
Summer, according to leading retail and 
wholesale men here. 

C. N. Whitmire, Griffin, Ga., O. E. Wells, 
Monticello, Ga., W. W. Turner, Cedartown, 
Ga., C. R. Hammond, Gainesville, Ga., and 
Oscar Silverman and Mr. McAfee, of the 
Bell, McAfee Jewelry company, Albany, 
Ga., were visitors in Atlanta last week. 

Maier & Berkele are attracting crowds to 
their show windows this week with a dis- 
play showing the process of manufacturing 
solid silver spoons. Every step of the proc- 
ess, from the time the spoon starts as a flat 
piece of silver until the pattern on the 
spoon is completed is shown, and the process 
is attracting a great deal of attention. The 
Minuet design is being used to illustrate 
the process. 








William Haseltine rounded out his 80th 
year recently. He has’ the distinction of 
being the oldest business man in Kokomo, 
Ind., in point of continuous service. He has 


been engaged continuously in the jewelry 
line at. Kokomo for 55 years. He 
Civil War veteran. 


is a 
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Allentown, Pa. 





Russell Lamber, Nazareth, and his wife 
motored to Bushkill Falls with a party of 
friends for a week-end outing. 

At a meeting of the directors of the Le- 
highton Chamber of Commerce held Mon- 
day evening at the Hotel Lehighton, Fred 
W. Rex, local jeweler, was unanimously 
elected president. 

Robert Beitel, the jeweler, succeeds him- 
self as treasurer of the Catasauqua Rotary 
Club, having been re-elected to serve the 
club in this capacity for another year at 
the dinner meeting held in the White House 
Cafe Thursday evening. 

“Jewels and Jewelry” will be the subject 
of the address to be made at this week’s 
meeting of the Four Square Club at the 
Hotel Allen, at 6:30 o'clock, Tuesday eve- 
ning. The speaker will be Alan Fellencer, 
of the wholesale jewelry firm of A. C. Fel- 
lencer & Son. 

Clarence S. Weiler, Mauch Chunk jeweler, 
was baritone soloist at the Spring concert 
given by the Victory Band of Mauch Chunk. 
In addition to his numerous other duties as 
the town’s leading jeweler, Mr. Weiler has 
just been elected secretary of the Mauch 
Chunk Rotary Club. 

Karly Tuesday morning, April 27, thieves 
smashed in a window in the jewelry store of 
James E. Roys, Bloomsburg, Pa., and 
escaped with diamonds and jewelry valued 
at $1,500. Mr. Roys has been ill for a day 
or two, and when the store was closed for 
the day the clerks neglected to remove the 
jewelry from the display windows. 

The following traveling men are calling 
on the trade in this locality: Herman B. 
Ostrowe, with Bernard West; Lawrence 
Preiss, with Leon Hirsch Corporation; Her- 
bert Sydney, with L. Kroll & Sons, Inc.; 
J. S. Paine, with F. B. Rogers Silver Co.; 
Paul Stern, with Louis Stern Co.; Karl 
Hatch, with Oneida Community, Ltd.; H. E. 
Cashion, with Larter & Sons; W. H. Wef- 
ferling, with Wefferling, Berry, Wallraff 
Co.; F. L. Avery, with Louis Manheimer 
& Bros., Inc.; Joe Klein, with Shiman 
Bros. & Co., Inc., and Herbert Cohen, with 
Lewy & Co. 








Reading, Pa. 


According to advertisements appearing in 
the local papers, Saturday, May 1, marks 
the winding up of the jewelry business of 
Cohen Bros., 528 Penn St. Practically all 
of the stock has been disposed of, and they 
are now offering the fixtures for sale. 

Optometrists from seven counties—York, 
Lebanon, Lancaster, Dauphin, Schuylkill, 
Montgomery and Berks—were the guests of 
the Reading Optometrists’ Society at a rally 
held in Lebanon on Tuesday, May 4. Dr. 
Leo Mayer, vice-president of the American 
Optometrist Association, was slated to be 
the principal speaker. The affair was held 
in the Crystal restaurant. Dr. Harris Gru- 
man, Lebanon, was chairman of the pro- 
gram committee, assisted by Dr. Harry 
Thomas and Dr. P. J. Wenger. 











Gilbert Kizer, who has succeeded to the 
business of Ed Rogers, Plymouth, Ind., has 
remodeled and redecorated the store. 

















VVEDDVaDDDVBVANDDD.-s--- 


\\ 
\\) 


hoor 





\) 
)) 


N 





May 5, 1926 











Chicago Notes 


Julius Armbruster, of the Illinois Watch 
Co., Springfield, Ill., spent several days in 
Chicago during the past week attending to 
business. 

Harry Heifetz, of the Duluth Jewelers’ 
Supply Co., Duluth, Minn., was in Chicago 
last week calling on the trade, and left here 
for the middle west. 

Clarence Olsen, of Olsen & Ebann, leit 
last week with his wife and family to motor 
to Minnesota, where. he will spend two 
weeks visiting with friends. 

Paul Samuels, Chicago representative for 
Katz & Ogush, returned last week from St. 
Louis, where he spent a few days calling 
on the trade in the interest of this firm. 

Walter Mellor, former retail jeweler of 
Michigan City, Ind., and now a manufactur- 
ers’ representative, spent a couple of days 
in Chicago last week calling on the trade. 

Raymond L. Klein, manager of the Chi- 
cago office of Goldsmith, Stern & Co., just 
completed a short business trip through the 
middle west, and reports conditions improv- 
ing. 

Charles Purdy, representing the Williams 
& Andersen Co., returned last Saturday 
from a three weeks’ business trip through 
the middle west. Mr. Purdy reports busi- 
ness as fair. 

George Boergerhoff, manufacturers’ repre- 
sentative with headquarters at the Colum- 
bus Vaults, returned last week from an ex- 
tended business trip through the north and 
middle west. 

J. Vincent Huber, of the George H. Ful- 
ler & Son Co., completed a six weeks’ busi- 
ness trip to New York and the eastern ter- 
ritory, and states business was good in the 
section visited. 

Ralph Lewis, representing S. C. Powell 
& Co., of New York city, called on the trade 
in Chicago during the past week on his way 
east after completing a business trip through 
the middle west. 

Jerry T. Agate, Chicago manager for the 
Bonner Mfg. Co., returned last week from a 
two weeks’ stay in New York and the east, 
where he spent his time in visiting the home 
office and his parents. 

C. H. Spencer, vice-president of the Nor- 
ris, Alister-Ball Co., returned last week 
with his wife from a three months’ trip to 
cities in Florida. Mr. Spencer makes this 
trip every year, and enjoyed a good rest. 

F. V. Hedeen, retail jeweler of 1643 W. 
63rd St., is keeping workmen busy remodel- 
ling his store front. When completed Mr. 


Hedeen will have one of the most attractive 


display windows on the south side of Chi- 
cago. 

C. K. Ebann, of Olsen & Ebann, returned 
last week with his wife from their home at 
Grand Beach, Mich., where they made 
preparations for the Summer. Mr. Ebann 
spent two weeks there and enjoyed a rest. 

Morey R. Freeman, auctioneer, returned 
last week from Dubuque, Ia., where he con- 
ducted a three weeks’ close-out sale for 
Hopkins & Witty. Mr. Hopkins, one of the 
proprietors of the concern, expects to make 
new connections in Chicago. 


George Simons, of the Simons Bros. Co., 


Philadelphia, arrived in Chicago last Mon- 
day, and will remain here for a few days at- 
tending to important business. Mr. Simons 
just completed a successful trip through the 
middle west, and is on his way to Philadel- 
phia. 

The Jones & Baumrucker baseball team 
will play their first game of baseball for the 
season on Sunday. Their opponents will be 
the championship team of the Knights of 
Columbus, the “St. Procopius.” Jones & 
Baumrucker Co., credit jewelers located in 
the Columbus Memorial building, are spon- 
sors of this team. 

Albert L. Haman, engaged in the whole- 
sale jewelry busines at St. Paul, Minn., ac- 
companied by Mrs. Haman, spent a few 
days in Chicago during the past week look- 
ing over the markets and visiting with 
friends. Mr. and Mrs. Haman just com- 
pleted an enjoyable trip to Washington, 
where they spent some time in sight-seeing. 

“Billie” Little, in charge of the New 
York office of George H. Fuller & Son 
Co., and Fred G. Perry, factory superintend- 
ent, arrived at the Chicago office of this 
firm last week, and expect to remain here 
for about a week. Both of these gentlemen 
have many friends in Chicago and they are 
always pleased to welcome them to Chicago. 

Clarence Hoey, connected with the loop 
store of Jones & Baumrucker Co., joined the 
ranks of the benedicts last Saturday morning, 
when he married Miss Libbie Machata, of 
Cicero, Ill. The ceremony was performed 
at St. Michaels Church, of Cicero, and the 
reception was held at the home of the bride’s 
parents. After a honeymoon of two weeks 
the couple will make their. home in Cicero. 

Miss Ingle Gamman, of the Chicago of- 
fice of the Ostby & Barton Co., left last 
Thursday for New York city, and sailed 
from that port on Saturday, May 1, for 
England. Miss Gamman will spend several 
weeks in England visiting with relatives, 
and will leave there to visit the interesting 
sites in France and Italy. Miss Gamman 


will return to America the early part of 
July, and before returning to Chicago will 
stop at Providence to visit the home office 
of Ostby & Barton. 

Richard Seligman, of the 


Seligman 
Jewelry Co., Seattle, Wash., returned to 
Chicago last week from the east, where he 
spent a couple of weeks looking over lines. 
While in Chicago, Mr. Seligman is visiting 
with his mother and relatives, and renewing 
old acquaintances in the trade. Mr. Selig- 
man will return to Seattle sometime this 
week. 

Samuel Schmidt, retail jeweler, at 1343 
Milwaukee Ave., has prepared a very at- 
tractive booth for the Pageant of Progress 
being given under the auspices of St. Mary’s 
Church, which is located on the northwest 
side of Chicago. The pageant is being held 
this entire week. Mr. Schmidt donated 
many articles of jewelry for various con- 
tests that will be held during the week. 

M. J. Harris, well known retail jeweler 
of this city, who has been located at 1949 
W. Chicago Ave. for a number of years, 
has purchased the building in which his store 
is located and also the building at 1953 W. 
Chicago’ Ave. These two buildings include 
two siores and four flats. Mr. Harris re- 
cently returned from Florida, where he and 
his family spent several weeks. Mr. Harris 
states that he went to Florida with the in- 
tention of looking over real estate, but de- 
cided on making his purchases in Chicago. 

A meeting of creditors of Slade, Tenney 
& Weadley, wholesale jewelers, located at 
27 E. Monroe St., will be held at the office 
of Goldman & Frier, New York city, on Fri- 
day, May 7th, at 1:00 p. m. A complete 
and comprehensive report of the auditor will 
be available at the time. An appraisal at 
the present market value of the merchandise 
taken by competent representatives of 
wholesale jewelers in Chicago will also be 
submitted for the consideration of the cred- 
itors. The creditors’ committee will be ap- 
pointed under whose direction and super- 
vision the trustee will act. Louis Goldman, 
trustee, states that they hope also to be able 
to present for the creditors’ consideration 
several propositions of adjustment, sale or 
reorganization of the business. 

Charley Brown, jewelry buyer for the 
Stein & Ellbogen Co., and Albert Becken, 
of A. C. Becken & Co., did their share in 
the entertaining of the passengers and crew 
of the S. S. Leviathan, which landed at New 
York last week. Both Mr. Brown and Mr. 
Becken held important places on the Levia- 
than baseball team, Mr. Brown being captain 


(Continued on page 110) 
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and Mr. Becken, pitcher. Both of them 
were awarded prizes for their skilled play- 
ing. Mr. Becken, accompanied by his wife, 
spent several months in Europe visiting the 
various markets and touring the various 
countries. Mr. Brown was also accompanied 
by his wife. He was gone for about a 
month and made many purchases in jewelry 
and novelties. 

Harris Bros. & Co., wholesale jewelers 
and importers of cutlery, have moved their 
business from 559 W. Madison St. into 
larger and more commodious quarters at 
101-3 S. Wells St. 


Retail jewelers visiting the markets in 
Chicago during the past week included: 
Terry Sullivan, Shenandoah, la.; A. M. 


Zerweck, of the Zerweck Jewelry Co., East 
St. Louis, Ill.; Frank A. Hannis, York, 
Nebr. 

The Roos-Spears Co., 17 N. State St., re- 
cently incorporated the business under the 
laws of Illinois with an authorized capital 
of $20,000. This firm does a retail business. 
The incorporators are Charles E. Spears and 
Louis A. Roos. 

Morris Bomash has moved his business 
from 445 S. Clark St. to 409 S. Clark St. 
He has installed all new mahogany fixtures. 
This new location is considerably better 
than the old one, and Mr. Bomash has made 
the store very attractive. 

Axel N. Wickstrom has just celebrated 
the grand opening of his new retail jewelry 
store, located at 5602 W. Division St. Mr. 
Wickstrom learned his trade as watchmaker 
at Peoria, Ill. He formerly was employed 
by a retail jeweler in California and spent 
two years there, later coming to Chicago 
and connecting with A. E. Westmark, a 
local retail jeweler. 

For the second time within two years Leo 
Jacobsohn, proprietor of the Jacobsohn 
Jewelry Co., 1624 W. Roosevelt Road, was 
able to frighten some hold-up men without 
having them either attack him or take any 
merchandise. One day last week two men 
entered his store and were completely taken 
off their guard when they ordered Jacobsohn 
to put up his hands but found themselves 
looking into the muzzle of a revolver. Both 
bandits pleaded with Jacobsohn not to shoot 
and fled from the store with bullets flying 
after them. 

Maurice Zimmerman has engaged in the 
retail jewelry business at 6342 W. Roosevelt 
Road, and opened for business last Saturday. 
Mr. Zimmerman is a watchmaker, and for a 
number of years was employed by Zimmer- 
man & Gettleman, wholesale silversmiths of 
Chicago. In March, 1924, when Mr. Gettle- 
man retired from the business Mr. Zim- 
merman was admitted as a partner under the 
style of Zimmerman Bros. He severed con- 
nections with the firm in April of this year. 
Mr. Zimmerman’s store is located in a new 
theatre building in Berwyn. 

“Perren’s” is the name of a new gift and 
jewelry store that opened for business last 
Saturday at 19 S. Clark St. A. G. Perren 
is the proprietor. This firm handles an ex- 


clusive, line of gifts, novelties. and watches. | 


Mr. Perren spent his boyhood days in the 
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watch factories of Switzerland, and came to 
America in 1920. While in this country he 
has always been employed with banks, and 
for the past two years was connected with 
Foreman’s Bank of Chicago. Mr. Perren 
has spared no expense in making his store 
one of the most attractive in Chicago. 

P. Scharsig, who formerly was connected 
with the sales force of the Kuehl Clock Co., 
has opened an office in suite 1304 Garland 
building, 58 E. Washington St., and is rep- 
resenting the Gustav Becker German Chime 
Clock Co. and several German cuckoo clock 
manufacturers. The Kuehl Clock Co., im- 
porting German cuckoo and Gustav Becker 
chime clocks, which has been located at 
125 N. Wabash Ave., for a number of years, 
discontinued business on May 1. The Kuehl 
Clock Co., has been in business for more 
than 50 years, and Mr. Kuehl, the founder 
of this business, passed away four years ago. 

Last Wednesday evening marked the c!os- 
ing of the series of games played by the 
Chicago Jewelers’ Bowling League. More 
than $700 in cash prizes were distributed 
to the winning teams and individuals. The 
team representing Wexler Bros. won first 
prize; Norris, Alister-Ball’s team was a 
close second and Peacock-Albers team came 
in third. The team representing Goldsmith 
Bros. Smelting & Refining Co. was the win- 
ner of the “booby” prize. The other teams 
were in the following places: A. C. Becken 
& Co., fourth; Otto Young & Co., fifth; 
American Optical Co., sixth; S. B. Slater 
Co., seventh. R. Krischke, J. Finkler and 
J. Hilfer, were the winners of individual 
prizes. 

Emil Braude & Sons, wholesale jewelers, 
are busy remodeling and rearranging their 
offices and display rooms. This firm has 
taken considerable more space on the third 
floor of the Heyworth building, and work- 
men have been busy all last week breaking 
through walls. Several diamond and pri- 
vate offices have been installed and each in- 
dividual department has been greatly en- 
larged. Emil Braude, the founder of this 
business, entered the field 32 years ago as a 
material jobber with small quarters in the 
Masonic Temple. Each year he branched 
out into putting in other lines, until today 
he occupies the greater part of the third 


floor of the Heyworth building and handles 


a large line of jewelry and kindred mer- 
chandise. This firm is one of the largest 
wholesale jewelry firms in Chicago, and as- 
sociated with Emil Braude are his four sons, 
Benjamin, Sidney, Lester and Jacob M. 
Braude. 


S. W. Lew, of the Congress Jewelry Co., 
527 S. State St., was held up one day last 
week, handcuffed and placed on a couch in 
the rear room of his store while two bandits 
cleaned out the cases and escaped with mer- 
chandise valued at $2,500. One of the ban- 
dits entered the store and asked to see a 
watch. He made the selection and asked 
that it be put aside and he would call for it 
later. During the afternoon the man re- 
turned and said he would take the watch. 
When Lew turned to get the watch a second 
bandit entered and, without saying a word, 
hit Lew on the back of the head with the 
butt end of a revolver, and the two men car- 
ried him into a back room, where they hand- 
cuffed him, stuffed a handkerchief in his 
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mouth and then bound his mouth, arms and 
legs with wide adhesive tape. When the 
bandits left the store Mr. Lew hopped to the 
street, and with the assistance of passer-bys 
was able to walk and talk. He notified the 
police, who took him to a locksmith to have 
the handcuffs removed. 








Notes from Ohio 





C. J. Duncan, Massillon jeweler and for- 
mer head of the Ohio Retail Jewelers’ Asso- 
ciation, was a Canton visitor recently. 

Frederick H. Hood, clock maker, died re- 
cently at his home in Akron. He was a 
nephew of John W. Hood jeweler and opti- 
cian, of Akron. He leaves his parents and 
one sister. Burial was made in Akron. 

George S. Dales, of the George S. Dales 
Co., Akron, plans to return to Akron next 
week following a several months stay in 
Florida. Frederick Dales, a son had been 
in Florida until recently but is now back 
at his desk in the store. 

Woods, is the name of a new jewelry store 
opened recently at 133 S. Main St., Akron. 
The store will handle a complete line of 
jewelry, and will stress merchandising of 
watches and diamonds on a new charge 
service budget plan. The plan is 20 pay- 
ments. 

Dr. A. E. Stein, Akron, formerly of Can- 
ton, died recently at his home in Akron fol- 
lowing an illness of three weeks. He was 
a widely known optician and when in Canton 
had offices in the Simpson building. Besides 
his widow and daughter, five brothers, all 
of Canton, and three sisters survive. 

Regular monthly sessions of the Canton 
district 24 Karat Club will be resumed with 
the May meeting, Floyd Bone, president an- 
nounced recently. There have been no meet- 
ings of the club for several months. It is 
planned to have several well known speakers 
on hand for the meetings in the near future. 

More than 250 skilled workmen have been 
added to the payroll of the watch movement 
department of the Dueber-Hampden Watch 
Co., as the result of the greatly increased 
sales recently in this department, it was said 
by officials of the company. Approximately 
600 persons are now employed in the plants, 
officials said. C. B. Williams, secretary of 
the company, said there had been no ap- 
preciable increase in production in the case 
works because a surplus stock had _ been 
accumulated in this department, but that the 
company was enjoying a big increase in its 
business. 








Battery Park Hotel, Asheville, N. C., has 
been selected as headquarters for the North 
Carolina State retail jewelers convention 
to be held on June 22, 23, 24 and the fol- 
lowing members have been appointed on 
the entertainment committee; Harry G. 
Matthew, chairman; Charles E. Henderson 
and John Hursey all of Asheville. Consider- 
able interest has been shown in this parti- 
cular convention and it has been necessary 
to increase the number of reservations at 
the hotels to care for those that are coming. 
About 15 exhibits will be displayed on the 
twelfth floor in a room adjoining the con- 
vention hall and other displays will be 
shown in sample rooms throughout the 
hotel. 2 
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Gene Weber of Lexington, 
W. H. Mohr, Tonkawa, Okla., were visit- 
ing the local wholesale market last week. 

Mr. and Mrs. G. K. Fagin were in this 
city for a day or two of last week from their 
home in Lathrop, Mo., where Mr. Fagin 
operates a retail jewelry store. 

When J. A. Zimmerman was in Kansas 
City a fortnight ago he purchased a special 
silver trophy cup, presumably for a prize in 
some school event at Warrensburg, Mo., his 
home city. 

A. G. Madtson, Ottawa, Kans., and W. R. 
Austin of Mound City, Kans., were among 
the retailers visiting here last week. Mr. 
Austin made his first appearance in the local 
market for some time, since he carries on 
the major portion of his business by mail 
and seldom visits Kansas City for buying 
purposes. 

A closing out sale is in progress at the 
store of the Daniels Jewelry Company, 9th 
and Main Sts., where signs proclaim Mr. 
Daniels’ intention of quitting business in this 
city. Future plans have not yet been an- 
nounced here. Mr. Daniels has spent many 
years in the jewelry and loan business here 
and is very well known among members of 
the trade. 

William Neff, who will be remembered in 
this section as a retailer at Hobart, Okla., 
for several years, has recently discontinued 
his business at Hobart and opened a new 
store at Long Beach, Cal. Mr. Neff re- 
moved a portion of the stock from his for- 
mer store to the new location and also 
bought quite a bill of additional stock for the 
California store. 

W. S. Noble, well known retailer of 
Drexel, Mo., who is famed for never missing 
anything having a semblance of a convention 
of members of the jewelry and allied trades, 
was in Kansas City last week, when he at- 
tended the annual convention of the Mis- 
souri Optometric Association, in session at 
the Hotel Baltimore here. Mr. Noble found 
time in which to visit several members of 
the wholesale trade. 

Albeit a fairly steady gait has been main- 
tained in the volume of jewelry sales in re- 
cent weeks here, that volume is said to have 
been somewhat below that expected by the 
majority of merchants. Wholesalers are this 
week reporting rather a brisk trade in arti- 
cles suitable for graduation gifts. The con- 
sensus of opinion in the local wholesale mar- 
ket appears to be that it is yét a bit early 
in the crop season to be able to estimate the 
Summer and Fall volume, since retailers are 
too closely dependent upon the volume and 
quality of the agricultural products to be 
gleaned in a given season. Prospects are 
said to be bright for a good Fall business 
in this section. 

Cornish Beck, head of Cornish Beck, Inc., 
successors to the business of the Cady & 
Olmstead Jewelry Co., is now in New York, 
where he is arranging the purchase of a full 
new stock for the store at 1019 Walnut St. 
Mr. Beck also spent several days in the 
Chicago market recently. He is expected 
to return some time next week. The Cor- 


nish Beck store is being entirely rehabili-. 


tated, and is in rather a disorganized: ‘tate 
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this week. The interior is undergoing a 
thorough refinishing and furnishings are to 
be replaced where considered necessary or 
expedient. The former stock of the Cady & 
Olmstead Jewelry Co. is said to have been 
disposed of in bulk, to make way for the 
complete new lines now being purchased. 
Cornish Beck, Inc., is to stage a grand open- 
ing as soon as the store is ready for opera- 
tion, the date estimated between May 15 and 
June 1, though it is now open for the con- 
venience of persons leaving or calling for 
repair jobs. 

C. P. “Tod” Woodbury, formerly head of 
the Cady & Olmstead Jewelry Co. and re- 
gional vice-president of the A. N. R. J. A, 
who was previously a prominent attorney in 
this city before associating himself with the 
jewelry business, has returned to his “first 
love,” the practice of law. Mr. Woodbury 
has opened an office in the Pioneer Trust 
building, where he will specialize in govern- 
ment tax cases as a special tax counsel. Mr. 
Woodbury was perhaps as well known in his 
profession as he has become known in the 
jewelry trade within the past few years, and 
he has been receiving a great many messages 
of welcome upon his return to the law courts 
here. Members of the jewelry trade, how- 
ever, are mourning his loss in association 
and other phases of that business. Many of 
his former clients have already retained Mr. 
Woodbury to handle any future litigation, 
and his general practice appears to have 
taken up almost at the point where it was 
left when he became vice-president of the 
Cady & Olmstead concern a number of years 
ago. 











Ed L. Meyer, well-known jeweler of St. 
Charles, Mo., was in town for a few days’ 
visit among the wholesale houses during the 
past week. 

George C. Gambrill, president of the 
Fisenstadt Mfg. Co., wholesale jewelers, left 
early last week for a short rest. He drove 
with friends across the State and spent a 
few days at Excelsior Springs, a local health 
resort. 

George R. Stumpf, founder of the Stumpf 
Jewelry Co:, 610 Franklin Ave., left last 
week for the east, and will sail shortly for 
Europe with his wife. He plans to be gone 
all Summer, making a six months’ tour of 
the principal countries on the Continent. 

General business conditions are reported 
but fair with the dealers. The demand has 
not been satisfactory according to some 
members of this branch of the trade, but 
with the early advent of school commence- 
ments it is expected that the call for gifts 
will increase. In the wholesale trade there 
is more optimism, and one of the large con- 
cerns reported a nice increase for the month 
of April. Salesmen for some of the whole- 
salers will be in shortly for a stay of some 
weeks before the regular season on the road 
begins again. 

An interesting demonstration was given 
this week at the St. Louis City Art Mu- 
seum by Miss Ruth Barry, instructor of 
jewelry making and designing inthe St. 
-Louis Schoolof Fine Arts. Her»tbpic was 
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“Jewelry and Trinkets,” and she gave a-de- 
tailed description of processes used as well 
as illustrations as the story was told with 
examples of the work that can be done either 
by juveniles or grown-ups. This was one 
of series of similar talks and was open to the 
public as well as any interested in the 
jewelry trade. 

Masons here to take Scottish Rite degrees 
last week organized themselves as_ the 
George Judson Hess Memorial Class, in 
honor of the late treasurer of the Scottish 
Rite organization of St. Louis and late presi- 
dent of the Hess & Culbertson Jewelry Co., 
at 9th and Olive Sts. He was prominent in 
fraternity circles and held many high posts 
in the Masonic order. Officers of the class 
were elected as follows: President, H. Paul 
Bestor; vice-president, George L. Corlis; 
secretary, Emil E. Brill; treasurer, George 
L. Walters; orator, W. T. Findly. 


Joseph Gleicher, a dealer, was swindled 
out of $450 in money last week by two clever 
strangers who worked a well-worn trick on 
him in the sale of some jewelry. One called 
at his store on Franklin Ave. and tried to 
sell him some rings. Later the second party, 
who identified himself as “Mr, Friedman,” 
a well-known jeweler, examined the rings 
and placed a high valuation on thera: He so 
impressed Gleicher that he accompanied him 
to his bank, where he drew out $450 in cash 
and gave it to them for the rings. Shortly 
after they excused themselves and left him 
the victim discovered that the rings were 
worth but a small sum of money. He has 
no clue to the identity of the men and no 
arrests have been made. 

The formal opening of the new home of 
the Eisenstadt Mfg. Co., in the Louiderman 
building, at the southwest corner of 11th and 
Locust Sts., was held last Wednesday, and 
all day the handsome new quarters of the 
company were thronged with friends and 
customers of the company, who called to in- 
spect the new home and wish the officers of 
the firm much success in the new location. 
Numerous handsome floral pieces were on 
display, sent by friends in the manufactur- 
ing and wholesale jewelry trade, and numer- 
ous congratulatory letters and telegrams 
were received. A number of the firm’s 
salesmen were in from their territories to 
assist as hosts in welcoming the visitors, 
many of whom were members of the retail 
jewelry trade of the city and from nearby 
towns. 

The annual convention of the Missouri 
Jewelers Association which was set for Mon- 
day and Tuesday, May 10-11, has been post- 
poned until Fall, according to a circular let- 
ter sent out to the members this week by the 
president of the organization. Delay in get- 
ting the convention plans under way and 
other reasons, impelled the change and the 
official dates as announced to the trade will 
be Monday and Tuesday, Sept. 27-28, and 
the place of meeting St. Louis. Herman 
Mauch and Will G. Drosten, of this city, are 
members of the board of trustees of the 
State association and will have general 
charge of the program and arrangements for 
the meeting. It is felt that the Fall dates 
will attract a larger and more representative 
attendance and will give ample time for get- 
ting up a program of interest and educational 
value to all members:of the retail: trade in 


‘the State. mbiodie 














Albert Weber, retail jeweler at Fennimore, 
Wis., recently suffered a slight loss by fire 
which occured in his store. 

L. J. Harmon, Spooner, Wis., has accepted 
a position as jeweler with the A. R. Schmidt 
Drug Co., at Hayward, Wis. 

Thomas Thompson, Blanchardville, Wis., 
who has been operated on for appendicitis 
is recovering splendidly and expects to be 
back at the store in a short time. 

Fred J. Theleman, of the Fred J. Thele- 
man Co., manufacturing jewelers, was a 
member of the degree team from the Mil- 
waukee Aerie of Eagles which initiated a 
large class into the order at Waukesha, Wis., 
last week. 

Joseph Goldman, son of David Goldman, 
will be associated with his father in the 
new store which is to be opened on the 
second floor of the Caswell building, just 
above the previous location of the David 
Goldman, Inc., firm of retail jewelers. 

Among the retail jewelers from the State 
who called on the houses in Milwaukee dur- 
ing the week were Howard Bruhy, West 
Bend; E. Waldier, West Bend; E. Eichstedt, 
Random Lake; I. A. Johnson, Racine; M. 
Schneider, Burlington; B. Panik, Cadahy. 

Henry L. Tanezer, president of the Henry 
L. Tanezer Co., wholesale jewelry house at 
Milwaukee, has moved into the beautiful new 
residence which has been completed at 496 
Lake Drive in Milwaukee. The home is 
located in the fashionable east side district 
of the city, and was erected at a cost of 
$45,000. 

The retail jewelry firm of Storts & Hines 
which has operated a store at 3507 Burleigh 
St. for the past three months, has been dis- 
solved.. B. H. Hines has sold out his inter- 
ests in the company to C. A. Storts who will 
continue to operate the business. The name 
of the store will be the C. A. Storts jewelry 
store in the future. 

The Doering Jewelry Co., Racine, Wis., 
is co-operating with 20 other merchants in 
the downtown section of that city, on a 
parking plan for customers during shopping 
hours. With a purchase of $2 each cus- 
tomer is entitled to a parking ticket which 
provides for free parking a block away 
from the shopping center. 

S. T. Whitnall, representative for the 
Kuesel Bros. Co., wholesale house at Mil- 
waukee, has returned from his trip through 
Michigan where he called on the trade and 
has now started to visit his customers in 
Wisconsin. J. F. Rehfeld has left for Iowa 
on his first trip through that territory. 

The Reliance Silver Co. has equipped H. 
S. Paterson, the northwest representative 
out of Minneapolis with a new car and he 
will use it on his trip through the Dakotas 
and into Montana. Mr. Paterson was the 
representative of the company at the annual 
convention cf the Minnesota retail jewelers. 

Louis Burmeister, of the E. H. Warnke 
Co., manufacturing jeweler at Milwaukee, 
entertained the Milwaukee Philatelic Society 
at his home on last Saturday evening. This 
is an annual event and the organization looks 
forward to these entertainments with 
pleasure. Mr. Burmeister is one of the lead- 
ing authorities in this section on old coins 
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and stamps, and he has a very valuable col- 
iection of both. His stamp collection fills 
14 volumes. During the evening his guests 
were shown both collections. 

The Fred J. Theleman Co., manufacturing 
jewelry firm at Milwaukee, sponsored a 
bowling team in the Women’s International 
Bowling congress which is being held in 
Milwaukee between April 21 and May 10 
at the Fred G. Smith Recreational Parlors. 
The Theleman team of ladies was captained 
by Miss E. Kluckow and bowled on Eagles’ 
Night, April 21. 

C. O. Beardsley, jeweler formerly associ- 
ated with Lauerman Bros. Co.’s jewelry 
store at Marinette, Wis., and Ilrederick 
Peterson, have taken over the jewelry de- 
partment in the Square People store in 
Menominee, Mich., buying out the interests 
of P. M. Peterson. Mr. Beardsley has been 
in the jewelry business for 27 years, the 
last six of which have been with the Lauer- 
man store. Mr. Peterson is a son of P. M. 
Peterson and has grown up witht he busi- 
ness. A gift shop is to be operated in con- 
nection with the jewelry department by the 
new owners. 

The board of directors for the Wisconsin 
Retail Jewelers’ Association and the board 
of the National Jewelers’ Mutual Fire In- 
surance Co., held their meetings in the offices 
of Henry Stechcr, treasurer of both, last 


week. <A report on the fire company showed 
it to be in good financiai condition with 
substantial gains made during the first 


quarter of the year. The Milwaukee Whole- 
sale Jewelers’ Asscciation nutifed the direc- 
tors of the State association that it will 
furnish the badges for the annual convention 
at Green Bay this year. These will be sent 
out to all members, with their names on 
them, prior to the convention, 











Fritz Barkan, diamond importer, is in the 
south. 

J. E. Lewis is making a series of short 
valley trips. 

Bert Tourtellot, representing the Waite, 
Thresher Co., is here in the course of a 
Coast trip. 

R. O. Bailey, jeweler of 722 J. St., Sac- 
ramento, attended the State convention of 
the Knights Templar. 

After a long trip through the Pacific 
northwest, C. C. Gross, manufacturers’ rep- 
resentative, has returned to his headquartefs 
here. 

The death is announced of Ben Schloss, 
of the Schloss Mfg. Co., 523 Mission St., 
agents for the Western Clock Co. and other 
lines. 

Clyde J. Schoenfeld has just returned 
from a trip which included Sacramento, 
Stockton and a number of other valley 
points. He found conditions favorable. 

Harry O. Ball, well-known jeweler of 
Sonora, is calling on the trade here with 
his bride. Other visitors include: Max 
Noack, Santa Rosa, Cal., and Otto L. 
Wuerka, Los Angeles. 

At headquarters of A. I. Hall & Son it 
was stated that the firm’s Seattle and Port- 
land offices were well represented at the con- 
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vention of the Oregon-Washington Retail 
Jewelers’ Association, at Longview, Wash., 
April 26 to 28. 

Details of the annual golf tournament be- 
tween the wholesalers and the retailers of 
this city will soon be announced. William 
Fulton, manufacturers’ representative and S., 
Wurkheim, of S. Wurkheim & Bro., are 
among the most interested players here. 

Attending the quarterly meeting of the 
Material Jobbers’ Association, held in Los. 
Angeles, April 22, 23 and 24 were Bert 
Nordman, of Nordman & Aurich, and Robert 
Myers, of the R. & L. Myers Co., represent- 
ing: the northern California material jobbers. 

Lee & Kierski have discontinued their Los 
Angeles offices and Sam Kierski and Jas. A. 
Renwick have returned and are once more 
in the San Francisco organization, 704 
Market St. [red L. Lee and Sam Kierski 
are now on a trip with their factory lines, 
visiting Portland, Seattle, Spokane, Denver, 
Salt Lake City and Los Angeles. They ex- 
pect to be gone about three weeks, returning 
probably on May 20. 

Several of the San Francisco members of 
the trade advertised in the well edited book- 
let, issued for the first Inter-State conven- 
tion of the Oregon-Washington retail jewel- 
ers. They included: the California Jewelry 
Co., Buehn & Bushnell, A. M. Gilbert & 
Co., A. 1. Hall & Son, the Alphonse Jeddis 


Co., Knox & Kaye, Miller-Steinau, M. 
Schussler & Co., J. H. Spiro. A number of 
eastern factories with their Coast head- 


quarters in San Francisco were also on the 
list of advertisers. 

A State convention of Knights Templar 
was held in this city toward the close of 
April. It lasted for a week and brought 
thousands of strangers, in addition to the 
Knights themselves. Speaking of the results 
of the visit, J. H. Spiro said that it revived 
business considerably, not only with the re- 
tailers but also for. wholesalers. Some of 
the State’s leading jewelers being members 
of the Knights Templar, their visit led to 
orders. The weather was perfect through- 
out their stay which ended on April 24. 








Pacific Coast Notes 





Linden G. Leavitt, jeweler of 14 W. 
Pine St., Lodi, Cal., has sold out to H. A. 
Hulegard. 

Fred F. Daunt, proprietor of a jewelry 
store at 538 “L” St., Merced, Cal., has sold 
out his jewelry business to R. C. Haun. 

Guy P. Kenyon is closing his jewelry 
store at Parlier, Cal., and is moving the 
stock to Salma where he is offering por- 
tions of it at a special sale. 

H. N. Skinner, 1714 Hewitt Ave., Everitt, 
Wash., has sold his jewelry business at that 
address to H. R. Collard. He is continuing 
at the same address as optician. 

After 19 years in the store building at 508 
Main St., Vancouver, Wash., the Carter 
jewelry store is now doing business in a 
new and modern home in the Masonic 
Temple, 712 Main St. 

A new jewelry firm in Glendale, Cal., is 
composed of M. J. Swedlund and P. V. 
McCoy, the former having been with the 
Lewis Jewelry Co., Glendale, for the past 
two and a half years. They are carrying a 
full line of jewelry and have a watch re- 
pairing department. 
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Richard Hardy is conducting an auction 
sale for R. L. Cole, Glendale. 

S. A. DeLue is about to open an auction 
sale in Ventura for C. W. Proudfoot. 

T. J. Parker, Downey, has just closed an 
auction conducted for him by S. A. DeLue. 

Bert Nordman and Robert Meyers, San 
Francisco, are here to attend the meeting 
of the material men. 

Al Barnard, manufacturers’ representative 
with headquarters in San Francisco, is 
spending a few days in Los Angeles. 

E. Bastheim has just returned from San 
Francisco, where he went to see his mother, 
who has been in ill health for some time. 

Wm. Davidson, diamond importer of San 
Francisco, stopped here recently on his way 
east. He was accompanied by Henry A. 
Mayforth. 

L. T. Cadwallader is back in the office 
with Roessel & Clark, 601 Brack Shops 
building, after being confined to his home 
for three weeks by illness. 

G. R. White, representing E. A. George, 
wholesaler in the Title Guarantee building, 
is making the northern territory and is 
meeting with very good success. 

The Armer & Brown Co., wholesalers of 
jewelers’ supplies in the Title Guarantee 
building, is working its forces day and 
night taking the annual inventory. 

Benjamin Cassiday, formerly manager of 
the Los Angeles office of A. I. Hall & Son, 
San Francisco, is now in the real estate 
business in this city and is reported to be 
succeeding well. 

George J. Germain, of the E. Bastheim 
Co., arrived home on Monday, April 26, 
after a visit to the diamond markets of 
Europe, including London, Paris, Antwerp 
and Amsterdam. 

The office of Sunderland & Miller, whole- 
salers, is receiving very favorable reports 
from Mr. Sunderland, who was last heard 
from on his way east. This firm has just 
taken on the Moore Bros.’ lines. 

Alfred Nathan, western representative of 
the Star Ring Mfg. Co., Buffalo, N. Y., 
motored down from San [rancisco with J. 
H. Merrill, manufacturers’ agent, and is 
spending a few days in this city. 

Louis Levin, certified watchmaker in the 
Jewelers building, has sold the chronometer 
which he designed and constructed to Arthur 
H. Dibbern, Glendale, who will use it for 
exhibition purposes in his window. 

The window of D H. Watt, 2612 W. Pico 
St., was smashed about 1.30 a. M. a few 
days ago. The intruder used a brick to 
break the window and got about $100 worth 
of jewelry. There is no clue to the per- 
petrator. 

Charles Schwenck, Armer & Brown Co., 
and A. L. Varian, head of the silver depart- 
ment of Brock & Co., went last week to 
Oxnard, about 70 miles from Los Angeles, 
to sing with the Orpheus Club, of which 
they are members, at the Eistedfodd. 

Campbell & Ginder announced in an ad- 
vertisement about April 20 that they would 
discontinue their auction sale on April 30, 
anticipating that by that date they would 
have sold sufficient jewelry to wipe out 
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their indebtedness and put them into shape 
to continue business in the regular way. 

J. A. Apffel has received a cable message 
from his traveling representative, Arthur 
Sinclair, in Honolulu, who reports that he 
is getting a first-hand impression of the 
volcanic eruptions in the Hawaiian Islands. 
These eruptions are not conducive to the 
most efficient business activity in the islands. 

Owen Dake, of the clock department of 
the May Co., was married April 17 to a 
young woman empleyed at the Ville de 
Paris. The ceremony took place in Ana- 
heim, and the young couple made a honey- 
moon trip to San Diego. They have re- 
turned, and Mr. Dake is at his place again. 

Louis Freund, representing the firm of 
Henry Freund & Bro., was here a few 
days ago. He has been covering the Pacific 
Coast and intends to return east from here. 
The jewelers of this Coast are extending 
their deep sympathy and condolence because 
of the recent death of Henry Freund of 
the firm. 

During the absence of H. W. Slaudt, of 
Koke, Slaudt & Co., who will sail on May 
27 for Honolulu, the company’s office will 
he in charge of Roger Cannon. Fred J. 
Cannon and Hubert A. Wood will leave for 
the east at the end of May, where they will 
visit the various factories which are repre- 
sented by Koke, Slaudt & Co. 

George H. Godfrey, manufacturing 
jeweler in the Jewelers’ building, has now 
a quota of 14 men employed in his shop, 
and the full force is working overtime, all 
of them manufacturing the ring which he 
invented and patented. Koke, Slaudt & Co. 
are handling the sale for him and have 
named the ring the “Priscilla.” 

Joseph Rittigstein, 502 S. Broadway, was 
again the victim of a window smasher on 
April 23. The police discovered the win- 
dow broken-and notified Mr. Rittigstein at 
6 o’clock in the morning. He found that 
between $400 and $500 worth of goods, con- 
sisting of rings, watches, stop watches, and 
a few other small articles, had been stolen. 
A large hole, comprising about one-fourth 
of the window, was broken through. The 
police have hopes of capturing the burglar. 

Among out-of-town jewelers who have 
heen in Los Angeles recently are the follow- 
ing: R. W.. Popejoy, Redondo; J. H. Wool- 
ard, E. T. Stoddard and Mrs. Ross R. Day, 
Whittier; B. Goodstein, San Bernardino; 
George Bowers, Upland; J. E. Lewis, 
Claremont; Frank Hoffman, Santa Ana; J. 
H. Blanchard, Ocean Park; R. W. Cum- 
mings, Ventura; Mrs. I. Macatee, Lanker- 
shim; L. J. Tindall, Owensmouth; C. W. 
Clark, Van Nuys; V. B. Redmon, Burbank. 

R. W. Applegate, A. I. Hall & Son, has 
found business good in the towns near Los 
Angeles. A. P. Klingle is calling on the 
trade in the towns between Los Angeles 
and San Diego. The office here anticipates 
a visit soon from P. A. Rowe, vice-presi- 
dent, who is returning from a buying trip 
in the east. Harry K. Roseboom, who was 
formerly with the Hamilton Watch Co., has 
joined the sales force of A. I. Hall & Son 
and is covering their entire territory with 
their watch lines exclusively. 

I. W. Cokefair, an official of the Inter- 
national Silver Co., is visiting the local 
offces in this city and the trade generally. 
He has visited in San Diego, and in a few 


113 


days will continue to San Erancisco and the 
north. He will be accompanied from here 
on his trip by E. V. Saunders, San Fran- 
cisco, Coast representative of the company. 
J. D. Bridges of the local offices of the 
International Silver Co., is making prepara- 
tion to sail for Honolulu, May 22, to be 
gone about five or six weeks. He will be 
accompanied by H. W. Slaudt, of Koke, 
Slaudt & Co 











\V. J. Hindley, of the Washington Retail 
Jewelers’ Association, was one of the prin- 
cipal speakers at the 20th anniversary con- 
vention of the Oregon Life Insurance Co., 
which was held in Seattle last week. 

Mrs. W. Lindeberg, wife of one of the 
leading jewelers of the University district 
of this city, entertained at the home of her 
brother, Capt. B. Graaf, whom she had not 
seen in a quarter century, as he has. been 
sailing around the world. Just in from 
Africa, Capt. Graaf paid an interesting visit 
to his family here. 

A new branch jewelry store was opened 
last week in the Rainier Valley section of 
Seattle. Weisfield & Goldberg, who have 
now a chain of jewelry stores in the State 
of Washington, have branched out into the 
drug store, putting in a line of jewelry 
merchandise in the pharmacy of Harry Hurd 
on Rainier Ave., this city. 

Participating in a novel contest in which 
the baseball players of the. Seattle team, just 
beginning its season, took part last week, 
Weisfield & Goldberg offered prizes for the 
successful contestants. The object of the 
game was to catch balls dropped from the 
top of the 42nd St. building, one of the 
largest structures west of Broadway, New 
York city, but the players were unable to 
snare the balls so dropped. As five thou- 
sand persons looked on the noted catchers 
either muffed the ball, or dropped it like 
hot potatoes. The prize offered by the 
jewelry store was a pen and pencil set. 

A novel method of robbing a jewelry store 
has been tried in Seattle successfully, as the 
robbers are still at large with the jewelry 
loot. Carefully noting that a certain hotel 
room of the Tourist Hotel on Occidental 
St., was directly over the jewelry store of 
the Breshin & Cohen Co. on the first floor 
of the hotel building, these two young men 
signed the register as D. E. Leone and C. 
Olson. They requested the room, and were 
assigned to it. Soon after being installed, 
they went to work with brace and bit and 
made a hole in the floor of the hotel room, 
which was the ceiling of the jewelry store, 
helping themselves to 100 rings, 50 watches, 
cash from the safe, which was unlocked, 
and a quantity of other jewelry, valued at 
several thousand dollars. The method is 
new in Seattle, as the police have no other 
such occurrence on record here. They have 
gone after the hotel’s erstwhile “guests,” as 
good descriptions were furnished them, but 
have not as yet caught them. 








R. S. Paffrath has sold his interest in the 
Paffrath & Lundgren Co., at 1919 W. Su- 
perior St., Duluth, Minn., to Mr. Lundgren. 











J. C. Nelson, Greeley, Colo., was in Den- 
ver during the last week. 

E. N. Miller, Mongmont, Colo., called 
on the Denver wholesalers during the week. 

Local jewelers have received notice to be 
on the look out for jewelry valued at $5,000 
stolen in a recent robbery of the LaJunta 
Jewelry & Music Co., La Junta, Colo. 

Infirmities of age caused the death of 
another retired ‘Denver jeweler April 22, 
when Henry Hannen, 90 years old, died at 
his home, 1261 S. Corona St. Mr. Hannen 
had lived in Denver four years. He was a 
native of Switzerland and located in New 
York city 68 years ago, residing there many 


years. 
Frank Jackson Hooper, pioneer of 
Colorado and leading jeweler of Aspen, 


Cripple Creek and Victor, Colo., when those 
towns were the leading silver and gold min- 
ing camps of the State, died here’ last 
Saturday, April 24, and was buried at Fair- 
mount Cemetery. Death was due _ to 
gangrenous poisoning. 

Morris Cohn, president of the Morris 
Jewelry Co., served as general chairman of 
the Rocky Mountain tri-State United Jewish 
Campaign committee, which sought $190,- 
000 in Colorado, Wyoming and New Mexico 
for the relief of Jews in Poland, Russia 
and central Europe. H. H. Frumess of the 
Frumess Jewelry Co. was a member of the 
advisory committee of 100 prominent Jewish 
business and professional men. 

Mark Moses, manager of the Silver State 
Jewelry and Loan Co., recently discovered 
in some new stock a watch believed to be 
150 years old. The time piece, according 
to an inscription bearing the date Sept. 3, 
1757, formerly belonged to Carl Agud, and 
its maker, according to an inscription on 
the enamet dial was Norton of London. The 
watch, which is oval in shape, was designed 
to be run with a chain spring. It is a key 
winder. 

Someone accidentally touched an automa- 
tic burglar alarm in the store of the Syman 


Bros. Jewelry Co. recently and less than _ 


five minutes afterwards a squad of detec- 
tives from police headquarters rushed into 
the store with drawn pistols expecting to 
meet bandits. Clerks were calmly waiting 
on customers when the officers arrived, and 
it required some explaining on the part of 
Ted Syman to satisfy the police and on the 
part of the police to satisfy Syman. 

H. A. Steir of the Edward Lehman 
Jewelry Co. will leave for California in a 
few days where he will meet Edward Leh- 
man and motor back to Denver with him. 
Mrs. Steir and their young son, Edward 
Lehman Steir, will return to Denver by 
train. Mr. Steir plans an extended trip 
through eastern Colorado, Nebraska and 
Kansas when he gets back to Denver. He 
will be accompanied by Clyde Knowles of 
the Lehman sales force. W. R. Eisch of 
the Lehman firm is having a very success- 
ful trip through the Pacific northwest. 

Among the representatives of wholesale 
houses who called on the Denver trade re- 
cenily were Ernest Block, ‘Loiiis ‘Stern ‘Co., 

. Providente; R. H. King, Ostby & Barton 
:Co;;. Providence; Arthur W.::) Bennett, 
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Simons Bros. Co., Philadelphia; Bert 
Ganz, A. Suderov, New York city; Michael 
Peyser, Shiman-Miller Mfg. Co., Newark; 
George Dahlman, Reliance Mfg. Co., Provi- 
dence; H. F. Tourtellot, Waite, Thresher 
Co., Providence; E. F. Schweeckert, West- 
ern Clock Co., LaSalle, Ill.; Frank H. 
Bevan, National Smelting & Refining Corp., 
New York city; Robert E. Kehl, F. H. 
Noble & Co., Chicago; J. B. Smellie, Inger- 
soll Watch Co., Chicago; F. L. Pettee, 
Waterburg Clock Co., Chicago; F. H. Dil- 
lingham, Farrington Case Co., Chicago. 
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Walter H. Wilkening, diamond setter in 
the Andrews building is again at his bench, 
following a business trip of 10 days to Mem- 
phis, Tenn. 

Stanley Wallenstein, Macon, Ga., one of 
the traveling representatives of the Wallen- 
stein-Mayer Co., is covering a new territory 
for the time being as he is in the district 
north of Cincinnati. 

W. L. Wilhelm, jeweler of Portsmouth, 
O., was in Cincinnati for several days. He 
took part in some sort of bowling tourna- 
ment in the Queen City, and while in the 
city called on a number of friends. 

The second store of the Mayor Jewelry 
Co., at 609 Madison Ave., will put on a new 
face soon as contracts have been let to re- 
model the place. Another store on Mon- 
mouth St. is undergoing alterations at the 
present time. 

Ed H. Croninger, secretary of the Whole- 
sale Jewelers and Manufacturers’ Associa- 
tion, expects to bring Mrs. Croninger home 
from Norton’s Memorial Hospital at Louis- 
ville, Ky., next week. Mrs. Croninger was 
removed to the hospital on March 3, where 
she underwent her third operation. She has 
recovered enough to return to her home in 
Covington. 

C. E. Richter celebrated his election as 
trustee of the Cincinnati Automobile Club 
by buying a box of “Mary Lee” candy for 
every girl and woman in the employ of the 
Richter & Phillips firm. Miss Mary Lee 
happens to be the name of his private secre- 
tary, and, as a new candy shop of that name 
opened within a square of the firm, he 
thought it would be a good idea for Miss 
Lee to make the first purchase. 

Samuel Savin, proprietor of the jewelry 
store on E. 6th St. filed an answer in the 
United States District Court here, Tuesday, 
making full denial of all allegations filed 
against him by Mrs. Eda O. Weil of Mont- 
gomery, Ala. Savin was charged with dis- 
posing of jewelry valued at $35,000 which, 
it was alleged, had been stolen from the 
Weil home in Alabama. The original suit 
asserted that the jewelry was pledged with 
Savin and later disposed of by him. 

Max Litwin, son of A. Litwin, founder of 
the platinum and diamond setting firm: of 
Litwin & Sons, will be graduated from 
Woodward. High School in June. At that 
time he may go with his father on a diamond 
buying trip to Europe, but the trip probably 
will be of long duration; as it will cover a 
period: of ‘eight. months: The Litwins ex- 


-, pect te léave in June:and be gone until after 
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Christmas Jacob Litwin, the oldest son, 
has been making the usual diamond buying 
trips to Europe. 

The Credit Interchange Committee of the 
Cincinnati Wholesale Jewelers and Manu- 
facturers’ Association will hold weekly 
meetings at the Chamber of Commerce. The 
newly created committee will go into session 
every Tuesday and discuss business matters 
pertaining to the new phase of business ad- 
ministration and keep a check on credit 
standings. Arno Dorst was selected as 
chairman of the committee, which is made 
up of Albert C. Wallenstein, Maurice Phil- 
lips, Louis Lange and E. C. Brunst. 

All jewelry associations in the city, to- 
gether with all persons interested in the 
jewelry profession, are expected to get be- 
hind the campaign that has been started by 
Arno Dorst, chairman of the Credit Inter- 
change Committee, for director of the local 
Credit Mens Association. Edwin C. Brunst, 
credit manager of the Gruen Watch Co., and 
who was formerly identified with the asso- 
ciation, is chairman of Dorst’s campaign 
committee. There are 10 candidates in the 
field and five of these are to be elected. Mr. 
Dorst has always been interested in credit 
in this locality, and is out to be elected as 
a director. The election will be held Thurs- 
day, May 13.° 

Maurice Phillips, treasurer of the Richter 
& Phillips Co., tendered a dinner to Jacob 
Herdtner, assistant auditor, and Joseph 
Ruffner, traveling representative of the 
Richter & Phillips firm, at the Cincinnati 
club (Business Men’s Club), Tuesday eve- 
ning, April 27. It was in honor of their 
having received the Master Mason degree 
in Lafayette Lodge, F. and A. M. The ses- 
sion was attended by Charles M. Dean, Col- 
lector of Internal Revenue; Gordow Rowe, 
smoke inspector; Emmett Kirgan, detective 
chief; Eugene Weatherly, police inspector ; 
Lieuts. John Seebohm and John Wehking 
and Sergeant Charles Fricke, in addition to 
all Masons connected with the firm. 











was injured in an automobile accident some 
weeks ago, is again able to be about his 
business at the store. 

Fred Gerhardt, Neola, Ia., G. F. Linder, 


Oakland, Ia., and Harry Martin, Lyons, 
Neb., were among the out-of-town jewelers 
calling on jobbers in Omaha during the 
week. 

Several of the Omaha and Council Bluffs 
jewelers have already had new _ business 
cards printed with the insertion of the line, 
“Member of the Omaha and Council Bluffs 
Jewelers’ Guild.” This has come about 
since the organization of that body a few 
weeks ago. 

Prizes given by the Qmaha and Council 
Bluffs Jewelers’ Guild in connection with 
their recerit program broadcast from Coun- 
cil Bluffs, Ia., wént to many. parts of the 
country. Three prizes went to 'Omaha per- 
sons, ‘one to Council Bluffs, and one even 


‘went-to a radio fan in- Texas. : Inquiries and 


letters of appreciation .came ‘from: as far as 
Seattle, Washi 'a.¢° tes :: 
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Harry Conheim is passing several days at 
French Lick Springs. 


Harry Sydman, Michigan Ave. retail 
jeweler, is taking a week's rest at St. Louis, 
Mo. 

Harry Gerson, a prominent retail jeweler, 
is enjoying a short trip to French Lick 
Springs. 

L. A. Gautherat, of E. H. Pudrith & Co., 
passed a few days this week visiting friends 
in Chicago. 

Charles Williams, well known in the 
jewelry supply trade, has recently entered 
the employ of the Cutler Jewelry Supply Co. 
in the Metropolitan building. 

H. T. Monroe, of the Wallace-Monroe 
Mfg. Co., in the Metropolitan building, has 
returned from a week’s trip through Indiana 
and other mid-western States. 

Harry J. Moore, 6 Victor Ave., Highland 
Park, recently opened an optical establish- 
ment in the 13,000 block on Woodward Ave. 
He has operated the Victor Ave. store for 
a number of years. 

M. Boodin has opened a_ watch-repairing 
department in the Cutler Jewelry Supply 
Co.’s_ establishment, 512-13 Metropolitan 
building. He makes a specialty of American 
and Swiss wrist watches. 

William P. Hawley, who operates a large 
retail jewelry establishment on W. Jeffer- 
son Ave., in River Rouge, a suburb of De- 
troit, has recovered from an attack of ill- 
ness and is at his duties again. 

Jacob Segal, of the Jacob Segal Co., dia- 
mond importers in the Metropolitan building, 
and Mrs. Segal are enjoying a rest at At- 
lantic City. On their return trip they will 
visit Washington and Baltimore. 

Norman Hayden is opening a new jewelry 
store opposite the Book-Cadillac Hotel on 
Michigan Ave. For a number of vears he 
was engaged in the same line on Monroe 
Ave., in the downtown shopping district. 

A. J. Tulian, a well-known retail jeweler 
at Alpena, Mich., died at his home in that 
place recently from an attack of pneumonia. 
He had been in business for a long time and 
had one of’ the finest establishments in that 
part of the State. 

Simmons & Clark, a comparatively new 
retail jewelry firm on Broadway, in the 
downtown shopping center, have acquired a 
lease on an adjoining store. They are now 
engaged in a remodeling process: that will 
practically double their present floor space. 

B. Heller, who has been in the retail 
jewelry business at 8015 12th St. for a long 
time, recently sold his business to August 
Walter, a watchmaker and jeweler. The 
store is well located in a thickly settled sec- 
tion. 

Detroit thugs are giving the jewelers a 
rest for a time it seems and devoting more 
of their energies to robbing branch banks in 
different parts of the city. A number of 
bank attacks have been made, but not a 
jeweler has been molested for a week or 
more, 

The Jewelers’ Bowling League, made up 
of retailers of the border cities on the De- 
troit river, across from Detroit, held a ban- 
quet on a recent evening, marking the close 
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of the season's activities. There are 16 
teams in the league, made up of jewelers 
and opticians. 

Moe Ehrlich, who has been in the retail 
jewelry business in Detroit for a number of 
years, is about to open a new establishment 
‘at Clairmont Ave. and 12th St. The loca- 
tion is in a fine residential section. Mr. 
Ehrlich has two other stores, one at Hast- 
ings St. and Adams Ave. and another in 
the State Theater building, the latter having 
been opened within the last few months. 

Since 1923, a total of 22,064 watches, ex- 
clusive of small work and clocks overhauled, 
have been repaired by the Al. Dickman 
jewelry establishment, in the Breitmeyer 
byilding, Detroit. Watch repairing, Mr. 
Dickman declares, is an unusual art and 
many years of tedious labor and experience 
are necessary to qualify as an expert. He 
passed 28 years of his life in various parts 
of the world, gaining experience in factories 
in Germany, Switzerland and other coun- 
tries. 

Morris Friedberg, retail jeweler on Gris- 
wold St., has attracted large crowds to his 
display windows this week by showing a 
miniature diamond mine in _ operation. 
Among the displays are diamonds in the 
rough, embedded in portions of the rock in 
which they were found. Mr. Friedberg de- 
clares that window displays are among his 
very best advertising mediums. For several 
days past the street in front of his windows 
has been crowded with people curious to 
see diamonds in their original state. 

Jewelers in all parts of the State, it is 
learned, are making no engagements that 
will keep them away from Detroit on the 
week of May 10, when the State convention 
is to be held for three days. James Garlick, 
president of the organization, says program 
details are about completed, and gives assur- 
ance that the gathering will exceed, so far 
as attractions are concerned, anything ever 
before held in the State. The attendance is 
expected to be large. Wholesale and manu- 
facturing jewelers in Detroit are aiding sub- 
stantially in making the coming meeting 
everything that could be desired. 
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Salt Lake City 





W. J. Smith, well known local jeweler, 
received a letter from a Los Angeles whole- 
sale jewelry firm commenting on the in- 
auguration of the new airmail service be- 
tween Salt Lake City and the Pacific Coast 
and saying that it would make it mutually 
profitable for local jewelers and Coast 
wholesalers. The letter arrived in the first 
mail of the new service. 

The Daynes Jewelry Co., is remodeling 
its store which will give more selling space 
in the rear of the building. The store is 
also to have a new window which, it is de- 
clared, will be one of the finest jewelry 
store windows in the west. New equip- 
ment is being purchased. This company is 
headed by J. Fred Daynes, son of the 
founder of the firm who came from England 
in pioneer days. 

Wm. M. McConahay, president of the 
Utah Retail Jewelers’ Association and 
r-oprietor of a successful jewelry store on 
S. Main St., is seriously ill at his home 


with pneumonia. Mr. McConahay was 
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stricken with influenza which — rapidly 
turned to the more serious disease. His. 
son is in charge of the store during his 
absence. Mr. McConahay sustained a seri- 
ous accident while motoring in the moun- 
tains near Provo, Utah County, in the Sum- 
mer of 1924 and it was more than a year 
before he fully recovered from the effects of 
his injuries. 














TRADE CONDITIONS. 
Local retail jewelry dealers feel now that Spring 


is here in earnest that trade is going to move 
right along and that their volume of business 
for May will be quite satisfactory. There is a 
better feeling in the trade and dealers are taking 
a bright view of the trade picture. The generak 
opinion of people in the business world is that 
things are going to move along all right now and 
that 1926 is gcing to be a very good year in a 
trade way. ; 





Cynthiana, New Harmony, Oakland City, 
Winslow and many of. the other towns in: 
southern Indiana are arranging to give bar- 
gain and sales days during the Summer 
months and in every instance the retail 
jewelers are co-operating in the movement. 

A good many high school and grade school 
commencements are being held in many of 
the towns of southern Indiana, southern II- 
linois and western and northern Kentucky 
and these have added a good deal to the vol- 
ume of trade done by the retail jewelers in 
the tri-state section. 

George H. Mosser, secretary of the 
Chamber of Commerce, has appointed a 
large committee to assist in a drive for new 
members of the chamber and it is expected 
the membership will be increased by several 
hundred. David Cahn, of Kruckemeyer & 
Cahn, and Theodore Bitterman, of Bitter- 
man Bros., are among those who will assist 
in the drive. 

On display in the north show window of 
Schlomer’s retail jewelry store at Mt. Ver- 
non, Ind., is a Bible, 335 years old and a 
Catholic prayer book, printed 151 years ago, 
both being the property of the Rev. Father 
Bauer, pastor of St. Matthew’s Church in 
Mt. Vernon. The Bible is printed in Latin: 
and was printed at Frankfort,.Germany, in 
1571. The prayer book is in German and 
also was printed in Germany. The illustra- 
tions, which are profuse in the old Bible, 
were made from wood cuts. 

Ike Rosenbaum, well known retail jeweler 
at Mt. Vernon, Ind., who has been a patient 
in the Deaconess Hospital in Evansville for 
several weeks following an operation, has 
sufficiently recovered to be able to return 
to his home and he hopes in a short time 
to be able to resume his duties at the store. 
Mr. Rosenbaum established his jewelery 
business in Mt. Vernon in 1890 and his busi- 
ness has constantly grown and become en- 
larged. Besides being in the jewelry busi- 
ness, Mr. Rosenbaum is an expert optician,. 
having been graduated from the Detroit 
Optical College in 1893 and the McCormick 
Optical College in Chicago in 1899, An- 
drew Joyce, an expert watchmaker and 
diamond setter, is employed in the Rosen- 
haum store and has been a good asset in 
the business of Mr. Rosenbaum. 
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MASTERPIECES of the ART of CLOCKMAKING 


Bronze Metal Tambour Clock 





Just a few examples of the extensive 
line of 8-day, High-grade, World 
Renowned, Chelsea Clocks. 

Cost more than others, 


BUT 
The Value is there. 


On sale by Highest-class Jewelers 


CHELSEA CLOCK CO. 
(Established 1897) 
10 STATE STREET BOSTON, MASS. 





Louis XVI Clock 
Bronze Metal Cases 


GIFTS THAT LAST— 
CAN BE HANDED DOWN AS HEIRLOOMS 


METAL CASES FINISHED TO ORDER AS DESIRED 


SHIP’S BELL MANTEL 
YACHT BOUDOIR 
BANJO \ DESK, AUTO & 
WALL AEROPLANE 


Banjo Clock 
Beautifully Decorated 








Yacht Wheel Ship’s Bell Clock Clock and Barometer Desk Set “Commander” Ship’s Bell Clock 
(Also Without Base) (Also Clock Sold Separately) 
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That this department shall prove mutually bene- 
ficial.to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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A New Economic Problem — Instalment 
Buying and Selling 


Address delivered by W. R. Morehouse, Vice-Presidext, Security Trust & Savings Bank, before the recent convention of the California Gold 
& Silversmiths’ Association, held in Los Angeles, California. 




















71TH certain manufacturers and retailers 
forcing their goods on the public 
through attractive instalment methods at a 
rate never before known in the history of 
our country, and with this same instalment 
plan gaining in popularity with the American 
people by leaps and bounds we find ourselves 
confrented with a new and interesting eco- 
nomic problem. 

Unless this problem is solved within the 
next few years there is danger that it will 
curtail, if not completely destroy, the future 
credit of millions of people. 

Already many of our wage earners have 
mortgaged their incomes for months into the 
future. Already some are defaulting in their 
payments, refusing to pay the last instal- 
ments. 

The truth is, through instalment buying 
their spending is months in advance of their 
income, and naturally they are spending much 
less today than they would normally. This 
is having the effect of slowing up business in 
some lines temporarily. It will be remem- 
bered that during 1925 2 number of the great 
paint manufacturing companies of the United 
States put on an extensive campaign for the 
sale of paint for home preserving purposes. 
It will be remembered also that this cam- 
paign was in no way the success ‘that it was 
hoped it would be. Investigation proved that 
a very large proportion of home owners were 
buying their homes on the instalment plan 
and did not feel that they could afford to re- 
paint them before they were paid for. 

Last year instalment buyers in America 
purchased approximately 5 billions of dollars 
more worth of merchandise than they paid 
for. Of this amount only 100 millions was 
for jewelry, or about one dollar out of every 
fifty. Evidently instalment buying is not as 
popular among jewelers as in some other 
lines. 

New instalment buyers will probably add 
another 5 billions of dollars during the com- 
ing year. This is using up future credit at 
a very rapid rate. 


The Saturation Point 

Is there a danger of ever reaching a satu- 
ration point? 

There certainly is. If not in the sale of 
goods—there is in the amount of credit of 
the people. Incomes are just so much and 
no more—you can't stretch income to meet 
heavy instalment buying. Of course there 
is danger that some instalment buyers will 
pyramid their obligations without disclosing 
the aggregate amount of their indebtedness. 
Ultimately this will result in great losses to 
sellers of goods under the instalment plar, 
and it will undoubtedly be reflected in i- 
creased losses on book accounts. 

Many instalment buyers are disregarding 
their early training in thrift and finance. 
Formerly it was their plan to earn and save 
in order to have money to spend. Not only 
was this sound financing but the satisfaction 
of having money to spend proved a great in- 
centive for earning and saving. 

I can remember when, as a boy, I earned 
and saved money with which to purchase a 
watch. I was a better worker and a better 
saver because of the anticipation that as a 
result of my earning and saving I would 
some day be able to purchase a_ beautiful 
watch. Under instalment buying today there 
is not this incentive, for you acquire the 
watch first and then you earn in order to 
get out of debt. 

From a thrift standpoint, the purchasing 
of luxuries simply because they can be pur- 
chased on easy terms, and then working over 
a period of weeks or months to pay for them 
is economically unsound. In many cases the 
buyer loses interest in these luxuries months 
before his payments have been completed. 
The newness of an article wears off and its 
usefulness becomes impaired, and long be- 
fore it is paid for the purchaser finds that he 
can dispense with it without inconveniencing 
himself and naturally he discards it. But the 
instalment payments which he still owes on 
this discarded article will continue to fall 
due. 


Under such conditions, the incentive to 
earn money is absent, for it goes’ to pay. for 
an article in which the payor has lost in- 
terest, and for this reason working to pay 
for a “dead horse” becomes burdensome. 

One great danger lies in the unusually 
easy instalment terms, and the facet that they 
especially appeal to— 

Persons who have no cash reserve. 

Persons who have already exhausted their 
credit at the stores. 

Persons who have exhausted their credit 
at the bank. 

Persons who are inclined to be extrava- 
gant, and do not hesitate to pyramid their 
obligations in excess of their capacity to pay. 

But, you say, you wouldn’t sell to this 
class if you were selling on instalments. Let 
me ask you how you are going to know how 
many contracts to purchase your prospective 
customer has already signed, since he can 
buy almost anything from silk pajamas to 
rretenticus automobiles. There is at pres- 
ent no satisfactory development of a credit 
system which will enable dealers to check 
up on the financial status of instalment buy- 
ers, inasmuch as instalment contracts are 
never recorded and there is no clearing house 
organization among our dealers where instal- 
ment contracts are listed. 

Instalment selling of luxuries does not at- 
tract the best risks. Persons whose credit 
is good at the bank will not pay a higher 
price plus a high interest rate when they 
can borrow the money at the bank at 6 or 7 
per cent. and buy with cash for a great deal 
less, or who can buy on book accounts on 30 
to 60 days credit terms, especially when they 
learn that merchandise purchased on instal- 
ments costs them considerably more. 

That statement that is made that our most 
substantial men with plenty of cash or credit 
are nevertheless buying on instalments be- 
cause they like the system is not correct. 
Either they haven’t the cash or else the seller 
is misleading them on what it costs them to 
buy on instalments. 
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COMMEMORATE THE BIG DAY 
WITH AGIFT AS ENDURING AS 
THE LOVETHAT GOES WITHIT 
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HERE is only one answer to any gift- 

question :—Choose the gift that speaks 
the heart of the giver and adequately honors 
the occasion of the gift. 

There are short-lived tokens which say: 
“Good work, my lad!” or “Well done, my 
lady!” 

But no such trivial message is adequate to 
convey the pride and affection of father and 
mother to son or daughter who has con- 
quered a four-year curriculum and qualified 
for a sheep-skin. 


For this Big Moment, only one kind of 
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Settling The Wc rld’s Affairs 


gift-eloquence will translate the parental 
heart. And that is the kind most readily 
found at the jeweler’s, whose gifts, like love 
itself, are everlasting. 

But the selection at the jeweler’s need not 
be expensive. At modest cost, there are ex- 
quisite pendants, signet rings or toilette sets 
for daughter and gold or silver pocket knives, 
cufflinks or scarf pins for son. 


Or there’s an Elgin watch for each! 


For, of course, Graduation Time is Elgin 
Time. It is more than a coincidence that for 
over half a century the favored graduation 
gift of fond mothers and fathers has been 
the Elgin Watch. 


ELGIN 


THE WATCH WORD FOR ELEGANCE AND EFFICIENCY 
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Send for the TINY TREASURE BOOK, a delightful little brochure of Gift Facts and Gift Suggestions. 


Tus advertisement appears in 4 colors in the April 24th issue of The Saturday Evening Post, May issues of L 
Journal, Vogue, Vanity Fair and House and Garden. 





Elgin National Watch Company, Dept. 4, Elgin, Ill. 
adies’ Hume } 


Sentfree - 


May 5, 1926 
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References Are Unreliable 


Although it is true that the credit rating 
of prospective buyers is sometimes investi- 
gated under the instalment plan, nevertheless 
competition today is so keen that many in- 
vestigations are more or less superficial. 

Nearly all personal references as to the 
financial responsibility of a prospective 
buyer are found to be his closest friends and 
naturally they will avoid making statements 
which will deprive him of more credit. 


What Makes Instalment Buying Almost 
Irresistible ? 


Not only are the terms unusually attract- 
ive, but they are supported by expert sales- 
manship and expert advertising—a combina- 
tion hard to beat. An outstanding example 
of advertising which stimulates purchase 
without regard to purchase price is that em- 
ployed by a number of companies engaged in 
marketing vacuum sweepers. In the adver- 
tising referred to, after a glowing descrip- 
tion of the machine and an appealing state- 
ment of its desirable qualities, notation is 
made of the down payment and monthly in- 
stalments which are required to give the 
housewife possession and use of the sweeper, 
but no mention is made of the purchase price 
which must be met before it is finally hers. 

Seeing the ease with which an article can 
be acquired, it is only natural that a pur- 
chaser signs up immediately. He loses sight 
of the fact that he is actually mortgaging 
his future income, often unnecessarily, and 
usually for an article that is not essential to 
his livelihood. 

It is only after he has obligated himself 
that he begins to realize that— 

(1) His present income or wages may be 
reduced any time materially or be discon- 
tinued, preventing him from meeting obli- 
gations. 

(2) His necessary expenses may be sub- 
stantially increased at any time, as, for ex- 
ample, a street assessment little expected and 
not to be avoided may be levied for local im- 
provements. 

(3) He may meet with an emergency 
such as sickness or accident, or the loss of 
his property by fire. Such accidents are al- 
most certain to occur over a period of years, 
and always call for additional money. 

He overlooks the fact that sooner or later 
he will be brought face to face with some 
kind of an emergency calling for additional 
capital. Reverses will come—sickness and 
unexpected expenses, and when they do he 
will find himself embarrassed if his instal- 
ment obligations are heavy. For example, 
when the bread-winner of the family dies, 
who then will step in and meet the instal- 
ment obligations? 


Unable to Borrow at the Bank 


In the event of an emergency will the per- 
son who has obligated himself to his full 
capacity to pay be able to borrow money at 
the bank to tide him over? He certainly 
will not, because no bank will be willing to 
extend credit to a person who is already 
over-expanded through instalment payments. 

And this brings us to the crucial point. 
What is to become of the instalment buyer 
whose income is cut off or who meets with 
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some emergency calling for additional cap- 
ital ? 

Instalment selling is not new. Railroads 
have always bought their new equipment on 
instalments. For 65 years sewing machines 
have been sold on instalments. Real estate 
has always sold on partial payments. But 
instalment sales have never been carried to 
the extremes to which they are carried today. 

It is the abuse of the plan which is alarm- 
ing, not the proper use of the plan. Mil- 
lions of honest, hard-working and deserving 
people would probably never have certain 
needful things unless they could buy them on 
easy instalments or on some form of credit. 

Many a person owns his home today be- 
cause he was able to buy it on instalments. 
Many a housewife owns here furniture for 
the same reason. Many a wash woman has 
had her burden lightened because she could 
purchase an electric washing machine on in- 
stalments. 

Nothing could be more commendable than 
that the bread-winner of the family should 
buy a modest home for his family, even 
though he mortgage his future earnings in 
order to acquire it. 

And later, when the new home is paid for, 
in what better way could he further demon- 
strate his love and affection for this same 
family than to buy furnishings on instal- 
ments, and some luxuries in order to pay all 
cash. Nothing could be more commendable 
if his financial position is sound and he has 
sufficient assurance of future income than 
for him to buy a set of silverware or a watch 
on instalments, providing the price is right 
and he is the type of person who can’ get 
ahead only by getting under an obligation. 


Certain People Need to Get Under an Ob- 
ligation in Order to Accumulate 


It is surprising how many people can get 
ahead only when they get under an obligation 
and are compelled to save. We hear it stated 
frequently of some people that “money 
burns a hole in their pockets.” One of the 
best ways that people of this type can get 
ahead is to make purchases on instalments, 
providing the price is right, and as far as 
this class is concerned instalment buying is 
a blessing. 

Uses and Abuses 


The instalment buying of automobiles 
heads the list. Some dealers, in order to 
keep their sales up to the peak or better, 
are making especially attractive terms in or- 
der to close sales. The first payment is often 
too small. The future payments are ex- 
tended over too long a period of time. Too 
little attention is paid to the credit standing 
of the purchaser and practically no attention 
to his ability to meet payments. 

It is claimed by some that it is cheaper to 
buy an automobile on instalments, drive it 
a while and then surrender it, than to rent 
an automobile. Although it appears that the 
instalment buying of automobiles is being 
carried too far, there are many good features 
about the instalment plan of selling automo- 
biles— 

(1) In certain cases it is more economical 
or more efficient for a farmer who needs a 
truck to market his produce, to buy that 
truck on instalments when unable to pay 
cash. 

(2) Take the man in active business. For 
example, a pleasure automobile is a neces- 
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sary adjunct to the real estate business. In 
other words, the realtor would be greatly 
handicapped without it, and under such con- 
ditions it is good business for him to buy an 
automobile even though he buy it on instal- 
ments. i ; 

(3) Certainly there can be no objection if 
a person whose income justifies the owner- 
ship of a pleasure automobile, buys one on 
instalments provided that in doing so he does 
not sacrifice the necessities of life. As in all 
lines of business, it is the abuse of instalment 
buying in the automobile business that needs 
correction. 

The abuse which is so glaring in certain 
cases in the sale of automobiles is equally 
striking in other lines of business, although 
not so noticeable because the amount in- 
volved is so much less. 

Take the piano business. We find that 
certain dealers are proclaiming to the world 
that “$1.00 down puts a piano in your home.” 
How ridiculous. ‘How unbusinesslike. To 
begin with, it coses $10.00 to transport and 
install a piano, which means that the seller is 
$9.00 worse off than he would be if he kept 
the piano. It is unbusinesslike, because any 
person who can pay no more than $1.00 down 
on a piano isn’t a good risk to an instalment 
contract. 

“Pay as you go” is being advocated by 
certain merchants in selling clothing. “Buy 
a suit or an overcoat, or a dress, pay $1.00 
down and $1.00 a week” is being used by 
clothiers to speed up sales. As a consequence 
you never know whether the person you meet 
owns his clothes or is wearing them under 
contract to purchase. 

And yet, the selling of clothes on instal- 
ments, providing the price is right, has many ° 
good points. It has probably helped many 
a person in need of clothes to secure them 
who would otherwise have to go looking 
shabby. 

Abuses of the instalment plan are just as 
common in the real estate field as in any 
other line. Many persons with only a few 
hundred dollars in cash have signed obliga- 
tion contracts to pay thousands of dollars. 
In the real estate business we call all such 
persons speculators when as ‘a matter of fact 
they are simply instalment buyers, buying in 
anticipation of selling and making a profit. 

And yet there are thousands of persons 
who own property today for no other reason 
than the fact that they could buy it on instal- 
ments. For this reason the instalment buy- 
ing of real estate has its good points. 

Naturally, in a discussion of this kind, 
some consideration must be given to the price 
which purchasers under the instalment plan 
must pay for what they receive. The claim 
is made that the price is less under the in- 
stalment buying plan than, under any other 
system. Personally, I do not believe thts to 
be true, for I have yet to find an instalment 
plan where the price was actually less. It is 
unreasonable to claim that it is less under the 
instalment buying plan. There is another 
profit to provide for, namely, that of the 
finance company that discounts the paper. It 
certainly costs a great deal more to handle 
the sale of a suit sold on 20 weekly pay- 
ments, making it necessary to make 20 week- 
ly collections, than selling the suit for cash 
or on a single payment plan would cost. Not 
only this, but losses certainly are greater 
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(The Lowest Priced Jeweled Watches 
Made in America 


Made and Guaranteed by Ingersoll 


RELIANCE + WATERBURY 


T Jewels Thin Model Stylish 12-Si5ze 


In Nickel Case __ Rolled Gold-plate Rolled Gold-plate 
$ 7 50 $]] 0° $50 $ 


diolite 











Hardwood frame. Blue velvet pads. Parchment board mat. 


Extra GRADUATION Sales 


for Your Store 


HE RELIANCE and the WATERBURY offer extraordinary possibilities to 

the merchant who is going after Graduation business, because while they are 

finely designed jeweled watches, they are the lowest priced jeweled watches 

made in America and so command a market all their own. They bring him sales 
that he couldn’t otherwise get. 


In short there is a definite demand at Graduation time for gift watches selling at 
Waterbury and Reliance prices. The Ingersoll Company is taking advantage of this 
demand in their advertising, and is featuring Ingersoll jeweled models in The 
Saturday Evening Post, 26 farm papers, etc. 


These watches are also ideal from the merchant's standpoint because they have back 
of them a large, efficient service department where repairs are made promptly and 
at nominal cost. This Service Department relieves you of all trouble and annoyance 
in handling repairs, and assures you that your customer will be a satisfied customer 
as long as he carries the watch. 


The display pictured above isa fine display suitable for the mosc exclusive windows. 
It will bring more Graduation sales to your store. If interested in getting these extra 
sales, write your jobber or us for special quick-sales proposition. 


INGERSOLL WatcHu Co. Inc. 


215 West Randolph St. 
Chicago, IIl. 


360 Fremont St. 
San Francisco, Cal. 


30 Irving Place 
New York, N. Y. 
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where payments are extended over a long 
period of time. 

Any argument that the cost is less because 
people buy more fails because stimulation of 
needless purchases is conducive to national 
extravagance. 

Some economists claim that if the instai- 
ment plan of selling increases materially 
that it will be necessary to have two stand- 
ards of prices—one for the instalment buyers 
—a higher price—and another standard for 
the cash buyer—a lower price, because the 
cash buyer will be unwilling to pay the price 
necessary under the instalment 
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of needful things, within the limits of avail- 
able income. 

As already stated, it has its many good 
points, but it also has its weaknesses, and its 
abuses must be eliminated, for there is danger 
of getting the “cart before the horse.” There 
is danger that, instead of earning, saving 
and spending, our people will acquire the 
habit of spending first and earning next, 
which, if applied to non-essentials, is cer- 
tainly economically unsound. Already some 
sellers are making no pretenses at collecting 
the last few instalments on contracts. They 
say it costs too much to collect them and peo- 
ple won’t pay. Already some buyers can see 
no harm in defaulting in their contracts. If 





method of selling. 


If Instalment Buying Becomes } 
a National Habit 

There is a possibility that in- 
stalment buying may some day 
undermine the economic struc- 
ture of the country unless, of 
course, it is properly regulated 
and the abuses: completely elimi- 
nated. 

Instalment buying, like sav- 
ing money, can become a fixed 
habit, and once the American 
people acquire the habit of 
pledging their future incomes 
through instalment purchases, it 
is safe to say that they may 
never again become savers in 
the sense that they are accumu- 
lators of money, for they will 
have their hands full meeting 
instalment obligations. 

Should this ever be the case, 
I fear for the happiness of the 
American people, for our work- 
ers will then become slaves to 
their obligations, having lost 
that spirit of independence and 
freedom which comes from hav- 
ing an unpledged cash reserve 
on hand. 

They will no longer enjoy the 
satisfaction and independence 
and strength of character which 
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tried to show, the danger in instalment sell- 
ing lies, not in the plan itself, but in the ex- 
tension of it beyond the limits of sound eco- 
nomic principles. 


Impressive New Store Front of A. A. 
Everts. Dallas. Tex. 


HE illustration shows the architect’s 
sketch of the new Arthur A. Everts 
store front, Dallas, Tex., now nearing com- 
pletion. “ 
It is announced as one of the most beati- 
tiful store fronts in the south. 


Pe 














a cash reserve gives to every 
individual. The privilege which 
they have always enjoyed of 
borrowing from their bank unsecured will 
be a thing of the past, for their heavy instal- 
ment obligations will wipe out their credit. 

Their line of credit at the store on book 
account will also be wiped out, for no store 
will be willing to sell to those who have 
obligated themselves to their full capacity to 
pay under the instalment method. 

The satisfaction of having a growing cash 
reserve will give way to the dissatisfaction 
of being compelled to pay old bills which in 
some cases will be like “paying for a dead 
horse.” 

The incentive to earn and save in ‘many 
cases will be absent, the satisfaction of being 
Owner and not a user under a contract to 
purchase will also be absent, as will, too,.the 
further satisfaction of having an unimpaired 
credit. Under such conditions our Ameri- 
can people cannot be happy. 

Personally I can find no fault with the in- 
stalment plan in certain cases where the pricc 
is right and the plan is conducted along 
sound lines, and is confined to the purchase 


ATTRACTIVE FRONT OF NEW STORE OF A. 
this condition grows worse, the outcome is 
certain to be unsatisfactory to all concerned. 

The American business man has always 
been adept at getting himself out of a hole, 
and in the case of instalment buying and sell- 
ing I have no doubt but that he will work 
out of his problem,in the near future. The 
solution undoubtedly will be— 

Larger payments down. 

A lesser number of months in which to 
pay. 

Greater care in selecting the buyers. 

When these rules are followed you restrict 
instalment buying to the better class of 
huyers. 
' To those in the jewelry trade who sell on 
instalments, or who contemplate selling on 


instalments, let me leave this recommerda- ° 


tion with you—make it a rule to get one- 
third of the selling price as the initial pay- 
ment, and do not extend your monthly pay- 
ments over one year. In other words, get 
your wholesale price back just as soon after 
you make the sale as possible. For as I have 


A. EVERTS, DALLAS, TEX. 


mony with the history of the Lone Star State 
and other southwestern regions. Walls 
will be covered with a stucco of rough Span- 
ish texture, warm brown in color. The front 
facade will be surmounted with a wide over- 
hanging beamed cornice of stained wood with 
panels in polychrome. Inserts of colored tile 
will fill the panels beneath the cornice and) 
over the heads of the large double windows.’ 
There will be a narrower cornice just above’ 
the first floor windows. 

In the parapets of the flanking bays will be 
inserts of cast stone, bearing the Everts’ 
Co. emblem—an eagle with outspread wings, 
and an E on the breast. Wrought iron rail- 
ings below the second story windows will 
also lend character and dignity to the 
attractive design which is carried out 
throughout the store. 

The interior will be finished to, harmonize 
with the main salesroom downstairs and the 
jewelry factory and watch repair shops up-, 
stairs. 
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Western Tray & Case Company 
427-429 Plum Street 





and 





Size 1434x8\ 
Holds 18 Gents Strap Watches 


eler in this line. 


Established 1864 


We are manufacturers of all 


kinds of Trays and Cases 
used for both Wholesaler 


Retailer. Our long ex- 


perience enables us to sup- 


ply all the needs of the Jew- 


Made in any color Velvet. Write for Catalogue 
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If It’s Stamped WES RAV It’s Made Right 








PRODUCTS 
Cincinnati, Onio. 








ARE YOU MOVING? 














If so 
Book Your Orders NOW to Avoid May 


S: KRASILOVSKY & BRO. 


216 Centre St. New York 


Canal—8885-0824-0817 


Safes — Bought and Sold 





Rash 


your service. 








Forty-four years of satisfactory service to an increasing 
saumber of customers. 
Our facilities for manufacturing and designing are at 


Write for Emblematic or Badge Catalog 


The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 
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GENUINE, NATURAL 
mei ELK TEETH 
Sent on selection to well rated cturi 


jewelers. 
Also teeth of 


Fine quality, 
Garnet, Topaz, 


A large line of 


of Matrix, Clea 
Jade, Cameos, 
Gem 





Send for price list—goods above sent on memo, on customary terms, 


. W. STILWELL, Importer, Deadwood, So. Dak. 


etc. Leading Synthe 
colors of Sapphires, Alexandrite, Hyacinth, etc. 
Semi-Precious 


the small species of European 


Elk called Fallow Deer, for small work. 


PRECIOUS STONES 


well cut, — Aquamarine, 


Tourmaline, Sapp Morganite, 
tics in oar ood Rubies, all 


dimension Ca 


Stones for the jeweler, such as Scenic Moss Agate, 

Carnelian, gg ~~ os 

stone, Malachite, pis, ompsonite rquoise 
n and Scarabs, Opal, Carysoprase, 


ete. 


Material, in rough and sliced, for cutters, in 
precious and semi- Gan ae ane 








Buy Direct 


We import 
Cuckoo, 

F, 400-Day 
Kitchen, 
Wall and 
Other 
Novelty 
Clocks. 


Illustrations and 
prices sent 
upon request. 


Sokol, * ta". 
THE BUYERS’ DIRECTORY 
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New Book on Show Card Writing 





“New Standard Letterer and Show-Card 
Writer,’”’ by Maxwell L, Heller, M.A., LL.B., 
Head of Art Department, Seward Park High 
School, New York City, published by Laird & Lee, 
Inc., Chicago. 

HE author of this excellent work has been 

a contributor of articles on methods of 
show card writing for the trade papers, in- 
cluding THE JEWELERS’ CIRCULER, for some 
time. His experience as a teacher makes him 
particularly apt for the writing of a book 
of this character which demands not only 
artistic ability but the teacher’s instinct as 
well. As stated in the author’s preface, 
“the book covers the art of lettering with 
a brief historical fact as to origins and 
development. The practice of show-card 
writing and the principles of commercial 
design in its larger sense are treated in 
detail, not from the point of view of the 
show-card man or commercial artist de- 
scribing what he does, but rather from that 
of the teacher instructing his students in 
how to do. Processes are carefully analyzed 
into the various movements involved. They 
are set forth step by step, with nothing 
taken for granted. The reader is led, as 
the teacher leads the student, with direc- 
tions at every stage that prevent discourage- 
ment and stimulate effort toward success- 
ful results.” 

Mr. Heller has investigated the needs 
particularly of the small retailer and en- 
deavors in the book to serve them by assist- 
ing them to prepare their own show cards. 
The book will also appeal strongly to artists 
and students of commercial design in schools. 

The bok is divided into 12 chapters as 
follows: I. Materials and Their Uses; II. 
Styles of Lettering; III. Spacing of Letters; 
IV. Pen Lettering; V. Brush Lettering; VI. 
Modern Lettering; VII. Principles of De- 
sign in Layout; VIII. Color; IX. The 
Show-Card Appeal; X. Practical Devices 
and Short Cuts; XI. Designs and Decora- 
tions and XII. Posters. x. ©. N. 





Let’s People See Him Work 





EOPLE are always interested in people. 

At least that is what they think down in 
Kentucky and so the Fayette Optical Co., 
of Lexington, devote one window to the 
display of a grinding wheel and other ap- 
paratus particular to their business and in 
the window is a man working, doing regular 
jobs that they have to do. A sign indicates 
that they feature one day service, which is 
a business attractor. 

The other window is given over to a 
regular window trim not different from 
many other window displays. But the man, 
working very much unconcerned attracts 
people—and what is more it attracts busi- 
ness.—R._ R. V. 








Motorcycle Cop: I just stopped you to 
get your number. 

Girl in Roadster: You state men sure 
work fast. I just gave it to a chap twenty 
miles down the road, but in case he didn’t 


tell you, it is 123-R.—Penn. State Froth. 
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Complete Dining Room Shown on 
Mezzanine Floor of This Store 











Written Expressly for The Jewelers’ Circular 














HE illustration shows part of the interior 

of the store of Shaw & Co., 2522 Ban- 
croft Way, Berkeley, Cal. The view also 
shows part of the mezzanine floor which is 
equipped as a complete dining room, with 
buffet, dining-table, chairs, etc., all arranged 
as if for a dinner, in order to display the 
firm’s silverware. There are two good win- 
dows on Bancroft Way, and near the front 








folks, not only in Berkeley but orders are 
coming in from other towns. 

At the recent spring style show of Berk- 
eley, where university girls and boys acted 
as models, Shaw & Co. had a $10,000 jewelry 
display in the foyer of the theater. Prior 
to installing his exhibit, Mr. Shaw had a 
local florist bank the entire back of his booth 
with spring flowers, carrying out his idea 
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SIMPLICITY MARKS THE STORE OF SHAW & CO., BERKELEY, CAL. 


of the store is a larger showcase than those 
shown, all being in walnut. 

The store which is unique in many re- 
spects has been much admired by the trade 
and by the public. It is artistically ar- 
ranged and its simplicity is emphasized by 
showing few goods but these are shown as 
much as possible as if they “belonged.” 

The location of Shaw & Co. is close to 
the Campus of the University of California 
which has a student enrollment of 12,000. 
Walter Shaw, the proprietor, caters to this 
trade, as he believes in getting the young 
blood and he thinks that even the elderly 
people are going in now for being young. 
The success of this idea is shown by the 
fact that he is getting the trade of the 
town as well as that of the “gown.” The 
students are of an age when they are inter- 
ested in fraternity pins, trophies and en- 
gagement rings. The girls who wear en- 
gagement rings are interested in table sil- 
verware. Mr. Shaw finds that the trade of 
the parents is following that of their young 


of catering to youth and the springtime of 
life. 





$500 Worth of Service for $10 





LIVE local retail jeweler “struck it 
rich,” according to his opinion, when he 
was inspired at a meeting of his local adver- 
tising club to offer a $10 prize for the best 
advertisement he could use. The club was 
holding weekly contests among its members 
as an added feature of club interest and 
he volunteered this offer in the desire to 
assist the club more than to gain himself. 
As often is the case when one endeavors 
to accomplish something without selfish 
motive he benefited the best. The advertise- 
ments which came in were so good and so 
superior to those he had used that he esti- 
mated the returns to be worth $500 if 
reckoned in the cost he would have to pay 
to have such copies written and such ideas 
produced.—C. T. H. 
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An Address by William D. 





Nugent, Advertising Manager Herald-Jrav 





The Possibilities of Concerte 
in Jewelry Advertisin 
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N an issue of an excelent trade journal, 
~ I read that “a million dollar advertising 
program will teach the American people the 
way back to the jewelry store.” 

. That statement implies two striking facts: 


must arouse the individual jeweler to the 
reality of his own personal battle for his 
own share of the public’s dollars that are 
exchanged for non-essential merchandise. 
This national campaign must broaden the 









that the present generation is not jewelry yision and strengthen the courage of the 
| 
~ ONE BIG REASON | 
Why we can save you money and why you | 
should buy your diamond of 
FAY R. SMITH & CO. | 
i There are very few jewelry stores outside of pas | 
, the large cities that ‘can boast of having a REAL ee 7 
instar isi DIAMOND EXPERT connected with them. To ae saa | 
CAN BUY really know diathonds, how to ‘grade them. To ae | | 
DIAMONDS buy them is a-profession in itself and can only DIAMONDS YOU wed ie buesite dn [ 
FOR LESS be acquired by years of experience. Our Mr. WILL BE ney, ‘mouaiad a. the j 
MONEY HERE INTERESTED IN Farat plas mounung. 
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BUYING 


DIAMONDS ON MONTHLY PAYMENTS 
Many people in this vicinity are wearing fine diamonds, which 





they hive bet of us on the monthly payment plan, which they prob- 
ably would never have owned had they waited untill ready to pey 
cash. ‘lis @ good way to sve money. think it over then come in and 
talk it over. 





Smith has had thirtyfive years of experience 
and is known as one of the few expert diamond Diamonds, of 
men in the state. Each gem bought and sold 


want, than we must by us, must pass his personal inspection as to to presu 

wll de so in the 
tthe. ede raet quality and price. When you buy diamonds of a eee 
eee buy direct from us you receive the benefit of his knowledge in sary teresting booiet 
the impor 4 ‘ i f “Pacts al 
Steed ety” Mary EP eRe ye hy. _ an 
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bought 
right, have doubled in 


and let us tell you why 
a diamond looks blue, 

amt, why a 
diamond with a flaw is 





in surrounding cities. 
In New London since 
1900, 














OUR 
"GROW A DIAMOND PLAN 





Té>you who bave wished to own a diamond, we are giad to 
make this offer; choose any of the diamonds we carry im sock and 
‘aay time you want a larger stone we will allow you exactly what 
qjou paid for it m exchange towards 3 more expensive diamond, 
watill you have the size you desire. 
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conscious and that the jewelry trade has’ 
become advertising conscious. I should like 
to, venture the prediction that the tremendous 
national campaign will succeed—that it will 
succeed in teaching the people the way back 
to those jewelry stores whose owners have 
become individually advertising conscious. to 
a high degree: that the greatest power of 
this, national campaign will not be exerted 
directly: upon the purchaser, but upon the 
dealer and through him to the general public. 
This national campaign, to be a_ success, 


_ENLIGHTENS THE PUBLIC REGARDING THE DIFF ERENT GRADES OF DIAMONDS 


men: engaged in the» manufacture and the 
retailing. of jewelry.. If it fails to do that, 
it cannot possibly,.succeed in reclaiming 
for the industry the prestige and prosperity 
it once enjoyed. No. advertising can be 
successful without an _ enthusiastic _ man- 
power geared-to it. 

If it be true that the advances made by 
other. non-essentials have been won at the 
expense of: the -jewelry business; then. the 
methods employed: in winning will, bear 
careful study. In almost every instance we 


find that the courage and vision of indi- 
vidual manufacturers and individual retailers, 
blazing their own trails or following on 
their own account the charted courses of 
success are accountable for changed buying 


habits with respect to non-essential mer- 
chandise. 
It was not an association of automobile 


manufacturers that put the motor car over 
and beyond the luxury into necessity class. 
It was done by trail blazers. 

It was. not a community or board effort 
that built Marshall Field, or John Wana- 
maker or Jordan Marsh. 

There has never been a united effort on 
the part of the purveyors of cosmetics and 
perfumes, but there are notable and many 
examples of individual courage and vision. 
The phonograph and now the radio are 
splendid examples of independent battles 
for business in the non-essential field. The 
various electric appliance manufacturers are 
all making business better for everyone in 
that industry by each striving for all the 
volume he can get. Weapon—Advertising. 
And I have a hazy idea that many years 
ago Big Ben sounded an alarm which if 
heeded by manufacturers generally in your 
line would have made unnecessary your pro- 
posed effort to stem the ebbing. tide of 
jewelry sales. 1 don’t have statistics to 
warrant the statement but it seems to me 
axiomatic that 1f this tremendous national 
campaign of the National Retail Jewelers’ 
Association is now a_ necessity, then the 
manufacturers of jewelry and clocks and 
watches and silverware have allowed the 
manufacturers of other non-essentials to out- 
general them. 

And J, therefore, believe that the chief 
success of this campaign will consist in a 
thorough awakening of men engaged in the 
jewelry business, manuracturers, whole- 
salers and retailers alike. In this awaken- 
ing, in this new alertness, in the more in- 
tense study not merely of the jewelry busi- 
ness, but more particularly of those in- 
fluences outside the business which have a 
very direct bearing upon its success or 
failure, the right employment of the daily 
newspaper as both an offensive. and de- 
fensive ally of the jewelry business will be 
given its proper place. hae ee 

As a general proposition, you will all 
agree with me that newspaper advertising 
pays. That seems ‘self-evident. In fact, I 
know it pays a successful newspaper and 
you usually find most regular advertisers in 
a. successful. newspaper are successful in 
business. It is so self-evident .that. on the 
rare_occasions when I hear. aman doubt the 
fact, I am reminded. of the story. of the- 
darky in a southern: town who peered. in 
the -windows of the -local jail and saw his: 
friend Sam inside. He asked him what he 
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was doing in there. Sam said, “I was 
’rested for walking on the railroad tracks.” 
His friend exclaimed indignantly, ‘Man, 
they can’t put you in jail tor that.” To 
which Sam replied, “Well, where is 1?” 

Kew merchants now tail to realize that 
newspaper advertising pays. If they don’t 
employ it to their own benefit, it is due 
entirely to their failure to understand just 
what relation it bears or can bear to their 
own success. It is due cto lack of study, 
jnitiative, courage. In fact, every merchant 
whether he buys newspaper advertising or 
not is benefiting trom it every day of his 
business life. é 

A large furniture advertiser has’ kept con- 
stantly in the minds of Boston people the 
though of refined and comfortable house 
equipment which has most certainly been re- 
flected in the business of other good stores. 
One of the most tangible proofs of this 
was given our rotogravureé editor last year. 
He sent out a questionnaire to several 
thousand readers in an effort to find out how 
he could improve the rotogravure section. 
To the question: “What do you like best 
in our Saturday roto section now? Thirty- 
five per cent. of the answers said they liked 
best the page used by this particular furni- 
ture advertiser. 

And in the field of jewelry advertising 
] am very glad to express the opinion that 
in Boston we have some of the best ex- 
amples of jewelry advertising appearing 
anywhere in the country and I am equally 
certain that the results of that advertising 
are not by any means confined entirely to 
the stores of those progressive merchants 
who are buying it. Beyond any doubt, the 
jewelry advertising which is an important 
and a most attractive feature of the Sunday 
Herald rotogravure has a strong influence 
in sustaining the business of all the depend- 
able jewelry stores in the city. 

The buying habits of the people are very 
closely allied with their reading habits and 
there is no habit in the life of an intelligent 
American stronger than the newspaper 
habit. You gentlemen can answer the ques- 
tion, “What is your favorite newspaper?” as 
promptly as “What is your favorite break- 
fast beverage?” We must have the news. 
It is part of our life and the store news 
has reached an importance where the cir- 
culation of a newspaper has a vital relation 
to’the amount of store news it carried. And 
so, gentlemen, my objective is to stimulate 
in you a genuine enthusiasm for the im- 
portance of the newspaper as a factor in 
your business life. 

The newspaper is fundamental in Ameri- 
can life. It came long before the telephone, 
telegraph or radio. It is a natural and in- 
evitable product that created the American 
nation. Free opinion and its free expression 
could not help but create and sustain that 
great institution the modern newspaper. 

The first newspaper was published here 
in Boston in 1704. Its importance in the 
national life was so fixed that our early 
statesmen could not conceive of a_ free 
country without a free press and they felt 
this so strongly that they incorporated in 
the Constitution a permanent safeguard of 
its freedom. 

Today there -are- -35.000 papers printed 
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every day, and it is as natural for ,one to 
look for his daily paper as to breathe or 
eat. 

And so when we speak of the “newspaper 
habit” we are really talking of a very big 
factor in life, something that long ago 
reached the stage of definite want. There 
is in the life of every intelligent man and 


woman an actual measurable thing which 
may be called the newspaper want. This 
can be filled by nothing but a newspaper 
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Newspaper advertising succeeds or fails. 
in even proportion to the amount of thought 
and courage that are put into it. The man 
who shies at it, who thinks only of what the 
newspaper gets out of it, who is forever 
experimenting and guessing, can not tie this 
great force to his business. The man who 
acknowledges that the gréatest~ factor in 
American life is the newspaper will see 
to it that he or someone in whom, he has 
the utmost confidence finds the exact right 
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I all to own the things they desire. 
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and, naturally lower prices. 


5 PIECE SILVER 
TEA SET 


Heavy plated. guaranteed silver 4 
striking desig in either Butler or pol 


granted the rich man.” 


proof that this is a great value. Come 


MORRIS. MALLOVE’S 


FIFTH ANNIVERSARY SALE 


STARTING TOMORROW MORNING 


Cheering Announcement From New London’s Only Credit Jeweler , 


Starting-five years ego in one of the smallest stores and with,the smallest possible stock this business has grown until today this store carries 


Today this firm’s business is almost entirely a credit business. Our faith in credit is based upon our belief that it provides the opportunity for 
ire. Heretofore only the-select few who mastered the art of self-denial early in Jife are in a position to buy these 


In extending credit to New Londoners this firm does not believe it is “cutting off an arm”. On the other hand, it is a well known fact that manu- 
facturers extend credit to the retailer---it is necessary in modern business. Every retailer takes advantage of this credit, no matter what their 
policy to their customers may be. This firm believes that this credit should be passed along to you---you're entitled to it. 

An benest face buys anything in this store on credit. CHOOSE NOW, between the 
hardship of paying cash down or oti policy of easy terms and a long time to pay 
Credit means big sales. Big sales mean a quick turnover, lower running expenses, 


Weekly payments and time to pay is the best policy for steady earners. A man gets 
what he wants when he goes after it with somethi . 
is after the biggest jewelry business in New London. In exchange for it we offer 
good values, dependable mercliandise and unlimited faithin New Londoners as shown 
by our credit policy of a little down and plenty of time to av. 
CREDIT PUTS FINE JEWELRY WITHIN REACH OF EVERYONE. PAY FROM 
YOUR PAY. “The working man is entitled to the privilege of a charge account 
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fig to offer in exchange. This firm 
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BLUE WHITE GEMS 


It's not what you pay for your diamond, but what you 
uct for your moncy that counts. Here is a 100% 
value Sparkling blue-white gems set in stunning 
white gokl mountings. $9500 
Anneversary Special 


Pay Only $1 Weekly 
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3-Stone Dinner Ring 


She has long wanted a diamond set 
1 opportunity 
to get one for her. Three ng 





blue-white dias in a distine- 
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New London’s Only Credit.Jeweler 
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FULL PAGE ANNOUNCEMENT BY A CREDIT JEWELER 


and in a vast majority of cases by a specific 
newspaper. — | 
I lay great stress upon this place which 
the newspaper occupies in the daily life of 
the individual because I believe it is impos- 
sible to approach the subject of newspaper 
advertising in relation to your business with- -- 
out a clear and faithful comprehension of 
that fact. When a merchant or manufac- 
turer becomes imbued with the tremendous 
force of newspaper advertising, if the other 
factors in his business are sound, he is 
headed for a larger and surer success. He 
will then apply his best thought to its proper 
employment to serve his interest. 


.»way to hitch his business chariot- to that 
particular star. 








Several rings and other articles displayed 
in the show window of the store of R. W. 
Chapman & Co., Norfolk, Va., were stolen 
one night recently by an unidentified robber, 
who, the police think, cut the plate-glass 
window with a diamond and then broke out 
a section large enough to put his arm 
through. Fingerprints around: the broken 
section of glass were photographed by the 
police and other itnportant clues are being 
followed. 5 : 
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PROFESSOR JULSTAFF Says: 


“Every up-and-comin’ jeweler or watch- 
maker should read my organ of big busi- 
ness, ‘PROFESSOR JULSTAFF’S 


MONTHLY.’ [I'll waive all subscription 
costs for 100 years on any names sent in this 
month. Biggest offer of the century. Take \ 
advantage of it.” Qe 
v 
TE 


ACCURACY! 


Accuracy in manufacture 
comes first in all W. H. S. 
material. The saving to you 
of 25% comes out of sales 
expense and the elimination 
of jobber’s profits—not through 
any reduction in quality. 





Write for the story of the W.H.S. 
DIRECT-TO-YOU Sales Method—Today. 


W.H. S. 


WATCH REPAIR MATERIAL 
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Waltham Horological School 
Waltham, 54, Mass. 
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The Horological Questionnaire 
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AutTHor’s Note—Realizing that there is a scarc- 
ity of competent watchmakers employed or engaged 
in the jewelry business, this article is written 
at the request of the technical editor for the pur- 
pose of interesting the younger generation in the 
selection of watchmaking as an octupation. Among 
the mechanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, elim- 
inating the monctonous routine of many other lines. 
The watchmaker has invariably been honored as 
the highest exponent of human mechanical skill, 
and delicate precision instruments of every de- 
scription come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of April 7) 

Question.—How shall we proceed to fit 
the steel collar to the lathe spindle and also 
fit the collar to take the index plate? 

ANSWER.—In the last instalment, we men- 
tioned soft steel as suitable for making the 
collar that is to hold the index plate. A 
few words in regard to the proper steel to 
use for a given purpose will not come amiss 
at this point. When we require an edge 
tool of any description, tool steel is indi- 
cated for such purposes and the carbon con- 
tent of tool steel may vary to suit the par- 
ticular requirements. However, for certain 
purposes, such as the collar we wish to 
make, and which does not require to be 
hardened, soft steel is most suitable. When 
we speak of soft steel, we mean Bessemer 
steel, or what is known to machinists as 
mild steel. Such steel will not harden, ex- 
cept that it can be case hardened (which is 
a distinct process and with which we are 
not concerned at the moment). On the other 
hand, it is very soft and works very smooth 
and clean in the lathe if suitable turning tools 
are used. 


slide rest. 


To resume the making and fitting of our 
collar: Fig. 109 illustrates an edge view 
and plan of the collar. 

The hole in the center of the collar shculd 
be turned to almost fit the rear end of the 
lathe spindle. During the turning opera- 
tions, the collar may be held in a bezel 
chuck. A small hole may be drilled clear 
through the collar, then it may be bored out 
by using a suitable boring tool set in the 
In using a boring tool for such 
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purposes, the cutting edge of the tool should 
be set exactly “on the line of centers” if we 
wish to produce a hole of uniform diameter 
clear through the piece. As mentioned 
above, the hole should be bored to almost 
fit; in other words, a trifle undersize. Then 
it should be lapped to fit exactly on the lathe 
spindle. 

The lap is easily made of a piece of brass 
rod, which should be about twice as long as 
the piece we wish to lap; in this case, the 
steel collar. The lap should be drilled 
through the center and the hole tapered 
about 2°, then a steel taper should be made 
to fit the taper hole in the lap. The lap 
should be turned true after the taper is ‘itted 
and the diameter should be about .002 less 
than the lathe spindle. Then the lap should 
be slotted lengthwise through one side. This 


is done in order to slightly enlarge the lap 


as required, by driving the taper in. Small 
cross marks should be filed in the face of 
the lap to hold the emery powder while lap- 
ping. Fig. 110 shows the completed lap 
ready for use. 

To use the lap, we shall adjust it so that 
it will slip into the hole in the collar; then 
apply a small amount of flour emery and 
plenty of oil to the surface of the lap. While 
the steel collar is turning in the lathe head 
we shall run the lap back and forth in the 
hole, which will readily smooth the hole and 
lap it to the exact diameter required. We 
can clean out the hole occasionally with a 
piece of soft pitch and try the collar for size 
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on the rear end of the lathe spindle without 
removing the collar from the bezel chuck. 
If the hole still appears to be small, then we 
may enlarge the lap a trifle by driving the 
taper pin in. We will proceed with the lap- 
ping operation until we make the collar fit 
perfectly on the lathe spindle. Then we 
shall turn a shoulder on the collar, three- 
quarters of an inch in diameter by one-eight 
of an inch in length. This shoulder is to 
carry the index plate. We may now remove 
the collar from the bezel chuck. 

Our next step will be to center the index 
plate in a large lathe and bore out the center 
to fit exactly onto the shoulder we have just 
turned on the steel collar. This fitting 
should be carefully done so that we will 
have no side shake. A hole one-eight of an 
inch in diameter should be drilled nearly 
through the collar. It should be located so 
that half of the hole is in the edge of the 
index plate and half in the edge of the collar 
shoulder. A piece of steel rod should be 
tightly fitted into this hole. This serves as 
a key to hold the index plate in position. 
Two holes of the same size should be drilled 
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Belt Buckles—by the makers of 


Wadsworth Watch Cases 


A belt buckle fashioned with all the rare 
skill and artistry which have gone into 
the world’s finest watch cases! 


—A buckle made in 14 kt. white gold filled, 
identical in quality and durability with 
those same watch cases. 


—A buckle which positively will not tar- 
nish, and which possesses all the lasting 
beauty of solid gold at moderate cost. 


—A buckle with an improved self-adjust- 
ing grip which locks itself tighter as more 
tension is put on the belt. 


All this is now available for your trade 
in a belt buckle newly created by Wads- 
worth! 


You know what the name “Wadsworth 
Quality” means in a watch case. You 
know, too, how an overwhelming public 
preference for these cases has been built 
up by Wadsworth National advertising. 


This same public preference is now being 
focused on the Wadsworth Belt Buckle. 
Full pages and double-page spreads in the 
Saturday Evening Post, Literary Digest, 
American Magazine, Cosmopolitan, Amer- 
ican Legion Weekly, and other magazines 
are urging every worthwhile family in 
your community to select’ the new 
Wadsworth Belt Buckles from you. 


The prices to your customers as shown. . 
above, have been carefully figured to as- 
sure you not only a steady sale but an 
unusually fine profit as well. 


Your wholesaler will gladly show you 
samples of the new Wadsworth Belt 
Buckles. Why not call him today? 


The Wadsworth Watch Case Company 
“Case Makers for the Leading Watch Movements” 
Dayton, Kentucky 


Offices: New York, 20 W. 47th St. Chicago, 31 N. State St. 
San Francisco, 150 Post St. 


Wadsworth 


WORKERS IN PRECIOUS METALS 
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in the face of the collar shoulder and located 


opposite each other and at right angles to” 


the key. These holes are to take cap screws, 
similar to watchcase screws, and are used 
to hold the index plate securely in position 
on the steel collar. The heads of the cap 
screws should be about one-quarter of an 
inch in diameter and one-sixteenth of an inch 
in thickness and should engage the face of 
the index plate sufficiently to hold it secure- 
ly. A hole should also be drilled through 
the edge of the steel collar radial with the 
center and a % x 40 thread screw fitted. 
This screw is used to secure the steel ccllar 
to the Jathe spindle. 

A notch one-sixteenth of an inch in width 
by one-eighth of an inch in length shou!d be 
cut in the rear end of the lathe spindle. A 
pin or key is then fitted in the steel collar 
to engage the notch in the end of the lathe 
spindle. The notch will in nowise injure 
the lathe spindle and it can be milled out 
with the wheel-cutting attachment by simply 
reversing the lathe head on the bed and 
using a flat face cutter of suitable width. 


QuestTion.—How shall we proceed to make 
an index latch to use in connection with the 
index plate.’ 

ANsWER.—The index latch consists of sev- 
eral parts fitted together in a substantial 
manner. Fig. 111 shows the plan of the 
spring. which presses the pointer against the 
index plate, an elevation of the complete 
latch and a detail plan of the stud which 
carries the spring and also fits ‘into the 
T slot of the lathe bed. The stud A may 
be made of soft, steel and should be shaped 
to fit into the T slot of the lathe bed. A 
three-sixteenth by 24 thread screw should be 
fitted in the center of A to secure it in posi- 
tion in the T slot. One end of A’ should 
be turned down to three-sixteenths of an 
inch in diameter and one-half inch long and 
threaded (24 threads) to take the cap nut B, 
which is used to secure the spring in posi- 
tion. A hole one-eighth of an inch in diam- 
eter should be drilled in the cap nut B, and 
a rod about three-sixteenths of an inch in 
diameter should be turned down on one end 
to fit the hole in the cap nut B. The rod is 
used as a wrench to lock the index spring 
m any desired position. The rod should be 
hardened and drawn to a blue color to give 
it the proper temper. C is a piece of flat 
steel one-sixteenth of an inch in thickness by 
one-half inch in width. It is laid off by 
striking two circles of eight inches and seven 
and one-half inches diameter, respectively. 
A section of this circle, seven inches in 
length, with each end rounded as shown in 
Fig. 111, will form the spring for our index 
latch. The pointer D is a piece of steel rod 
one-quarter of an inch in diameter on the 
large end and one-eighth of an inch in di- 
ameter on the small end. The small end 
should be tapered slightly so that it will 
drive into a hole drilled in the spring and 
he rigidly held in place. It should also have 
a 60° point formed on the end and should be 
long enough to fit snugly into the holes in 
the index plate when all parts are in posi- 
tion. 

It will be readily observed that the use of 
a latch of this description greatly facilitates 
all wheel- and _ pinion-cutting operations. 
For instance, if we are cutting 18 teeth and 
we wish to cut a wheel of 30 teeth, we sim- 
ply loosen the cap nut B with the wrench 
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and swing the spring from the 18 circle to 
the 30 circle and tighten the cap nut B. 

QuEsTIon.-—As steel rusts from handling, 
moisture, etc., how shall we finish attach- 
ments which we make so that they will have 
au nice appearance ? 

ANSwWER.—All attachments of this charac- 
ter should be nicely nickel plated. Very few 
watchmakers are equipped to do nickel plat-~ 
ing. On the other hand, very few nickel 
platers understand the proper finishing of 
small, fine tools and attachments, such as 
are used by watchmakers. Therefore, if the 
watchmaker does most of the finishing him- 
self, he will obtain much better results after 
the attachment is nickel plated. All sharp 


corners should be nicely rounded and 





Fig. 111 


smoothed with No. 1 emery paper. All 
holes should be chambered, and nuts, studs, 
etc., that can be spun in the lathe can he 
finished much nicer than can be done on-a 
polishing buff. Even the flat portions, such 
as the spring, can be finished with a No. 1 
emery buff. Such efforts will be amply re- 
paid in the finished appearance of the attach- 
ment after nickel plating. 
(To be continued) 





Misrepresentation in Watch Selling 





April 27, 1926. 
Editor, THE JEWELERS’ CIRCULAR Pus. Co., 

Retail Advertising Department. 

Dear Sir:—The article “Blue White and 
Perfect Cut” ought to, in my opinion, be dis- 
tributed by every respectable jeweler to all 
their customers, and furthermore. every 
jewelers’ organization composed of honest 
jewelers ought to. make every effort to get 
this article published in the local as well as 
national publications even if they have to buy 
space. 

I would also add to this the many mis- 
representations used in selling and repairing 
watches. I was in an auction store the other 
day where the auctioneer was describing an 
Elgin watch having a “solid gold balance” 
and “the watch is guaranteed for twenty-five 
years by the factory.” I did not bother to 
memorize all the other “hot air” he men- 
tioned in connection with it. 

Some time ago I called the attention of 
the Better Business Bureau to the rank ad- 
vertising signs on so many “dollar watch 
repair shops,” but I have not seen any of 
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them disappear. In fact they have increased 
in number. If the Better Business Bureau 
is out to discourage misrepresentation it is 
about time it got busy with the “dollar 
watch repair shops,” for their signs are only 
there for the purpose of attracting the cus- 
tomer. 
Yours very truly, 


(Signed) JosepH A. PLOTKIN. 





Urges Emphasizing of Quality >of 
Movements in Fine Cases 





New York, April 28, 1926. 
Technical Editor, THe JEWELERS’ CIRCULAR: 

Dear Sir :—Read your article on “How to 
Sell More Watches” with great pleasure and 
interest, and hope every retailer throtighout 
the country will do the-same. 

Too great emphasis cannot be placed upon 
the importance of ‘quality of the movement 
in a fine case. Only too often has it come 
to the writer’s notice, where-a cheap move- 
ment has been used in an expensive case, and 
when the novelty of the beauty of the case 
had more or less worn off, then the time- 
keeping qualities or lack of them, began to 
make themselves felt and caused dissatisfac- 
tion. 

The difference in cost between a cheap 
movement and a satisfactory grade is but a 
very small percentage in comparison to the 
price of a watch when the case is the most 
expensive part of it; particularly is this 
noticeable in wrist watches where women 
are apt ta become dissatisfied with the style 
of the watch they purchased, when they do 
not hesitate to find fault with the timekeep- 
ing of the movement and it becomes a 
difficult matter to satisfy them in this re- 
spect. 

In watches, more than any other depart- 
ment of the retail establishment, it is of 
prime importance for the man in charge of 
the department to bear in mind that a watch 
will have to give service for many years, 
and adds to or detracts from this advertis- 
ing feature of the establishment. 'Where- 
fore, every watch when it first is received 
in the department for sale, should be wound, 
set and observed for several days at least, 
in order to convince the seller that he can 
without hesitation, claim actually for it, 
whatever the results have been during his 
period of observation, or if unsatisfactory, 
return same immediately to the manufacturer 
it came from. 

Hoping this finds you enjoying the best of 
health, I remain, with best wishes, 

Yours very: sincere, -- 
» ALrrep 2. E¢Kerr, 
BiGaLKe & Ecxert Co., 
527 Fifth Ave. 

P. S. Another important point is the 
watchmaker’s end which should insist upon 
certified men if possible—as satisfactory re- 
pairs induce confidence and lead to sales. 








“Where’s the guard for your fraternity 
pin?” 
“I let him off for the afternoon.’—Colgate 


Banter. 
* * * 


Student (being arrested): But, officer, 
I’m.a student! 

- Officer: Ignorance is no excuse —Michi- 
gan Gargoyle. 
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Timeology and Daylight Saving 





Broadcast from Station WGBS, by 


SAMUEL BERNARD, 


Saturday, April 24, 1926 




















ONIGHT, before we go to bed (unless 

you live in one of the few states where 
they have no daylight saving) we are to set 
our watch and clock one hour ahead, for 
daylight saving in New York begins at two 
o'clock tomorrow morning. We'll lose 60 
minutes tomorrow, but—then—we’ll get them 
back in the Fall when the clocks are set 
back one hour. 

Most people feel that daylight saving is a 
great economic, hygienic reform—a splendid 
recreational law. Daylight saving was en- 
dorsed by medical men, and by industrial 
leaders, and welfare workers, not only in 
the United States but in every leading 
European country as well. 

Daylight saving increases efficiency and 
promotes health, because the extra hour of 
daylight available for healthful outdoor 
recreation tends to improve the health of the 
individual. It is well known that in many 
industrial plants, factories and offices, em- 
ployes are required to work in crowded 
quarters, oftentimes inadequately ventilated 
and poorly lighted. 

The fact that more working hours come 
during the cooler part of the day also makes 
for more efficient work and increased pro- 
duction. 

Daylight saving tends to relieve eye- 
strain. In most factories, and offices, arti- 
ficial light is used extensively. The elimi- 
nation of one hour of artificial light, relieves 
the worker from that much eye-strain. 

Daylight saving also reduces accidents. 
It has been determined as a result of careful 
investigation, that the majority of industrial 
accidents occur during the closing hours of 
the day, when artificial light is required. 
Adding the extra hour of daylight tends, 
therefore, to reduce accidents. 

Daylight saving conserves coal, and reduces 
bills for electric light and gas. 

There are some people—not necessarily 
those who own stock in coal mines, or get 
dividends from electric or gas companies— 
who look upon daylight saving as a “crazy 
idea.” . . Sometime ago I received 
a poem froma “Right Time League” of New 
York city, and to the poem was attached a 
note stating that “no sound, sane 
person anywhere has any use for 
daylight saving’—that “the majority of 
people everywhere are opposed to any such 
foolish, freakish notion!” Let me first read 
you the “Right Time League” poem— 

Some people in this burg reside 
Whose heads are rather dizzy; 

They try so hard to fool themselves 
It keeps them very busy. 

They'll keep their clocks an hour fast, 
And call it “Daylight Saving,” 

And as the senseless fad begins 
You'll hear their silly raving. 

They’d love to have us foolish, too, 
But, why agree with them—pray 

tell? 

We'll keep the Eastern Standard time, 

For we've joined the R. T. L. 


It is a fact nevertheless, that the daylight 
saving law was planned to give people more 
sunshine and fresh air. Also, that the people 
who get the most good out of it, are not 
necessarily the golf players or pleasure- 
seekers. To the thousands and tens of 
thousands of men and women in every walk 
of life who get but little sunshine other- 
wise, daylight saving is certainly of great 
benefit. 

Besides “Right Time League” disciples, 
some farmers complain that the day is too 
early already that the bucolic 
rooster refuses to crow in accordance with 
the daylight saving schedule—and that the 
dogged, headstrong cow refuses to hurry 
up . . .. with its mik, because the town- 
folks want an earlier day. But, then, the 
sun itself changes hours during the Summer 
to a greater extent than any daylight saving 
partisan ever proposed to do. And, best of 
all, daylight and sunshine were made for 
every one of us. 


The History of Daylight Saving 


The daylight saving plan of turning the 
clocks forward an hour during the five Sum- 
mer months, from the last Sunday in April 
to the last Sunday in September, was first 
put into effect by Germany in the Spring 
of 1916, as an emergency war measure. 
Immediately, nearly all other leading nations 
adopted the plan, on account of its great 
economic and other advantages. 

To ascertain the exact results of the trial, 
the British Parliament, the German Reich- 
stag, and the legislative body of Holland, 
appointed investigating committees—each of 
which reported favorable results and recom- 
mended its permanent adoption. 

In the United States, however, in 1919, 
a bill repealing the daylight saving law was 
passed by an overwhelming majority in the 
Senate and House over the President’s veto. 
One United States senator had on his desk 
a petition for the repeal of the law signed 
by more than 120,000 names. In a typical 
middle-western town of twelve thousand, a 
straw vote revealed more than ten to one 
against daylight saving. Many thousands of 
people in the United States oppose it to 
this day, and yet it is mevertheless a 
thoroughly sound and desirable measure. 

Daylight saving is no longer an experi- 
ment. It has fully demonstrated all and 
more than its original advocates predicted 
for it. It has no disadvantages or objec- 
tions of any weight. It has been endorsed 
in this country not only by the United States 
Chamber of Commerce, and by the Ameri- 
can Federation of Labor, but—indeed—by 
hundreds of the leading chambers of com- 
merce and boards of trade practically every- 
where. As a matter of fact, the Chamber of 
Commerce of the United States at the annual 
meeting of the Chamber on January, 1917, 
presented a very comprehensive favorable 
report, recommending that the clocks in the 
United States should be set one hour ahead 
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of the present “standard” time 
permanently ! 

In Summer, daylight saving substitutes 
a cool morning working hour for a warm 
afternoon hour. In Winter—if we were to 
put the clock an hour ahead permanently— 
it might place breakfast before sunrise, but 
it would bring a greater amount of daylight 
into the working hours at the end of the 
day. The accompanying improvements in 
working conditions would be great. In- 
creased daylight in the hours of greatest 
fatigue would tend to lessen tuberculosis, 
would decidedly reduce eye-strain, would 
increase personal efficiency, and would 
materially lessen industrial accidents. In 
cities the advantage of having the evening 
“rush hour” when transportation facilities 
are taxed, come in daylight, is so apparent 
that it scarcely needs elaboration. 

The use of facilities for recreation, 
especially by the classes that work longest 
hours and most need them, would be tre- 
mendously increased, with results in health 
and physical stamina which would redound 
to the advantage of the whole community. 
There would be great benefits, too, from the 
increased opportunities for use of means of 
education, direct and indirect, which in re- 
cent years have been greatly augmented for 
the period after the workday has closed. 

The social life of the nation, too, will 
benefit. The hours for companionship 
among members of families will have greater 
value, and there will be more opportunity 
for the cultivation of all the useful and 
desirable activities and interests which 
engage our attention outside our vocations. 

From such benefits as these, economic 
advantages inevitably flow. Improved 
physical health, and social welfare, will tend 
to increase the efficiency of every individual 
at his daily tasks. Furthermore, there will 
be large direct savings in expenditures for 
fuel and artificial light. 

Daylight saving advantages extend to all 
parts of the community. Farmers have an 
opportunity to market their produce earlier, 
thus offering it in better condition, and are 
also gaining an hour of daylight for other 
work. Transportation companies move a 
larger part of their traffic in daylight, thus 
increasing efficiency, and minimizing. danger 
of accidents. Storekeepers and their em- 
dloyes avoid an hour of darkness, and office 
people work under less artificial. light. 


The Idea of Daylight Saving Is Not New, 
of Course 


Eighteen years ago, back in 1908, a com- 
mittee of the House of Commons in England, 
reported favorably a bill for moving the 
clock one hour ahead between the third 
Sunday in April and the third Sunday in 
September, stating the results would be: 

To promote the greater use of daylight 
for recreation purposes. 

To lessen the use of houses licensed for 
the sale of intoxicating liquors. 

To facilitate the training of the territorial 
force. 

To benefit the physique, general health, 
and welfare of all classes of the community. 

To reduce the industrial, commercial and 
domestic expenditure or artificial light. 

Most people of the civilized people have 
finally reached the conclusion that daylight 





(Continued on page 141) 
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Look 
a Q 
the Trademark 


| IT SIGNIFIES | 
Quality - Precision -Reputation 


The K & D Trade Mark 
Stamped on the bottom of every Staking Tool Frame 
guarantees efficient workmanship. Moreover it is a 
protection to the user and those who discriminate. 


Look for It 
The deserved popularity of Kendrick & Davis Staking 
: Tools has encouraged imitations. Reject Staking Tools 
with frames and boxes that /ook like the Kendrick & 
| Davis for this similarity is only superficial. 








Reject Substitutes The K « D 
Remember that the K & D trade mark has signified the a9) h DEE 


No. 517 


Highest Quality in Staking Tools for over thirty years. 


No. 517 
Ask for K.@ D Staking Tools = PUNCHES, 1ssTuurs 
| INCLUDING ALL THE 
and Look for the K & D BRACELET SIZES 





= Trade Mark $25.00 











STAKING 


qQ TOOLS 


Are made in 25 combinations (including the $7 00 to $55 00 


_—o celebrated INVERTO) ranging in price from 





Illustrated catalog on request, from your jobber 


" ae _ or from : or from 
’ KENDRICK & DAVIS CO. SUSSFELD, LORSCH & SCHIMMEL 
: Manufacturers Wholesale Distributors 


LEBANON, N. H. 153 W. 23rd Street, New York, N. Y. 

















‘WORKSHOP 


NOTES ANp| 
QUERIES 


[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 4059.—Weight of Plati- 
num Wire—A customer asked me how 
much a piece of platinum wire .075 in di- 
ameter and five inches in length would cost. 
I knew what the prevailing market was ap- 
proximately, but I was unable to figure the 
weight of such a piece of platinum. Can 
you tell me what a piece this size would 
weigh?—A. D. P. 

ANSWER.—Pure platinum wire .075 in di- 
ameter will weigh .601312 Troy ounces per 


foot. As five inches is simply 5/12 of a 
foot, our problem is one of simple arith- 
metic, as follows: 

5 

— 061312 = .250466. We can eliminate 
12 


the last three figures and simply say that a 
piece of pure platinum of above dimensions 
would weigh .250 Troy ounces. You can 
readily compute your price if you have the 
market price at hand. 

Question No. 4060.—Setting Stones in 
Bezels.—Please tell me how to set stones 
im besel settings, also what tools are neces- 
sary. —C. E. D. 

ANsWER.—There are two ways in which 
such work may be done. You can use a 
small milling tool run in the lathe. It can 
be allowed to protrude from the chuck just 
the right amount to cut a bezel of the cor- 
rect depth. Many workmen cut the stone 
seat with a square graver, although the ‘first 
method is much quicker. In either case, it 
is a matter of acquiring a knack, which only 
comes from experience. In some cases it is 
necessary to set piece in wax to facilitate 
handling it. If the metal is thin enough, 
the edge of the bezel thus formed may be 
crowded over the stone with a flat face 
punch held in a graver handle, but if the 
metal is stiff, a hammer is used and the 
metal is driven down by successive light 
blows. The edge may then be dressed 
smooth with a fine file and polished. 

Question No. 4061—Satin Finish On 
Aluminum.—I have been engraving quite 
a lot of covers for communion services. 
Some of these come polished and some are 
satin finished. Also, I am asked at times to 
satin finish covers to-complete an order. I 
am doing the work at present with a steel 
scratch brush on the lathe, but have never 
been able ta duplicate the factory finish, 
Can you help me on this?—A. F. 

ANSWER.—To produce the matt surface 
upon articles made up from aluminum, first 
wash in benzine or gasoline, then immerse 
momentarily in a warm potash solution, then 
rewash. and: immerse. in. clear nitric acid. 
The acid removes the oxide formed in the 
potash solution and leaves the metal clear 
and white. 
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Question. No. 4062.—Gold Plate for 
Stamping.—/ am making gold plate for 
stamping purposes in both white and yellow 
gold. We have found difficulty in getting a 
smooth plate. The plate appears porous. 
What remedy would you suggest?—D. P. U. 

ANSWER.—Assuming your alloys are right, 
the trouble would be in the melting. Old 
scrap or gold remelted several times is not 
adapted for stamping purposes, as the fre- 
quent meltings tend to burn out the alloy, 
copper, etc., making the gold porous and 
brittle. White gold is best melted by placing 
in black lead crucible with the gold on top 
of the alloy, using about a tablespoonful of 
boracic acid crystals to 100 dwts. Melt 
thoroughly and stir well with carbon stick 
or iron mixer and pour as rapidly as nossi- 
ble into warm ingot (oiled). Let cool and 
roll about. one-third down, using as heavy 
drafts as rolls will stand; anneal, aid when 
cooled somewhat, plunge into pickle and pro- 
ceed as in regular alloy. Yellow or red gold 
is best melted with powdered willow: char- 
coal and powdered sal ammoniac (regular 
battery salts will do), mixing about one- 
third salts to two-thirds charcoal and put- 
ting in enough to cover alloy well. Do not 
pour too hot, and after cooling, quench and 
proceed same as with white gold. All gold 
alloys, whether 18 karat, 14 karat or 10 
karat, should be given as heavy drafts as 
possible on the start to close up center of 
bar and give necessary grain. Gold for 
stamping purposes being usually a soft alloy, 
will stand much heavier drafts than a spring 
or wire mixture. In annealing after rolling, 
avoid getting too hot; a dull red is suf- 
ficient. This is especially necessary in 10- 
karat gold. 

Question No. 4063——To Make Brass 
Goods Black Finish_-How can we pro- 
duce a brilliant black finish on brass arti- 
cles?’—H. P. Co. 

Answrr.—A beautiful, lustrous, black fin- 
ish may be produced upon brass articles by 
immersing in the following solution: 


8 ounces 
1 quart’ 


Verdigris 
Ammonia 


verdigris in the ammonia’ and 
The articies 
thoroughly 


Dissolve the 
use the solution. boiling hot. 
should be’ well ' polished and 
cleaned as for plating. 
immersed in. the solution until they assume 
the desired finish. Remove, rinse thoroughly 
in hot water and dry in sawdust. Another 
excellent solution which is used extensively 
for oxidizing brass articles réquiring a steel 
gray<or black finish is. made as, ‘follows : 


Hydrochloric acid .............. 1 gallon’ 
Arsenioug acid: 25% 5. ae eT. ween a: A ounces. 
AA ate cL, .-.+. 4 ounces. 
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Then ‘they should be> 


~ tm. 
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This solution may be used the same as a 
regular plating solution, and being an elec- 
tro deposit, the articles may be buffed or 
polished to a high finish. A clean piece of 
steel may be used for an anode. A weak 
current should be used when plating, and the 
solution must be kept absolutely free from 
water. The work, before plating, shou!d be 
well freed from water by shaking or drying 
with a clean cloth. 

Another good solution which will produce 


a bright, black finish on brass consists of 
the following: 

Hydrochloric acid ............. 8 ounces 
PETIT BENE 865 a6. s koi wueus 2 ounces 
Chloride of antimony.......... 1% ounces 


This solution may be used as a dip, no 
current being required to produce the finish. 
No water should be allowed to get into this 
dip. In fact, no water should be allowed 
to get into any dip or solution which is 
largely composed of acids. The work 
should be thoroughly cleaned and dried and 
then dipped into the dip for a few moments. 
Then it may be wiped off or scratch-brushed 
on a soft brass wire scratch brush, and the 
operation may be repeated several times un- 
til the proper finish is obtained. 

Question No. 4064.—Soldering Claws 
on Rings.—/n Soldering new claws on Tif- 
fany and Belcher ring mountings, hou are 
the new claws held in place while being 
soldered ?—J. B. S. 

ANSWER.—Much depends upon the skill 
of the workmen and his methods of doing 
the work. The first thing to do is to pre- 
pare your mounting. It should be filed flat 
and smooth across the top; that is, the old 
claws should be dressed off sufficiently to 
ieave the full dimensions of the claw. Then 
with a three-cornered file we should file a 
notch in the center of the stump and across 
the top, so that the notch will be straight 
across the ring on opposite claws. Next, 
we will require a piece of square wire large 
enough to cover the stump:- This wire 
shotild be filed on the end to; fit the notch 
cut in the stump. Make as many such claws 
as needed and cut. them about one-quarter 
inch in length or more if required. Then 
take your mounting and press it lightly onto 
a piece of charcoal sufficiently, to make an 
impression on the charcoal of the stumps of 
the claws. You can then grasp the new 
claws you have made with a’ pair of flat 
pliers and press them one: at a time into the 
charcoal in the proper position.as shown .by 
the impression of the stumps. The V-shaped 
ends of the claws should be in the proper 
position to engage the slots in the ring 
mounting. Then you can place your ring 
mounting on the claws and press the entire 
lot down:slightly to insure good contact with 
each claw. Select:a, piece of piano wire of 
about 18 or 20 gauge and bend. it into an L 
shape, with a small loop on one end and a 
point on the other end. Press the pointed end 
into the charcoal, and the; loop end should 
rest-on the. ring.shank, holding it securely 
in position on the claws. Apply borax paste 
and solder. 

If you wish to ‘solder new claws on Tif- 
fany mountings, the best method is to select 
.a ,pressefl setting of the proper ‘size, tHen 
 héat-the. ring ehowgh-so that’ ypu can lift out 
the old setting: Place your new setting in 
the. proper position and hold it in place with 
the wire L, then proceed to solder. 
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Every Day Is a Gain or Loss in 
Money and in Health 


Don’t let your polishing dust richly 
laden with gold, platinum and other 
precious metals continue to float away 
out of your window onto the floors 
and walls or to be carried away on 
the persons of your workmen and 
customers. 

It’s a crime, absolutely, to polish without a 
dust collector—even an oc- 


Don’t take this risk long. Get the 
only insurance you can buy that will 
prevent this condition—the machine 
we show in the picture. Don’t say 
you have too little work or too little 
dust. Time alone answers this. 

We have been making these outfits these 


many years and the present model far out- 
strips anything we have ever 


casional article creates occa- Leiman Bros. Patented had before—Don’t think be- 


sional dust—all this occa- 
cional dust, laden _ with 
metallic particles, is breathed 


Polishing 


cause a machine is called a 
dust collector that it is really 
that. Take no chances, get 


into your lungs as you work Dust Collector this, the best known machine 


—what then? 


This continues to accumulate in your lungs. 
The metallic particles are irritating and do 
no good to human flesh and blood. 


Look at any machine, see the accumulation 
of dust—even from the ordinary air—and 
after a time the amount of dust surprises 
you—But if you could look into your lungs 
it would indeed appall you. 


Leiman Dust Collector 


and you will be sure of hav- 


ing the most effective and the most highly devel- 
oped outfit—and for no more than you should pay 
—and just what you can afford to pay. 


This is the outfit that is bought not only for the work it does 
but for the manner in which it does it. First of all it is a 
heavy, rugged machine, built to last for many a year—But 
being strong and rugged does not mean that it is a rough 
and ready product—lIt is in fact a finely built piece of ma- 
chinery, highly efficient in the work it does and very quiet 
in its manner of doing it. Many are in use in office buildings 
and stores where noise would be unthinkable. 


Makers of Good Machinery for 35 Years 





May 5, 1926 


23 Walker St., BT 
NEW YORK 
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Decorating by Means of Niello 





By Georce A. BANNER in the Brass World 




















7. art of niello is very ancient, dating 
back to the 11th century. This method 
of decoration on metal, usually on silver, is 
said to have been discovered accidentally. 
The design, after being engraved on the plate, 
was filled in with lead mixed with copper, 
sulphur and borax, which from its dark color 
was called nigellum, a name which finally 
became abbreviated to niello. 

Maso Finneguerra was a worker in niello, 
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TREATMENTS FOR RINGS AND BARS 


and, according to Vasari, his discovery of 
the art of printing from engraved plates was 
the result of an accident. 

It was usual with the niello works to rub 
a mixture of charcoal and oil into the de- 
sign engraved on the plate to ascertain the 
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MONOGRAM TREATMENT 


effect before filling it in with the niello or 
nigellum as it was called by the trade. It is 
said that on one occasion Finneguerra, having 
rubber in the charcoal and oil, accidentally 
let fall some melted sulphur upon the plate, 
which on removal brought out with it the 
ink out of the plate, thus showing an exact 
impression of the work of the engraver. 

William Young Ottley, F. S. A., in his his- 
tory of engraving, gives the following ac- 
count of the process as practiced by Finne- 
guerra: 

“During the 15th century a species of 
handicraft was much practiced by the gold- 
smiths throughout Italy, especially in Flor- 
ence, termed working in niello. This mode 
of workmanship, which fell into neglect dur- 
ing the 16th century, was used in the deco- 





ration of plate destined for sacred purposes, 
such as chalices, reliquaries and paxes; also 
on the hilts of swords, the handles of knives 
and forks, and on brooches, clasps afd other 
female ornaments. It was likewise used for 
the decoration of small cabinets made of 
ebony, which were here and there ornamented 
with little statues of silver, and plates of the 
same metal worked in niello with figures, 
with historical representations and with 
arabesques. 

“The method of producing works in niello, 
which are no other than designs hatched or 
painted on silver, much the same as we hatch 
or draw delicately with a pen, was discovered 




















ARABESQUE PATTERN 


by the goldsmiths in the times of the ancients, 
for there seems to have been evidence of such 
in their work.” 

The method of doing this kind of work is, 
first, to design the intended subject with a 
point of steel upon the silver, which must be 
of smooth and even surface, then to engrave 
it deeply with the graver. When the engrav- 
ing is finished take a mixture of silver, lead, 
copper, sal-sulphur and borax, and by stirring 
them over heat make a composition which is 
very black and brittle when cold. 

This composition is then ground to a fine 
powder and put into the engraving like en- 
amel, and then fused with heat till it melts 
into the engraving. It is then polished down 
flat like enamel with pumice and scotch stone 
to remove the surplus. 

Various mixtures are given for niello. 
Theophilus, the 12th century monk, left us a 
full description of the method of making 
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niello, as did others, but Cellini’s noted ac- 
count is what mostly gets into the textbooks. 
His formula as published by himself (1568) 
is as follows: “Take an ounce of the finest 
silver, two ounces of copper, thoroughly puri- 
fied. Put the silver and the copper into a 
crucible and place it over a fire, which must 
be blown with a bellows, and when the silver 
and copper are well mixed together the lead 
is added. This being done, the crucible is 
withdrawn and the mixture is stirred with a 
cinder (charcoal) held in the tongs. This 
removes the scum which the lead ‘always 
makes. The three metals being thoroughly 
incorporated, next have ready an earthen ves- 
sel as large as the first, with a narrow neck 
sufficient to admit the finger. This must be 
half filled with pounded sulphur, and the 
mentioned metals being well melted, are to be 
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VARIOUS SIMPLE DESIGNS ON COPPER OR SILVER 


poured into this vessel, which must be im- 
mediately stopped with a little fresh earth, 
finally closing with a piece of old linen. 
While the composition cools it must be con- 
tinuously agitated by hand, and when cool it 
must be taken out of the vessel and broken, 
when it will be seen that by virtue of the 
sulphur the fusion (which is called niello) 
will have taken its black color. The niello 
will have many grains, although the object 
of shaking it was to mix it well together. 

“However, in the state in which it is, it must 
be put again into the crucible and be melted 
over a slow fire, putting on it a small piece 
of live coal. This remelting must be re- 
peated two or three times, and every time 
the niello must be broken and the grain ex- 
amined until found perfect.” 

The following recipe for niello composi- 
tion is stated to be used in Russia and 
Persia: 

Take silver 4 drs.; copper 2 ozs., 4 drs.; 
lead 3 ozs., 4 drs.; sulphur 12 ozs.; sal am- 
moniac 2 ozs., 4 drs. 

Make a paste of the sulphur and water and 
put it into the crucible. Afterwards melt the 
metals and pour them into the crucible which 
contains the paste. 

Recover this vessel that the sulphur may 
not take fire, and then calcine over the fire 
so that all the superfluous sulphur may be 
driven off. When cool the resultant mass is 
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CLEAN FACES THAT STAY CLEAN 


APPEARANCE AND QUALITY that will USE SWISS-RADIUM DIAL REFINISHING 


last are necessary in a good dial that will satisfy | gepyICE for your old dials and repair work. We 





30 Irving Place 


your customer for an indefinite length of time. You 
will find these qualities only in our products. 


USE SWISS RADIUM DIALS TO SELL MORE 


will make your dials look better and sell better 


than when they were new. 





WATCHES. 
Plain Dials 


Radium Dials 


Enamel Figured 
Dials 


Novelty Dials 


Chronograph 
Dials 

or any other dials, 
in small lots or 
large quantities. 
We furnish = ra- 
dium hands for all 
our radium dials. 


Write for Prices 


The Swiss Radium & Dial Painting Co. 


New York City 











Dixon’s Assay Sand Crucibles and Clay Refractories 


(J-50 Formula) 


Have been found to be superior to all others. They cost a bit more than do some other makes, but 
have been found to be well worth the slightly higher first cost. 
For silver and gold they are safe in every way. For enamel they will not discolor. 


Write us for prices—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City Dre Established 1827 Dre New Jersey 






LER G3 


é a : ) & te . “ j errs ' 
€ ait’ / eet — ae CUPELS 


\. GOLD <2 
- MELTING 
SCORIFIERS FURNACE 


SCORIFIER 
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finely pulverized, and with the addition of a 
paste made of sal ammoniac it is now ready 
to be rubbed into the engraved lines. The 
firing is done either with the blowtorch, heat- 
ing slowly from the back, or in the enamel- 
ing over, after which finish the same as for 
enamel. 

The following table of niello mixtures is 
compiled by J. F. L. Hausmann (Archiv. fiir 
Mineralogie, 1850) : 





Per Cent, 
Name Silver | Copper Lead 
AG. nage sca eae scic 75.000 25.000 None 
WHODPPMUS. .260553000% 66.667 22.222 11.111 
Biringuccio .......... 16.667 33.333 50.000 
Benvenuto Cellini ..... 16.667 33.333 50.000 
Blaise de Vigenere.... 16.667 Saca00 50.000 
Perez de Vargas...... 16.667 ~ 33.333 50.000 
Georgi (in Russia).... 7.692 38.462 53.846 
Rep. Pat. Inventions 
SROy Gavasssee sews 5.882 35.294 58.824 


A NEW METHOD 


The writer has tried a new method of 
making the niello mixture with good results, 
by mixing filings of the different metals, as 
melting and subsequent mixing are much 
more easily and quickly done. 

In modern mixtures the silver is the least 
and the lead and sulphur the most needed, 
and as far as wearing qualities are concerned 
they are-all that-can be desired. 


LAYING OUT THE DESIGN 


The designs for niello are similar to those 
used in enamel, ds the process is much the 
same. 

Bold ornament and ornament with a stencil 
effect, also ornament with the background 
filled in, are the most suitable for this kind 
of work. Monograms on lockets and watch- 
cases are very popular and look well, also 
heraldic devices and arms. 

Cut the design deeply and toolscore the 
bottoms to make a rough surface to hold the 
niello. See that the engraving is of even 
depth and the edges smooth and cut straight 
down, not on a bevel or slope, as this will 
render the niello liable to chip out when 
polishing the finished work, thus causing 
trouble. 

The articles that may be ‘decerated by this 
method are many, and include not only jewel- 
ty but all kinds of brassware, such as trays, 
boxes and candle holders, clock cases and 
many other articles designed for ornament. 
The artistic possibilities of this class of work 
are large, and it opens up a large field for 
the manufacture of brass novelties. 

American jewelers would do well to revive 
this ancient art, which for practical utility 
and wear has no equal, even being more last- 
ing than enamel, as it will stand more rough 
usage and will not crack, unless subjected to 
very severe usage. 

The latest formula used in France, where 
most of the niello work is done now, is ‘as 
follows: 


Ounces 
Eg NS Se ey eer ee er TE 1 
RORMNISEES tice stesereverateie els ACE ea tos eres Laie 3 
MEME oe re con 7a, sche Src hiearsaraa wie ea ere 4 
OL Ae A ree oP 12 
PO OMMMONIAG Foc ist sc cviwahiesecdeess 2 


SUGGESTED TREATMENTS FOR RINGS. AND BARS 

Prepare by melting the silver and copper 
together, then mix the sulphur and sal am- 
moniac together and put into.a large crucible. 
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Next pour the melted metal over these, but 
avoid the fumes; they are very unpleasant. 

When cool break up and grind as fine as 
flour, or as you would enamel, then to this 
mixture add four drs. of borax and it is 
ready to use. ; 





This Regulator’s Effect May Be Read 
. : Off 





HE illustration shows a sample of the 

working of a watch with regulator, the 
effect of which may be read off. A cam 
(or cog) is connected with the minute hand 
arbor which moves a dial at a certain speed 
to be regulated at will. To this effect a 
clickwork has been devised with gearing and 
latch-lifting which can also be regulated at 
will. One turn of the regulating screw 





INVENTED IN GERMANY 


NEW REGULATOR, 


causes the click to be increased or- decreased 
by one tooth each time of the “144” ratchet- 
wheel. If the gearing between the ratchet- 
wheel and the dial is 1:600, then the dial 
will be moved by 1/60 of a minute (1 sec.) 
more or less per day. If a dial for the 
second hand is to be moved at the same 
time, then a “144” ratchet-wheel with “10” 
motive power should be used, moving a 
“100” wheel, and the second dial should be 
connected with this “100” wheel. The dial 
of the second hand can be changed half- 
hourly by 1/48 of a second. By means of 
a spring arrangement the regulating screw 
after every turn can be held in place. The 
direction of motion of the ratchet-wheel and 
the dials can be reversed. The clickworks 
can’also be worked by sheer motion without 
the spring. 

According to the accuracy of the time- 
piece, the gearing for regulating should be 
finer or coarser; e. g., for watches of pre- 
cision it should be possible to regulate them 
by 0.5 sec. per day, with a maximum of one 
minute. For cheap alarm clocks it should 
be possible to regulate them eventually by 
5 sec. per day, with a maximum of 6 minutes 
per day.. If it is regulated to one second 
per day, the dial makes one turn in about i0 
years, and therefore the eye of the user will 
always find the 12 in its usual place. As 
soon as the accuracy begins to slacken, the 
regulator can be used, but the force then 
used (manifold pulley © gearing ~ hardly 
noticeable in the motion of the dial) is so 
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small when worked accurately, that it does 
not influence the action of the minute hand 
arbor. - 

The reliability of the mechanism is not 
endangered, as the regulator can, at any 
time, be brought back to zero, thereby dis- 
connecting it entirely from the.working of 
the movement. Even a watch with the 
highest possible accuracy needs once in a 
while to be corrected, and how valuable is 
then such a regulator the effect of which 
can be read off. The accuracy can be regu- 
lated with mathematical precision, as the 
tooth-units, figured out into time-units, are 
marked by well separated lines on a dis- 
tinctly readable scale. 





Wouldn’t It Seem Strange? 





OULDN’T it seem strange if those de- 
partments stores with watch depart- 
ments throughout the country were to ex- 
hibit in their watch-repair departments cer- 
tificates for their certified watchmakers 
when the jeweler had no such certificate? 
And yet this may happen. Only a few days 
ago, Mr. Kinney, the progressive head of 
the watch department of R. H. Macy & Co., 
phoned the writer for full particulars con- 
cerning the certification of watchmakers. 
He knows the value of a certificate and 
knows that it differentiates the capable man 
from the incapable man and he knows that 
it gives the repair department desirable pres- 
tige. This department store’s watchmakers, 
at least some of them, will probably be cer- 
tified before long. 


THE far-sighted jeweler will urge his 

watchmaker to get a certificate. The 
cost is nominal and the trouble of getting 
it has been reduced to a minimum. The 
value of the certificate, after it is once re- 
ceived, far outweighs the slight inconveni- 
ence of procuring it. 


#BVERY capable watchmaker. wants his 


ability safeguarded in every possible 
manner. The certificate will be very help- 
ful in this respect. Of course, a man may 
be very capable and not wish a certificate. 
Some men may think that they do not need 
one. Their ability may be very great in- 
deed, but when the public once begins to 
look for these certificates, the wise watch- 
maker will have one, irrespective of his abil- 
ity. Indeed, the more. accomplished he is 
in the practice of the science and theory of 
horology, the more reason he has for pro- 
curing a certificate. 


‘THE Horological Institute of America, 
founded by tremendous effort only about 
five years ago, and established and given an 
impetus through the untiring and unselfish 
efforts of men interested in the solution of 
an economic: problem and in the advance- 
ment of technical education, is one of the 
greatest opportunities ever given to the re- 
tail jeweler and to the watchmaker. 
Take advantage of the opportunity.— 
Ropert F. NATTAN. 








You say this man 
Now, are you 


Defending Solicitor: 
used very abusive language. 
prepared to swear it? 

Witness‘ Swear it? No, I wouldn’t even 


- care to write it!—Goblin. 
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Se For Spectacle Lenses 
ope 
THE 
PADDISON 
LOUPE 







\ 






——— 


Pat. Aug. 8, 1922 


WILL NOT SCRATCH 


Toric lenses—and will give perfect 
satisfaction on Bi-focals too. 


Easy to adjust, easy to take off. A 
loupe that the watchmaker, jeweler 
or engraver who wears spectacles 
will appreciate. 


Two models: The Regular—for ordi- 
nary spectacle frames, and The 
Large—for extra heavy tortoise shell 
frames. Your jobber has both, in 
114, 2, 2a, 3 and 3% inch foci. 


C). 


SUSSFELD, LORSCH & SCHIMMEL 
153 W. 23rd St. Wholesale Distributors New York, N. Y. 
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Refiners 


Gold 
Silver 
Platinum 




















HoovER & STRONG. Inc. 


Oi —Netallurgists e @ 
PrVER | Qrrice ann Works, 119 West TUPPER STREET ees 
BUFFALO, N.Y. U.S.A. 

HITE gold that has 
stood the test of time 
makes “Gifts That Last.” 


Hoover White Gold is time 
and man tested. It stands up 
| and is easy to work. 





Hoover refining work is 
measured by the shipper’s 
satisfaction. 

Buy Hoover White Golds, solders and 
other products. Ship your refining 


work; old gold, platinum, scraps, etc., 
for estimate to Hoover. 





HANDY @ HARMAN 


Fulton @ Gold Sts., Bridgeport, 


New York City _ Conn. 
425 Richmond St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 


























| 
Golden Rule Refiners- Since 19/2 


Make the Coming Summer Months Count 


by getting a Bradley education in Watchwork, 
Jewelry, or Engraving and thus increase the 


size of your pay check. 

BRADLEY HOROLOGICAL is a trade mark known 
the world over, and stands at the head of all institutions 
of this kind. 

It has gained this enviable reputation by insisting 
that its students 
shall be thor- 
oughly grounded 
in the — rudi- 
ments of the 
work, and be- 
come efficient in 
every part of 
the work as 
they take it up. 
Every number 
on the lists and 
every operation 


has been worked out in sequence, thereby producing 
the efficient and finished workman. 

It has been said that “efficiency promotes courage 
and mentality” and again that “efficiency is built not 
born.” BRADLEY BUILDS EFFICIENCY. 

The capacity for hard work and infinite patience are 
the most important factors in the make-up of a person 
desiring to become a thoroughly competent watch re- 
pair man. Young men wishing to get to the top of 
this art should make arrangements to enter this depart- 
ment of Bradley Polytechnic Institute as soon as 
possible in order that they may be realizing the ben- 
efits of this high-class instruction in the very near fu- 
ture, both as to ability and salary. 

A postal card addressed to BRADLEY HOROLOG- 
ICAL, Dept. C, Peoria Illinois, will get one of our latest 
art catalogues, which will prove of interest to you. 
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(Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of April 27, 1926 





1,582,304. BELT BUCKLE. B. Jean Rateicu, 
Washington, D. C. Filed June 8, 1922. 
Serial 566,788. 4 Claims. 


A belt buckle comprising a plate member and a 
clamping element adapted to frictionally grip a belt 
therebetween, said plate member having depending 
side flanges, said clamping element being pivotally 








mounted in said flanges, said plate member having 
on its underface an inclined wedging portion, one 
belt extremity being joined to said clamping element, 
the clamping element being adapted to swing 
towards and ccntinue to approach said inclined 
wedging portion as tension is exerted on the belt, 
thereby to more tightly grip the other end of the 
belt therebetween. 
1,582,383. SAFFTY GUARD FOR EARRINGS. 
KatHryn M. Connatiy, Chicago. Filed Feb. 
19, 1923. Serial 620,044. 1 Claim. 

A device of the type described comprising a 
U-shaped hody portion, an ornament carried by one 
arm of said U-shaped member, a manually-actuated 
screw carried by the other arm, an ear-engaging 
member disposed at the inner end of said screw, 


g 





a pendant slidably disposed on said U-shaped arm 
and carrying an ornament, and means removably 
and slidably secured to said U-shaped member for 
connecting the device to the ear, said means com- 
prising a hook-shaped member for removably 
engaging with the ear, an eyelet clasp removably 
disposed upon said U-shaped member and being 
adapted to slide therealong, and a chain connecting 
said clasp to said hook-shaped member. 


1,582,452. VANITY CONTAINER. WILLIAM DE 








Filed 
2 Claims. 
In a vanity container, a transversely elliptical 


Goey, March 19, 


1925. 


Providence, R. I. 
Serial 16,643. 
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vessel provided with a central opening, a vertical 
rim upon the vessel around the opening, a cover 
comprising a hollow body provided with an opening 
in its top, a pocket fast to the top around the 
second opening and depending into the body, said 
pocket being provided in its top with an internal 
annular shoulder, a detached closure disk seated 
on the shoulder and flush with the top of the 
bedy, and a flange on the cover slidably engaging 
the rim. 

1,582,733. WATCH SHOCK ABSORBER. Danie.L 
M. Crark, Jamesburg, N. J. Filed April 4, 
1924. Serial 704,245. 2 Claims. 

In a watch shock absorber, the combination with 

a case, of an outer ring within the case, detachable 





means fcr securing the said ring and the case 
together, a support for the works of a _ watch 
inside the said outer ring, a plurality of coil 
springs spaced apart, one end of each spring being 
connected with the said ring, and means for 
connecting the other ends of the said springs with 
the said works support. 


1,582,864. SEPARABLE CUFF BUTTON. Cuir- 


FoRD G. ARMSTRONG, Meriden, Conn. Filed 
Aug. 6, 1925. Serial 48,518. 3 Claims. 
In a separable button, a male and a female 


member each having inner and outer heads and 
tubular shanks connecting the heads, a split sleeve 
having a closed outer end in the shank of the male 
member, a U-shaped spring latch member in the 
split of the sleeve having twisted arms with beveled 





noses projecting outwardly from the slceve periphery 
and engageable with the inner head of the female 
member, fingers projecting outwardly from the arms 
of the latch member and engaging the inner head 
of the male member to restrict axial movement of 
the latch and a slidable sleeve loosely confined in 
the shank of the female member and having a 
shoulder and a closed outer end operable from the 
outer head of the female member, the inner end 
of the last named sleeve being engageable with the 
latch noses te depress same and thereby release the 
female member. 
1,582,867.. VANITY CASE. Percy J. CaALLowHiLt, 
Providence, R. I., assignor to Theodore W. 





Foster & Bro., Co., Providence, R. I. Filed 
Feb, 9, 1925. Serial 8,065. 4 Claims. 


In a vanity case, an elongated container, fringe 
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secured to the container throughout the periphery 
thereof and at points adjacent to the container top 
so as to cause the part of the container below the 
tep of the fringe to form a substantial support of 
substantial length for the fringe to hold same in 
hollow tassel-like formation, a cover for the con- 
tainer, located above the upper edge of the fringe 
and carrying means for the container. 


Designs 


OR SIMILAR’ ARTICLE. 
ALLEN, Oneida, N. Y. _ Filed 


69,978. SPOON 
GROSVENOR N. 





wy 

April 19, 1923. Serial 5,858. Term of patent 
14 years. 

69,979. SPOON OR SIMILAR’ ARTICLE. 
Grosvenor N. Auren, Oneida, N. Y. Filed 





April, 1923. Serial 5,859. Term of patent 
14 years. 
69,980. COFFEEPOT OR SIMILAR ARTICLE. 


Grosvenor N. ALLEN, Oneida, N. Y., assignor 




















Ay 
Ne, 
Ly 
Mi 
QO eal 
aga 
to Oneida Community, Ltd., Oneida, N. Y. 


Filed Aug. 24, 1925. Serial 14,578. Term of 
patent 14 years. 
70,023. FINGER’ RING. Jacop H. Meyer, 


Newark, N. J., assignor to Meyer & Gross. 





Filed Feb. 20, 1926. Serial 16,621. Term of 


patent 7 years. 
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pSTENHUBER @ LEHRFE, 5 


REFINERS and SMELTERS 


Precious Metals 


PLATINUM 





In all Degrees of Hardness Welded on Gold in all Ratios 
Works: General Office: 
NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 





THOMAS J. D ) > ) > Can Ol 0 
REFINERS 


ASK ANY OLD TIME JEWELER 
5 acne Ave. Oy > § Coy. Vel e) Sosio Wait Onearts St. 
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OR over thirty years we have specialized 
in restoring to their original shape, watch 
cases that have been damaged seemingly be- 
yond repair. Our specialization has developed 
special tools for the purpose, as well as an organi- 
zation highly skilled in work of this character. 








Send the case to us no matter how badly it may be 
battered. We have successfully repaired cases that 
other houses have turned down. Our prices are right— 


@ sd just a fair, legitimate profit added to the actual cost—and 
every piece of work is guaranteed to be right. Write for 
price list. 
I Q BECKER-HECKMAN COMPANY 223°:4scses Ssss* Chicago 











Derbyshire, Webster-Whitcomb LATHES 


MAGNUS, ELECT AND RIVETT 
Special attention given to repair work 


F. W. DERBYSHIRE - - = ~ - - Waltham, Mass., U. S. A- 

















THE JEWELERS’ CIRCULAR 


BELT BUCKLE. 


May 5, 1926 


s9984. WATCHCASE APPENDAGE. Artuur 70,026. Wiusau J. Morse, 


P. Conant, Fort Thomas, Ky., assignor to The 








aa Be 
@ 


Attleboro, Mass. Filed Dec. 29, 1924. Serial 











Wadsworth Watch Case Co., Dayton, Ky, ) . 
Filed Jan. 6, 1926. Serial 15,976. Term of ee ee 
patent 14 years. ee WRIST WATCH OR ARTICLE OF 
69,990. METAL DISH OR SIMILAR ARTICLE. SIMILAR NATURE. Lazar Setiser, New 
Simon -W. Farper, Brooklyn, N. Y. Filed 
, ; York Filed Feb. 12, 1926. Serial 16,501. 
Term of patent 7 years. 
UNITED STATES TRADE-MARKS 
[The following trade marks have been adjudged 
Feb. 25, 1925. Serial 12.485. Term of entitled to registration under the Act of Feb. 20, 


patent 7 years. aes argh published in compliance with Section 
] Sa ; 
70,002. RING. Max Kronstapt, Brooklyn, N. Y., 6 of said Act.] 


assignor to Bristol ‘Seamless Ring Co., New 


Trade-Marks Published April 27, 1926 


Ser. 207,241. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) L. Herter & 
Son, Inc... New York. Filed Dec. 26, 1924. 


Peter Pan 


Particular description of goods.—Strings of 
Pearls and Reproduction of Pearls, or Imitations 
thereof. 

Claims use since about Sept. 1, 1924. 

224,771. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Se &. Be 
ILepERER Co.,- Providente, R. I. Filed Dec. 


Ser. 











York. Filed Feb. 2, 1926. Serial 16,370. 16, 1923. 
Term - patent 14 years. The representation of the goods is disclaimed 
78,022. VANITY CASE. CyiaRLEs LIone apart frem the mark as shown. 
, oa ae 
Particular description of goods.—Complete Watch 
Bracelets. 
Claims use since January, 1920. 
Ser. 225,764. (CLASS 28. JEWELRY AND 
: "t PRECIOUS-METAL WARE.) Bristot SEAM- 
Marcus, New York. Filed Jan. 12, 1924. tess Rinc Co., New York”, Filed Jan. 11, 


Serial - 8,300. — Term—of —patent--14—years. 1926. 


_ workday. 


_ leisure, after sunset. t 
‘daylight, and substitute for it artificial heat 
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Applicant disclaims the use of the phrase 18k 
apart from the mark shown. 


< 18K <B> 


Particular description of goods.—Finger Rings. 
Claims ure since March, 1923. 

226,512. (C£LASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) E. Ricuwine 
Co., Chicago. Filed Jan. 27, 1926. 


CORODITE 


Particular descriftion of goods.—Semiprecious 
Stones. 
Claims use since October, 1920. 








Ser. 








Timeology and Daylight Saving 





(Continued from page 131) 








hours can be saved—can be utilized to the 
best advantage—only by readjusting the 
hours of work and recreation to which most 
of the community have become accustomed,| 
and by.making the readjustment in such a; 
way that these hours will contain a maximum 
of sunlight. There is no suggestion that the 
hours of work be either lengthened or 
shortened. 

The hours of our daily life have become 
somewhat out of keeping. with the hours of, 
daylight, and we have sacrificed the sunlight 
which might be utilized for recreation and 
other leisure activities at the end of the 
A generation or two ago, and 
even within recent times, the workday 
generally began much earlier than at present, 
and the evening meal usually came at an 
hour of daylight throughout the year. 

The development of gas and electricity. 
probably had its part in changing our habits : 
At present we. sleep through many hours of 
daylight in the morning, begin our active 


. day late—according to sun time—and during 


a good part of the year, have our evening 
meal, and our period of recreation and 
We thus throw away 


and light, which are but inferior derivatives 
of the sunlight’ we thoughtlessly discard. 
The amount of daylight which we do not 
now utilize cannot be precisely stated; be-' 
cause the hours of daylight .not only. vary 
with the seasons, but they differ by as much. 
as an hour in the same day in the northern 
part of the country and southern, and they 
lengthen as altitude above sea level increases. 
Whatever, the part of the country, however, 
the morning work period begins so. late that 
the work period which follows luncheon 
cannot have as much sun light as occurs 
before noon, and in many cases ends in dark- 
ness during an important part of the year. 
In a word, since few people get up at 
daylight in the Summer, daylight’ saving 
gives nearly all of us an extra hour of sun- 
light, instead of an hour of. artificial. light 
in cur waking day. This results in an 
enormous: saving to the community in ex- 
penses in artificial light, and adds to the 
health, happiness. and comfort of every’ 
citizen. iy 
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Better Work 
Bigger Profits 


You will turn out better work, make 
more money, make more friends, if 
you use the Hoke-Jewel oxy-gas torch 
solders and welds ten times 
faster . . . ten times better . 
and doesn’t pop out. 
It uses ordinary gas and oxygen. The 
oxygen used will cost you less than 
current to run a blower. 


Ask for 
Inc. —Catales C. s. 
22 Albany St., New York, N. Y. 








Co-operating with Jewelers’ Technical Advice Co. 


Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same maple boards, se- 
lected sheepskin bellows, 
or Up-River Para Rub- 
— mM . ber disks. 

7 ila sa Jig.) Quality goods last longer. 
anil Send for Catalog B-J 


Buffalo Dental Manufacturing Co. 
Box 979. BUFFALO, N. Y. 

















Gold, 


Platinum 
Refiners and Assayers 


Silver 
nd 














T. B. HAGSTOZ @ SQN 
| 709 Sansom St., Philadelphia | 





Combination 
Watchmaker’s 
and Polishing 

Motor, $20.00 


Will Run on 110 
Volts A. C. 
or D. C. 





Fidelity Ta- 
pered Frame 
Polishing Motor 
Illustrated. 
Polishing Motors 
from $16 to $55 


FIDELITY 


ELECTRICCO. 
Lancaster, Pa. 

















ALLOYS 


FOR 


ENAMELING 
CASTING — STAMPING 


WHITE and GREEN COLD 


ALL KARATS 
(a special grade Hh iat special purpose) 


SOLDERS TO MATCH 


National Smelting & Refining Corp. 


New York 





92 John St, 


Files, Jewelers’ Tools and Supplies 


Telephone Cortlandt $222 
AGENTS 


“ans |yhealio FILES 


AMERICAN-SWISS FILE & TOOL CO.’S 
AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pressure 
Sand Blast Blowers. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply Dept. of 
E. P. REICHHELM & CO., I 


24 JOHN ST. 33 NEW YORK 





























’ SAL - HYDE 5 


ELECTRO-PLATING SALTS 


Platinum, Gold, Silver, Copper and for Stripping 
Pe “Sal-Hyde” is the only material giving a perfect WHITE 
NUM COLOR AND WEAR to yellow, bright, green, white 
gold OR OTHER METALS: correct results under all conditions and 
temperatures AND IS NON-TARNISHABLE. 
81 Nassau Street 


Mrc. by THE W. GREEN ELECTRIC CO.,) New York 




















The Buyers’ Directory 


Established 1845 


10K Solder for 14K Gold 6K Solder for 10K Gold 


JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 
Also Silver Solder 


44 GOLD STREET NEW YORK 











Price, $1.00 The Jewelers’ Circular Pub. Co., New Yerk 








Platinum—White Gold—Precieus Metals 


Analyses 


LUCIUS PITKIN, Inc. 
47 Fulton St. New York, N. Y. 
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